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Oil Is Hitting Its Stride After 1938 Slump 


Kansas City Oil Men 
Play Santa to Needy 


Suit Charges 
Retail Price 
‘Interference 


By E. L. BARRINGER 

By Telegraph 

MINNEAPOLIS, Dec. 
Charges of 


in Minneapolis 
“cut price” 
filed 
Standard Oil Co. of Indiana, in 
a suit in Hennepin county dis- 
trict court by seven retailers 
handling other brands of gaso- 
line. 

A permanent injunction 
sought and Judge Lars O. Rue 


has issued a show cause order | 


for Standard to bring records 
and books into court for an oral 
hearing on Dec. 19. 

The seven plaintiffs, claiming 
to represent about 400 retailers, 
and the companies whose gaso- 
line they market, are: Don W. 
McBeath, Pure Oil Co.; A. J. 
Johnson, Continental Oil Co.; 
Thomas Botko, Shell Petroleum 
Corp.; George Worthingham, 
Phillips Petroleum Co.; J. L. 
Plamer, Skelly Oil Co.; R.. A. 
Post, Barnsdall Refining Corp.; 
David Jacobs, D-X Kunz Oil 
Co. 

The complaint charges that 
Standard for 15 years has dom- 
inated the wholesale and retail 
markets in Minnesota on ac- 
count of its size, and has so 
controlled these prices that sup- 
pliers of the plaintiffs and 
other refiners and distributors 
are unable to raise or lower 
their prices without Standard’s 
consent. 


Leased Its Stations 


Standard leased its company- 
owned service stations, the com- 
plaint alleges, to “eliminate its 
liabilities and obligations” under 


ties Act, the State Unemploy- 
ment Insurance Act, and the 
higher wages sought by the 
unions; purporting “to sell its 
gasoline and petroleum prod- 
ucts to its employes instead of 
through its employes,” with the 
retailer establishing his own 
retail price. 

That other refining com- 
panies would and did lease their 
company owned stations after 


(Continued on page 10) 


13.— | 
interference with | 
service station gasoline prices | 
to eliminate | 
competition, were | 
late last week against | 


| allowables 
the NRA, Federal Social Securi- | 


| going to hold a “worry-fest” 


'ing Oil Co., 


KANSAS CITY, Dec. 12. — 
Kansas City oil men forgot 


| business this afternoon to at- 


tend their Oil Men’s Club’s an- 
nual Christmas Keno party to 
raise funds for holiday cheer 
for unfortunates. 


An address was given by the’ 


Rev. Daniel H. Conway, presi- 
dent of Rockhurst College, and 
oil men competed in Keno for 
more than 60 prizes donated 
by oil and supply companies. 

Last year the club had $380 
in its Christmas fund. Food was 


| bought for 27 families and toys 
is | 


for 76 children. Blankets and 
bed clothing were supplied to 
some families and each child 
given two pairs of stockings. 
Coal was furnished 12 families 
and in several cases milk was 
supplied for small children. 
Christmas stockings with nuts, 
candy and oranges were given 
cripple children in the De Lano 


| school. 


The oil men here for several 
years have centered their holi- 
days activities in taking care 
of needy families and children 
whom Santa otherwise might 
miss. 


Some Stage Banquet 
For Their Worryin’ 


WICHITA, Kans., Dec. 12. — 
Kansas oil men have had their 
troubles in 1938. 


They have been faced with a 


| record high in potential produc- 


tion, an average of one new field 
a week, a loss of 25 per cent of 
their crude market, pools with- 
out pipelines, lower prices for 
crude, loss of operators moving 
to Illinois, below-operating-cost 
in some _ instances 
and a new state administration 
is coming into office in January. 

The Kansas Independent Oil 
and Gas Assn., accordingly, is 
at 
its annual meeting and banquet 
here Dec. 16. 

Burdette Blue, president of 
the Indian Territory Llluminat- 
will be the chief 
speaker for the oil division at 
the banquet, while Rolla A. Cly 
mer, editor of the.El Doradc 


| Times, will represent the public. 





With Ceaiiiins in First Quarter 
1939 Prospects are Good 


AUSTIN, Tex., Dec.: 12. 


Executives of major 
pendent refining and producing companies interested in 


By ALLEN S. JAMES 
By Telegraph 
and _ inde- 


Texas 


crude oil came from all parts of the country today to join with 
the Texas Railroad Commission, at its January market demand 


hearing, in a study of each company’s 


individual picture and 


that of the industry generally for the first quarter of 1939. 
From ten in the morning until ten-thirty at night, except for 


lunch and dinner, 


there was a constant parade of witnesses. 


The 


large number of high ranking executives of oil companies who 
appeared and testified caused many veteran observers of state- 
wide proration hearings to class this session as the most im- 
portant and constructive the commission has held in the past few 


years. 

While some difference of opin- 
ion was expressed, the large ma- 
jority of witnesses apparently 
were in agreement on these 
points: 

The industry .is rapidly re- 
gaining its stride after the sud- 
den depression of late 1937 and 
early 1938. 


Economic Position Improved 


It will enter 1939 with its over 
production of 1938 partly liqui- 
dated. 

The minimum above-ground 
crude storage necessary for eco- 
nomic EE is in the 

neighborhood of 250,000,000 bar- 
rels, and present stocks of some 
270,000,000 barrels are not ex- 
cessive in view of general con- 
ditions. 

There is every indication of a 
cautious withdrawal of crude 
stocks from storage in the next 
three months. 

Current refinery operations 
are about 100,000 barrels daily 
average too high if gasoline 
stocks are to be in a sound sta- 
tistical position on April 1, 
1939, the date the industry gen- 
erally accepts as the beginning 
of the period of heaviest con- 
sumption each year. 

Gasoline stocks then should 
total about 80,000,000 barrels. 

There is little need for any 
change in crude oil production 
for the first quarter of 1939. 

Of particular significance to 
many persons attending the 
hearing was the testimony of 
several executives that, while 
their companies had _ crude 


stocks above ground somewhat | 


in excess of their estimated min- 
imum or economic level, with- 
drawals would be at a cautious 
rate in the near future. 

It had been charged by vari- 
ous persons, prior to the meet- 


| 000,000 barrels. 





ing, that if withdrawals from 
storage were stopped and the 
industry operated on current 
production there would not be 
the excess oil that has been 
cropping up in various spots in 
recent months. 


Economists Testify 


Foundation for the line of tes- 
timony to be taken was laid by 
Dr. Joseph Pogue of New York, 
vice president of Chase National 
Bank, who is well known for his 
economic studies of the oil in- 
dustry, and by Fred Van Cov- 
ern, of New York, director of 
the American Petroleum Insti- 
tute’s statistical department. 

Dr. Pogue reviewed the oil 
picture in 1937 and 1938 to show 
that the industry gained too 
much momentum, with the re- 
sult that about 45,000,000 bar- 
rels of all products were added 
to storage, an indication of over- 
production in the industry. 

He then estimated that gaso- 
line demand in 1939 would be 
about 4 per cent above 1938. He 
predicted gasoline yield would 
increase about 0.3 per cent, to 
44.5 per cent average per bar- 
rel of crude processed; that 
there would be about 17 per 
cent decline in exports and that 
crude oil demand accordingly 
would increase only about 0.5 
per cent. He warned that any 


'gain in production the first quar- 


ter of 1939 would force oil into 
storage or higher refinery runs, 
either of which would be harm- 
ful. 


First Quarter Important 


Van Covern estimated the 
economic level for motor fuel 
stocks on April 1 would be 80,- 
He pointed out 
that refiners in October and No- 
vember ran to stills about 102,- 
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000 barrels daily in excess of re- 
quirements, and that they ac- 


general manager, Southport Pe-| 
troleum Co. 





Suit Charges 


attempting to fix or establish- 
ing the retail price of gasoline” 





cordingly would have to reduce [ach in turn gave the statis- R il P e in Minnesota; also from “direct- 
runs about 75,000 to 100,000 bar- tical picture of his company and etal rice ly or indirectly, offering rebates, 
rels daily the first quarter or his opinion as to the general , ; or otherwise, or discounts, in 
they would have in the neigh- picture. Each was invited to Interference rents to its dealers, lessees or Cc 
borhood of 82,000,000 barrels of make any comments he desired agents, and from selling prod. refit 
motor fuel on hand April 1. relative to conservation. ——— ucts at different — in the ern 
Chairman Ernest O. Thomp- Several of them said that, if (Continued from page 9) por a M. necte- 4 eo still 
son of the Texas Railroad Com- the commission would give the Standard adopted this method | sie is is attorney for the plain- que: 
mission then read a list of six industry an idea, say for four of market was known to Stand-| uh a“ — ge sult 
questions which he said he or six months, as to its plans | » +4, the complaint continues, | uct, a ie pr 2 me ai Indi 
would ask each company rep- relative to the Saturday-Sunday | |. if f , ‘ argea thy wou 
: ' | with the same general form of) oyrrent price war is costing 67-0 
resentative who was called to shutdowns, much of the uncer-/' »ntract used and with the! ar tte - ene (- 
testify. The questions were tainty in planning the future) — a 3 ge Minnesota retailers in loss of colo 
PY Ge : nya other refiners agreeing in writ-| profits from $80 to $150 
designed to ascertain each com- would be eliminated. Others ex-| ing with their retailers that the, s pe 0 R 
pany’s present gasoline inven- pressed a desire to see “top al-| _P. “— _. month and that the aggregate one 
A is : é 5 retailers could set their own loss is between $32,000 to 
tories. They included a com- lowables” placed on each pool, elling prices = ° : , con: 
parison of present stocks with as a check on overdevelopment | M ry Hi listribu 560,000 a month. pur 
those of the same date a year in each. eng, F gen os ars “ast 7 act gra 
ago and any change in inven- G. A. Sadler, member-elect of | ; ~ i eo e Sta 
tories since Oct. 1. As to crude the Texas Railroad Commission, | wget os Bg tba Dispute on Crude Stal 
Thompson wanted to know the attended the night session of the | sé . fax wen Se ° fuel 
present condition of crude in- hearing. soak adhe Png oa Purchases is Aired A 
ventories, as compared with a . \aeiastibeia: neamaetie aaa padivnar’ cust situ 
400i oe Rerccallage Acces 0 : ‘of Standard cee been able to en pi 
‘ e . s ¢ , ecire + | c c ’ = _— 4 z 2 
had a surplus above desirable Group Studies | sell gasoline below the prices AUSTIN, Texas, Dec. 12. = 
levels, and finally if the com- eee ‘ ht ” | Th esidents of tw “a sor 
pany expected to withdraw any 7 d Ill = Se a oe "i vn de i . pe ? oil por 
ae Maes , aoe Yr : _| panies in dispute over crude o 
crude from storage between now ro ucers S pelled the other refining com ‘chases had the onvortunit,\ A 
ae 929. : ie |panies and the plaintiffs to PUrcnases had . eet 
and March 31, 1939, and if so, ; | adopt.” to tell their side of the contr pan 
how much. By Telegraph | : versy to the Texas Railroad its 
: 4 ‘ 7T WOR’ Tex e0 siness Los Commission here today at the fort 
Executives Testify ee I T. WOR rH, Pex., Dec. 13. | Business Lont statewide proration neces line 
= ; ; The Special Study Committee; Around Nov. 1, 1938, the com- | EBR et Wate Mend tha 
Then the following executives | of 36, of the Independent Pe. plaint alleges, Standard “by an ofp ‘Ray fall 01 Corp, a the 
‘stified: Charlies F. Roeser ole Ass tt here : in sl ethic, ieaadies ‘edited ) arnsda di orp., had 
testific d: ( haries F. toesel of troleum Assn. met here today onalysis of the trade situation, ~ om . gg it 
Fort Worth, president of Roeser | t edit: smiles b then a : complained that Humble Oil & its 
: Meaghan [ o receive reports of its suD-| found the so-called “cut rate” Datinios C one Chen Sieie ¢ lr 
& Pendleton, Inc., head of the committees and then either) ctations were encroaching upon | ;, aay beter — mt wal ds ma. 
Independent Petroleum Assn. of draft a complete report for the its business and _ that of the hee gs “notifying B ae nev 
rie mnetinsihitiimes. iaiin main’ — ‘ cs geome act by fine Barnsdall it 
America. ; _ association me mbership o1 give 4ther refining companies. weahe Porveneccer: Pam a diner pra 
E. B. Reeser of Tulsa, presi- the sub-committee an extension Standard is alleged to have certai il f tt > Je tter c a sim 
dent, Barnsdall Oil Corp. of time. Due to the magnitude enmsiiead nae aa sted the we ein pon 1 pac iakensiiacaand tas 
Harry Wiess of Houston, presi- of the questions being studied, ety of @ > Hi * it : n lled oY seaeaiueaal "Peery Wiess 0! thi 
dent, Humble Oil & Refining Co. the latter step was anticipated pneealataly a 5, asp ity Mag ace ity : ; ‘etme ole i 
W. S. S. Rogers of New York, in some quarters lessees, who are in truth and Humble had been cited to ap — 
« De wD. = 4 , - i c oe ts . . 
aan Ten Pas ~ - , ‘in fact its agents, at its own re- pear and answer the charge. Me 
= “ , I - AC Ss 4 ° 2 » t Te) le Ss é > | > , fs mi ; 
preside nt om Texas Corp The committee w A'S named | 5041 stations to artificially and| Testimony developed the fact arr 
J. Edgar Pew of Dallas, vice at the annual convention of the| arbitrarily reduce the retail that Humble in the meantime out 
‘esident, Sun Oil Co. association i sa las ‘to-| * rent © : 5 
ERRAGD ES +R Fee | ee ee Dee | and partoninely is Minneapolis. the oil for the time being. Tha! 
vice president, Atlantic Refining~ resolutions having to do with oo 5S company had contended that “ 
Co. producers’ economic ‘oblems| “The avowed definite intent ie : : : 
™ procucers economic probiems| ; : .,|Barnsdall was an_ integrated im} 
Dan Moran of Ponca City, and report its recommenda-| 4nd purpose entertained by said company and could Icok after “a 
Okla., president, Continental Oil | ti ith reference to their, defendant,” the complaint al-|.,. *’. ; a q 
‘ P ‘ menermiedia sn, 6 ices rhage a soe 1 , “ Ris 20 its own oil so Humble could aid the 
Co. submission to the general mem-| leges, was “of eliminating the .1.4)) independent producers. dia 
George H. Tabor, of New bership. competition thus created by the Reeser asserted on the stand me 
York, vice president, Sinclair, Two of the sub-committees) So-called ‘cut rate’ stations and that Barnsdall Oil Corp., was a tho 
Refining Co. met here Monday. One, as-| to limit and destroy said — non-integrated producer and not ma 
N. K. Moody of Tulsa, presi- signed to study the proposal! petition and to put said ‘cut  .onnected with Barnsdall Refin- wh 
“: . eos . : , . . ’ ; * i 
dent, Sinclair Prairie Marketing | for an umpire to make enforci- Tate’ stations out of business jng Co, Mic 
Co. ble production allocations be-| altogether.” The complaint epistemic sot 
T. E. Swigart of Houston, vice tween producing states, ap-| charges retail prices were re- Is National Commodore anc 
esj . “ole Yor 247 tm nlf iba | < ¢ Ss 4 i 
president, She!l Petroleum Corp. peared inclined to steer clear| duced .2 to 1.2 cents. CHICAGO, Dec. 12—Sheldon sul 
George A. Hill, Jr., of Hous- of any recommendations that) Renin Mebecel Clark of Chica " ares seaiiees hot 
ton, president, Houston Oil Co.' such a step be favored until it} 7 of Sinclair Stein > 7 has Mo 
D. W. Hovey of Houston, vice was known more definitely that} The complaint further charges dein oa me ae. d Ne Z “ee “a son 
president, Republic Oil Co. the industry generally approv-|thet Standard induced many [°) OPPO ee en Semits and “ 
R. M. Chan of Dallas, comp- ed it. | lessees to reduce the retail price | MOCOFE OF the Sea Scouts, an ia 
tr , ‘4 Pp . r : b duci > sibioneada continues as Commodore of the “ 
roller, Magnolia Petroleum Co. The sub-committee to study, by reducing or eliminating en- Chi d About 30,000 thr 
A. J. MeIntosh of New York, recent proposals that refining! tirely the rent to be paid by b oe acer Pie tic * ers 
economic department head, Soc- be brought within scope of in-| the lessees, thereby creating °0YS rire oe Se mare E 
ony-Vacuum Oil Corp. terstate oil compact met with| additional unfair competition 0'S@™Zation. par 
C. B. Watson of Chicago, vice a committee of Mid-Continent; with other dealers. PORES A of 
president, Pure Oil Co. and Gulf Coast refiners. This| The complaint also alleges Elected a Vice President not 
O. S. Ambrose of New York, committee was understood to) that Standard has_ different NEW YORK, Dec. 12. — W. T. ney 
statistician, Tide Water Asso- have intimated that control by) prices in the state, beyond any Holliday of Cleveland, president ed 
ciatec il Co. state regulatory bodies was no ifference caused by quality or o e Standar il Co. of Ohio si 
ted Oil C tat latory bod t| diffe d by quality f the Standard Oil C f OF 2g 
R. O. Deitler of Tulsa, general desirable to its members. This! freight rates, which is unlaw-| was one of ten vice presidents be 
manager crude oil purchases, committee took no action, how-| ful. The conviction in the first of the National Assn. of Manu 7 
Standard Oil Co. of Indiana. ever, but was expected to re-| Madison oil case is brought into facturers elected et its conven- bre 
L. J. Walsh of Houston, vice, port to a general meeting of) the complaint. tion here last week. Howard we 
president, Eastern States Petro- the Western Petroleum Refin-| The complaint asks the! Coonley of New Vork, chairman po! 
leum Co. ers Assn. expected to be called! Standard be enjoined from “di-| of the Walworth Co., Ine., is the tin 


Marion Travis of Houston, 


within a week or ten days. 


rectly or indirectly, fixing or 


new president of the association. 
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Mid-Cont. Refiners Undecided 
On New Third Grade Motor Fuel 





N. P.N. News Bureau 
CLEVELAND, Dec. 12.—Most 
refiners operating in midwest- 
ern marketing territory were 
still marking time today on the 
question of what to do as a re 
sult of the Standard Oil Co. of 
Indiana’s announcemeni that = 
would come out shortly with a 
67-octane third grade gasoline, 
colored green. 

Reports from Tulsa were that 
one Mid-Continent refiner was 
considering plans to offer a 
purple-colored, leaded third 
grade gasoline to compete with 
Standard’s new green gasoline. 
Standard’s house brand motor 
fuel is now purple-colored. 

Another angle on the color 
situation was that one refiner, 
whose house brand is now 
colored green, might change to 
some other color, it was re- 
ported. 

Although the Indiana com- 
pany has given no inkling of 
its price policy regarding its 
forthcoming higher-octane gaso- 
line, reports in the trade were 
that it would be marketed at 
the same price as “Stanolind”, 
its present third grade. 

Incidentally, Standard’s for- 
mal announcement Dec. 8 of its 
new third grade did not say 
that it would be leaded. It 


simply announced that the oc-| 
tane rating of “Stanolind,” its | 
third brand gasoline, would be’ 


increased to 67 octane (L-3 
Method) “as soon as necessary 
arrangements can be carried 
out.” 


Company’s Statement 


“It is intended to make the 
improved product available as 
quickly as possible throughout 
the entire midwest,” 
diana company’s 
ment said, 


announce- 
“commencing with 


those states where distribution. 


may be readily accomplished, 


which are; Illinois, Indiana, | 
Michigan, Wisconsin, Minne- 
sota, Iowa, Kansas, Missouri, 


and South Dakota. This will re- 
sult in North Dakota, Okla- 
homa, Colorado, Wyoming and 
Montana being taken care of 
somewhat later. 

“The improved product will be 
available for distribution both 
through dealers and to consum- 
ers.” 

However, at the Indiana com- 
pany’s offices today the failure 
of the company’s official an- 
nouncement to mention that its 
new third grade would be lead- 
ed was described as an “over- 
sight.” The new gasoline will 
be leaded, it was said. 


Tank car marketers’ and 
brokers in the Chicago area 
were inclined to discount re- 


ported views of some Mid-Con- 
tinent refiners that the octane 


the In-) 


hike bythe Indiana company 
for its third grade might mean 
a fourth grade gasoline result- 
ing from the fact that some 


ismaller refiners would continue 


to market a gasoline of “62 oc- 
tane and below” (the bracket in 
which third grade was general. 
ly thought to fall). 

Industry’s policy in_ recent 
years, it was pointed out by 
some market observers, has 
been to increase the octane rat- 
ing of the various grades but 
to make no change in the price 
relationship between the grades. 


Policies Unchanged 


Several large jobbers in the 
middle west, marketing under 
their own brands, said that the 
Indiana Standard’s new brand 
would not alter their policies. 
These jobbers pointed out that 
they have been marketing a 
67-octane, non-leaded_ gasoline 
for some months—one of them 
for 14 months—-at the compet- 
ing third grade price. They said 
that they would continue to 
market this non-leaded but high- 
octane third grade. 

As far as these jobbers are 
concerned, it was said, the In- 


diana company is’ meeting 
“quality competition”  estab- 
lished by these independent 
marketers. 


New ‘Stanolind’ 
At Same Prices 


By Telegraph 

WICHITA, Kans., Dec. 13. — 

Standard of Indiana’s new lead- 

ed 67 octane “Stanolind” gaso- 

line was available at virtually 

all Standard stations here Dec. 
12. 


The green-colored motor fuel, 
a survey indicates, replaces the 
old “Stanolind’” gasoline and 
service station prices for the 
new product in Wichita are un- 
changed at 10.9 cents, includ- 
ing 4-cent taxes. No informa- 
tion on dealer prices for the 
product is yet available. 

Announcement of the new 
gasoline was in the form of 
bulletins at Standard stations. 
No newspaper advertisements 
or curb sign announcements 
were found. Pump globes had 
not been changed and the only 
thing that would identify the 
gasoline as new was the tetra- 
ethyl warning on the pump. 

Some service station men at 
the 15 stations surveyed said 
the new “Stanolind” motor fuel 
was being purchased by many 
customers who formerly bought 


the company’s house brand 
gasoline. 
Indiana Standard, it is re- 


ported, will have introduced the 


new leaded 67-octane green 
colored third grade gasoline in 
about 15 divisions of its nine 
mid-western states by Dec. 15, 


and in the remaining 10 divi-| 


sions by Dec. 20. 


Advancing the octane rating 
of third grade gasoline has not 


changed the company’s price 
structure. 

For the time being it is re- 
ported the improved third 
grade gasoline will not be in- 
troduced in the company’s 


Rocky Mountain territory. 


Some Refiners 
Expect to See 
‘Fourth Grade’ 


N. P.N. News Bureau 

TULSA, Dec. 12.—Several 
Mid-Continent refiners who 
have been attempting to study 
the possible effect in the retail 
markets of the Standard Oil 
Co. of Indiana’s plan to increase 
octane number of its competi- 
tive grade of motor fuel, said 
there were so many ramifica- 
tions they would just have to 
await developments before de- 
ciding on their own course of 
action. 

Most of the refiners contacted 
said they expect to see a fourth 
grade of gasoline on the mar- 
ket, their deductions being 
based on the belief that a 
sizeable quantity of the present 
third-grade will continue to be 
offered at a differential under 
Standard’s new grade. 

Some of the refiners—particu- 
larly those who have no con- 
tracts with jobbers—say they 
will have the 67-octane motor 
fuel available, if the customer 
wants to pay the price. They 
have declared, however, that 
they certainly are not going to 
“lead” the material and then 
sell it at same price they ob- 
tained for the former third 
grade. 

On the other hand there are 
many refiners who _ probably 
will revise their contracts be- 
fore they market any 67 octane 
gasoline, unless they are will- 
ing to stand the additional cost 
of the lead and accept the price 
prevailing for the unleaded “62 
& below octane” grade called 
for in the contracts. 

Not a single refiner contacted, 
however, was willing last week 
to commit himself to a more 
detailed statement than that he 
was studying the matter and 
would not know for some time 
just what action he would take. 


JEFFERSON CITY, Mo. — 
Missouri gasoline tax collections 
in October amounted to $1,067,- 
538 as against $1,057,566 in Octo- 
1937. Tax rate is 2 cents. 


yoy 
Del, 


‘A Law to License 


_ Stations Is Urged 
For New York State 


BUFFALO, Dec. 12.—-A state 
law licensing retail gasoline fill- 
ing stations was urged here by 
Assemblyman Harold B. Ehr- 
lich, chairman of the legislative 
committee which is investigat- 
ing the oil industry in New 
York State. He was the princi- 
pal speaker at a mass meeting 
of the Greater Buffalo Retail 
Gasoline Dealers Assn. 

“Our committee will continue 
to work for the benefit of the 
retailer,” he said. “I urge you to 


|form a strong organization and 


associate yourselves with other 
such bodies in the state so that 
you may weld yourselves into a 
unified mass to obtain your ob- 
jectives.” 


“There is need for a _ state- 
wide license law for filling sta- 
tions,” said Ehrlich. “And there 


should be a certificate of public 
necessity before a new station is 
permitted to open. That is the 
only way for you to maintain 
your present gallonage. 

“Our committee will offer such 
a bill at the coming session of 
the legislature but we propose 
that it will grant a license to all 
that are now operating.” 

Mordecai Tonkonogy, general 
counsel for the association, 
pointed out to dealers that at 
the present “gasoline war” 
prices they have only an aver- 
age gross profit of 1.9 cents per 
gallon. 

“Deduct one cent of that for 
overhead and what have you 
left?” he asked. “The average 
net earning for dealers at this 
time is $14 a week. I can’t live 
on that and neither can you. 
Something must be done and 
done quickly. I, too, must urge 
you to organize.” 


Dealers are Warned 


CHICAGO, Dec. 12.—Several 
complaints from motorists were 
received last week on gasoline 
price signs, the Chicago Better 
Business Bureau reported today. 

A week ago the bureau issued 
a warning that the Illinois false 
advertisements law might be 
invoked on allegedly incorrect 
service station gasoline discount 


| signs. 


or 


Complaints were that “5 cents 
off” signs were interpreted to 
mean 5 cents off per gallon, but 
that motorists on buying gaso- 
line found the signs meant 5 


cents off the total purchase 
price. 

Price signs, the Better Busi- 
iness Bureau told N. P. N. 
“should clearly state what is 
being sold at the advertised 
price,” and it said that the 


“regular, prevailing price should 
\be posted. 
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Nebr. Jobbers’ Campaign Seeks 


Remedies in Gasoline Tax Law. 


OMAHA, Dee. 12.—-A law requiring the posting of the state 
gasoline tax rate in service station price signs will be sought in st 





By E. L. BARRINGER |the convention, speaking for 
| balanced selling. 


| Any station operator can 


the legislature this winter, as one of the planks in the Nebraska a better sales job with the mer- 
Petroleum Marketers, Inc., legislative program adopted here last |Chandise already in his station, 


week during its annual convention. 
Nebraska’s present law permits posting only one price, the 
total gasoline price including the tax, and prohibits posting a | 


separate item for tax. 


|Nelson pointed out, than using 


‘of goods. 
Gross profits on 1000 gallons 


Nebraska marketers also will seek elimination of the “emer- | he continued, are $40. Balanced 
gency” l-cent gasoline tax. The tax was first levied in 1935,|Selling can add $60 in gross 


for old age assistance, and was 
It brings the total gasoline tax 

Oil men have been informed 
that, unless the “emergency” 
tax expires in the coming legis- 
lature, farm organizations will 
endeavor to seek refunds on pe- 
troleum products used in agri- 
culture, which are not now 
granted in Nebraska. Other 
planks in the legislative plat- 
form of the Nebraska oil mar- 
keters association are: 


Legislative Program 


To change the automobile 
registration date from Jan. 1 
to April 1. 

To eliminate diversion of 
gasoline tax funds. 

To urge Nebraska congress- 
men to vote against the federal 
gasoline and _ lubricating oil 
taxes. 

To have octane testing equip- 
ment purchased by the oil in- 
spection department, for test- 
ing anti-knock qualities of gas- 
oline sold in the state. 

To include peddlers of brand- 
ed petroleum products in the 
present itinerant peddlers law, 
which now covers peddlers of 
unbranded products. An an- 
nual license of $25 is required 
for itinerant peddling in each 
county. 

The association is working on 
a plan by which jobbers may 
participate in the gasoline pur- 
chases at service stations by 
the Nebraska safety patrol 
(state highway police) Frank 
S. Henline, executive secretary, 
announced. The patrol buys 
about $23,000 in gasoline an- 
nually, Henline reported, and 
possibly business of other state 
agencies may be obtained by in- 
dependent marketers, he _ be- 
lieves, 

Jobbers would participate in 
the plan by clearing safety 
patrol purchases through the 
association. Service stations 
would display emblems, sales 
slips would be issued to the 
patrol, a consolidated voucher 
would be presented to the patrol 


-administration of gasoline tax) president, 


in the state to 5 cents. 


It is essential, he stated, to do 


hess pill | 2 good sales job on all items 





each month, and 
paid in one sum. ‘gross profit 


coverage is required to meet) Ree , - 
requirements of the patrol,| ee reeaghhe as pees 
which buys gasoline for its au-|84S0line, Nelson said, per 1000 


tomobiles at stations. 


State-wide | 


; ‘gallons of 
Genera] Program Approved 
The convention approved the | tubes, $6 in batteries, $14 in mo- 
previously announced general tor accessories, 10 gallons of 
program to make the Nebraska| Other petroleum products, and 


marketers association of great-|from $3 to $30 in labor depend- | 


er service to the nearly 1000|ing on the station’s equipment, 


jobbers in the state, of which| ranging from car washing on! 


the legislative program and the|up to mechanical services such 
proposal to provide for jobbers | aS radio repairs, shock absorber 
securing part of the state high-| work, and so on. 

way patrol’s business is a part.| 
This calls for more field work; Nebraska convention by two 
by the association, exchange of! officials of the Nationa] Assn. of 
information on petroleum truck-! Petroleum Retailers. M. E. 
ing, securing more effective | Holland of Racine, Wis., a vice- 
urged 
collections, among other points.| view business not as an end in 
One point as previously an-| itself but as a means to the end 


nounced was not prevented at/of better living. Through im-| 


the convention; this called for proving their own industry, he 
enlarging the board of direc-| said, retailers can do their part 
tors and their election from) jn improving the world. Re- 
geographical districts. itailers have the power to stop 

Dan Butler, mayor of Omaha, | 
opened the convention Dec. 6| 


with an address of welcome. Nebraska Jobbers 
S. A. Wassum of Tekamah, the | Headed by Engler 





Tekamah Oil Co., conducted} 
services for Nebraska oil men! 
who died during the past year.! : te 

A warning ianben "aerenned | meee. Soe = > 3 
spending and increasing taxes) K@ Petroleum Marketers, inc., 
was sounded by Gov. Roy L.| elected for president next year 
Cochran, re-elected last month,| Paul Engler of Bassett, Rock 
The state should take stock of | County Oil Co. Engler was first 
its resources, he said, and give | Vice-President this year. 
grave consideration to any pro-| Joe W. Gangel of Nebraska 
posals to increased spending| City, Gangel Service Station, 
and to how funds will be raised.| Was elected first vice-president. 
Nebraska’s pay-as-you-go policy| F. K. Richardson of North 
without issuing bonds was laud-| Platte, Richardson Ot] Co., was 
ed and the governor termed the Te-elected second vice-president. 
| Frank S. Henline of Lincoln, 
was re-elected executive secre- 
| tary. 

“The key to service station Two new directors were elect 
profits does not lie in bigger; ed for a three-year term; Ray 
margins or in better times but! Ogier, North Platte jobber and 
within ourselves,” John H. Nel-| former association president, 
son, field representative for the} and William Swanson of Oak- 
Independent Refiners Service! land, the Swanson Anderson 
Corp., (Sovereign Service) told| Cil Co. 


policy ‘as sound.” 


Key To Profits 


art balanced selling by doing) 


|those profits to increase his line | 


‘gallons of gasoline sold, are 20) 
lubricating oil, 10, 
‘lubrication jobs, $24 in tires and/ 


Addresses were given at the: 


retailers to) 


unethical practices, he said, and 
must accept the responsibility 
of correcting conditions. 
Wilmer R. Schuh of Milwau- 
kee, president of the retailers’ 
association, warned suppliers 
that retailers will not approve 
interference with retail price 
structures unless suppliers are 


'willing to assume the expenses 


of lessee operated stations. He 
warned that there should be no 
more tinkering with the retai! 
price structure “by company of- 
ficials, agents or their stooges.” 

Margins are more important 


‘today than ever before, Schuh 
‘said, warning that the industry 
|of gasoline, at a 4-cent margin, | 


is headed for narrower operat- 


‘ing margins all the way from 
‘the producing wells through to 
renewed for two years in 1937, /™argins per 1000 gallons of gas- | 

2 — oline, bringing the total to $100. | 


the operation of service stations. 
Margins cannot be picked out 
of thin air, he said, nor can all 


‘station costs be loaded, in cost 
'to achieve this total increased | 


surveys, on gasoline volume. 


‘Margins are set by economic 
'conditions, he continued. The 


way to stop price cutting, Schuh 
said, was to remove the oppor- 
tunity for cutting. 

Benefits of narrow margins 
listed by Schuh are less com- 
mercial business, less deliver- 
ing of small quantities on rural 
routes, almost complete elim- 
ination of premiums, less ex- 
pansion in wholesaling and re- 
tailing, closing of many uneco- 
nomic outlets, fewer price wars, 
and larger net profits for all. 

“Let us have more sanity in 
marketing of gasoline and it 
should apply equaliy to sup- 
pliers,” said Schuh. 


Taxes Hurt Spending 


Taxation was attacked from 
the angle of removing mone) 
from the customer’s pockets 
that might otherwise be spent 
for merchandise, by Shelby 
Wiggins of New York, assistant 
to Gen. Baird H. Markham, di- 
rector of the American Petro- 
leum Industries Committee. 

Nebraska takes 40 per cent of 
the money that passes through 
a service station’s cash regis- 
ter, said Wiggins, about $4400 
annually in taxes per station. 
The customer pays the tax, 
which limits the customei’s 
ability to buy more. “Stations 
will get their share if the cus- 
tomer has the money to spend,” 
he said. 

The important question, he 
told the convention, is not how 
much money is required to op- 
erate the government, but how 
much money will be left in the 
customer’s pocket to be spent. 

A plea for industry organiza- 
tion was made by W. E. 
Thomas of Denver, the Navy 
Gas & Oil Co. “There are some 


in governmental circles who ac- 
cuse the oil industry of being 
unable to govern itself and that 
government control is needed,” 
Thomas said, urging that the 
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industry “needs to cease squab-' 
bling among ourselves and face 
, our troubles.” 

Competition today in service 
stations, Thomas noted, is not 
between brands but between 
various stations against each 
other. The loaning of equip- 
ment, Thomas noted, is most 
damaging competition and “not 
conducive to common sense 
marketing.” 

Operations of a refinery were 
explained to the oil jobbers in 
a lecture by F. W. McCurry of 


Wichita, Kans., vice-president! 
of the Derby Oil Co., with 
Derby’s miniature glass refin- 
ery in operation. 

The Chek-Chart Corp., of 
Chicago, presented its sound 
slide film “Correct Lubrication 


Means Plus Profits.” 


3 Oil Men Members 
Of Nebr. Assembly 


LINCOLN, Neb., Dec. 12. 
When Nebraska’s unicameral 
legislature meets next month,! 
three oil men will be among 
the 43 members says H. H. 
Hahn, secretary of the Nebras- 
ka Petroleum Industries Com- 
mittee. 

T. L. Lambert of Columbus, 
Randall Oil Co., made his first 
political plunge and beat a vet- 
eran legislator by some 2000 
votes. Lambert operates sta- 
tions in Columbus and West 
Point and is a director of the 
Nebraska Petroleum Marketers, 
Irc. 

Two members from the in- 
dustry were re-elected. They 
are John S. Callens of Odell, an 
implement dealer and oil job- 
ber, and Fred W. Mueller of 
Kearney, a garage and service 
station operator. 


‘Gas’ Tax Reduction 
To be Sought in Okla. 


OKLAHOMA CITY, Okila., 
Dee. 12. — Reduction in Okla- 
homa’s gasoline tax to 3 cents 
and eliminaticn of the exemp- 
tion granted farmers will be 
asked of the next legislature by 
the oil jobbers division of the 
Associated Motor Carriers of 
Oklahoma. The division met in 
convention with the carriers 
here Dec. 9 to 11. 

The carriers meanwhile dis- 
cussed the federal trucking reg- 
ulations, the conflict between 
the Interstate Commerce Com- 
mission regulations and the new 
federal wage and hour law, and 


the problem of setting up pub- | 


lished rates which would take 
care of all the irregularities in 
hauling in the oil fields. 

The last day’s session was 
devoted to safety, with awards 
being given drivers with acci- 
dent free records. 


Fine Four For 
Removing Cut 
Price Banners 


KANSAS CITY, Dec. 12. 
A retail gasoline price 
here developed a new angle 
when four members of the fill- 
ing station operators’ union 
were given heavy fines Dec. 7 
for alleged malicious destruc- 
tion of property, when evidence 
was presented they had torn 
down cut-price signs. 


war 


Fines of $500 were assessed 
against each man by Municipal 
Judge James H. Anderson. 
One of the men was G. M. 
Sayre, president and business 
manager of the union. The 
judge said the evidence showed 


| the four had destroyed property 
and employed force and duress. 


Sayre told the judge the men 
had permission to take down 
the signs and that the union 
men were trying to help the op- 
erators because operators gen- 
erally were losing -money 
through cut-rate competition. 
The campaign of the union to 
remove the “reduced” and “cut 


rate” price signs had _ been 
launched Dec. 5. 
Coincident with the arrest 


and conviction of the four un 
ion men, the executive secretary 
of the National Assn. of Petro- 
leum Retailers took occasion to 
re-announce publicly that a 
complaint had been filed July 
9 with the U. S. district at- 
torney charging 12 major com- 
panies with conspiracy to con 
trol gasoline prices. 


The Shell Petroleum Corp., on 
the day the four union men 
were convicted, announced a 
reduction of 1 cent in its whole- 
sale gasoline prices. The follow- 
ing day a general reduction of 
1 cent in the retail price of 
gasoline was announced. Last 
week the price had been re- 
duced 2 cenfs. 


N. Carolina Truckers 
Will Organize 


LINCOLN, Neb., Dec. 12.—Pe- 
troleum transporters in North 
Carolina will meet Dec. 29 at 
Raleigh to organize a division 
in the North Carolina Truck 
owners’ Assn. and to prepare a 
program for the legislature 
meeting in January. 

C. Austin Sutherland of Lin- 
coln, secretary of the Petro- 
leum Carriers Division of the 
American Trucking Assn., will 


| speak on the aims and organiza- 


tion of the ATA. He is planning 
also to meet with petroleum 
transporters in South .Carolina, 
Georgia, and Florida. 








Will That Approaching 
Gasoline Customer STOP 
At YOUR Station? 


Wien you saw him coming down the 
street—and then he went past—did you then try 
taking a look at your station as he saw it? 

What do you suppose he saw, that made him 


slow down, almost start to turn in—and then 
drive on? 


Maybe he tumed in at a station further down 
the street selling the same national brand of 
gasoline? 

What do you think? 

Get today that special trial $3 package of 
NPN Safety and Inspection Service forms and 
then you will find out not only what that ap- 
preaching customer saw—the one that finally 


passed on—but you will find out why what he 
saw is as it is. 


Those inspection forms will help you to figure 
that one out—and also will help you to figure 
out more profits. 


Use today to avoid 

the PASSING customer— 
ONLY $3 for a Handy Kit of 
These Cost-Cutting Booklets . 


5 Truck-Bulk Plant Inspection Booklets 
2 Minimum Standards for Profits Booklets 
25 Service Station Inspection Booklets 


CLIP THE COUPON TODAY 











NATICNAL PETROLEUM NEWS 
541 Penton Bldg., Cleveland, Ohio 
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Tax Exemption for Modernization 


Would Strengthen Oil Marketers 


By WARREN C. PLATT, Editor 


Government should make it easy and cheap for industry 
to scrap old and obsolete equipment, said Chairman Sloan 
of General Motors to the Senate Finance Committee last 
week. Mr. Sloan recommended lower taxes for money so 
spent, saying it would put many men to work right away 
and help industry to increase the public’s purchasing power 
by reducing manufacturing costs. 

The oil industry has done a pretty good job in scrapping 
ancient and costly equipment, particularly in oil refining and 
in transportation. But there is much that still can be dis- 
carded, to the good of the country generally, but more partic- 
ularly for the good of the individual oil companies. 

One great reason for the discord in oil marketing today, 
for instance, undoubtedly is the unevenness of costs between 
different marketing units, due to one having modern low cost 
and another old and high cost equipment. 

Many small refiners have had to drop out because they 
did not have the ‘funds to modernize. While new processes 
are still available to them, the tank car market of recent 
years has been too profitless to permit many to keep up-to- 
date on modern cracking. It is problematical how many of 
the few that are left can indulge in some of the still newer, 
low cost and high percentage of high octane gasoline processes 
now being built. 


This has and will result in unevenness of competition 
and heartaches. 

Then in marketing we find all manner of aged equipment. 
Between the modern bulk plant and large terminal, with its 
gas tight tanks, tight pipelines, efficient pumps and well 
metered against those unseen but expensive losses—between 


this type of a plant and the old timer with some badly dented 
tanks rocking in the wind, vents open to discharge to the 
skies the valuable gasoline vapors, leaking pipe joints, slow 
pumps and no measuring devices, there is a big gap that not 
only represents a good profit but also money to keep the 
equipment modernized and then some. 


The pulling power of an attractive—and it need not be 
expensive either—service station, well equipped with up-to- 
date gasoline and lubricating equipment, with, an inviting 
appearance that says the toilet room is first class and clean, 
cannot help but widen the gap in costs between it and the 
poorly equipped and maintained station. 


Modern equipment in these days of keen competition is 
not a luxury but a necessity. The race for the public’s patron- 
age requires the best that will give the lowest cost and sales 
price. And the public that is benefited by this fight of the 
old versus the new does not shed any tears for the concern 
that falls behind, no matter how hard it may be for it. One 
need but look to Mr. Sloan’s own automobile industry, where 
a few giants today are producing cars of a character and of 
a low cost never dreamed of a few years ago. The public has 
benefited greatly and so has the oil industry, but it was hard 
on the several score and more competing car makers who 
had to drop out because they did not keep up with the de- 
mands for modernization. 


While those equipment manufacturers supplying the oil 
industry have done pretty well from the industry’s buying 
much of their modern output these past several years, there 
still is a vast quantity of old and inefficient equipment in the 
industry, the owners of which would be in a far stronger posi- 
tion in -today’s fierce competitive battle, if they were fully 
modernized. Such purchasing would not only aid greatly 
in putting more men back to work in the factories but it 
would tend to level down the competitive costs of marketing 
petroleum products, which should tend to eliminate some of 
the chaos in the industry. 


Congress this winter would be helping many an oil man 
if it would lighten his tax burden for installing new equip- 
ment, and then let him keep more of his profits for use in his 
business than it does today. 





Public Money for Secret Oil Probing 


When the money flows easily and without specific appro- 
priation by Congress, most anything can happen. Some 
people long have contended that many of this country’s 
spending troubles began when the Constitution was amended 
to permit taxing of incomes by the federal Congress. Not that 
it was not a “fair measure” of paying taxes, but that it opened 
up avenues for our officeholders to get too much money. 


Under the lavish spending of WPA, PWA and all the rest 
of it, money is being used for purposes other than just pro- 
viding employment; that is the primary purpose for the 
money spending has been something else than to put people 
to work. For instance: 


More than $100,000 of WPA money has been spent to 
carry on an investigation of oil marketing begun by the state 
of Pennsylvania, and which ran out of money and finally out 
of legal authority. So someone made an appeal to WPA and 
got the money unbeknown to the oil industry or the public. 


It now appears that some college professors in Minne- 
apolis got WPA money to investigate and recommend grading 
of gasoline. 


The purpose of each endeavor was other than just to put 
unemployed to work, therefore it might seem to the ordinary 
taxpayer that the money has been spent illegally and perhaps 
even unfairly. Congress is the authority to say if the oil in- 
dustry is going to be investigated with government money, 
not some party politician. 

One cannot help but wonder what all else may have 
been done and to whom, with all the billions that have been 
turned over to one man in: blank checks? 
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Sponsors Club 
Of 25-Year Men 
In Oil Industry 


N.P.N. News Bureau 

NEW YORK, Dec. 12. That 
those in the oil industry who 
have seen a quarter 
more of service in its re- 
fining and marketing divisions 
organize a 25 Plus Club, 
meet at the time of the Ameri- 
can Petroleum Institute annual 


century 
or 


conventions, is suggested by 
Richard A. Wotowitch of the 
Cities Service Co. 

Wotowitch, “Dick” to hun-} 


dreds in the oil business, him- 
self qualifies for membership 
in such a club and, in addi- 
tion, bears the distinction of 
having attended every annual 
meeting of the institute since 
it was organized in the spring 
of 1919. 

“Quite a number of oil men 


who were in attendance at the| 
institute | 


19th meeting of the 
in Chicago this fall and who 
have served the oil industry for 
25 years or longer, suggested 
a movement be started to or- 
ganize the 25 plus year men 
of the industry,” said Woto- 
witch. “It would be a splendid 


chapter of the institute. Other | 


industries have such an organ- 
ization. No great machinery 
would be necessary to carry 
it. .on™ 

Wotowitch was the biggest 
booster in the organization of 
the Fire and Safety Marshals 
division of the National Petro- 
leum Assn. and in the promo- 
tion of its work since. He was 
cho 


recently sen for the sev- 
enith time as president of the 
Seven O’Clockers Club, made 


up of Philadelphians who com- 
mute daily to New York to their 
respective duties, in their own 
private car. 

The oil industry has an Old 
Timers Club, which honors the 
oldest man who was engaged 
in the producing branch of the 
business, on the occasion of the 
International Petroleum Expo- 
sition held at Tulsa every othe) 


ar. 


Charge Gasoline Tax 
Records Hidden 


ST. PAUL, Dec. 12.—A charge 

concealing official records 
vas filed late last week by the 
county attorney against Guy H. 
Fuller, former Minnesota depu- 


ol 


ty oil inspector, who is here to'! 


face a grand jury indictment 
charging attempted bribery in 
connection with gasoline tax 
records. 
Fuller was 
Paul from 


returned to St. 
California, waived 


: . . ° | 
preliminary examination on the 


' new charge and was held for 


to | 


trial 
court. 
Marshall A. Webb, formerly 
manager here for the Webb Oil 
Co., was named defendant also 
in the charge of concealing offi- 
cial records. Webb is now be- 
lieved to be living in Texas. 


in the county district 


Company Not Involved 


Fuller and Webb, in the new 
charge, are alleged to have con- 
cealed inspection certificates on 
8131 gallons of gasoline, repre- 
senting $240 in state gasoline 
taxes. County Attorney M. F. 
Kinkead noted the Webb com-| 
| pany has paid the tax and is not 
involved in the present case. 


Fuller was indicted Nov. 28) 
by the grand jury investigating | 
the oil inspection department) 
on a charge that, two years ago, | 
he offered a $2000 bribe to Al-| 
fred J. Hoehner, oil department 
accountant, to drop an investiga- | 
tion at that time of an alleged | 
shortage in gasoline tax pay- 
ments of a Minnesota oil mar- | 
keter. The shortage ultimately | 
was found to be $57,000, which | 
|George Griffith, present oil in-| 
|spector, has reported was paid| 
later. Fuller is to be arraigned | 
'on the attempted bribery charge 
|Dec. 13. 


Oil’s WasuincTon CALENDAR 








Below are given the dates and notices of hearings, proceedings, new legis- 


lation, etc., 


which are of importance to oil companies. 


Notice is also given 





of regulations issued, interpretations of laws, new publications, etc., 
wiih information as to how readers may secure official copies of these. 
HEARINGS: : Ro 
Group points to Vicksburg 
Interstate Commerce Miss. (New Orleans). 
Commission: Jan. 17--Cn complaint of 
.,,, standard of Louisiana on rail 
Jan. 4—-Complaint of Radbill| >. eggs 
Oil Co., Philadelphia. and West freight charges on petroleum 
; 2 pNP. pea | coke shipped from Standard’s 


ern Pennsylvania Refiners Traf- 
fic Assn. on rail freight rates for 
lubricating greases to west. 


Jan. 9—First of series of hear- 


| ings on question of need for 


safety regulations for private 
truckers (Washington). Fur- 
ther hearings as follows: 


Jan. 12—-New York City. 
Jan. 16.— Chicago, Il. 
Jan. 19— Minneapolis. 
Jan. 23—-Spokane, Wash. 


Jan. 25—-Portland, Ore. 

Jan. 30—Los Angeles. 

Feb. 3—-Omaha, Nebr. 

Feb. 6—Memphis, Tenn. 

Jan. 16—Rail application to 
establish barge-competitive rates 
on gasoline and kerosine from 
New Orleans-Baton Rouge 
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Complete Lubrication Data 
On All the New Cars 


For every 1939 model—thorough information, by 
data, photo and drawing, on all changes in chassis 
lubrication systems, in crankcase and differential re- 
quirements, in lubricants specifications, in mechanical 
changes it is important for the oil companies and service 


Valuable as is this information, it is only one feature 
of the Annual New Car Lubrication Number of NATION- 
AL PETROLEUM NEWS, to be published Jan. 18. 

fany other articles will tell how to sell regular 
changes, how to sell complete lubrication jobs, how to 
sell special accessories and services to new car owners 


0 extra copies of NPN’s 1938 New Car 
umber were sold, and the supply was 


your needs for extra copies of the 
1839 Edition are filled promptly, mail your order NOW 
L PETROLEUM NEWS, Cleveland. Below 


is schedule of pricos on extra copies: 


the U. 5S., or to individual addresses furnished by the 


Cash must accompany orders for less than ten 
Chio purchasers please add 3 per cent sales 
5 per cent discount on quantities if check accom- 


50 cents each postpaid 
.45 cents each postpaid 
40 cents each postpaid 
35 cents each postpaid 
32 cents each postpaid 
27 cents each postpaid 


in bulk to any address in 








No. Baton Rouge refinery. 

Jan. 19—Rail rates on petro- 
leum products from Wyoming 
and Montana refinery points to 
Dakota and Minnesota points. 
(Billings, Mont.) 

dan. 21-——Rail rates on petro- 
leum products from Wyoming 
and Montana refinery points to 
Idaho, Washington and Oregon 
points. (Billings, Mont.) 
FINAL DATE FOR 
FILING OF BRIEFS: 


| Interstate Commerce 


Commission: 
Dec. 22 


2—In matter of pro- 
| posed regulations for truck 
transportation of dangerous 


articles and application of these 
regulations to private carriers. 

Feb. 1—In matter of proposed 
crude oil pipeline rate reduction. 


| ARGUMENTS: 


Interstate Commerce 
Commission: 

Dec. 16—-To determine extent 
of ICC jurisdiction over em- 
ployes (other than drivers) com- 
mon, contract and private truck- 
ers. 

AUCTION SCHEDULED: 
Interior Department: 

Jan. 5—Auction of oil and gas 
leases on 80 acres of public land 
near Shreveport, La. 


Use of Electric Power 
In Oil Is Shown 


TULSA, Dec. 12.—Continua- 
tien of Petroleum Electric 
Power Club’s efforts to educate 
the public on the use of elec- 
trical power in the oil industry 
was approved at its tenth an- 
nual meeting in Tulsa 


the 


Dec. 8 
and 9. The approval followed re- 
ports of the officers outlining 
what had been accomplished 
the past year. 

O. W. Jones, manager of the 
Central Power & Light Co., 
Corpus Christi, Tex., was elect- 
ed president. He succeeds C. N. 


Robinson, Public Service Co., 
Tulsa. 
E. A. Armstrong, Public Serv- 


ice Co. of Northern Illinois, Chi- 
cago, was elected vice president, 
and H. E. Roberts, Empire Dis- 
trict Electric Co., Joplin, Mo., 
was re-elected secretary and 
treasurer. 
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Study Your State Gallonage Reports 
And Avoid ‘Jitterbug’, Jobbers Urged 








} 
| 


N. P. N. News Bureau 


|even infer for one single mo- 


CLEVELAND, Dec. 12.—The “winter jitterbug” is a plague, ment that, because I have the 


that causes oil marketers to cut their prices in the winter, in| privilege of speaking to you to-| 
the face of normal, seasonal gallonage declines, J. A. Lentz of day, I might be a contributing| 


Denver, western sales manager of Continental Oil Co., told the | factor; for I have no advice to 
Colorado Marketers Assn. at a recent meeting in Denver. 


In going after volume with a low price when volume too 
is low, oil marketing companies only attempt to reverse the 
rule of economics and that followed in most lines of business, 


he said. 


Most businesses recognize that small volume and 


higher prices go hand-in-hand, he stated. 


Let the gallonage report based on tax returns in your state; and when we use good business 
be a barometer in sizing up your probable volume of business | judgment we need no _ price 
from month to month, Lentz suggested; and thus avoid the “win-| agreements or an attitude of, 
ter jitterbug” over what is likely a normal occurrence. 


“Why worry when your gallonage drops in about the same. 


| give, neither have I a magic so- 
‘lution for any of our problems. 
I can only review the past in 
the light of experience and what 
it has taught us and point out 
| some facts that may guide us 
ito better business judgment, 


“T'll do this if you do thus.” 
We are facing the dullest and 


proportion as the state gasoline tax figures indicate?” he asked | toughest months of the year in 


marketers. 


| the oil business. The ring of a/ 


Let marketers put in the time and energy instead, in selling fairly busy cash register dur- 
accessories or merchandise that can logically be pushed in sea- 
sons of relatively low gasoline consumption, was his advice. 
The text of his remarks is as follows: 


By J. A. LENTZ 

By this time of the year bugs 
and insects of all descriptions 
have disappeared, either to die 
or not to be seen again until 
next year. For some strange 
reason, however, there appears, 
about this time every year, a 
bug among the oil men of Den- 
ver and the Rocky Mountain 
Region which has never been 
properly identified. We have all 
had our experience with the 
breed, but only recently have I 
thought of a descriptive name. 

I refer to the oil 
WINTER JITTERBUG. 

He is as destructive to profits 
and prosperity of the oil fratern- 
ity as the grasshopper or the 
Mormon cricket to the farmer. 


men’s 


He is no respecter of persons, | 


company, brands, or size. He is 
a bedfellow for us all. He does 
his damage in various and 
sundry ways. When we are bit- 
ten by it we lose our sense of 
perspective. 

We do a lot of hysterical 
thinking that starts nowhere 
and ends in a trough of despond- 
ency from which we can see 
neither right nor left, let alone 
far enough ahead to give us the 
courage to solve our problems 
and troubles that will ever be 
with us, many of which only the 
grave will cure. 

A Winter Plague 

Strange as it may seem, we 
have a siege of jitterburgs every 
year, starting with the fall of 
the first leaf and snow flake, 
and continuing at a varying 
pace until the first robin makes 
his appearance. Then, strangely 





again, we relegate the jitterbug 
to his regular summer hibernat- 
ing place, count the toll and cost 
of having had _ the jitters, 
promise ourselves we won’t be 
saps again, declare we have 
learned our lesson and face the 
coming spring and summer with 
their promise of more business 
and consequent prosperity, or, 
shall I say, we lay up a few 
dimes and reinforce our nerves 
to be ready for the next jitter- 
bug invasion? 


The oil business will never be| the year 1937 and note a differ- | 


any better in Denver than the 
Denver oil men will let it be. 
It is sad but true that a small 
minority of misguided or mis- 
informed men can ruin any in- 
dustry and cause its downward 
trend, but it takes a very large 


majority, unfortunately, to steer | 


a business of such magnificent 
opportunities as ours on a 
profitable and 
course. 


For that majority I am mak- 
ing a plea. I am not pleading 
for price agreement or any 
other concerted effort that 
might lead us into trouble, but 
I am pleading for an honest 
effort on everyone’s part to so 


conduct his own business that, | 


when his balance sheet is writ- 
ten next spring, no red ink shall 
be needed to record the final 
figures. 


May Share Upturn 


The very fact that so many 
jobbers of different kinds and 
various ambitions are here to- 
day trying to better their con- 
ditions, encourages me in my 
hope that perhaps the oil busi- 
ness in Denver will share in the 
upturn that is evident .in many 
other lines. I do not mean to 


prosperous! 


_ing the summer and fall is still 
|/in our ears. We would love to 


have it continue. Who wouldn’t? | 
|We are all the same. Whether 


| we admit it or not, we are all 
| actuated by selfish motives, and 
| profit is the greatest “moti- 
| vator.” 


| So many times, however, 
| when business ‘volume drops we 
_fair to analyze the causes there- 
| fore. We even fail to recognize 
that our business is more sea- 


;/sonal than many others. Why 


| worry unduly, then, when our) 


|gallonage drops in about the 


/same proportion as the state: 


_ gasoline tax figures? 
| Review your state figures for 


ence in gasoline shipments of 
'88 per cent between February 
_and August and other months in 
‘direct proportion to seasonal 
variations. Why not realize that, 
fortunately, there are 


deficit of gasoline profits. 
He Raised The Rent. 


Only three days ago a dealer 
of ours told me that he had 
been worrying about paying his 
rent when suddenly he made up 
his mind that he would sell 
enough Prestone to pay it, and 
believe it or not, he sold enough 
in four days to do just that. 


I saw the figures and enough 
others to convince me that this 
particular mental movement of 
his not only paid the rent due 
and gained a good leg on the 
next month, but it did something 
to his morale, his outlook, his 
personality, because it added to 
his confidence and his faith in 
his own ability to face situa- 
tions as they are and whip con- 
ditions with ingenuity instead 
of indigestion, to trade belly 


laughs for belly aches and, in- 
stead of being a “pain-in-the- 
neck” to everybody that came 


other | 
items to be sold our customers | 
that can easily make up the 


‘in, he radiated a smile that 


would cause even a WPA 
| worker to want more than his 
regular WPA requirements. You 
| know what they are. 


| Unfortunately, too many of 
us believe that we must be com- 
petitive with everybody and in 
/everything—price, quality, serv- 
|ice, (mostly free), indulging in 
_all kinds of bad business prac- 
tices such as long and unwar. 
|ranted credit, loaning pumps, 
‘cash loans, inside or confidential 
| prices that are known on the 
|outside about as soon as they 
/are made and are about as con- 
| fidential as the predictions the 
/party leaders make on election 
/eve, and many others too num- 
/erous to mention. We seldom 
‘stop to think how long oui 
| bank roll can remain competi- 
tive with the other fellow’s. 


Looking For Trouble 


Too many times we go out 
and look for trouble, dig up situ- 
ations of which we were bDliss- 
fully unaware, and having once 
‘discovered something that some 
one else is doing, regardless of 
/how crazy or ruinous it might 
|be, we can’t rest until we do 
something at least as bad o1 
worse. When you multiply such 
'senseless actions by almost as 
many as are engaged in the oil 
business, it is no small wonder 
that we don’t always merit and 
receive the public’s confidence, 
and that we find little sympathy 
|or sincere desire on the part of 
|the politicians to deal fairly 
|with an industry that serves a 
nation efficiently and well, in 
spite of all our shortcomings. 
Reverse Economics 
It is a rule of economics that 
|large volume and low price, or 
small volume and higher price, 
are the combinations that go 
hand in hand, but in our busi- 
ness this does not seem to be 
| true. For some reason prices are 
,always low when the volume is 
‘low too, which means but one 
| thing—that we all go after vol- 
‘ume with a low price, and al- 
ways we discover, generally toc 
late, that the volume does not 
exist. In that respect I recom- 
mend that you get from the 
State House the annual gasoline 
report and let it be somewhat 
of a barometer in sizing up your 
performance from month to 

month, season to season, and 
year to year. 


Sleep over your problems and 
ills—most of them are imagin- 
ary anyway—and tomorrow 
they won’t seem half so serious. 
Go a little more than halfway 
in acquainting yourself with 
your competitor. He will gladly 
tell you his troubles and you 
will find they are about the 
same as yours. It is a good way 
of learning that we are all in 
the same boat and that anyone 
can cause a leak in the boat to 
sink us all. 
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Leasing Play | 
Extended Thru 
Central States 


TULSA, Dec. 12. Three) 
new wells in widely scattered 
districts held the attention of 
Mid-Continent operators last 
week. Each well was indicative) 
of a new pool. | 

The Gulf Oil Corp. in Garza 
county, West Texas, brought 
in its No. B-1 Swenson Cattle 
Co., in the northeast corner of 
the county. The well was drilled 
to 8104 feet, plugged back to 
7400 feet and the casing per- 
forated. After baling down some 
4000 feet the well made 149 bar- 
rels of oil in 10 hours. 

The Gulf company is re- 
ported to have a sizeable block 
of acreage around the location 
and to have a strip approxi- 
mately four miles wide running 
diagonally through adjoining) 
Kent county. 

The nearest production to the 
well at pfesent is in Hockley 
county to the northwest and in 
Howard, Glasscock and and 
Mitchel counties to the south. 


New Kansas Pool 


The Sinclair Prairie Oil Co.) 
opened a new pool in Barton 
county, Kans., with a_ test 
three miles north of present 
production. The well is produc- 
ing from the Arbuckle lime, 
reached at 3335 feet and was 
shut in with 3000 feet of oil 
in the hold while tankage is 
erected. 

The third well is the Roche 
& Voyles No. 1 McPherson in| 
Wayne county, Ill, which 
reached the McClosky sand at 
3255 feet, to open a new area. 

Reports from the field, mean- 
while, indicate operations are 
fairly steady except for some 
Slight decline in Illinois due to 
weather conditions. Oil 
completed last week in the pro- 
rated pools in Kansas totaled 
14, with a potential of 10,853 
barrels daily, as compared with 
25 completions with total po- 
tential of 30,323 barrels daily 
the previous week. Barton 
county had six completions. 

Completions in Oklahoma to- 
taled 29, of which 20 were oil 
wells with total production of 
9849 barrels daily, as compared 
with 16 oil wells with 2408 
barrels daily production the 
previous week. 


Play in Missouri 


Reports from the Forest City 
basis, in north central Missouri, 
indicate the leasing play is pro- 
gressing at a rapid rate there, 
with both majors and_ inde- 
pendents seeking large blocks, 


wells | 


' Oil 


throughout that region and in 
Nebraska and up in Iowa. 

A number of major compa- 
nies are said to have buyers ac- 
tively at work in the area but 
no leases have been recorded 
for them as yet, due to the Mis- 
souri corporation law which 


| forbids a firm holding title to 


property until the state issues 
a charter and qualifies the 
corporation to do business with- 
in the state. 


Five Completions 
In Marion County 
In the Past Week 


N. P.N. News Bureau 
CHICAGO, Dec. 12.—Comple- 


tions in the Illinois oil fields last 
week were 65 producing wells 


‘and 17 dry holes, with first re- 


ports on 21 wells and 184 wells 
drilling. The week previous I)- 
linois completions were 87 pro- 


|ducing wells, 15 first reports, 


and 205 wells drilling. 
In Kentucky last week there 


| were 16 completions, four of 


these producing wells, with first 
reports on nine wells and 53 
wells drilling. Kentucky had 
nine producing wells, 15 first re- 


|ports and 52 drilling wells the 
week previous. 


Indiana last week had two 
completions, both dry holes, with 
first reports on one well and 31 
wells drilling. The week pre- 
vious one producing well was 
completed, first reports were 
made on three wells, and 82 
were reported drilling. 

The Kest well in Clinton coun- 
ty, Illinois, five miles north of 


|the old Carlyle field last week 


was pumping salt water with a 
showing of some oil. The well, 


ion the Maibaum farm, is down 


1169 feet. 

In Daviess county, Kentucky, 
the Bailey & Haynes well last 
week, on the M. Hogan farm, at 
1892 feet pumped 120 barrels in 
24 hours after acid treatment. 

Five wells came in last week 
in Marion county, Illinois. The 
Texas Co. V. Kalkbremer No. 3, 
at 1739 feet, flowed 396 barrels 
in 24 hours through a one-inch 
choke. The Texas Co. B. Haw- 
kins No. 1, at 1787 feet, flowed 
341 barrels in 18 hours through 
a one-inch choke. Magnolia’s 
J. H. Young No. 17 at 1844 feet 
flowed 520 barrels in 24 hours. 
The Texas Co.’s W. T. Richard- 
son No. 2, at 1688 feet, flowed 
600 barrels in 24 hours, and its 
K. Wayman No. 7, at 1688 feet, 
flowed 575 barrels in 24 hours. 

In Clay county, Illinois, Pure 
Co's TF. EA Tetrick “A” 
No. 9 flowed 662 barrels in 24 
hours after acid treatment. 

In Fayette county, Illinois, 
Carter Oil Co.’s Matson Reed 
No. 3, at 1465 feet, flowed 540 
barrels in 24 hours after shoot- 
ing. 


Wage-Hour Law Interpretation 


Defines Retail 


Establishment 





N. P.N. News Bureau |! 


WASHINGTON, Dec. 12. — 
There was not much question 
about it before, but the Wage- 
Hour division of the labor de- 
partment has made it pretty 
clear now that it regards a serv- 
ice station as a “retail estab- 
lishment”, whose employes are 
exempt from provisions of the 
Wage-Hour law. 

In its “Interpretative Bulletin 
No. 6”, the Division says: 

“A retail establishment sells 
merchandise to the ultimate con- 
sumer for direct consumption 
and not for purposes of resale in 
any form. The transactions of 
sale may take place in the home 
of the consumer, by mail, tele- 
ph yne or, most commonly, in re- 
tail shops or stores.” 

However, a trackside or other 
station, whose business is large- 
ly with commercial consumers 
or with truckers who purchase 
in large quantities, might con- 
ceivably come outside this ex- 
emption, for the division quali- 
fies the above with: 

“A retail establishment gen- 
erally sells its merchandise in 
small quantities and at prices 





The official text of a gen- 
eral ruling by Wage-Hour 
law administration authori- 
ties at Washington, which 
will be helpful in the inter- 
pretation of this act, is pub- 
lished on page 50 of this is- 
sue. 











higher than the price involved 
in sales to wholesalers or job- 
bers. Thus, for example, it 
would seem that a coal company 
engaged in selling large orders 
of coal at a discount from the 
regular retail price would not 
be a retail establishment under 
(the act) ...., notwithstanding 
the fact that the coal is pur- 
chased for direct consumption 
and not for purposes of resale in 
any form.” 


Two Factors Determine 


Since apparently two elements 

large orders and a discount 
from retail price—are neces- 
sary to bring an establishment 
within the classification just de- 
scribed, it would seem that the 
employes of a cut-rate station 
would be exempt from the act, 
since, while they may sell at 
“a discount from the regular re- 
tail price” (as posted by other 
stations and perhaps their own) 
they sell chiefly in-small quanti- 
ties and for direct consumption. 

Putting the service station 
employe even further into the 
exempt class, the bulletin con- 
tinues: 


“A retail sale may involve 
the sale not only of merchandise 
but also of services incidental 
or necessary to the use of such 
goods. Thus, a retail establish- 
ment may also perform in con- 
nection with its retail selling the 
usual servicing rendered by en- 
terprises: of similar character.” 

Section 13 (a) (2) of the 
Wage-Hour law grants exemp- 
tions to employes of “any re- 
tail or service establishment the 
greater part of whose selling or 
servicing is in intrastate com- 
merce. .. .” 

The division lays down in this 
latest bulletin its method of de- 
termining whether the “greater 
part of the selling or servicing 
is in intrastate commerce.” 
From the service*station operat- 
or’s point of view, the significant 
part of this decision is the state- 
ment: 

“Selling or servicing is in in- 
trastate commerce if no ele- 
ment of the particular transac- 
tion takes place outside the state 
in which the particular estab- 
lishment is located.” 


Honor Oil Operators 
Moved To Fort Worth 


FORT WORTH, Dec. 12. — 
The second annual “Hot Spot” 
banquet, honoring 30 oil men 
who have moved to Fort Worth 
within the past year, will be 
held at the Hotel Texas Dec. 
14. The banquet is sponsored 
by the Fort Worth Chamber 
of Commerce. 

Charles F. Roeser, independ- 
ent operator and president of 
the Independent Petrolum Assn. 
of America, is chairman of the 
arrangements committee. The 
banquet will be held while the 


Interstate Oil Compact Com- 
mission is meeting here Dec. 
14 and 15. 


Oct. Natural Gasoline Output 
Is Increased 


WASHINGTON, Dec. 12. 
Practically all fields increased 
their natural gasoline produc- 
tion in Cctober, the Bureau of 
Mines reports, daily average be- 
ing 5,927,000 gallons, compared 
with 5,713,000 gallons in Septem- 
ber and 6,058,000 gallons in Octo- 
ber 1937. The Oklahoma City, 
Panhandle and East Texas dis- 
tricts showed the most outstand- 
ing gains. 

Material withdrawals were 
made from stocks, total stocks 
Oct. 31 being 284,382,000 gallons, 
or 58,296,000 gallons less than 
stocks on Oct. 1, but nearly that 
amount higher than stocks on 
' Oct. 31, 1937, the report shows. 

















18 NATIONAL PETROLEUM NEWS, WEDNESDAY, DECEMBER 14, 1938 
° | of southern Oklahoma. The re- also as to what would be the re- 
More Ouilets Are In Sight fining company reduced the sult of the announcement from 


For KMA Field Production 


TULSA, Dec. 12. 


N.P.N. News Bureau 


A few of the spots that have caused pres- 


sure on the crude oil market in the southwest began to clear up 
late last week, while one or two new touchy spots cropped up at 


other points. 


In the KMA field of north Texas producers were given some 


additional market outlet and promised greater relief within the | 


next four months. 


The Texas Co. brought the current relief there when it re- 
sumed purchasing production on the basis of 100 per cent of 


the per-well allowable. 


Its move was followed by the Gulf Oil 


Corp. and Magnolia Petroleum Co., leaving only two of the larger 
purchasers in the field still applying pipeline proration to produc- 
tion from the wells to which they had connections. 


It will be recalled that sev- 
eral days ago Chairman Ernest 
O. Thompson of the Texas Rail- 
road 


Commission appealed to | 


the pipeline companies to end | 
° ° : { 
pipeline proration. At that time | 


The Texas Co. replied that it 
would cease its 80 per cent tak- 
ings and return to 100 per cent 
if it could be relieved of 125 
well connections. 


take 50 of these connections and 
the Magnolia company 30, but 
Sinclair Prairie Oil Marketing 
Co. and Continental Oil Co, re- 
ported they were unable to offer 
any additional aid. The Sin- 
clair company reported it was 
purchasing 65 per cent of allow- 
able because its 4-inch line 
could not take another barrel. 
Continental reports its 80 per 
cent takings made all it could 
handle. 

The Dec. 9 in- 
Thompson, 


Texas Co. on 
formed Chairman 

however, that it 
buying on 100 per cent basis for 
the next 60 days in the hope the 
situation would be cleared up, 
despite the fact the company 
did not need nor want the ad 
ditional! 1200 barrels of oil daily. 


Will Build Pipeline 


The promise of future relief 
came from President B. E. Hep- 
ier of the Hope Engineering Co 
of New York, when he an 


nounced at Wichita Falls, Texas 
company was going 


that his 
ahead with previously an- 
nounced plans to construct a 
pipeline from the field to the 
Texes Gulf coast at a cost of 
$10,000,000. 


It will be 


t ’ 
yyyt he 
months 


that, sev 
number of 
signed agreements 
With Hepler to furnish the Hope 
company with oil from at least 
300 wells five years and 
pledged at 10,000 acres of 
productive leases in the field, 
provided a _ pipeline was con- 
structed. The original contracts 
called tor the pipeline company 
to pay the average of the posted 
prices of three major buyers in 
the field. 


Heplevr’s 


recalled 
eral ago, a 


operators 


lor 


least 


’ 


visit last week to 


would resume | 





Texas followed his return on 
Nov. 23 from foreign countries, 
where he spent several weeks 
scouting the export markets. 
Reports from France, received 
in Tulsa recently, indicated that, 
while he had met with some suc- 
cess in lining up a foreign mar- 
ket, there still was considerable 


{work to do along that line be- 
The Gulf company offered to | 


fore actual construction of the 
pipeline would be started. Hep- 


price 8 to 12 cents a barrel, and 
announced it would decrease its 
purchases 20 per cent. The 
company had been buying ap- 
proximately 2500 barrels daily. 

The new price schedule estab- 
lished a 2-cent differential be- 
tween each degree of gravity, 


instead of the former 3 cents for 
|the lower gravities and 2 cents 


for the higher ones. New price 
for 24-24.5 gravity is 64 cents, 
with the 2-cent differential ap- 
plying to 34 and above at 84 
cents. 

Dr. Sidney Born, president of 
the company, stated; “The con- 


/stantly declining market for re- 
| fined oils, as well as other com- 
'petitive conditions, has necessi- 


tated the adjustment. Careful 
study has been given the whole 


with producers have influenced 
us to endeavor to meet competi- 
tive conditions rather than fur- 
ther prorate takings in this area 


or to shut down the refinery 


ler assured operators, however, | 


that the work would begin with- 
in the next four months, the op- 
erators having granted him that 
amount of ‘additional time in 
which to perfect his plans. 
Will Buy Oil Now 

Hepler announced his 
pany was planning to buy be- 
tween 2000 and 4000 barrels of 
crude daily in the field for a 
time. feports in Tulsa _ indi- 
cated his purchases would be 
moved by one of the existing 
pipelines to the Gulf coast for 
assembling into a “sample” car- 
go for shipment to some pros- 
pective buyer abroad. 

Some additional relief was 
anticipated in the southeastern 
Kansas stripper well area as 
result of the purchase of a gath 


ering system last week in Mont: 
gonery county. The Sinclair 
Prairie Pipe Line Co. sold ap 


proximately 200 miles of gath- 
ering system to the Montgonery 
Producers Assn., composed of 


operators of stripper wells in 


that county. The association 
then made arrangements with 
the Sinclair Prairie Marketing 
Co. to purchase the oil at a cen- 
tral point. 

Plans were reported unde 
way, meanwhile, for the pur- 
chase of still another of the 


Sinclair 


systems in 


Prairie’s gathering 
southeastern 
sas, and the possible erection ol 
a small refinery. 

On the other side of the crude 
market picture is the action of 
the recently formed Ben Frank: 
lin Refining Co., of Ardmore, 
Okla. in reducing price it will 
pay for crude oil obtained from 
the Healdton and Hewitt areas 


nest 
inian 


com- 


during the present market.” 
There was some speculation 





Lower Allowable 
Seen in January 


N. P. N. News Bureau 
TULSA, Dec. 





,/hearings to determine January 


‘been set by the Oklahoma and. .. “ 
‘Commission of 52 barrels per 


crude oil market demand have 


| Kansas regulatory bodies. 


The Kansas Corporation Com- 
mission has set Dec. 28 for its 
hearing at Wichita. At present 
the commission is behind two 
months on its proration orders, 
having failed to write orders 
for November and December. 
The December market demand 
hearing, due to wrangles over 
special allowables, has been re- 
cessed until Dec. 17, the commis- 
sion, meanwhile, having let its 
October order carry over. 

Conservation Officer W. J. 
Armstrong has asked operators 
to meet with the conservation 
department of the Oklahoma 
Corporation Commission at Ok- 
lahoma City Dec. 21, to discuss 
market demand for January for 
oil from that state and to dis- 
cuss rules and regulations for 
the taking of potentials in all 
Class “C” pools for the six 
months period beginning Feb. 
1, 1939. The formal hearing be 
fore the Oklahoma commission 
on market demand for Okla- 
homa crude has been set for 
Dec. 22. 

Plans already are under way 
to reduce the potential for the 
Oklahoma City-Wilecox pcol 3 
per cent, beginning Jan. 1, 1939, 
this decline to remain in effect 
for six months. The last previ- 
ous decline was 5 per cent. Arm- 
strong has recommended a de- 
cline of from 1.5 to 5 per cent 
for Class “B” pools. 


this oil 
Pure’s 


| Asphalt 


12.—Dates for | 


the Pure Oil Co. it was to shut 
down its Muskogee, Okla., refin- 
ery within the next 60 days. 
The company has been running 
on Stored oil obtained from the 
Healdton and Hewitt areas be- 
fore it sold its gathering system 
to the Ben Franklin company, 
and it has also been obtaining 
some current requirements 
from Edmond and Seminole dis- 
tricts. 

It was generally believed that 
would be added to 
other crude move: 
ments north through the Ajax 
Pipe Line Co.; although in some 
quarters’ it has been pointed out 
that Pure is one of the major 
developers in the Illinois field 
and might transfer most of its 


/requirements to that area. 
problem and_ consultations | 


Asphalt Plant To Close 
There also was some specula- 


ition as to what would be the re- 
\sult in the Talco, Texas, field, 


of the announcement the Talco 
& Refining Co. was 
shutting down its refinery at 
Mt. Pleasant, Texas. 

J. M. MacKinnon, general 


|manager of the refinery, said; 
i“Unsettled conditions in Mexico 


in recent months have made the 
supply of asphalt crude there 


ivery uncertain and plants have 


been drawing most of their sup- 
plies from the Talco field in- 
stead. The present allowable 
fixed by the Texas Railroad 


|well is only about one-fourth of 


the potential and is decidedly 
not enough to make continued 
operation of the plant possible.” 
Upon learning of the Talco 
shutdown, Texas Railroad Com- 
missioner Thompson reported 
the commission had increased 
the per-well allowable for the 
Taleo field to 65 barrels daily. 


10,157-Foot Producer 
In Signal Hiil Field 


N. P. N. News Bureau 

LOS ANGELES, Dec. 10. 
New life for the Signal Hill oil 
field and probably a new head- 
ache for voluntary proration au- 
thorities was seen in the pos- 
sible discovery last week of a 
deeper pay sand in this Los An- 
geles Basin field. 

De Soto Oil Co., drilling a 
deep-sand test in the Lovelady 
district of Signal Hill, devel- 
oped some production last week 
from a level of 10,157 feet and it 
was believed the project would 
develop into a commercial pro- 
ducer, even from this depth, af- 
ter it had cleaned out. 

A satisfactory well would un- 
doubtedly precipitate consider- 
able drilling—probably deepen- 
ing of projects originally com- 
pleted in shallower sands—by 


other operators in the field. 





Ly | 


for 
at 


int 


pri 
of 
inc 


ex 


th 
So 
in’ 
an 
co 
de 
fo 


th 
Wi 


a a ee ee ome) 


eo ee lL — lS 








ae ete Basin NEWS, WEDNESDAY, DECEMBER 14, 1938 


19 








Oil May Be Two-Edged Topic 





By G. T. KELLOGG 


N. P. N. News Bureau 


WASHINGTON, Dec. 12.—Oil is likely to furnish the topic 
for some of the chief discussions at the Pan-American conference 


at Lima, Peru. 


The two principal avenues by which discussions of oil will 
interject themselves into the general talks aimed at better Pan- 
American relations are through scouting of the Mexicar expro- 


priation of oil properties of U. 


of “continental defense.” 
individual loose ends. 


S. nationals, and consideration 


The two are intertwined, but have 


Although nothing was said, publicly, about the Mexican 
expropriation prior to the departure of the U. S. delegation, 


it is felt the delegation would 


not be wholly flabbergasted if 


the Mexican representatives, as well as representatives of other 
South American republics in which U. S. nationals have large 
investments, brought up the subject of expropriation, generally— 
and the oil expropriation particularly. That the subject will 
come up is more likely since the making public of the reported 
deal between Mexico and Germany, by which oil will be traded 


for machinery. 


Some of the nations, among 


them Chile, are said to be 
working toward some sort of 
an agreement under which the 
properties of aliens would be 
subject to the same arbitrary 





properties. 
This same variance is found 
between the estimated $: 


001,000 which the Commerce 
Department report lists for 
total U. S. direct investments 


in Latin America, and the $4,- 


2,847,- 





total investments in Brazil are! 


$194,345,000. 


The Commerce Department 
report does not give figures for 
petroleum investments 
other Latin American nations, 
but furnishes a_ total for 
South American petroleum in- 
vestments of $353,059,000, of 
which about 265,685,000 is 
represented in the three coun- 
tries listed above. 

Total U. S. petroleum invest- 
ments in all Latin America are 
estimated in the report at $452,- 
561,000. 


The Chilean proposal would 
leave no recourse to the alien 
property owner whose proper- 
ties were seized, other than 
through civil action in the 
courts of the confiscating coun- 
try—and to date that hasn't 
been much recourse in Mexico. 


The U. S. is reported to have 
lost a great deal of prestige 
with our neighbors to _ the 
South in not taking a more 
definite stand in the Mexican 


8 . er a 
and Bolivian oil expropriations. 


Other nations which have been 





| summarized by 


in the) 


informed ob- 
servers thus: 


The Colombian constitution 


| provides that the country may 


Before The Lima Conference 


| provision for 


expropriate 
property, 


any sub-surface 
and may make no 
payment if both 
houses of the national legisla- 
ture vote that no payment shall 


| be made and that the expropria- 


tion serves the “social interest” 
of the country. It is said to 
be the only country in the world 
with such a provision. 

Chile has laws declaring land 
on which oil is found becomes 
the property of the govern- 
ment. The Chilean government 
has had control of refineries 
since 1931, and there are a num- 
ber of laws governing distribu- 
tion and prices of petroleum 
products. 

Argentina has been strength- 
ening its control over foreign 
oil companies since 1935. 

Brazil’s petroleum 
law has been in 
1931. 

Bolivia two years ago con- 
fiscated some $17,000,000 worth 
of Standard Oil holdings on 
grounds of fraud and failure to 
develop oil lands. Since then, 
although the dispute is still 
pending in the courts, she has 
used the confiscated properties 
s “levers” for a new commer- 
cial treaty with Argentina and 
Brazil. Bolivia 


control 
effect since 


, ; ES gets special 
- contemplating such _ seizures, /” . : pane 
treatment as the nationals of 900,000,000 ven sang not only of oil properties but venga under = —_ ment 
: : yhich is ally > ; : aan? ../Only so long as the oil proper- 
those countries and from which er ia 4 eng st that Other properties as 10 0 wl ude 
the citizens of other tri Se ee eee “. becoming more certain that the, ©” ~~" & 
e citizens of other countries|ty Ss. investments in petroleum U. & would not use either property. 
would have no redress. This, j Tene; MS . eit ain , ili _ : 
pote ' in Venezuela amount to ahd force or diplomatic action to| Ecuador enforces close con 
of course, would work chiefly 430,000, and total investments protect its nationals’ property. trol of all foreign industries. 
to the disadvantage of U. S. in that country are but $186,266,- Entering into such an agree- The Uruguayan government 
capital and _ investors, since po gir! oC ve ment as they now propose —— all refineries in the 
; : : : |S >stimate o>" |. Sai countr 
their holdings in Latin Ameri-'577.999, more than half the Wud convince them. 6 government 
can countries, estimated at 3 total U. S. investments in that, Some of the Latin American },, indicated a desire for a 
to 5 billion dollars, are greater country, which amount to $107,- nations already have taken further share in foreign profits. 
than those of any other non- 549,000. In Brazil, this country steps which might readily be In the realm of continental 
citizens of those countries has $32,678,000 invested in the converted into expropriation gefense, the American delega- 
Go fi ake t oil industry, according to the proceedings, given the proper |tion’s chief business at Lima is 
overnment figures on Invest-| Commerce Department figures;|impetus. These have been the “selling” of the Roosevelt 
ments place a much lower es- plan, and from reports reach- 
timate on them than those of ing this country this early in 
outside sources. For instance, Export Trade of Latin American Republics and the the conference, they are headed 
the $200,000,000 figure men- U. S. Participation for success. 
tioned as the value of — (1937 Figures of Dept. of Commerce in Thousands of Dollars) _Topmost plank =m the “Con- 
priated oil properties in Mexico Total Ver Cent tinental solidarity” platform as 
is the estimate placed by the|] Country paw a Sean? Of Total | outlined by the president is the 
$ . rgentna Ae Saree dio, “ 
companies. In a report issued aa .............:. 45,479 38 ae factor of defenses powerful 
by the Bureau of Foreign and | Brazil ........--.--., 347,565 6,528 oe enough not only to protect the 
“d : S| Gal SE Ee 195,298 43,918 22.5* 
Domestic Commerce recently, Colombia Sea ee ae ee 104,185 “ 799 oe U. S. but also to protect the 
“di ” . ee SS eae 11,512 8 5. ani 
total value of “direct” petro —. 186,071 150,158 80.7 democratic nations of the 
leum investments by Ameri-|| Dom. Republic ....... 18,120 6,351 35.0 Americas. 
j j OT ee 14,927 1902 33.2 : . 
cans in Mexico as of the end tee 16109 10'334 64.2 Without petroleum, modern 
of 1936 (before expropriation) Rene eet 81971 2,500 28.0 warfare—and defense is nothing 
, | IE als <a 'e a-n GS. 9,641 62 . nies _ ¢ : 
was placed at about. $70,000,000.|) wremico sss... 248,233 139,834 56.3 more nor less than preparation 
One reason advanced for] Nicaragua . 7,038 3,897 55.4 against possible warfare—would 
this apparent discrepancy is|} Panama oss S270 oa ey be virtually impossible. 
that the companies themselves|} Peru ..2..0..0.020000002, 92,091 20,422 22.1 The Americas have consid- 
probably have included in their El Salvador Sasead aaah » arate 788 oa4 erably more than half the 
estimates the _ going-concern IEE sb aside vane’ 254,814 34,815 13.7 world’s proven oil reserves. The 
value, as well as making some = aie ae RET paar U. S. alone, infact, has almost 
, ee $2,398,981 $746,453 31.1 , 
estimate for reserves taken|}| —-—— half of them. According to the 
sat} *Not including total nitrate shipments. : $43 nce 
from them by _ expropriation) +Preliminary. studies of authorities total 
proceedings, whereas the “of- tFiscal year ended Sept. 30. proven reserves as of Jan. 1, 
ficial” figures contemplate only §Fiscal year ended July 31. 1936, were 21,965,000,000 barrels, 
actual investment in physical of which 12,859,000,000 were in 
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the Americas, and 10,575,000,000 
in the U.S. 

Any discussion of “continental 
solidarity” certainly will take 
into account the protection of 
these vital resources, as well 
as their combined use—‘all for 
one, one for all”—in the case 
of necessity. No other nation, 
or league of nations, could, at 
the present time, command 
anywhere near sueh a huge 
total of proven oil reserves. 

But therein lies a_ difficult 
task of statesmanship. How 
can the U. S. preserve its 
prestige among the South 
American nations sufficiently to 
be a leader in a “continental 
defense” program against en- 
croachment of totalitarian gov- 
ernments, and still “lose face” 
by declining to protect the 
property of its nationals in 
other countries? 


Study Mexico's 
Barter In Oil 
With Germany 


N. P.N. News Bureau 

WASHINGTON, Dec. 12. 
Although State Department ot! 
ficials say they have not been 
“officially” notified of the $17,- 
000,000 barter deal reported be 
tween Mexico and Germany, it 
has been indicated that they will 
take an active interest in deter 
mining whether the oil with 
which Mexico proposes to fulfill 
its part of the bargain comes 
from expropriated properties. 

As far as the disposal of any 
oil which the Mexican govern 
ment owns is concerned, this 
government probably would 
have no interest; but the dis 
posal of property of American 
citizens before effective and ade 
quate compensation has been 
made is another matter. 

This country’s basic position 
was set forth in notes exchanged 
last summer with regard to ex 
propriated agrarian lands, when 
Secretary of State Hull said 
there was no disagreement with 
the right of expropriation, so 
long as there was compensation. 

However, since no move to 
ward compensation has been 
made, and the barter deal has 
been reliably reported, it is be- 
lieved that, if Mexico proceeds 
With such polieies the U. S. may 
be forced to take steps which 
may not be interpreted as the 
Latin American nations have 
come to interpret the “Good 
Neighbor” policy. 

Mexico’s own courts have 
held, previous to the Cardenas 
regime, that expropriation was 
illegal unless accompanied by 
compensation for property tak 
en, but these rulings have been 
reversed since the oil expropria 
lions. 


Threaten Tax — 
On Shipments 
Into Illinois 


CENTRALIA, Ill., Dec. 12. 

A movement to place a tax on 
both oil and gas imported into 
Illinois was threatened here Dec. 
9 by John Stelle, lieutenant gov- 
ernor of Illinois, when approxi- 
mately 1000 producers and land 
owners met to plan an organ- 
ized attack against proration or 
state regulation of Illinois oil 
production. 

Speaking before the Illinois 
Independent Oil Operators and 
Royalty Owners Assn., Stelle 
asserted that proration of the 
state’s oil industry at this time 
would ‘materially retard it for 
years to come insofar as its 
benefits to all of the people of 


southern Illinois and the entire | 


state are concerned.” 

Stelle declared that he would 
be in the front ranks of a move- 
ment to place a tax upon both 
oil and gas imported into the 
State if the companies seeking 
proration insist upon carrying 
forward their “discriminatory 
policies against oil produced in 
Iilinois.” 

Stelle indicated that produc- 
ing interests in Oklahoma, Tex- 
as and California were setting 
up the largest cry for proration 
of Illinois oil production. He 
pointed out that Illinois is one 
of the leading consumers of oil 
and its by-products in the coun- 
try and “naturally the other pro- 
ducing states don’t want to lose 
such a lucrative market.” 

Independent operators at the 
meeting agreed there was a 
need for an agency with a large 
membership, representing the 
oil industry, which could collect 
and distribute facts and data to 
the industry and to state legis- 
lators. 


Eastern States 
Sues The Shell 


N. P.N. News Bureau 

NEW YORK, Dec. 12.—-East- 
ern States Petroleum Co. has 
filed suit in federal court for the 
southern district of New York 
(New York City) against three 
Shell companies and two execu- 
tives charging conspiracy to de- 
stroy its foreign trade. It asks 
for a permanent injunction re- 
straining defendants from inter- 
fering with its sale or transpor- 
tation of products. 

The suit was brought under 
the Sherman Anti-Trust Law 
and the Clayton Act and asks 
$500,000 plus treble damages. 

Companies named as defend- 
ants are Asiatic Petroleum 


_when 





Corp., Shell Union Oil Corp., and 
Anglo-Mexican Petroleum Corp. 
Individuals named are Harold 
Wilkinson and Boies Coppinger, 
president and assistant to the 
president, respectively, of the 
Asiatic company. 

The complaint cites the Mex- 
ican oil expropriation decree of 


‘March 18, but claims that East- 


ern States “has been and is 
now purchasing petroleum crude 
oil from lands and wells owned 
by the Republic of Mexico prior 
to March 18, 1938.” | 

The complaint charges the de- 
fendants threatened by attach-. 
ment to seize Eastern States 


products either on its ships in! 
'foreign waters or in the hands 


of its customers; coerced banks | 
from which Eastern States 
sought to obtain credit and 
thereby made it difficult for the 
company to finance the opera- 
tion of its refinery; misrepre- 
sented to the English authori- 
ties as to Eastern States’ title 


fined from it. 


Severance Tax 


Threat In Cal. 


group of “Valley” producers 
|and the Oil Producers Agency 


N.P.N. News Bureau 


LOS ANGELES, Dec. 10.— 


Further evidence that Cal-. 
ifornia’s new Democratic ad- 
ministration contemplates _ in- 


troducing a severance tax on 
natural resources early in the 
1939 legislative session. de- 
veloped in Sacramento Dec. 8, 
Governor-elect Olson 
asked officials of the state de- 
partment of natural resources 
for their opinions of levying 
such a tax on gold. 

Although, with respect to 
gold, it was pointed out that 
the federal government fixes 
the price for gold and that the 
miners could not pass on such 
a tax, it was the general belief 
of observers that this inquiry 
clearly indicates future develop- 
ments. 

California’s new chief execu- 
tive has announced plans to in- 
vestigate leases made by the 
California Lands Commission 
in the Huntington Beach tide- 
land area under provisions of 
a special legislative measure 
passed last March and sponsored 
by the outgoing Governor. 

Study of contracts for these 
leases will be made with the 
idea of determining policies of 
his administration on the state 
oil royalties question, Olson 
said. If the contracts tend to 
“tie up” the state on future pe- 
troleum production from public 
tidelands in Orange county, it 
was indicated proposals for a 
new or supplementary law 
would be dropped as “useless.” 


To Rally Calif. 
For a Greater 
Cut In Output 


N. P.N. News Bureau 

LOS ANGELES, Dec. 10.—- 
Something is going to happen 
in California next week that has 
not happened for more than two 
years, but something which is 
an old story to the veteran oil 
producer in this state—that is 
a wide spread appeal for every 
producer to rally behind a vol- 
untary program aimed at reduc- 
ing crude oil production on the 
Pacific Coast to 600,000 barrels 
a day by Jan. 1. It is now about 
650,000 barrels daily. 

It is unlikely this goal will be 
achieved, the selected objective 
never has in the past; but in all 
probability enought of an effort 


| will be made so that the threat- 
|to the crude oil and products re- | 


ened breakdown of the west 


coast oil industry and its at- 
| tendant demoralization of whole- 


sale and retail market struc: 
tures can be avoided. 

Called under the auspices of 
the San Joaquin Valley Produc- 
ers Assn., the Independent Oil 
Producers Agency -— another 


of California, a meeting has 
been called for Dee. 13 in Bak- 
ersfield to “stave off the col- 
lapse threatened by constant ad- 
ditions of oil to storage”. Pro- 
ducers throughout the state 
have been invited to attend. 

It is declared that additions 
to storage in California, which 
have been increasing at the rate 
of 92,200 barrels per day since 
the first of the year, will inev- 
itably result in chaos for the oii 
industry and will offer the op- 
ening for government to step in, 
with complete control of oil pro- 
duction in this state. 

If this and probably other ef- 
forts to reduce the output of 
California crude to somewhere 
near the actual market demand 
do not meet with success, there 
is renewed possibility of an at- 
tempt to put an oil control bill 
through the 1939 legislature. 

While, as has been pointed out 
in the past, there would be con- 
siderable difficulty in drafting 
an industry measure acceptable 
to the new state administration, 
it is considered likely that 
enough pressure might be forth- 
coming from Washington to di- 
rect the introduction of a gov- 
ernmental control bill. 

Not liking the prospects of 
this possible development and 
still trying to avoid a disruption 
of California oil industry stabil- 
ity, at least 80 per cent of that 
industry can be expected to line 
up behind the drive for “satis- 
factory” adherence to the volun- 
tary curtailment program. 
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ICC Seeks Jurisdiction Over 


All Trucking Firm Employes 


(Teletype Bulletin) 


WASHINGTON, Dec. 13. 
Interstate Commerce Commis- 
sion is expected to grant the 
request of the National Council 
of Private Motor Truck Own- 
ers to postpone for a month 
the beginning of hearings on 
ICC regulation of private 
trucks. Hearings are now sched- 
uled to begin here Jan. 9, and 
eontinue at various cities over 
the country through Feb. 6. 


N. P.N. News Bureau 
VASHINGTON, Dec. 12.--A 
brief asking that the Interstate 
Commerce Commission assert 
“complete and exclusive juris- 
diction” over all employes of 
common and contract truckers 
has been filed with ICC by 
American Trucking Assns., Inc., 
preparatory to the opening of 
oral argument here Dec. 16 on 
the question of the commission’s 
range of authority. 

The commission already has 
prescribed rules governing hours 
and qualifications of drivers of 
commen and contract trucks, 
but the Motor Carrier Act gives 
it authority over “employes.” 
Early last month it instituted 
the current investigation to de- 
termine how far its jurisdiction 
extends to employes “other than 
drivers.” 

In announcing the investiga- 
tion, ICC said its purpose was 
to clear up existing confusion 
as to provisions of the Wage- 
Hour law and the truckers’ 
“hours of service” regulations 
under the Motor Carrier act. 
The latter have not yet become 
effective, but action is expected 
soon on the arguments held 
here last week. 


Take In All Empleyes 


In its brief, ATA contends the 
ICC “hours: of service” rules, 
when made effective, should ex- 
tend to all employes of truck- 
ers, instead of only to drivers. 
ICC has indicated a belief that 
perhaps it might be considering 
the possibility of extending the 
rules only to those employes 
whose work has to do with the 


“safety of operation” of the 
trucks. 
As originally promulgated, 


the ICC hours of service rules 
would permit a work-week of 
60 hours, and the ATA and 
other trucking interests are 
seeking a lengthening of this 
period to 72 hours. Under the 
Wage-Hour law, employes en- 
gaged in interstate commerce 
are limited to a 44-hour week for 
the first year the law is in oper- 


fa 


ation, reduced to a 40-hour week 
in two years. 

However, the Wage-Hour law 
specifically exempts from _ its 
hour provisions those employes 
with respect to whom the ICC 
has power to fix “hours of serv- 
ice” regulations, hence’ the 
trucking industry’s interest in 
a wider ICC jurisdiction. 


Exemption Intended 


The ATA brief states that it 
is clear from the language and 
legislative histories of both acts 
that Congress intended to ex- 
empt “all classes” of employes 
of common and contract car- 
riers from the hour provision of 


the Wage-Hour law on the 
theory they are under ICC 
jurisdiction. 

Meanwhile, it is understood 


that some industries operating 
private carrier trucks have 
made inquiries of the Interstate 
Commerce Commission with re- 
spect to having their trucking 
department employes considered 
under ICC jurisdiction so far as 
hours of service are concerned, 
so that they may be exempted 
from the Wage-Hour law’s hour 
provisions. 

This question, along with all 
others pertaining to ICC con- 
trol over private trucks will be 
taken up at the series of hear- 
ings, scheduled to begin here 
Jan. 9, in ICC’s investigation 
into the need for “safety regu- 
lations” for private trucks. 


Trainmen Seek Ban 
On Sunday Trucking 


CHICAGO, Dec. 12.—The Illi- 
nois Commerce Commission has 
set Jan. 11 for hearing of the 
complaint of the Brotherhood of 
Railway Trainmen seeking to 
ban common carrier trucks from 
Illinois highways over week- 
ends. 

The union’s petition is to bar 
all common carrier trucks from 
the highways from noon Satur- 
day to 12:01 a.m. Monday. The 
complaint covers many points, 
including the charge that trucks 
make operation of trains haz- 
ardous and create unemploy- 
ment. 


Wisconsin for some years has 


banned trucks from highways 
over the week-ends. A bill to 
bar trucks from highways in 


Michigan was killed in the legis- 
lature four years when 
growers in the fruit belt protest 
ed vigorously that fruit when 
ripe must move to market, Sun- 
days or any other days. 


ago 


Governor’s Conference 


TULSA, Dee. 12.—-Governor- 
elect Payne H. Ratner of Kansas 
has announced that he will hold 
a conference in Parsons within 
the next few days with repre 
sentatives of oil interests to try 
to work out a more satisfactory 
oil production arrangement for 
Kansas. 


To OK. Statute 
On Well Spacing 


N.P.N. News Bureau 

WASHINGTON, Dec. 12. 
A Supreme Court ruling uphold 
ing constitutionality of Okla 
homa’s well-spacing law is ex 
pected to be handed down when 
the high court meets Dec. 19 for 
its final decision day of 1938. 

Last week the court indicated 
what its ruling would be when 
it heard attorneys for the appel 
lant, Russell B. Patterson of 
Wenoka, challenge the law, and 
then announced it did not desire 
to hear counsel argue in behalf 
of the law. A _ decision was 
looked for today, but did not 
come down. 

Patterson appealed to the U. 
S. Supreme Court after the Ok- 
lahoma supreme court had ruled 
against him in his suit against 
Stanolind Oil and Gas Co. and 
Amerada Petroleum Corp. The 
State filed a brief in support of 
the law in the high court. 

Patterson’s contention was 
that the state corporation com 
mission impaired contractual ob- 
ligations when it formed a 10 
acre spacing unit under the well- 
spacing act by joining 6.25 acres 
of a lease in which he was inter 
ested with 3.75 acres in which 
he had no interest. The defend- 
ant companies refused to turn 
over to him his interest in his 
royalty, it was pointed out, 
claiming that part of it must go 
to owner of the royalty in the 
3.75-acre tract, although the pro 
ducing well was located in the 
6.25-acre tract. 


Joint Meeting Planned 


NEW ORLEANS, Dec. 12. 
The annual meeting of the Lou- 
isiana Engineering Society will 
be held jointly with the spring 
meeting of the American So- 
ciety of Mechanical Engineers, 


at the St. Charles Hotel, Feb. 
23, 24 and 25, according to 
R. L. Nall, chairman of the 


former’s publicity committee. 


TULSA, Dec. 12.—Skelly Oil 
Co.’s board of directors last 
week voted the regular quar 


terly dividend of $1.50 per share 
on the preferred stock. Divi- 
cend will be paid Feb. 1, 1939, 
to stockholders of record as of 
Jan. 5, 1939. 


Bethlehem to 
Produce Oil 
Field Supplies 


N. P.N. News Bureau 

TULSA, Dec. 12.—The Beth- 
lehem Steel Corp. has acquired 
the Co. 


and subsid- 


International Supply 


its manufacturing 
iary, the Oklahoma Iron Works, 
and is planning to enter the oil 
field equipment manufacturing 
field on an extensive scale. 
This was announced officially 
Dec. 7 at a luncheon of 200 
prominent Tulsans in honor of 
President Eugene G. Grace of 
the Bethlehem company. 
While Grace declined to state 
the amount involved it has been 
estimated that between $1,500,- 
000 and $2,000,000 was paid for 
the properties. The Bethlehem 
president told the Tulsa busi- 
men that approximately 
$500,000 would be spent imme- 
diately in rehabilitating the 
physical properties of the two 
companies. 
The new 


ness 


properties will be 
assimilated by the Bethlehem 
Supply Co., which has operated 
in the Mid-Continent dis- 
tributor of oil field cquipment 
since it acquired the Taubman 
Supply Co. about a year ago. 
The 20 field of the In- 
ternational company, coupled 
with approximately the same 
number acquired in the Taub- 
man purchase will give the 
Bethlehem Supply Co. approxi- 
mately 40 base field stores 
from which to distribute equip- 
ment. 

The Oklahoma 
was organized in 
late James W. Sloan. After 
manufacturing equipment of 
various kinds for other supply 
companies for a number of 
years, its officers formed the 
International Supply Co. pri- 
marily to distribute its own 
line of equipment but also to 
handle equipment of other man- 
ufacturers. Since Sloan’s death 
last February the two compa- 
nies had been directed by A. E. 
Ballin. 

The Bethlehem Steel Corp.’s 
sales office here will continue 
to operate separately from that 
of the supply company. 


as a 


stores 


Iron Works 
1907 by the 


3 Years Without Accident 


TULSA, Dec. 12.--A three: 
year record without a lost time 
accident has been established 
by employes of Skelly Oil Co.’s 
natural gasoline plants at Ly- 


man, Wynona and Maramec, 
Okla. The employes recently 
were guests at a banquet given 


by the.company at Pawhuksa. 
J. W. Vaiden, manager of the 
natural gasoline division, was 


(oastMaster. 
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October Gasoline Demand Tops 


| 
| 


1937 By Nearly Two Percent 





N. P.N. News Bureau 
WASHINGTON, Dec. 12. — 
Motor fuel demand in. October 


exceeded the Bureau of Mines | 


forecast for the month by about 
a half-million barrels and was 
almost 2 per cent above Octo- 
ber demand a year ago, the bu- 
reau reports. At the same time, 
the bureau says, demand 
“failed to meet expectations 
based on the generally fine 
weather and business recovery 
experienced in that month.” 

The October gain of 2 per 
cent brings the 10-month de- 
mand figure for 1938 to 435,- 
017,000 barrels, compared with 
437,169,000 barrels in the same 
period last year—a cumulative 
decrease of less than a half of 
one per cent. Similar gains in 
November and December de- 
mand figures would bring 1938 
domestic demand out approxi- 
mately even with last year, de- 
spite the fact that for five 
months of 1938 (February, 
April, May, July and Septem- 
ber) domestic demand has been 
below that for the correspond- 
ing month of 1937. 

Exports of motor fuel in- 
creased almost 20 per cent in 
October over the same month 
a year ago, with shipments of 
4,526,000 barrels being listed 
this year as against 3,830,000 
last year. 

Even so, gasoline stocks in- 
creased slightly, but the addi- 
tion was small compared with 
last year’s performance, and 
stocks on Oct. 31 amounted to 
69,277,000 barrels, about 1,000,- 
000 barrels more than on the 
Same date last year. 


Crude Output Same 


Daily average crude oil pro- 
duction changed little from Sep- 
tember figures—3,284,800 bar- 
rels in October against 3,288,- 
700 barrels the previous month. 
The bureau commented that 
the decline would have been 
much larger had the Saturday- 
Sunday shutdowns in Texas 
been in force on the 29th and 
30th of the month. 

Most producing states de- 
clined in daily average output, 
except Louisiana and _ Illinois, 


both of which established new | 


records—Illinois, 89,300 barrels 
per day and Louisiana 271,900 
per day. There were 328 new 
wells completed in Illinois in 
October, most of them probably 
in the new Centralia district, 
the bureau says. 

Runs to stills and exports of 
crude both increased in Octo- 
ber, which, combined with the 
decreased production, increased 
withdrawals from stocks. 

Crude runs to stills in Octo- 


| 


ber averaged 3,251,000 barrels| 
daily, 18,000 barrels higher! 
than in September but 137,000. 
barrels less than in October a 
year ago, the bureau reports.) 
Imports of foreign crude in-}| 
creased from 53,000 barrels 
daily average in September to) 
87,000 barrels in October. | 


Exports Are Up 


Crude exports in October 
amounted to 6,780,000 barrels,| 
compared with 5,577,000 bar- 
rels in September and 6,640,000) 
barrels in October a year ago. 
Reports of the Bureau of For- 
eign and Domestic Commerce| 
show that Canada, France and 
Japan were the three chief} 
“takers” of this crude, in the 
order named. 


Chief importing countries of 
the motor fuel shipped out of 
the U. S., mentioned above, 
were United Kingdom, Nether- 
lands West Indies, Germany 
and France, in the order named. | 

The yield of gasoline at re- | 
fineries was above normal in 
October, although it showed a 
Slight decline (from 45.3 per 
cent to 44.9 per cent) from Sep- 
tember, which was_ reflected 
chiefly in the distillate yield. 

Domestic demand for both 
kerosine and_ distillate was 
slightly higher in October than | 
a year ago, but, despite con-| 
tinued improvement, demand | 
for residual fuel oil continued 
to run under last year’s de- 
mand, as shown by the follow- 
ing table: 

————Demana—— 
Oct. Oct. Sept. 
1937 1938 1938 
(Thousands of Bbls.) 
Gas oil and dis- 

tillate fuels... 9,939 10,089 8,627 
Kerosine Cee 5,185 4,187 
Residual fuel...26,913 25,666 26,913 


ICC Was Upheld 
In Pipeline Case 


N. P. N. News Bureau 
WASHINGTON, Dec. 12.—A 
federal court at Pittsburgh has 
upheld Interstate Commerce 
Commission’s orders holding 
that Valvoline Oil Co. must 
comply with ICC valuation or- 


ders with respect to its pipeline | 
‘rates for greases should be the | 


properties, commission officials 


{here have been informed. 


Result of the court ruling is 
that Valvoline must file with 
ICC certain inventories and sub- 
mit to other valuation proceed- 
ings, as some 50 other interstate 
common-carrier pipelines are 
now doing. 

According to ICC attorneys, 
the commission’s order of last 
summer now becomes effective. 


sion held that Valvoline’s pipe- 
lines were subject to ICC valua- 
tion orders of 1934, even 
though they may carry only oil 
of which the company is the 
owner, since the definition of 
common carrier pipelines in the 
Hepburn Act includes such op- 
erations. The company con- 
tended they were not common | 
carriers. 

ICC’s report on the case held | 
that the words “for hire” were 
deliberately left out of the Hep- | 
burn Act’s definition when it) 
was passed in 1906, and, “con- 
sidering the widespread opera- | 
tions” of the company in Penn- 
sylvania, West Virginia and 
Ohio, the commission 
“there is a public interest 
served in the movement of oil 





carried by” the Valvoline lines. | 


Valuation Date Fixed 
Although the valuation date 


of the other interstate common | 
carrier lines subject to the val- 


uation orders was set as Dec. 31, 
1934, because of the controversy 
over the inclusion of the Valvo- 
line lines under the order, the 
commission fixed Dec. 31, 1937, 
as the valuation date for that 
company. 

ICC has issued a final valua- 
tion report on properties of the 
Toronto Pipe Line Co., located in 
Montana and Texas, one of the 
50-odd companies subject to the 
order. 


used properties, 

owned-but-not-used, 
for used-but-not-owned, 
same as the tentative valuation 


made by the commission’s val- | 
If this tentative | 


/uation bureau. 
valuation is not protested with- 
in 30 days, it becomes final, un- 
der the ICC regulations. 


| 
| 


| 
| 
| 


‘Grease Rate Hearing 


Scheduled for Jan. 4 


| N. P. N. News Bureau 


WASHINGTON, Dec. 12. — | 
|Hearings will be held before an | 


|Interstate Commerce Commis- 
|sion examiner here Jan. 4 on 
complaints of the Western 
‘Pennsylvania Refiners Traffic 
Assn. and Radbill Oil Co., Phila- 
idelphia, against rail freight 


irates on lubricating greases to | 


\points Western Trunk ‘Line 
| Territory. 
Complainants contend that 


‘same as for oils “since the 
transportation characteristics” 
are similar. 

Rates charged on lubricating 
‘greases in straight carloads and 
in mixed carloads with lubricat- 
ing oils have been and are 37.5 
per cent of first class rates, the 
complaints set forth, whereas 
rates for straight carloads of 
lubricating oils are 32.5 per cent 


Under that order the commis- of first class. 


held | 


The final valuation of | 
| $600,000 for carrier-owned-and- 
$12,250 - for| 
and $6700. 
is the) 





After-Season 
Drop in ‘Gas’ 
Stocks Shown 


N. P.N. News Bureau 

NEW YORK, Dec. 13. — An- 
other late-season decline in gaso- 
line stocks was reported by the 


| American Petroleum Institute 


today. The U. S. total on Dec. 
10 stood at 68,587,000 barrels, 


| down 568,000 barrels for the 


week ended that date. 
Refinery crude runs were cut 
25,000 barrels on daily average 
and gasoline production was 
reduced substantially, the insti- 
tute’s report also showed. 
Gasoline production at plants 
reporting to the institute was 
cut 196,000 barrels, and this 
much of the decline in stocks 
can be chalked up to curtailed 
operations — the balance to 


| increased demand. 


The 568,000-barrels decrease 
in gasoline stocks last week 
compares with an increase of 
1,436,000 barrels in the com- 
parable seven-day period of 
1937, and stocks on Dec. 10 
were 4,093,000 barrels below 
stocks on the same 1937 date. 

Texas-Gulf gasoline stocks in- 
creased 271,000 barrels and 
| there were small additions to 
storage in the North Louisiana- 
Arkansas and Rocky Mountain 
districts; there were substantial 
declines in all other districts. 
Gas and fuel oil stocks also 
showed another substantial 
drop of 838,000 barrels in the 
| week ended Dec. 10, following 
the decline of more than 2,- 
000,000 barrels the previous 


| week. Inventories of gas oils 


and distillates were down 434,- 

| 000 barrels and the residual 
fuels declined 404,000 barrels. 
Inventories of all fuel oils to- 
taled 150,779,000 barrels on 
Dec. 10. 


Crude Stocks Drop 


N. P.N. News Bureau 
WASHINGTON, Dec. 12. — 
Stocks of crude petroleum on 
November 26 totaled 270,563,000 
|barrels, Bureau of Mines re- 
ports, having decreased 1,392,- 
000 barrels since Nov. 19. At 
| this time last year stocks were 
304,156,000 barrels. 


Stocks by grade or origin are 
tabulated on page 23. 





WASHINGTON, Dec. 12. 
Walter A. Janssen, a native of 
Davenport, Ia., has been ap- 
pointed chief of the Commerce 
Department’s Metals and Min- 
erals Division, succeeding R. L. 
Harding, who recently resigned 
to return to private industry. 
His training has been in the 
| metal industries. 
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L test O il I d t St ti ti | 
atest Oil Industry Statistics 
Trends of Basic Figures , : : 1s 
sur Crude Ot! Production for the U. S. 
erican Petroleum: Tastetute fleures) 
Dec. 3 Dec. 10 Dec. 10°37 ; ; ee ne ” 
“witie Producti 2999 en 2 945 14 2444 AP Week Ended 
e aes . rc duction Patel 3,223,650 3,245,100 3,414,450 Dec. 10 Dec. 3 Nov. 26 
bis. dail Barrels Barrels Barrels 
Crude Imports ........ 58,425 84,000 109,860 aoe Bae 125'000 ‘iv’s30 0 Aaa 
hy] il as Wiciftl Ml t thi, ed, 1.00) 
(Bbls. ly) <ansas 148,350 156,000 
: : _ ; <i ; ms . East Texas 371,150 370,750 
Crude Runs to Stills .... 3,175,000 3,150,000 3,173,000 tal Texas I 1,272,800 1 267'550 
(Bbls. daily) Total Louisiana 259,100 260,900 258,050 
_ ; ; Lilinois (New pools) 103,600 99,350 89,000 
Gasoline Stocks ........ 69,155,000 68,587,000 72,680,000 California 663,500 646,700 663,700 
(Bbis total) East of Rockies 2,581,600 576,950 2,997,200 
rotal tl S 3.245.100 3,293 650 $260,900 
Gas and Fuel Oil Stoeks.151,617,000 150,779,000 119.273.0090 ‘rude -Import 
(Bbls total) Crude Imports $4,000 DS. 420 69,140 
: rotal New Supply $3909 100 3°89 O70 $330,040 














Current Refinery Operations 
TOTAL U. S. MOTOR FUEL STOCKS 
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A. P. I. Weekly Refinery Report 
Figures in Thousands of Barrels of 43 Gallons Each 
Stocks 
Daily Average Per Cent of a) Total Finished ——-——-—-———— Stocks of Gas and Fuel 0i!l-—----——-—— 
Crude to Stills Reporting Capacity Gasoline and Unfinished Gas Ol! and Residual Fuel 
Per Cent Operated Production Motor Fuel(b) Distillates oil Total 
Districts Capacity Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Dec. 10 Dec. 3 Dec. 19 Dec. 3 Dec. 10 ec. 3 Dec. 19 Dec. 3 Dec. 19 Doe. 3 Dec. 109 Dec. 3 Dec. 19 Dec. 3 
East Coast... oe eee in 100.0 171 401 766 e)79 8 65 1.426 17.616 18,037 7.108 7.671 35 2 004 t 15.6 
Appalachian.. ee 85.9 102 4 79.7 73.4 358 336 2.751 87 272 »7¢ 463 $65 ) 74 
Ind., Iil., Ky. cna ee 89.5 $20 115 81.7 rf 1,7 83 10.367 f S38 7 #442 1.§21 S280 4 
Okla., Kans., Mo eae S16 256 256 14.9 } »)90 11 6,078 169 1,349 349 191 243 1.540 1,59 
Inland Texas ae 50.3 104 114 65.4 71.7 455 3 628 fi 419 12S 4 1.37 ) 2 O00 
Texas Gulf ‘ 88.9 772 780 12.1 l ) 2 4 166 8.89 859 913 769 4 619 13,8 
La. Gulf... . e 97.3 119 129 82.1 SU 289 333 2,173 2,181 1,219 1,175 > t 
No. La., Ar} ee 55.0 17 32 85.5 2 ) 5 $18 $9 282 272 iy ; N73 88 
Rocky Mt. as lete 4.2 48 47 72.0 73.4 212 220 82 158 3S it 77 ’ 71 10 
California ‘a 90.0 170 185 63.1 65.1 1.161 1.483 13,428 12 1794 10.511 & 247 87.959 O41 S470 
Total Reporting re 85.6 2,809 2,843 77.9 S94 1452 1658 64,897 65,375 31,278 31,7 116,151 1! ) 129 148, 2¢ 
U. S. Tota (d ‘ 3,150 3,175 65,587 69,155 42,058 32.592 18.711 V115 ) ) 151.¢ 
U.S. Total, 12-3-37 (d) .. 3,173 680 25.469 804 ,?73 
- ° 
(a) Includes straight-run, cracked, and natural biended. 
(b) Includes stocks at refineries, in bulk terminals, pipe lines and !n transit. 
(ec) 12% of reporting capacity in this district did not report gasoline production. 
(d) Estimated, U.S. Bureau of Mines basis 
(e) Revised 
Weekly Changes in Crude Oil Stocks* 
(Figures in Thousands of Barrels) . . ‘ i P 
; Chng. from Inventories of Pennsylvania Lubricating Oils 
Grade or Origin Nov. 12 Nov.19 Nov. 26 Novy. 19 
Pennsylvania grade 6,052 6,015 - 37 —* —> Dee. 9, 
Other Appalachian 1,208 1,195 13 _ 19% 938 1937 
Lima-Michigan i 1151 1151 Gallons Gallons Gallons 
Illinois-S. W. Indiana 11,201 11,182 19 1.Raw Long Residuum 
Arkansas 2.952 2.951 1 (Including all raw long residuum 
Kansas 6,501 6,593 92 below, and not salable, as 600 fire) 2,937,083 3,075,732 1,209,019 
Louisiana 14,249 358 2. Steam Refined 
Northe? 5,776 164 (Includes all steam refined stock 
_ Guif Coast 3 8,473 194 commonly sold or used as 600 and 
New Mexico ; ,63 7,686 — 1358 as raw material for bright stocks) 10,067,961 10,142,482 9.601.865 
\klahom: ae 74,292 73,35", 598 ; : . 
Okl a oma 74,292 Dy 35 ) IIS 3. Other Steam Refined 
rexa phat fagha +++ 89,396 88,926 336 (Not included in 1 and 2 above) 6,096,866 5,959,354 5,722,752 
East Texas . 19,388 19,003 215 woe Sige a eens Sees | Sh eeayeee 
West Texas a - 17.320 17/223 320 4. Finished Dewaxed Long Kes...... 2,408,623 2,390,716 3,032,835 
Gulf Coas meas Y {19,178 19,579 370 5. Bright Stock 
Other Texas ...... . 383,510 33,121 37) (Does not include any material 
Rocky Mountain 4 - 20,809 20,788 79 reported in 4, above) . 16,177,643 16,379,403 16,221,318 
a nia ws 35,153 35,317 194 6. Viscous Neutral, below 180 vis. but 
oreign Gane : 2,547 <0 ( — oe not below 142 vis. @ 100...... 3,863,561 3,822,509 6,559,335 
Total U. S. refinable...... 273,394 271,955 °70.563 1.392 7.V iscous Neutral, 180 vis. » 100 
Heavy in California ...... 17,037 16,947 16,814 133 and above < rssteeeeees 7,804,563 8,025,625 9,060,183 
Compiled by the U. S. Bureau of Mines. 
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Crude PriceChanges 


DALLAS—Effective Dec. 3, 
Magnolia Petroleum Co. met 
other major purchasers in 


North and North Central Texas | 


by eliminating premiums on 
gravities higher than 40.9, and 
posting a top price of $1.03 for 
40 and above. 

It did the same in the Pan- 


handle, Texas district and in 
Tomball. In Mirando, Texas, 
where its price schedule on 


gravities below 26 had been 
slightly above Humble’s, it re- 
duced these gravities from 1 to 
7 cents, meeting Humble, by 
posting a 3-cent differential for 
these grades, instead of 2 cents 
as formerly. Beginning with 
27-27.9 gravity, the 2-cent dif- 
ferential remains unchanged. 

These changes are over the 
general 20-cent cut in Texas, 
Oct. 11 and 12. 

MT. PLEASANT, Mich.—Ef- 
fective Dec. 13, Simrall Corp. 
reduced prices for Freeman, 
Mich. crude 5 cents, to new price 
of $0.82 per barrel, and for West 
Branch and Arenac, 4 cents, to 
new price of $0.70. 


. 


Sohio Revises Gasoline 
Prices in 5 Counties 


CLEVELAND, Dec. 13. 
Standard Oil Co. of Ohio an- 
nounced today that, effective 


Dec. 14, it would revise prices of 
its motor gasolines in five Ohio 
counties. 

These revisions on Sohio X-70 
(regular grade) and on Renown 
(third grade) are: in Butler and 
Warren counties, consumer tank 
wagon prices advanced 0.5 cent, 
dealer prices cut 0.5 cent; in 
Champaign, Darke and Miami 
counties, tank wagon and dealer 
prices cut 0.5 cent. Seven town- 
ships in Darke county are ex- 
cluded from this price change. 


Coming Meetings 


California Oil & Gas Assn., annual 
banquet, Biltmore Hotel, Los An- 
geles, Dec, 21. 

—1939— 
Society of Automotive Engineers, 


annual meeting, Detroit, Mich., 
Jan. 9 to 13. 


Missouri Independent Oil Jobbers 
Assn., annual meeting and trade 
exhibit, De Soto Hotel, St. Louis, 
Jan. 18, 19. 


Northwest Petroleum Assn. (North 
Dakota Division), Elks Club, Far- 
go, N. D., Jan. 23, 24. 


Oil Trades Assn. of New York, quar- 
terly meeting, Waldorf-Astoria 
Hotel, New York, Jan. 24. 

Northwest Petroleum Assn. (Minne- 
sota Division), Lowry Hotel, St 
Paul, Minn., Jan. 26 and 27. 

Kentucky Petroleum Marketers 


Assn., 13th annual meeting, Brown 
Hotel, Louisville, Feb. 7, 8. 

Ohio Petroleum Marketers 
Deshler-Wallick Hotel, 
bus, Feb. 7, 8, 9. 

Illinois Petroleum Marketers Assn., 


Assn., 
Colum- 


_ 
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ATT THVBURIT UNUM UHTUATURU UIUC STR 
Cullen Thomas 
| 

TULSA, Dec. 9. — Cullen|== ——— = 

Thomas, who represented Texas 

on the Oil States Advisory | 

Committee, fore-runner of the) 

Interstate Oil Compact Com-| 

mission, died at his home in| NEWS 

Dallas Dec. 8 from a heart at-| 

tack. The veteran Texas at-| 
rney itical leader was) fala eas : ‘ 

torney and political leader Oil is Hitting its Stride | Sponsors Club of 25- 

70 years old. He headed both} : . 

an Teens Conseiaial Comin After 1938 Slump ... 9 Year Men in Oil In- 

; ‘ am : Suit Charges Retail ys See ee 15 

sion and the Federal Centennial Pe Res? ; Ber p 

penne a ae Price ‘Interference’ .. 9 Oil’s Washington Calen- 

: | Group Studies Producers GE -senrexOersisea 15 
George J. Deeley Mls... eee eee eee ees 10 More Outlets are in 
Dispute on Crude Pur- Sight for KMA Field 

TULSA, Dec. 12. — George J. chases is Aired ..... 10 Production .......... 18 

Deeley, aged 43, assistant sec-| Mid-Cont. Refiners Un- Lower Allowable Seen 

retary-treasurer of Barnsdall| decided on New Third in JOM as Sav cas 18 

Oil Co., died at his home here| Grade Motor Fuel 11 Oil May Be Two-Edged 

Dec. 7, following an illness of a} Some Refiners Expect | Topic Before the Lima 

week. He came to Tulsa 14 To See ‘Fourth Grade’ 11 | Conference .......... 19 

years ago from New York to} A Law to License Sta- | To Rally California for 

work for Barnsdall. tions is Urged for | a Greater Cut in Out- 
New York State 11 | PUL... cascecveseuses 20 
| Nebraska Jobbers’ Cam- | Threaten Tax on Ship- 
‘ P » 1A 1 Iara a ° ° e . . 
atte He Ee ee Feb pes paign Seeks Remedies ments into Illinois 20 
pce Highway Ottiatatn 4d teu | in Gasoline Tax Law. 12 | Study Mexico’s Barter 

~ Atlantic States, 15th annual meet- Fine Four for Removing in Oil With Germany 20 
ang, negate New Cut Price Banners 13 ICC Jurisdiction is 

i ft vane -_ sale TT er ee 14 Sought over all Em- 
sconsi 2?etroleum Assn., yau- ‘ 
kee, Feb, 21, 22, 23. | Study Your State Gal- ployes of Trucking 

American Society of Mechanical En- lonage Reports and COROORIE 6 ois Si ct oecen 21 
gincers and Loulsions ees | Avoid ‘Jitterbug,’ Job- Bethlehem to Produce 
Society, joint meeting, St. arles . : : 

Hotel, New Orleans, Feb. 23, 24, 25. bers SE  k vicww scene 16 Oil Field Supplies 21 

Sch Mational Aashnls. Condes Leasing Play Extended To O.K. Statute on Well 
auspices The Asphalt Institute, through Central States 17 | Ee eT ee 21 
Biltmore Hotel, Los Angeles, week Wage-Hour Law Inter- October ‘Gas’ Demand 
of Feb. 27. ‘ 

Iowa Independent Oil Jobbers Assn., | pretation Defines Re- Tops Last Year by 
Hotel -Fort Des Moines, Des tail Establishment 17 Nearly Two Per Cent 22 
Moines, Feb. 28, March 1, 2. Five Completions in After-Season Drop in 

American Society for Testing Ma-| Marion County in the ‘Gas’ Stocks Shown.. 22 
terials, committee week and re- a : Sat. aaa 
gional’ meeting, Deshler-Wallick Past QVO@GK 8. 65<<%. - et Oil Industry Statistics.. 23 
Hotel, Columbus, O., March 6-10. 

Indiana Independent Petroleum 
Assn., spring convention and re- 
finers’ and suppliers’ exhibit, Ho- 
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The Catalysts Are Coming! 


By Arch ) Foster, Technical Editor 


> Not the despairing cry of a wild rider warning 

the English countryside of the approach of 
ravaging Norsemen is this; more nearly the pleased 
reflections of the refining technologist, sorely beset 
to keep up with the demands of his sales depart- 
ment for higher and still higher standards of qual- 
ity in products, and at the same time to hold his 
manufacturing costs below the market price of those 
products. 


And catalysts, and the science of catalysis, are 
coming to the petroleum refining industry faster 
than most of us have realized until lately. One of 
the earliest successful applications of catalysis to 
refining wes the well known MacAfee process for 
the conversion of gas oil to motor fuel. Though not 
strictly a true catalytic reaction in the opinion of 
many scientists, this adaptation of the Friedel & 
Crafts reaction was highly successful, technically 
speaking. 

Its economics were bearable until the increasing 
demand for more highly aromatic-naphthenic- 
branched chain types of gasolines made undesirable 
the highly paraffinic, straight-chain hydrocarbons 
produced by the aluminum chloride reaction. How- 
ever, the same type of reaction is very advantageous 
in the manufacture of lubricating oils and the Gulf 
company which owns a large number of patents 
covering these processes now uses the same “cata- 
lyst” to treat its premium grade of motor lubri- 
cants. 

The next really important catalytic development 
was that of Universal Oil Products Co., effecting the 
polymerization of unsaturated refinery gases to hy- 
drocarbons of higher molecular weight. Under the 
guidance of the master hand of that internationally 
known scientist, Ipatieff, this process has been per- 
fected and installed in 25 or 30 refineries, to boost 
yields and anti-knock quality of motor fuel, and 
improve the figures on the credit side of the em- 
battled refiners’ books. More recently this system 
has been applied to the small and ultra-small re- 
finery, with gas volumes of a quarter-million cubic 
feet or less, and within a year 15 or 20 of these 
‘midget’ units will doubtless be operating. 


Catalysis was applied some years ago to the 
synthesis of lubricating oils from paraffinic hydro- 
carbons, in practice from paraffin wax itself, by 
Standard of Indiana technologists, using aluminum 
chloride and the product obtained by controlled 
cracking of the wax. Eliminated from serious com- 
mercial consideration as a source of crankcase lubri- 
cants because of the high pour point, this product 
nevertheless possesses extremely high viscosity in- 
dex and is applicable to many industrial uses where 
high pour is not a drawback. 


More recently Shell Development Co. announced 
the perfecting of a method for dehydrogenating 
petroleum hydrocarbons by means of an alumina 
catalyst, activated by nickel or other metallic ox- 
ides at low pressures and, except in one step in the 
process, low temperatures. The forcing of satu- 
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rated hydrocarbons into chemical combination such 
as polymerization, has been a decided brake on the 
vehicle of utilization of especially the C,s to C,s, 
since the UOP process reacts only unsaturates, and 
thermal polymerization methods at higher pressures 
and temperatures have been used to process par- 
affins. Dehydrogenation with catalysts now opens 
the way to process all the light gases from refinery 
and producing field alike. 


Non-selective dehydrogenation and _ polymeriza- 
tion can be employed to further the trend in meet- 
ing anti-knock quality demands and to improve the 
economic position of the refiner. Selective treat- 
ment of propane, butanes, pentanes or any one or 
more of these hydrocarbons may be carried out to 
make special fuels of aviation or any other type, 
to speed the efforts of the spark-ignition engine 
designer to utilize the inherent efficiency of these 
super-fuels. 


Then comes the Houdry process, result of several 
years of intensive work and the expenditure of 
several million dollars. Developed by its original 
inventor, Houdry along with Sun and Socony- 
Vacuum companies, this process runs the whole 
gamut of cracking, treating, desulfurizing and 
polymerization of gases by the use of activated 
catalysts. Cracking is accomplished by the use of 
an activated aluminum silicate. Cracked yasolines 
are treated with a solid catalyst “of acid-treated 

(Continued on page 600) 
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Fig. 1. True vapor phase cracking unit at Bradford Refining Co. plant. 














This unit cracks gas oil or reforms heavy naphtha as the 


plant's operation may require 
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Cracking Pennsylvania Gas Ojul 
For 90 ON. Blend Value Gasoline 


By Arch L. Foster, n. p. Nn. Technical Editor 


ABSTRACT 


Yield of 67% of 75 octane number gasoline is produced 
from gas oil cracked in T.V.P. unit at Bradford. Blend of 
44% of this gasoline with 56% of straight-run fuel of 300 
F.E.P. and 50-55 octane number, shows 70 octane number 
by laboratory test. Superheating plant gases are rich in 
C.,s and C,s, which gives appreciable increase in yield, 
indicating considerable polymerization in the unit. More 
than 800,000 cu. ft. per day of polymerizable hydrocarbons 
are processed in this unit. 


P RODUCTION of 65% to 69% of cracked gasoline 
of about 400°F. end point and an octane number of about 
75 ASTM, with a blending value of higher than 90, are the 
results shown by a study of the operating data from the 
records of the TVP (True Vapor Pressure) cracking-re- 
forming unit at Bradford Oil Refining Co.’s plant at Brad- 
ford, Pa. These results are obtained from cracking Penn- 
sylvania gas oil in this unit, designed to crack heavy oils 
or to reform heavy naphthas in the same system as the 
plant requirements may demand. 

Operating in this manner, this unit shows a total 
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yield, including straight-run naphtha and cracked distil- 
late averaging 81.72% of the combined gas oil fraction 
and straight-run naphtha from the Bradford crude charged, 
the yield ranging from 79.74% to 83.14% over a single 
week’s period, which was chosen as typical of the opera- 
tions as finally worked out. Last spring an article was 
written showing the results obtained when reforming 
heavy Pennsylvania naphtha to motor fuel in this same 
unit (See NATIONAL PETROLEUM NEWS, April 6, 1938, 
page R-147). These records show that about the same yield 
of total gasoline was obtained with an octane number of 
the total reformed and straight-run motor fuel of 70-72. 
At that date, no conclusive determination of the octane 
number of the reformed fraction had been made, since 
the two streams mingled before the process was com- 
pleted. Change in some of the details of operation when 
running gas oil has been made with corresponding ad- 
vantages in results as will be shown later in this article. 


Previously a naphtha tower and absorber were used 
for absorbing pentanes in the exit gas, part of the gas 
going into those units and part to the compressor. At 
the beginning of this gas oil run these have been elim- 
inated and all the gas from the system is led to the com- 
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Record-breaking run of atmos- 
pheric-vacuum distillation 
unit also a record for Taylor 
Control of temperature, pres- 
sure, flow and liquid level 


ERE’S another record for the 
book! In June, 1936, an Okla- 
homa Mid-Continent Refinery began 
operation of a large atmospheric and 
vacuum distillation unit. 

Almost 2 years later it was still on 
stream, a continuous run of 718 days. 
It has an average daily through-put 
of 13,500 barrels, with the Unit often 
pushed above rated capacity. Process- 
ing a crude below-average Mid -Con- 
tinent grade, the record is the result 
of advanced refinery engineering, ex- 
pert operation and good control. 

Taylor Instruments took an impor- 
tant part in helping to make the 
continuous run. They regulated tem- 
peratures, flows and pressures without 
interruption, and maintained them 
within such close limits that the end 
points of the products were held more 
constant than was previously thought 
possible. The completely satisfactory 
performance of Taylor Control during 
this record-breaking operation led to 
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tecord-breaking high vacuum tower (at left), which 
ran 718 days without a shutdown. Designed by 
Foster Wheeler Corporation for a Mid-Continent 
refinery. Between June, 1936, and March 30, 1938 
this unit processed 8.755.719 barrels of crude 
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without a shutdown! 






its specification in similar units in 
other refineries. 

This is just one example of how 
Taylor Instruments today are fitting 
into advanced refinery operation. 
Taylor Engineering has developed Con- 
trol Systems that have proved beyond 
doubt an ability to bring new high 
operating efficiency to refinery units, 
with resultant lowering of costs and 
production troubles during regular 
operation, as well as test runs. The 
precision control and remarkable du- 
rability of Taylor Systems are making 
records today that you can take ad- 
vantage of in your own refinery. 

You will find Taylor Instruments in 
selective cracking units, reforming 
units, pressure distillate re-run units, 
topping plants, cracked naphtha units, 
single and combination distillation 
units, recovery and stabilizing units. 
Whatever your Taylor 
Engineers can contribute practical 
experience in applying efficient and 
economical control. To get this service 
ask a Taylor Representative or write 
to Taylor Instrument Companies, at 
Rochester, N. Y., or at the nearest 
local office. Manufacturers in Great 
Britain— Short & Mason, Ltd., Lon- 
don, England. 








Distillation unit of another large refinery which is 
also a Foster Wheeler job and. uses Taylor Control. 
Capacity— 19,000 barrels a day 
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From left to right are quench oil pump, recycle pump, 
reflux pump and spare, reboiler oil pump and re- 
boiler spare at extreme right 
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battery are the absorber bottoms 
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bubble tower reflux 








pressor, is compressed and cooled, recovering pentanes and 
heavier by this method instead of by absorption. Then 
all the gas needed for processing within the unit is passed 
through the heater coils part to be mixed with the heated 
charge oil entering the flash drum, and part mixed with 
the superheated vapors entering the reaction chamber. 
It has been found that the yield of total gasoline obtained 
by this system is increased over the former yield, and also 
that the vapor pressure of the finished gasoline is more 
satisfactory, as is the recovery in the regular ASTM 
distillation test. The lowered yield under the earlier meth- 
od was doubtless due to the loss of pentane when stabiliz- 
ing to eliminate propane from the product. Recovery of 
the finished fuel is raised from 94-95% to 97-98%. The 
stripped gas not required for superheating is reduced 


from about 250 pounds pressure to 20 pounds, to enter 
the plant fuel system. 


Details of the design of the unit may be found in 
the previous article referred to above. Operating on gas 
oil the plant charged, during recent runs, some 550 barrels 
of gas oil per day as fresh feed to the heat exchangers. 
After exchanging heat with tops from the fractionating 
tower and the scrubber tower mentioned later, the charge 
reaches the vaporizer furnace at about 375°F. (Tempera- 
tures, pressures, etc., given here are typical of average 
running conditions, and may be varied widely from time 
to time). From the vaporizer the charge passes at 830- 
840°F. to the flash drum, from which vapors at 820° F. 


go to the superheater furnace, emerging from that coil 
at 960° F. 


In the meantime the gas discharged from the com- 
pressor-cooler system, made up of gas from the gasoline 
accumulator and stabilizer tops, is sent part into the cycle 
gas heater and a portion through a “flash gas” heater 
coil into the flash drum to aid in the vaporization of the 
charge. The cycle gas is heated to about 1200° F. and 
enters the reaction chamber along with the oil vapors 
from the superheater at 960° F., the temperature of the 
resultant mixture being 1005-1010° F. At this point the 
octane number of the cracked gasoline may be raised 
by raising the temperature of the superheated charge or 


of the cycle gas, or by increasing the amount of cycle gas 
circulated. 


This mixture of gases and vapors reaches the scrubber 
next at about 950° F. Temperature of the scrubber bot- 
toms is controlled by recycling partially cooled bottoms, 
at about 450° F., the cooled bottoms being introduced 
through a curved “gooseneck” which ends at the liquid 
level in the scrubber bottom, which is reduced to a small 
diameter “pot” to contain the small quantity of bottoms 
retained inside. The scrubber top temperature is con- 
trolled partially by the return of reboiler oil, which is 
recovered from a pan near the top of the scrubber, is 
pumped to the stabilizer to strip stabilizer bottoms, then 
returns to the scrubber just below the pan where it was 
originally trapped and drawn off. Final scrubber over- 
head temperature is controlled by refluxing fractionating 
tower bottoms-—recycle cracking stock—over the scrubber 
top. 


Vapors from the scrubber include gas, gasoline and 
recycle stock, which are fractionated in the bubble tower, 
gas and gasoline vapors overhead and recycle stock from 
the bottom to return to the vaporizer furnace. Tower 
bottoms are controlled to about 540° F., while the over- 
head temperature is held at about 380° F. The recycle 
stock is returned at about a 2:1 recycle ratio, a Masoneilan 
ratio controller maintaining the desired balance of stocks 
entering the vaporizer. 

Gasoline from the tower top is condensed and col- 
lected in an accumulator from which flash gas is picked 
up by the compressor as shown above, to recover pentanes 
and heavier hydrocarbons by compression and cooling, 
and to supply the cycle gas and flash gas for the heaters. 
Straight-run and cracked gasoline are mixed through the 
same manifold, go to the stabilizer where the blend ex- 
changes heat with the stabilized gasoline passing to storage 
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DE-SALTING PROCESS 
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While on-stream periods will vary ac- 
cording to the type of crude being run and the 


type of refinery equipment ‘n use, runs of cer- 
‘tain duration must be made in order to obtain 


the maximum benefits. 


Deposition of salts in furnace tubes, ex- 
changers and other parts of refinery equipment 
is one of the most prevalent causes of reduce 
on-stream efficiency. This, of course, causes 
frequent shut-downs for clean-outs, repairs and 
replacements; and when starting UP again it is 
usually necessary to operate at increased rates 
and peak loads to make up for lost time. Peak 
loads in turn are highly undesirable due to interrupting 


the flow and beat balance and the consequent effect on 


product specifications. 


THE PETRECO ELECTROMATIC DE- 
SALTING PROCESS has definitely proved to be 
the most efficient and most thorough. method 
of salt extraction that is available, and it merits 
the careful consideration of every refinery 
operator. : : 


Preliminary analysis and authoritative 
recommendations will be made by PETRECO 


Engineers without cost OF obligation. 


| PETROLEUM RECTIFYING COMPANY OF CALIFORNIA 
General Offices: 530 West Sixth Street, Los Angeles, California 


Branch Offices: Houston, Texas 
Representatives in Principal Oil Fields and Refining Centers 
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Gas Oil Gasoline 
Charged Produced 
E.P. V.P. Rec. Oct. Bbls. Bbls. % 
1 402 8.2 93* 70 499 336 67.33 
Me Tr er ee 402 p 95 70 508 330 64.96 % 
ae | 400 6.4 95 70 489 340 69.53% 
4 404 7.0 95 70.2 500 327 65.40 % 
ee Oe 402 7.3 93 70 491 317 64.56 % 
6 400 10.2 95 70 499 342 68.54 
7 ; ; > ae 8.2 94.5 70 445 299 67.19% 
Seven Days Run .. ne Sige Coes 3431 2291 66.77 % 


*Sweetened product 95% Recovery. 


and treatment, then enters the stabilizer tower at about 240 
lbs. pressure, is stripped by reboiler oil from the scrubber 
under automatic temperature control which regulates the 


steam to the reboiler oil pump from the stabilizer bottoms 
temperature. 


The stabilizer overhead goes to its accumulator at sta- 
bilizer pressure, from which stabilizer reflux is pumped 
to the tower, maintaining about 7.5:1 reflux ratio. The sta- 
bilizer tops from the accumulator go to the cycle gas heat- 
er as outlined above. 


A resume of daily operations, yields and quality are 
shown in Table 1, taken from records of a typical week’s 
run. The straight-run gasoline averages about 53-55 octane 
number and, while the cracked gasoline shows only about 
75 octane number by laboratory test when tested alone, it 
is noted that the blend of 2291 barrels of cracked and 2805 
barrels of straight-run gasoline blended shows 70. By cal- 
culation this indicates a blending octane number value in 
the range of 89-94. For the improvement of the rating of 
Pennsylvania or similar low octane number gasoline, and 
for saving in quantity of lead required, this blending value 
is a most profitable quality. In the event that a cracked 
gasoline of lower octane number is required rather than to 
produce a fuel of the higher value, the operating conditions 
may be made less severe, with the result that the total 
cracked gasoline yield is increased up to 70% or somewhat 
higher, depending on the octane number obtained. 

Considerable attention and study has been given by 
those interested in this process to the question of whether 
or not any appreciable polymerization of light hydrocar- 
bons occurs during the heating-cracking period, when the 
rich gases from the stabilizer tops and from the accumu- 
lators are at temperatures up to 1200° F. in the cycle 


A marvel in compactness is this instrument board, with 
jozen indicating and recording instruments, 


including a 
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TABLE 1—Summary of Data from One Week’s Operation on Gas Oil, 





TVP Unit at Bradford Oil Refining Co. 
Fuel oil Str. Run Total 
Produced Loss Gasoline Total Gasoline 

Bbls. % Bbls. % Bbls. Charge Yield J 
59 11.82% 104 20.85% 388 887 724 81.62% 
55 10.83 % 123 24.21% 371 879 701 79.74% 
62 12.68% 87 17.79% 378 867 718 82.81% 
62 12.40% 111 22.20% 403 903 730 80.84% 
71 14.46% 103 20.98% 432 923 749 81.15% 
64 12.83% 93 18.63 % 412 911 754 82.77% 
57 12.81% 89 20.00 % 421 866 720 14% 
430 12.53% 710 20.70% 2805 6263 5096 81.72% 


coil and at 1000° or higher in the reaction chamber and 
scrubber. Trial runs on this unit, operating without the 
introduction of the superheated gases, and the yields 
obtained from this method indicate that a considerable 
portion of the final yield is traceable to the gases employed 
in regular operations. Yields fell off into the low 60s, to 
be brought up again when cycle gas was again introduced 
into the system. No exact figures can be released as 
yet to show how much of the yield may be obtained from 
these gases, as officials are not yet in possession of con- 
clusive data. It appears safe, however, to believe that 
the polymerization obtained is appreciable in percentage 
and to expect that later developments will disclose with 
more exactness just to what degree the cycle gases are 
polymerized and so contribute to the total production. 


Incidental pressures and temperatures in this unit, 
with the exception of the charge and the cycle gas tem- 
peratures to the reaction chamber, are rather nominal 
and require no heavy equipment or frequent replacement 
from erosion, corrosion or other causes. The vaporizer 
furnace operates at about 1300° F.; the cycle gas furnace 
at 1450° F.; the superheater at 1250°, the reboiler oil enters 
at about 580°, and the gasoline from the reboiler enters 
the tower at about 390° F. The gas compressor discharge 
runs about 235-250 lbs., and the stabilizer operates at about 
the same pressure. The flash drum holds about 150 lbs., 
the scrubber 120 lbs.; the recycle oil pump discharges at 
375 lbs.; and the reboiler pump at 135 lbs., with the frac- 
tionating tower under 95 Ibs. pressure. 


The amount of “quench” oil returned to the bottom 
of the scrubber is approximately 650 barrels per day when 
charging 500-550 barrels of raw feed and at a 2:1 recycle 
ratio. The heavy fuel oil produced ranges from 5 to 10 
API gravity, and is used as plant fuel. In the run now 
in progress, 3.0-50 API gravity fuel oil will be produced, 
since no coke troubles are encountered with fuel oil of 
this gravity, a change which should further increase the 
yield. 

Average data on the gas produced and used by the 
unit show that the compressor gas to the heaters (cycle 
gas and flash gas coils) amounts to about 60,000 cubic 
feet per hour. Some 22,000 cubic feet of gas per hour 
goes to the flash gas coil and to the flash drum as men- 
tioned earlier. Stabilizer tops along with some compres- 
sor gas go to the cycle gas coil at the rate of 8000-12,000 
cubic feet per hour, and the dry gas from the system to 
fuel gas lines is approximately 12,000-15,000 cubic feet per 
hour. 


In Table 3 is noted that the C,s and C,s, propene, pro- 
pane, butenes and butanes amount to 70-71% of the sta- 


TABLE 2—Inspections of Cracking Stock, Recycle Stock, 
Straight Run Gasoline and Blended Gasoline 


Gas Oil Recycle Straight-run Blended 

Gravy Charge Stock Gasoline Gasoline 
ae 39.0 26.7* Ta 61.4 

i, 3B. P 450° F 470 84° F. 88° F. 
10% . 476 | 132 
20 . §18 498 Lee 
30 . 536 504 iis 
_ eras . Sa 514 oe 
_ Sane 570 524 236 
60 <0 538 260 
70 608 550 284 
80 . 628 562 312 
Rl ie evar dale . 652 ee ee 340 
See . 678 630 v a 
Sp aS 695 670 304 406 
Recovery ele. ern has 92.0 96.0 
i. 2 Seer 15.0 8.5 

pees 557 70.2 


Octane No. ...... 


* Approximate. 7 Or lower. 
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Select The One Lube OC MmUCT CL: 
Best Suited To Your Own Particular Needs! 


The selection of the most efficient 
process for manufacturing lubricat- 
ing oils is dependent upon technical 
knowledge, based on past expe- 
riences and on careful research in 
connection with the individual 
stocks to be processed. 


The M. W. Kellogg Company, as 
licensing agent for the JUIK proc- 
esses, has the benefit of long 





experience, combined with the cu- 
mulative research work of several 
of the leading refiners to supple- 
ment the work of its own research 
department. 


Lubricating oil units built by Kellogg 
have an enviable record of produc- 
ing high grade oils by methods 
which are simple, continuous, effi- 
cient and economical. 


EUROPEAN REPRESENTATIVE: Compagnie Technique des 
Petroles, 134 Boulevard Havssmenn, Paris, France - LICENSING 
AND CONSTRUCTION AGENTS under United States and Foreign 
Patents for: Gasoline Products Company, inc. - Cross - 
Holmes-Manley - de Florez - Tube and Tank - Combination - 


. Cracki itsee 
Propane Dewaxing + Acid Treat- poses. ema 


ment in Propane + Propane De- —Stendara oi! Com; 


asphaliting and Deresinating « 


THE 


JERSEY CITY, NEW JER 


Los Angeles: 1031 South Broadway 


¢The Polymerization Process Corporation 
The Gray Precesses Corpora- 
* Standard Oil Company (New Jersey) - 
Standerd Oil on Stat (Indiana) - 
California - Lube oil refining with Propane and Phenol « + « Deas- 

phaiting - Dewaxing : Solvent Extraction and Acid conten Plants 


» Gas Polymerization — eee 


Phenol Extraction (Single Solvent) 
Unien Oil Company of ¢ Phenol and Cresylic Acid Extrac- 


tion in the presence of Propane 


M.W. KELLOGG COMPANY 


225 BROADWAY, NEW YORK 





Tulsa: Philtower Building 
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TABLE 3—Podbielniak Analyses of Gates, etc. from Brad- 
ford Oil Refining Co.’s Cracking Units 
Wt. % in Cases 


Stabilizer Compressor Stabilized 
Constituent Tops Gas to Fuel Gas Gasoline 
Hydrogen mA cece 0.12 0.04 
Methane ee 3.34 20.46 20.08 
Ethene Pas 6.43 9.80 10.36 
Ethane ~s aan 23.53 22.14 oe 
Propane 33.07 21.74 16.22 0.0 
Propene . 22.03 16.65 16.05 . 
Butanes ; 7.35 oS 5.66 3.45 
Butenes ; 8.85 6.77 7.08 5.31 
Pentanes, plus 1.42 0.93 2.37 6.98 
Residue Sei sachets 84.26 
_ Total 100.00 100.00 100.00 100.00 
Sp. Gr. calculated 1.326 0.9878 0.9903 
Sp. Gr. observed 1.319 0.9863 1.0182 


bilizer tops. With an average of 10,000 cubic feet per 
hour, or 240,000 cubic feet per day going to the heaters, 
170,000 cubic feet of this product, omitting the contents 
of the compressor gas, would be polymerizable to motor 
fuel if conditions are advantageous for that reaction. The 
compressor gas of 60,000 cubic feet per hour (1,440,000 
cu. ft. per day), contains about 45% of C.s and C,s, or a 
total of 650,000 cubic feet per day, a grand total of 820,000 
cubic feet per day of polymerizable hydrocarbons enter- 
ing the system. At a maximum temperature of 1200° F. 
and a compressor discharge pressure of 235-250 lIbs., the 
probabilities for considerable gas polymerization, in the 
absence of conclusive and exact data to prove or disprove 
the question, appear to be good. 

No difficulty has been experienced in sweetening 
and inhibiting this gasoline. The product going to stor- 
age is doctor sweet, corrosion is nil, and the induction 
period is 4.5 hours when 0.003 to 0.005% of duPont No. 3 
inhibitor is used. The raw gasoline is sweetened in a con- 
tinuous treater which consists of five 5’x18’ horizontal 
tanks with the requisite number. .of pumps and doctor solu- 
tion tanks. In the first two tanks the gasoline is mixed 
with 17 Be’ doctor solution, the line entering each being 
fitted with two Duriron mixers. The solution settles out 
in the bottom of each tank and flows back to the doctor 
tank. The treated gasoline from the second tank meets 
a warm water wash, passing through two more of the 
same type mixers. In the fourth tank a solution of so- 
dium bisulfite enters the mixers with the washed gasoline, 
to neutralize any caustic remaining in the fuel. A final 
water wash is given in the fifth tank, and the sweetened 
gasoline then passes through a sand filter to remove any 
traces of foreign matter and moisture. A Manzel propor- 
tioning feeder injects the correct percentage of inhibitor 
into the gasoline stream as the latter passes to storage, 
ready for market. The doctor solution is recovered by 
heating and air-blowing. 


The Catalysts Are Coming! 


(Continued from page R-593) 
clays containing oxides of the heavy metals manganese 
and nickel”. 

Desulfurization is accomplished by passing the vapors 
or gases “over supported nickel oxide”, to remove sulfur 
compounds practically quantitatively, technologists say. 
Polymerization of butane fractions is also carried out with 
a catalyst to give a product of 84-85 octane number, a blend- 
ing octane value of up to 136, said to be a good base for 
hydrogenation to iso-octane. Cracking yields on gas oils 
are about 45 per cent, with total yields, when residues are 
thermally cracked, of up to 80 per cent. The process is said 
to be practicable for making a large variety of products, 
cracking gas oils or other fractions of crudes, making gas 
oils or furnace oils from residua, polymerizing butenes in 
liquid phase, viscosity breaking and gasoline treating. 

To further complicate the field and make it more in- 
teresting, Universal Oil Products announces that three 
units of a catalytic cracking process that company has de- 
veloped are in operation, producing up to 85 per cent of 
motor fuel. A catalytic cracking unit is said to be oper- 
ating or building in, Louisiana, presumably by Standard 
of Louisiana, a Standard of New Jersey subsidiary. Several 
laboratories have been working on important catalytic 
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problems, both in cracking, treating, and for the production 
of synthetic products. 

There can be no doubt that catalysis is a tool to be 
reckoned with in the refining technology of the future. 
On this side of the Atlantic we have the services of some 
of the greatest chemists in this field in the entire world. 
We have funds for development, huge research crganiza- 
tions and laboratories, the world’s largest supply of crude, 
and the greatest market for better fuels, lubricants, and 
specialized products in the history of man. There is every 
reason to expect catalysis to “go places”. 


Catalytic Hydrogenation 
Of Pyrolytic Tars 


Hydrogenation of tars such as are produced in the py- 
rolytic decomposition of hydrocarbon gases, by means of a 
pyrolyzed gas containing hydrocarbons and a considerable 
percentage of hydrogen, is practicable by the use of a cata- 
lyst such as cobalt or nickel. The unsaturates in the gas 
are also hydrogenated in the process to the corresponding 
paraffins, it has been shown by H. M. Smith, H. T. Rall 
and Peter Grandone in U. S. Bureau of Mines Technical Pa- 
per No. 587, “Studies Pertaining To The Catalytic Hydro- 
genation of Pyrolytic Tars”, recently issued. The paper is 
obtainable from the Superintendent of Documents, Wash- 
ington, price 10 cents. 

Of fifteen catalysts tested, cobalt on treated pumice 
and metallic nickel unsupported showed the greatest ac- 
tivity, having 7.05 and 7.30 times the activity, respectively, 
of that shown by nickel on treated pumice. Naphthalene 
separated from pyrolytic tar was hydrogenated to tetrahy- 
dronaphthalene with these catalysts, using a pyrolyzed gas 
containing about 21.5% hydrogen, along with paraffins and 
olefins and 28% of nitrogen. It was found that at tempera- 
tures of 200°C and below, the use of the pyrolyzed gas has 
no detrimental effect on the catalyst. Ethylene and acety- 
lene in the hydrogenating gas were converted to ethane 
practically quantitatively. 

Among the catalysts studied are reduced nickel, iron, 
cobalt and cadmium nitrates, mercury nitrates, molybdic 
oxide and sulfide, reduced platinum and palladium, thoria, 
and copper-chromite mixture, supported on treated and un- 
treated pumice, charcoal and silica gel. A few of the cat- 
alysts were also used unsupported. The use of acid-treated 
pumice hastened the reaction, the time being only about 
half, with treated pumice supporter, of that required for 
catalysts on untreated pumice. 

This investigation also found that benzol and its homo- 
logues, produced by pyrolysis of methane and homologues 
tends to form gums on standing and to become discolored. 
The process of hydrogenation in a metal tube with pyro- 
lyzed gas developed by these researchers, appears to satur- 
ate the olefinic products present in the synthetic aromatic 
products and a sample of pyrolytic benzol so hydrogenated, 
when stored in the light for two years deposited no gum 
and remained water-white. 


World Markets Shown 
For Synthetic Chemicals 


World developments and foreign markets for synthetic 
organic chemicals are discussed in a new 164-page booklet 
by C. C. Concannon and J. N. Taylor of the Bureau of For- 
eign and Domestic Commerce. A survey of the world sit- 
uation was undertaken “to furnish chemical and related 
industries information regarding outlets for their products 
in foreign markets and also to reflect the situation abroad in 
the synthetic organic field.” 

The synthetic organic chemical industry in the U. S. is 
said to have developed phenomenally in the past 20 years 
until it now is_a key industry. For convenience the data 
are grouped under the three general subjects of produc- 
tion, distribution, and trade development. Countries are 
arranged by major geographical divisions. 

The book is No. 189 of the Trade Promotion Series and 
is available at 20 cents from the Superintendent of Docu- 
ments, Washington, D. C. 
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Control of Wax Distillate Quality 


By J. W. Donnell* and E. A. Burch ** 


Part 2. Experimental Control 


Of Slack-Wax Sweating 


ABSTRACT 


Important questions regarding length of sweater 
cycle, change in distillate properties, seasonal tem- 
peratures, recycle of intermediate waxes, etc., can be 
answered best by experimental sweating in an ap- 
paratus which is explained here. 


Three variables — wax concentration, wax distil- 
lation range, and melting point range — affect the 
behavior of wax in sweating. Slack wax must be 
chilled slowly to induce good crystallization. Oil con- 
centration above 50 per cent in the slack wax pre- 
vents scale-wax yields. Long sweat cycles give bet- 
ter yields, limited by time length beyond which it is 
not profitable or practicable to go. 


(— is very little specific information on the 
experimental control of wax sweating given in the literature. 
Espach’ gives a comprehensive survey of the industry, its 
equipment, and the methods generally employed in the man- 
ufacture of paraffin wax. Such a treatment, however, 
must necessarily be generalized; and it, therefore, leaves the 
individual refiner with his specific operating and control 
problems in his dewaxing and wax-sweating operations. 

Continental Oil Co.’s wax-plant equipment and opera- 
tions consist of the conventional type of wax presses and 
pan sweat ovens. Two kinds of wax-press operations are 
carried out—the production of high-pour-point pale oils by 
means of a single pressing operation, and the production of 
low-pour-point oils by a double pressing. This gives three 
kinds of slack waxes to be handled at the sweaters: 1, the 
single pressing slack; 2, “hot” slack wax from a pressing 
at 35 to 45 deg. F.; and 3, cold slack wax from a pressing 
at —-5 to 0 deg. F. The slack waxes from the pressing op- 
eration are charged to the wax-sweating plant, where the 
oil is “sweated” to leave a substantially oil-free wax or 

*University of Oklahoma, Norman, Okla. 

**Continental Oil Co., Ponca City, Okla. 





The accompanying is the second in a series of four ar- 
ticles reporting the results of research on wax distillates, 
their analysis and refining. by technologists of the Con- 
tinental Oil Co. and others, as presented before the meet- 
ing in November of the American Petroleum Institute at 
Chicago. Part 1 was published in Refining Technology, 
Nov. 30, 1938, p. R-582. Parts 3 and 4 will appear in later 
issues of Refining Technology. 
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“seale’ wax. The scale wax is refined to produce the grade 
of finished wax desired. 

There are a number of factors which affect the efficient 
sweating of the slack waxes. These factors vary continual- 
ly due to changes in crude source, crude distillation, wax- 
distillate pressing conditions, grade of wax being made, and 
atmospheric conditions. A few questions to consider are: 

a. What sweater cycle will give the maximum quantity 
of finished wax per day, as distinguished from the maximum 
yield in per cent of slack wax charged? 

b. What is the optimum quantity of intermediate waxes 
which should be cycled back through the sweaters? 





Fig. 1. Flow diagram of experimental wax sweater. The use 
of the circulating-air system permits duplication of any atmos- 
pheric conditions of large plant sweats 


c. What effect will a new crude oil or a change in the 
wax-distillate cuts on the crude stills have on wax pro- 
duction? 

d. Should the different slack waxes be sweated sepa- 
rately or blended? 


e. What grades of finished wax as defined by melting 
points will give the greatest monetary return? 

f. How should the sweater cycle be changed to com- 
pensate for seasonal variations in atmospheric tempera- 
tures? 

g. What sweater-cake thickness will give the best re- 
sults under specified operating conditions? 

These and many other questions best can be answered 
by the use of an experimental sweat oven which has been 
correlated with the plant sweaters. The sweater pilot plant 
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designed by the authors, and used for a number of years at 
Ponca City, has proved of value in answering many of these 
questions. 

Apparatus 


The pilot plant is shown diagrammatically in Fig. 1. 
The two sweat pans (1) are 12 in. by 24 in., and may be of 
any depth desired. Cakes from 6 in. to 12 in. thick have been 
used. The pans are equipped with separate run-off lines (2), 
and buckets are used as run-off receivers. The coils in the 
pans are of the same Size and spacing as the commercial 
pans. 

The water heating-cooling system consists of the reser- 
voir (3) which may be either cooled with ammonia or heated 
with steam, and the circulating pump (4). The water is cir 
culated through the pan coils (5) and the venturi air heat 
er (6). The plant is instrumented completely to give tem 
peratures at all points in the system and to permit accurate 
control of the air and water time-temperature cycle. 

The use of the circulating-air system permits the dupli 
cation of any atmospheric conditions and of large plant 


sweats. The equipment is installed in an insulated case 
which makes the sweating cycle entirely independent ot 
weather conditions. 


Correlation of Pilot Sweater with Plant Sweater 


Preliminary tests on the pilot plant showed that sweat 
ings made under the same time-temperature cycle as the 
plant sweaters would not duplicate the results. Under the 
same temperature conditions the pilot plant would sweat 
faster, i. e., would show a higher per cent of run-off per hour 
than the large plant. The operating conditions for the pilot 
plant were varied until the experimental rate of sweating 
was identical with that of the large plant. 

By adjusting the air and coil-water temperatures in the 
experimental sweater, the plant sweating rate could be 
duplicated exactly. Consequently, when the plant sweating 
rate was duplicated, the plant yield was also duplicated 
This could be expected, inasmuch as the experimental oven 
was designed as nearly as possible like the plant ovens. 

Several runs were made in which it was proved conclu 
sively that the calibration cycle had been so adjusted that 
duplication of plant yields was certain. A different calibra 
tion cycle would have to be formulated for each specific set 
of conditions. For example, one cycle was necessary to du- 
plicate plant yields for high-melting slack wax from hot 
(40° F.) pressings, and another cycle for low-melting slack 
wax from cold (0° F.) pressing. The standard chilling 
and sweating cycles selected for the experimental pans are 
as follows: 


Standard Cycle for Average Conditions 


A. Chilling period 


Time of chilling, hours ; 
Temperature of air, deg. F. ‘ 
Temperature of w ater at start, deg. 
Temperature of water at end, deg. F 6: 
At end of chilling cycle, water is ‘drawn and sweating begun. 


Sa} a] 


~ Bw 


B. Sweatin eriod 
. a Standard Standard 


Cold Hot 
Sweat Sweat 
(Deg. F.) (Deg. F.) 
Air and coil water are immediately raised to 80 85 
The above temperature is maintained for; hours 5 5 
The temperatures of water and air are raised Laal 
ER at 5 Far ae Bs 3 3 
Until this temperature is reached . 110 120 
This temperature is held until the scale oil and 
moisture are satisfactory ... 110 120 


(Note: 18 to 22 hours is normal ‘sweating ‘time for a cold sweat; 
26 to 32 hours is normal sweating time for a hot sweat. 

The above procedure is for sweating wax cakes of 6-in. thick- 
ness.) 


Discussion 


The development of an experimental sweater which 
can be correlated with plant operation is the first important 
step toward control of plant wax sweating. With a slack 
wax of relatively constant character, a standard operating 
procedure can be adopted for both the experimental and 
plant sweaters. There are, however, three important factors 
which must be considered in controlling plant sweating. 
These factors are all variables which may be investigated 
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or determined by an experimental sweater. 
are 


These factors 


A. Composition of charging stock. 
B. Chilling temperature. 
C. Time cycle of sweater operation. 
Certain observations made with respect to each of these 
factors will be of assistance in investigating any wax-sweat- 
er control problem. 


A. Composition of Charging Stock 


There are three composition variables which affect the 
behavior of wax on any sweater. These characteristics of 
the charging stock are: 

1. Concentration of wax in the slack, or simply its oil 
content. 

2. Distillation range of the wax or the original wax 
distillate. 


3. The melting-point range of the wax in the slack. 

These characteristics determine crystal structure, which 
is the fundamental feature upon which a satisfactory sweat- 
ing operation depends. 


1. Excessive percentages of oil in a slack wax cause too 
much of the wax to remain in solution during the entire 
solidification period. The crystal produced under these con- 
ditions is generally plate-like in character and quite similar 
to crystals produced upon chilling a wax distillate. Phyala’ 
has emphasized the fact that slack wax should be produced 
with as little oil as possible. The oil content of slack wax 
depends upon the characteristics of the wax distillate and 
Wwax-pressing operations. 

The effect of the oil content of slack wax upon scale-wax 
yields had never been appreciated fully until the develop- 
ment of dependable analytical methods and an experimental 
sweater made such correlation possible. The analytical 
methods given in the first section were used in obtaining 
the oil content of many charges to both experimental and 
plant sweaters. These data represent slack waxes from a 
number of Mid-Continent crudes, and were obtained over a 
period of time which fully represents the various operating 
conditions at this plant. 


Fig. 2 shows the relationship between the oil-free wax 
content of the slack wax and the per cent of the oil-free wax 
which will be obtained as scale upon sweating. The curve 
represents accurate experimental data obtained from the 
pilot plant, and the circles and dots represent the correla- 


@ PLANT SWEATING—=HOT SLACK 


O PLANT SWEATING—COLD SLACK 


——EXPERIMENTAL SWEATINGS 


- PER CENT 
a 


YIELD OF SCALE WAX 





OlL CONTENT OF SLACK WAX - PER CENT 


Fig. 2. Relationship between oil content of slack wax and the 

sweater yield of oil-free scale wax, expressed in this way, is 

useful in plant control, for example, in determining which press 
is operating abnormally 
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HOT SCALE WAX 


—*COLD SCALE WAX 


26 





N 


yn 


WAX - PER CENT 
te} 


YIELO OF SCALE 


10 10 
CHILLING AIR TEMPERATURE -DEG. F. 
Fig. 3. Higher chilling air temperatures reduce scale yields 
considerably in the case of cold slack wax. Hot-slack sweats 
were not sensitive to changes in chilling air temperatures 


tion of actual plant yields from cold slack and hot slack, re- 
spectively. 

Considering the variety of charging stocks and operat- 
ing conditions covered by the data, the correlation between 
oil content of the slack wax and the yield of oil-free scale 
wax is excellent. In general, the cold and hot slack waxes 
show about the same relationship—except that the majority 
of the hot-slack yields show better than the average, while 
the majority of cold-slack yields show lower. Slack waxes 
containing more than 50 per cent oil give no scale-wax yield; 
as it is difficult, if not impossible, to obtain a sweatable crys: 
tal structure on the sweat pan with such low wax concentra- 
tions. 


The variations from the average line (as developed by 
the pilot plant) depend upon the source and quality of the 
original wax distillate. Experimental work indicates that 
the yields of scale wax from a given slack wax may be esti- 
mated by extrapolating through a known point for the given 
slack wax parallel to the average curve. 


This curve showing the relationship between oil content 
and seale yields has been found to be very useful in plant 
control and experimental work. For instance, when the 
distillation range of a wax distillate is known to be satis 
factory, the yield of scale then will depend almost entirely 
upon the oil content of the slack. The determination of the 
oil content of the slack and the use of the curve will give 
the approximate scale yield which can be expected upon 
sweating. For example, the curve may be used to determine 
which press in a press house, or which leaves of a specific 
press, are operating abnormally merely by determining oil 
content. This allows the slack wax to be evaluated directly 
to scale wax without experimental sweating. 


2. The higher-boiling waxes, if present in appreciable 
quantities in the slack wax, preclude the formation of a de 
sirable crystalline structure. These mal-crystalline waxes 
powerfully impress their characteristics upon the highly- 
crystalline paraffin waxes. These higher-boiling waxes can 
be eliminated from the slack wax through the proper frac- 
tionation and control of the end point of the wax distillate 
at the crude stills. The presence of the higher-boiling waxes 
in a wax distillate makes a poor pressing stock which, in 
turn, usually produces a slack wax of high oil content. 


3. The melting-point range of the waxes in a slack is 
generally determined by pressing temperatures and press 
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conditions. If a single low-temperature pressing is made, 
the slack produced will contain a wax mixture composed 
of a very broad range and having the lower-melting waxes 
mixed with the highest-melting ones. If two pressings are 
made, one at a high and one at a low temperature, then 
the higher-melting waxes should be separated from the low- 
melting waxes, provided a clean separation is made in the 
first operation. The slack waxes examined in this investiga- 
tion were produced by a double pressing operation—the hot 
pressing being made at 40° F., and the cold pressing around 
5® F. Some raw wax distillate by-passed the hot presses. 
The ratio of the production of hot slack to cold slack from 
the two pressings at that time was about 1 to 3. 


The effect of blending hot and cold slack and then sweat: 
ing the mixture was determined. Experiments showed that 
a slight increase in total scale yields could be obtained by 
blending from 10 to 20 per cent of hot slack in cold slack 
Greater amounts of hot slack tended to decrease the scale 
yield. 

These tests showed that some advantage can be obtained 
by pressing at two different temperatures, and sweating each 
slack separately. No appreciable quantity of scale, how- 
ever, will be lost by sweating the slack produced by a single 
pressing, provided the oil content of the slack is low. An- 
other advantage of the double pressing and sweating is the 
separation of the scale into waxes of two different melt- 
ing points. 


B. Chilling Temperature 


The conditions under which slack wax chills or becomes 
solid on the sweater pans are extremely important, because 
these largely determine crystal structure. Improper chill- 
ing in poorly-controlled equipment may produce a wax cake 
which does not have the desirable crystalline structure. 
Phyala’® and Kaufman’ both bring out the fact that slack wax 
must be chilled slowly if it is to crystallize properly for good 
sweating. If it is chilled rapidly, the crystals will separate 
out quickly, and be small in size; whereas if the solution is 
chilled slowly, the crystals will separate out slowly, and have 
sufficient time in which to grow to a large size. 


Fortunately, however, the most rapid plant chilling rates 
do not usually injure the size of the wax crystals. As a 
matter of fact, fast-chilling rates generally are precluded 
because of the high insulating properties of the wax itself. 
Small crystals caused by shock chilling often grow consid- 
erably in size after the sweating cycle is started. Moreover, 


CHILLING AIR TEMPERATURE 
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Fig The effect of air temperature upon cold slack-wax cake 
temperature during the chilling cycle 
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Fig. 5. The effect of air temperature upon hot slack-wax cake 

temperature during the chilling cycle. High-melting hot slack 

formed an insulating layer of solid wax between the air and 

‘ie Sleek eed he effect of th ele: gin. a was amtaeds an 

he slack so that the effect of the warm air did not extend as 
far as for cold slack, as shown in Fig. 4 


the slack wax must be chilled to a temperature low enough 
to crystallize out practically all the wax, or at least more 
than is desired in the finished scale. 

The chilling of slack wax in pan sweaters is accom- 
plished by the use of both air and water. Water circulating 
through coils in the wax removes the internal heat while the 
surface is cooled by the air. 

In plant operation, we have observed that scale yields 
were sometimes abnormally low in the summer months 
although the usual operating conditions were apparently 
normal. How much of this effect was due to atmospheric 
conditions is debatable. A series of experimental sweat- 
ings was consequently carried out to determine the exact 
effects of summer conditions. Typical plant stocks were 
used, as well as the standard sweating cycles which had 
just been developed. In carrying out these experiments, the 
chilling-water temperature was decreased regularly from 83 
to 73° F. for all runs, and the air temperature was held con- 
stant for each run. Air temperatures of 75, 90, and 105° F 
were used. The chilling time was 12 hours in all cases. 

It was found, as shown in Fig. 3, that in the case of cold 
slack the scale yields dropped off when higher chilling air 
temperatures were employed; moreover the wax was some- 
what harder to sweat at the higher temperatures. This con- 
firms theoretical considerations regarding a desirable crys- 
talline structure of slack wax. The good crystal structure of 
cold slack wax cannot be obtained at the higher tempera- 
tures, because too much of the wax remains in the solution 
and is not crystallized out. 

In the case of cold slack waxes having very low oil con- 
tent, the effect of high air temperatures is not as great. 
This is due to the increase in melting point of the wax-oil 
mixture as the proportion of oi] decreases. 

The effect of chilling air temperatures on scale yields 
from hot slack was quite different. The same chilling tem- 
peratures were used, and it was found that hot-slack sweats 
were not sensitive to changes in chilling air temperatures 
under the usual range of operating conditions as shown in 
Fig. 3. In other words, the wax yields were as high using 
temperature corresponding to summer conditions as they 
were using temperature corresponding to winter conditions. 
This behavior is due to the fact that the hot slack contained 
only high-melting waxes which melt around 125° F. 

Figs. 4 and 5 show the effect of chilling air temperature 
upon the temperature obtained in the slack-wax cake on the 
sweating pans at various depths. These temperatures were 
obtained by placing thermometers at various depths in the 
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wax cake during the chilling period. In the case of cold 
slack (Fig. 4) the effect of the warm chilling air can be seen 
all the way to the bottom of the cake; while in the case of 
the hot slack (Fig. 5) the effect of the warm air extended 
to a depth of only a few inches. The difference is due to the 
fact that the high-melting hot slack very quickly formed an 
insulating layer of solid wax at the interface between the 
air and the slack. 


C. Effect of Length of Sweating Cycle on Scale Yields 


The yield of scale wax from a sweating depends upon 
the length of cycle employed when other factors are the 
same. Long cycles give greater yields than short ones, but 
it is not profitable nor practical to lengthen them beyond 
certain limits. It is usually cheaper to sweat a greater 
amount of re-cycle stock and lose some yield than it is to 
maintain a sweathouse of adequate capacity for the ex- 


tremely long cycles. The most economical length of chilling 
and sweating cycles to employ best can be determined 
through experimental sweatings of the particular stocks. 
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Activities OF EQUIPMENT MANUFACTURERS 


RESEARCH—Research work behind the scenes at the 
Chicago works of Crane Co. was revealed at a recent Open 
House. The occasion was inspired by an expansion in the 
Crane research and engineering program. 

Charles B. Nolte, president of the company, said in the 
foreword to a new book describing and illustrating the facil- 
ities of the enlarged facilities; “Scientific research offers the 
greatest promise in providing and maintaining a high per- 
centage of employment while serving stockholders, users of 
the company’s products, and society in general.” 

* * + 

GAS BURNERS—A new line of gas burners incorpor- 
ating a “revolutionary change in design” are announced by 
Coppus Engineering Corp., Worcester, Mass. These new 
burners cannot be classed in any of the three groups, the 
venturi type, the ring type and the center fired diffusion 
type. 

The Coppus-Dennis Fanmix gas burner is a rotary 
burner consisting primarily of a fan with a long hub in 
which two ball bearings are mounted so that the fan rotates 
on a stationary shaft, which serves also as the gas inlet 
pipe. Gas passes from this pipe into arms between the fan 
blades and is forced out through small orifices by gas pres- 





sure, the reaction causing the fan to rotate at high speed. 


The fan blades then act as any other power driven fan, de- 
livering air for combustion. 

Since the air flows parallel to the shaft and the gas at 
right angles to the air flow, a very thorough mixture of gas 


and air is said to result. Gas pressure, coupled with num- 
ber of orifices, controls the gas flow. A smaller combus- 
tion space is required than for an ordinary type of gas 
burner, it is said, because of the perfect combustible mix- 
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ture. The burner is primarily a high pressure burner, op- 
erating at gas pressures of 5 to 40 pounds. 
* * * 

CONTROLLER EQUIPMENT--A new catalog (No. 
35) describing pump governors, regulators, liquid level con- 
trollers, valves, traps and strainers manufactured by the 
Fisher Governor Co., Marshalltown, Ia., is just off the 
press. It contains 12 sections and in addition 16 pages of 
capacity charts now said to be more complete and easier 
to read than before. Ring-type binding has been used. 

The company is also announcing new filters for gas 
and air lines for removing foreign matter and moisture. 
Extremely hard aluminum oxide crystals bonded together 
are used as a filter element. Only slight loss due to 
friction is reported. 

* * * 

BLOWDOWN SYSTEM—Elgin Softener Corp, Elgin, 
Ill., has issued a new bulletin, No. 510, which presents a 
treatise on continuous blowdown systems for steam boiler 
plants. The need for such systems is illustrated by typical 
plant studies. 


' 


+ * * 


pH TEST—A new method for testing pH values in solu- 
tions is announced by Paul Frank, 456 Fourth Ave., New 
York. Strips of special paper are impregnated with an in- 
dicator and six color bars representing definite pH values. 
The color change of the indicator will correspond with one 
of these colors to which a pH number is assigned. No ap- 
paratus or indicator-solution is required. One series of five 
strips with 30 color bars covers the pH range from 2.6 
to 9.7. 

The pH papers are available in a variety of standard 
numbers. Boxes of 200 strips are priced at $5 and $6. 

* * * 

GAS PRESSURE BOOSTER—Fisher Governor Co., 
Marshalltown, Ia., is announcing a new gas pressure boost- 
er after five years of development and field tests on 157 
installations. According to N. T. Chadderdon, president of 
the company, this new device enables gas system pressures 
to be lowered 25 to 50 per cent without affecting the low 
pressure point in a distribution system where the Fisher- 
King booster maintains the pressure. Operation of the de- 
vice is described in Catalog No. 38. 

* * * 


FIRE PROTECTION—A fireproof blanket wound on a 
vertical roller for quick use is announced by Davis Emer- 
gency Equipment Co., 55 Van Dam St., New York. A catch 
rope is attached to the exposed edge of the blanket through 
which a workman can thrust his arm. By turning rapidly 
the blanket is wrapped closely around him, thus extinguish- 
ing the flames. It is said to be easily replaced on the 
roller and to take up very little space. 
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JE Cheic Gearis are Set on Motoring --- 


Het Cheir Dreams Come Crue Christmas 


By Sam Weissenburger 


Any oil company’s service station can be a 

Ja" =Treasure House of Gifts this year to customers 

who like to “step on the gas” and follow the lure of 

the open road. 

Eleven months of the year a Battery may be just 
a good piece of merchandise that can stand the gaff 
and give good service; but it is a lot more than that 
when Christmas rolls around. Then it is not a Bat- 
tery. It is freedom from worry that your car won't 
start some cold wintry night after a dance at the Coun- 
try Club. 

A new Battery is bright lights as you skim along 
the dark, lonely road down by the lake. It is a sense 
of security on long trips away from home. A new 
Battery at Christmas is something more than grids 
and acids and wires. It is the Joy of Motoring. 

Take a look at those Tires you have on sale. 
They carry people where they yearn to go. More 
than rubber and fabric and cord and much more at 
Christmas time. Tires are Happy Days of Motoring. 
New Tires are liberty for the automobile imprisoned 
in the garage because the old Tires are dangerously 
smooth. 

New Tires mean that the “prisoner-car” can be 
taken out for a canter Christmas morning. New Tires 
are getting away from care; from being tied down at 
home. New Tires are not merchandise at Christmas. 
New Tires are passports to happy days of carefree 
driving. 
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Something happens to Radios at the Christmas 
Season. They are no longer a marvelous dream of 
an inventor come true. Radios are Toscanini, Swing 
Bands to accompany the automobile parties as they 
go skimming over the highways of the nation. Radios 
are news flashes and gossip of the world from Paris 
to Hollywood as the owner drives by himself 20 miles 
from the nearest village. Radios make a motorist 
a neighbor with all the world. 


Car Heaters are not metal and electric elements; 
not at Christmas. Heaters are comfortable miles of 
June-like motoring when the thermometer is flirting 
with zero. Heaters are invitations to aging mothers 
and fathers and friends to “come along with us, the 
car is as warm as toast.” Heaters are the thrills of 
getting out into the world decorated by the magic of 
Jack Frost. 


Christmas does mystifying things to merchandise. 
It does stranger things to people. Masks drop off and 
people for a brief time respond to the invitation, “Be 
yourself.” 

Even the hard-boiled “cookie” who argues about 
the half-cent in your favor when you sell him five 
gallons of gas at 22 1/2 cents a gallon will break down 
and “buy something for the wife’ when Christmas 
time comes. 

The Spirit of Christmas is a friendly spirit. A serv- 
ice station is just what its name implies—a station for 
service. The best service you can give at Christmas 


time is to enlist in the army of friendly people who try 
to make their best dreams come true. 














Malcolm Watson, independent petroleum 

marketer of Pueblo, Col., who started in 

1930 to transport gasoline and other re 
fined oils from Kansas to Colorado 


- percentage of the oil 


marketing business handled by jobbers 
or wholesalers varies greatly in dif 
ferent parts of the United States. In 
the middle west and along the eastern 
slope of the Rockies, jobbers in many 
places may be said to enjoy around 
half the total distribution of petroleum 
products. This is a much higher pro- 
portion than is found along the At- 
lantic coast, the Gulf coast, or on the 
Pacific seaboard. 

The state of Colorado is an example 
of the area in which jobbers are more 
important. In 1931, the six leading 
integrated companies reported to the 
State Treasurer 45.2° of the total gal- 
lonage. In 1937 the same six com- 
panies reported only 43.5° of the to- 
tal. An examination of the reasons 
for this downward trend should throw 
some light on present tendencies in oil 
marketing. 

Colorado, in the period from 1931 to 
1937, passed by initiation a drastic 
chain store tax law. This apparently 
has discouraged integrated companies 
from building additional marketing 
outlets or from leasing or purchasing 
existing outlets. There are, however, 
other reasons for the trend toward job- 
ber operation. The transportation sit- 
uation is one that affects the relative 
gallonage of integrated and jobber 
companies. 

Colorado, during this period, was en- 
tered by no crude or refined oil pipe- 
lines, and water transportation there 
is plainly out of the question. Only 
very recently has there been any trans- 
portation of oil into the state by pipe- 
line. Thus in 1931, the major inte- 


*Independent petroleum marketer, Pueblo, 
Colo 
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Truck Transport 
A Jobber’s Asset 


By Malcolm Watson* 


Success in oil marketing is not all to the integrated companies 
and the independent jobber would profit more if he would make 
full use of his own particular advantages, rather to follow the ex- 
ample of his larger competitors. So runs the experience of a job- 
ber in Colorado who wrote the accompanying article for NA- 
TIONAL PETROLEUM NEWS. 


Being himself a pioneer in the use of truck transports to bring 


him gasoline from Kansas refineries, this jobber believes they are 
a great asset for the independent jobber, and one which the larger 
oil companies for various uses, often cannot make extensive use of. 

The extension of the transport delivery to dealers’ tanks, this 
jobber questions as a profitable step. as well as deliveries to re- 
sellers; since such business generally is secured by price con- 
cessions and the amount of business thus lost thins the volume 
that has to carry the jobber’s wholesale costs. 


grated companies and independent job- 
bers alike depended upon tank cars 
moving by rail, to ship from refineries 
to bulk stations. It was not possible 
for any marketer to obtain any impor- 
tant advantage over competitors by 
shipping via a less expensive method. 

Soon after 1931, there arose the 
transport truck, often hauling 500 miles 
from Kansas refineries into Colorado. 
This became, by 1937, a heavy move- 
ment, amounting to 25% of the total 
gasoline shipments to Colorado mar- 
keters in that year. It is significant 
that these trucks hauled at rates sub- 
stantially under the rail rates and that 
the independent jobbers received prac- 
tically all of whatever saving in trans- 
portation cost was obtained by use of 
transport trucks. The integrated com- 
panies stayed by the railroad and with 
very few exceptions, they still do. 

An advantage in transportation cost 
is bound to affect the relative positions 
of jobbers and integrated companies. 
Wherever these positions are reversed 
and the integrated companies are us- 
ing transportation facilities not avail- 
able to jobbers, one would expect to 
find much fewer jobbers. This is in- 
deed the case, particularly in the coast- 
al sections where large tankships re- 
duce transportation costs very sub- 
stantially for the integrated com- 
panies. 

The advantages of direct marketing 
as practiced by integrated companies 
are many. Two distinct functions are 
eliminated by direct marketing. These 
are the expense and trouble of selling 


jobbers and the jobbers’ expense and 
trouble in buying their supplies. Many 
integrated companies sell jobbers at 
the same time that they are engaged in 
direct marketing. In this case the 
sales effort can be divided, and fre- 
quently one district salesman spends 
a part of his time selling retail con- 
sumers and dealers and a part of the 
time seeking jobber accounts. 

Sometimes jobbers do not realize 
the time taken in buying their prod- 
ucts for resale. If the jobber buys on 
the open market he must spend some 
money on market services, so that he 
may be informed as to the course of 
the market and latest quotations. If 
he buys under contract, long and de- 
tailed negotiation may be had before 
he signs the papers binding him to one 
source of supply for a stipulated pe- 
riod. Salesmen for other companies 
call at intervals, and a wise jobber 
will not antagonize these men, since 
he may want their friendship some 
day. All in all, the time taken in buy- 
ing is considerable. 

Integrated companies are apt to feel 
that direct marketing is a more cer- 
tain outlet for them than is dependence 
on jobbers. Co-ordination is important 
in integration, and wide fluctuations in 
jobber demand are not conducive to 
efficient operation of refineries. In 
centers of large population it is doubt- 
ful if enough jobbers could be found 
with resources large enough to carry 
the high fixed investment necessary in 
retail outlets. 

While marketing activities are usual- 
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ly considered to be subject to the law 
of increasing costs, in that additional 
marketing outlets cost more and more 
to supervise, necessitating a large item 
of overhead expense, it is nevertheless 
true that large scale marketing goes 
hand in hand with large scale produc- 
tion, refining and transportation. 

Certainly it must be easily seen that 
large scale marketing operations are 
necessary if an integrated company is 
to avail itself of the marked savings 
which follow the use of tankships of 
capacities upwards to 5,000,000 gallons. 
The same may be said to be true as re- 
gards gasoline pipe lines. Throughput 
is so important to the refining branch 
of the industry that it is well known 
how per unit costs decline with effici- 
ent use of refining equipment. 

Since the advent of proration large 
scale production of crude oil is probab- 
ly not as subject to the law of decreas- 
ing costs as formerly. Restrictions 
on output per well tend to make it 
more expensive to secure a_ given 
amount of crude oil, especially since 
by proration the operation of low-out- 
put or stripper wells is kept in the pic- 
ture. However, it may be said that 
production, refining, and transporta- 
tion are all subject to decreasing costs 
when done on a large scale, so that the 
marketing branch stands alone in the 
industry as an activity subject to in- 
creasing costs. 


Tur insurance against disastrous ef- 
fects of local price wars is one of the 
nicest advantages of large scale mar- 
keting. Many jobbers feel this very 
keenly. Ability to offset marketing 
losses in one place by marketing profits 
in another is limited to concerns oper- 
ating over a fairly large marketing 
area. 

The integrated companies have an 
easier time with financing their mar- 
keting efforts. Bonds or stock issues 
may be sold to the public at low inter- 
est rates. Money is available for de- 
veloping station sites, carrying larger 
and more varied inventories, and large 
investments can be made in accounts 
receivable, such as the issuance of a 
large number of credit cards, and in 
sales to large industrial consumers. 

The large operations of integrated 
companies can be aided by advertising 
to a greater extent than is possible 
with limited area operation by jobbers. 
The cumulative effect of obtaining con- 
sumer acceptance over a wide area is 
fostered by such devices as national 
credit cards and travel bureaus. With 
long-distance travel by automobile be- 
coming a large factor in the total de- 
mand for petroleum products, the fly- 
ing of a well-known brand becomes 
more advantageous. 

In record keeping, the integrated 
companies have developed a fine sys- 
tem. Independent jobbers can do like- 
wise, but experience shows that they 
are less likely to do so. The integrated 
company has greater efficiency in stock 
control and in credit control. The ac- 
counting systems used by major com- 
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panies place responsibility very defin- 
itely where it belongs. A comparison 
of service stations operated by or for 
integrated companies with those in the 
hands of independent jobbers will us- 
ually show better housekeeping and a 
cleaner, more attractive appearance in 
the integrated stations. 

Here again the jobber can match the 
set-up of the integrated company if he 
will take the effort to do so. But it 
seems that it is more difficult for the 
jobber to do this. Perhaps the answer 
is that men who are working for large 
corporations feel instinctively that their 
employer is more impersonal and ex- 
acting and this keeps them on their 
toes. It is not that the employes of the 
major marketer are any more clean by 
nature than the jobber’s employes, but 
that the system of integrated com- 
panies fixes responsibility better. 

The price policies of integrated com- 
panies are notable for their compara- 
tive rigidity under competitive market 
conditions. Changes can be made but 
slowly, since local representatives are 
not usually given the privilege of nam- 
ing dealer tank wagon prices. Exten- 
sive data must often be submitted to di- 
visional offices and the entire matter 
is given careful consideration before 
any move is made. 

If cut price conditions existed only 
rarely and in widely scattered localities, 
then the problem of the integrated com- 
panies in adjusting their resale prices 
to dealers would be a simple one. But 
when cut prices are widespread, it be- 
comes a question as to which prices to 
meet and which not to meet, since the 
meeting of all low prices would result 
in heavy marketing losses. This partly 
explains why integrated companies 
have relatively rigid price schedules. 

The rigidity of price policies favors 
maintenance of satisfactory margins 
in the marketing field, but works 
against the maintenance of gallonage. 
Sacrifices are made, either in the profit 
margin or in sales volume. When the 
attack of price cutters becomes too se- 
rious, then widespread adjustments are 
made to check deep inroads into estab- 
lished gallonage. 


Turning now to the advantage job- 
bers naturally have in the business of 
marketing oil products, perhaps the 
most important is their freedom from 
the large overhead costs which accom- 
pany the operation of far-flung market- 
ing establishments. The law of increas- 
ing costs in marketing works in favor 
of the smaller units in wholesale distri- 
bution. This is especially true when 
the jobber actually supervises his busi- 
ness and works hard at it. If he must 
hire everything done, then the over- 
head cost of his operations may well 
equal if not exceed that of his inte- 
grated competitors. 

Nothing has entered the picture in 
recent years with as much effect on 
the jobber as the growth of transport 
trucks. Had jobbers been able to keep 
for themselves the savings in trans- 
portation costs given them by use of 
transport trucks, half as well as inte- 
grated companies have kept for them- 





selves the savings they have made by 
using pipelines and tank ships, then 
jobbers as a class would be much bet- 
ter off today than they are. 

While competitive conditions have 
made it impossible for jobbers to keep 
this transportation saving, the use of 
transport trucks has none the less fa- 
vored jobber operation over integrated 
company marketing. The average 
transport truck hauls far less than the 
average tank car, thereby the unit of 
delivery becomes better suited to the 
limited business of the smaller mar- 
keters. A lower average inventory 
can be carried with truck and trailer 
deliveries to bulk plants. Thus a 
greater rate of turnover can be secured 
and capital released for other uses. 
However, the most important result 
has been that the jobber actually paid 
less for his transportation from refin- 
ery to his plant than his major com- 
petitor. 


Resurs from the use of transport 
trucks have been both good and bad. 
From the refiner’s standpoint, it has in- 
creased his expense, since more em- 
ployes must be used to load transports 
than tank cars, and the labor of invoic- 
ing many small shipments is a large 
item. These disadvantages multiply 
when state laws, such as those of Tex- 
as, limit highway transports to small 
loads. Refiners around the edge of re- 
fining districts usually get more trans- 
port business than those in the center. 
This is because every mile a truck runs 
over the highways is expensive, and 
operators like to pick up their supplies 
at the closest possible point. 


This has caused a shift in gallonage 
to such refiners as are located nearest 
the marketing area of the jobber. It 
has led to the building of pipelines by 
refiners more remotely situated and 
their establishment of terminals at 
more advantageous points. It has also 
led to a certain amount of trading of 
gasoline between refiners so that job- 
bers handling brands not refined close 
to them will not have the handicap of 
having to go too far to get their sup- 
plies. This has all tended to break 
down the old group system under 
which rail rates were substantially the 
same for a large refining district. 


However, it is with the effects of 
transport trucks on the marketing 
process that we are most interested. 
Too often jobbers have ruthlessly used 
a saving in transportation cost to drive 
down prices far below reasonable lev- 
els, in an effort to capture competitors’ 
gallonage. This has been hard on other 
jobbers whose source of supply would 
not or could not ship by highway trans- 
port, and has also militated against the 
operations of the integrated companies. 


Another abuse has been the quoting 
of tank car prices to resellers by job- 
bers who were also transporters. This 
suggests that these marketers were 
content with only one slim profit, since 
such low prices plainly do not admit 
of transportation and jobbing profits 
at the same time. What such operators 
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correctly designed 
for every service 


UT of its long experience 

in the petroleum indus- 
try Goodyear has developed 
four types of synthetic (oil- 
and-gasoline-proof) hose for 
various types of dispensing 
and delivery service and air- 
plane refueling. Each is cor- 
rectly designed to give you J 
the full advantages of high- | 
est qualify synthetic con- 
struction — plus long wear, 
strength, flexibility and ease 
of handling in your partic- 
ular service. Let the G.T.M. 
— Goodyear Technical Man 
— give you the full story on 
this money-saving modern 
hose. Just write Goodyear, 
Akron, Ohio, or Los Angeles, 
California. 


STYLE BH GASOLINE HOSE for 
pump service — Synthetic tube + rubber 
covered + static bonded + smooth bore + 
Underwriters’ approved. 


STYLE WWH GAS & OIL HOSE for 
truck service — Synthetic tube + woven 
wire * non-static body + rubber covered 
e 1°, 1%4"", 1%” sizes. 


STYLE BH FUEL OIL & GASOLINE 
HOSE for real service — Synthetic tube 
and cover «+ static bonded « highly flexible BELTS 


* reels or coils perfectly + 1°°,1%4°',1%" sizes MOLDED GOODS 


STYLE BH TANK TRUCK HOSE HOSE 
“soft type’ — Super-flexible construction PACKING 


Made by the makers of 
3 : » Pe wi 
ber covered « static bonded « 144°’, 2°’, 3’’sizes. — 


NI 2S 
IN RUBBER 


without wire insertion + synthetic tube + rub- 
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on freight under rail costs.” 





Abuses of Truck Transporting 


The quoting of tank car prices to resellers by jobbers who are 
also truck transporters, is an abuse of the advantages of truck trans- 
port to thd independent jobber. says Malcolm Watson. oil jobber of 
Pueblo, Cql., in the accompanying article. He has been transporting 
gasoline from Kansas refineries to Colorado since 1930. 

Such low prices do not admit of transportation costs and job- 
bing profits at the same time. he states. “What such jobbers forget 
is that one cannot eliminate the expense of jobbing if he is perform- 
ing the jobbing function. When a marketer quotes tank car prices 
to his dedler trade, his marketing expenses continue but his mar- 
keting income is reduced to the small amount he is able to save 


Deliveries by jobbers by transport truck directly into dealers’ 
tanks have not proved popular for several reasons, he states. “One _ 
is the difficulty of finding dealers with capital enough to pay for 
whole transport loads at one time. If credit is extended, then a 
chance for loss appears. If loads are split, then the transport truck 
merely does what a smaller truck could do as well. Buyers off trans- 
ports expect to get a better price than when buying off smaller tank 
wagons, so that it usually results that most of the saving is given the 
dealer and is not kept by the jobber.” 








forget is that * cannot eliminate the 
expense of joljbing if he is performing 
the jobber fumction. These marketers 
are a little liky the farmer who decides 
to buy a tractor in an effort to save on 
his power costk, but neglects to sell any 
of his horses|which formerly did the 
field work. Tne horses eat their heads 
off while stahding idle in the barn. 
Such a a exists when a mar- 
keter quotes “tank car” prices to his 
dealer trade, since his marketing ex- 
penses continie, but his marketing in- 
come is reduded to the small amount 
he is able to save on freight under rail 
costs. i 


Some jobbels use the transport truck 
to deliver dirdctly from the refinery to 
dealers’ tanks! thereby eliminating the 
usual rehandltng costs after the gaso- 
line comes td rest in the bulk plant. 
At first glanee this looks like a real 
saving. It hds not proved to be very 
popular for sdveral reasons. One is the 
difficulty of finding dealers with capital 
enough to pray for whole transport 
loads at one time. If credit is extended, 
then a chance-for loss appears. If loads 
are split, then the transport truck 
merely does what a smaller truck could 
do as well. Buyers off transports ex- 
pect to get better prices than when 
buying off smaller tankwagons, so that 
it usually results that most of the sav- 
ing is given the dealer and is not kept 
by the jobber. 


The fact that a jobber usually oper- 
ates on limited capital is sometimes an 
advantage to him. He is not usually 
able to invest inordinate sums of 
money in de luxe retail stations, but 
must be content with more modest out- 
lets. These are apt to be more profit- 
able than the corner on which is in- 
vested many thousands of dollars. Of 
course, many jobbers have found to 
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their sorrow that there is a definite 
limit to the amount of money that can 
be profitably invested in a single out- 
let. Most towns and all cities of any 
size contain monuments to some one’s 
too rosy opinion of what can be done, 
by spending money all in one place, to 
sell gasoline and petroleum products. 


The jobber may have an advertising 
advantage also. He cannot spend a 
great deal of money on advertising, so 
he is not likely to waste money compet- 
ing with other jobbers by advertising 
that his, and his only, is the best gaso- 
line. The efforts of integrated com- 
panies largely cancel each other in this 
respect. Obviously all cannot have the 
best gasoline or the cleanest rest 
rooms. The public is wearied by such 
a barrage of claims and counter claims, 
and is apt to finally decide it is all 
“baloney.” 


The personal touch which is possible 
when marketing is done on a relatively 
small scale by jobbers is an important 
advantage. Integrated companies seek 
often to counteract this by keeping 
their sales executives in one territory 
for long periods of time, so that their 
men are not considered in the same 
class with transient chain store man- 
agers. 


4 HE price policy of the independent 
jobber is noted for its elasticity. This 
policy is used to maintain gallonage, 
particularly in periods of severe price 
competition. It often results in mar- 
gins entirely too low for satisfactory 
returns to the jobber. The abuse of 
this elasticity is a leading cause of 
price wars. It might be said that dis- 
astrous and severe price wars are most 
often caused by some marketer using 
an elastic price policy to attract and 





hold an inordinate share of the gallon- 
age available to all marketers. 


While immediate decisions on price 
matters are possible under jobber op- 
eration, the wise jobber will not act 
hastily or while under mental stress, 
such as anger at another distributor. 
Too often jobbers meet prices first 
and do their thinking about it later. 
It is always so much easier to lower 
prices than to raise them to satisfac- 
tory levels. 


Tue jobber has three methods he 
may follow in selling to his trade. He 
may establish a private brand, he may 
sell the brand of an independent refin- 
er, or he may sell the nationally known 
merchandise of an integrated refiner. 
Not all jobbers have this wide a choice. 
Some integrated refiners do not seek 
jobber business at all, and others invite 
such business over only a portion of 
their marketing territory. Some will 
set up jobber distribution paralleling 
their own, and others refuse to sell 
jobbers in any locality where the brand 
is represented. 


The private brand jobber has the ad- 
vantage in that he can buy where he 
pleases and change his source of sup- 
ply as often as he chooses. This may 
lead to bad results, such as lack of uni- 
formity in the product sold from day 
to day. No price protection can be had 
by the private brand marketer unless 
he is willing to contract his entire sup- 
ply from one source. This, however, 
leads to a more uniform product, and 
has the advantage of placing behind 
the private brand some of the business 
prestige of the supplier. The public 
does not know this, but competitors 
are usually more afraid of a private 
brand marketer who is very close to 
an important source of supply. 


The private brand jobber does the in- 
dustry a great service in that it is he 
who goes into the open markets and, 
in his efforts to buy gasoline, sets with 
the sellers of gasoline the spot price 
of gasoline F.O.B. refineries. It is a 
rather strange thing that many mil- 
lions of dollars of gasoline are sold on 
the basis of open market prices deter- 
mined by such a small proportion of 
the total sales. The answer is that 
most jobbers prefer to contract their 
requirements rather than to buy them 
as needed from day to day, and that 
most refiners do not like to offer very 
much of their output on the open 
market. 


Serious criticism has developed of 
this system. The practice of selling 
at the low of the reported price range, 
or at so much under the low, has grown 
to where there is a substantial volume 
of products moving from seller to buy- 
er at less than the quoted prices. The 
jobbers feel that quoted prices should 
reflect the actual sales being made 
from day to day and not be limited to 
the actual spot sales. Obviously, if all 
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LEAD IN THE § VITAL FEATURES 








THAT MEAN REAL ECONOMY 
FOR HAULERS 


ib soocachbaibohitnino veils cba - sal 
New 1939 Dodge 3- Ton Diesel Tractor, 152” W. B., Special Tank 
Body. Diesel engine is Dodge-buiit in Dodge plant. 





SEE WHY AMERICA’S 
HANDSOMEST TRUCK IS SUCH 
A RUGGED MONEY-MAKER! 


EW Dodge trucks for 1939 give you distinguished new 
N styling, new larger cabs, new rust-proofing, new fea- 
tures from one end to the other that will save you money 
on upkeep, make your truck last longer. Yet Dodge 
trucks are priced with the lowest! In “‘truck-built’? Dodge 
trucks for 1939, Dodge gives you 5 vital advantages. Com- 
pare! Then see your Dodge dealer. 








¢ Se 
New 1939 Dodge 1'2-Ton Stake— 160’ W.B., 12-foot body, 6-cyl., L-head gaso- 
line engine, six special gas and oil saving features. “Truck-built” through- 
out to deliver brilliant service. See your Dodge dealer 





BONDERIZING—(Special 

Rust- proofing) — A revolu- 
tionary step ahead! Dodge big- 
ger cabs for 1939, bodies, all 
sheet metal rust- proofed in huge 
new processing machines at the 
giant new Dodge truck plant. 


AMOLA STEEL—This 
new super-toughsteel isused 
for1939in vital Dodgetruck parts. 


3 STYLING— Distinguished, 


streamlined appearance for 


1939 makes Dodge a moving 
advertisement to build prestige 
for your business. 


4 ENGINE — Dodge 6-cylin- 

der engine is simple in 
design, yet gives you many 
extra fuel and oil saving fea- 
tures. 


5 BRAKES—Dodge has gen- 

uine hydraulic type, fully 
equalized, stop quick, yet save 
tires and brake linings. 





2 ae » - 2 
WHAT “TRUCK-BUILT”’ MEANS TO BUYERS! 


Dodge has just completed a giant new truck plant, at a cost of 
millions, to carry on the tradition of Dodge “truck-built” quality. 
New manufacturing methods, huge new processing equipment, 
miles of ultra-modern conveyors, now make possible the greatest 
Dodge truck values of all time. See your Dodge dealer. 
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sales were reported and used as the 
basis for the daily range of prices, 
then all sellers would have to abandon 
the practice of selling below the low 
of the price range, since the low would 
decline to zero, if sellers persisted in 
quoting .and selling under the low. 


An answer to this criticism would re- 
mind jobbers that, while the price re- 
porting systems are not perfect, they 
have done a good job of naming a price, 
as they see it affected by the forces 
and factors of both supply and demand. 
The fairness of their quotations is at- 
tested by the fact that tank car prices 
have consistently been so low as to 
make difficult the profitable operation 
of refineries, where the entire crude 
supply had to be purchased. In that 
respect, the prices have certainly been 
fair to jobbers. 


Tue jobber selling the brand of an 
independent refiner has some advan- 
tages over the private brand marketer. 
The refiner usually supplies some signs 
and advertising matter, which would 
be quite expensive to the independent 
jobber selling under his private brand, 
if he had to arrange for the relatively 
small number of such signs on the 
basis of buying them himself. There 
is some advertising value in any brand 
that is distributed over an area larger 
than the jobber’s own marketing dis- 
trict. This varies considerably with 
the size and aggressive policy of the 
supplying refiner. It is usually a lot 
less than the value of a _ nationally 
known brand. If the supplying refiner 
has been in the habit of selling cut-rate 
marketers and allowing his brand to 
be displayed at such stations, then the 
advertising value of the brand to a job- 
ber may be zero or less, unless he also 
intends to operate a cut-rate marketing 
system. 


The flying of an integrated brand ap- 
peals to many jobbers as the best solu- 
tion. If a jobber desires to sell his 
products to the very best class of trade 
and for the highest amount of money 
compatible with competitive conditions, 
then the integrated or major brand ap- 
peals to him. It has been demonstrated 
in many localities that well established 
brands can be sold for more money 
than can merchandise about which the 
public knows little. An individualistic 
jobber will not like to merge his iden- 
tity in a national brand, especially if 
his operation under that brand is paral- 
lel to and in addition to the direct inte- 
grated marketing of the brand. How- 
ever, by selling the merchandise of an 
integrated refiner, a jobber avails him- 
self of many of the advantages of his 
integrated competitor. 


All marketers should be interested 
in reducing marketing costs. Many 
plans have been advanced for cutting 
the cost of selling petroleum products. 
It does not seem as though as much 
progress is being made in that direc- 
tion as has been made in reducing the 
cost of refining and transporting gaso- 
line to the jobbers’ tanks, or the bulk 
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plant of the major marketer. 

It has been said that the oil indus- 
try suffers from the inclusion of too 
many small marketing units. This it 
shares with the general complaint that 
there are too many small stores in 
every line of business, particularly 
those lines easy to enter and requiring 
little capital. In other words, there 
are too many filling stations. 

No doubt mistakes have been made 
in the past and through loaning of 
equipment a great many retail outlets 
were brought into being that we do 
not need now. These marginal sta- 
tions sell a low average gallonage, but 
their total is large enough to seriously 
affect the operation of the better class 
of outlets. Some places are so over- 
built with service stations as to make 
efficient operation of a station a very 
difficult matter, because gallonage is 
spread so thinly, that a satisfactory 
volume per station can be had only by 
cutting prices. In this predicament 
the station operator has his choice. He 
can either do a small business at a good 
margin or do a big business at a small 
margin, but not both. This condition 
has led to many price disturbances 
and to a demand for legislation for re- 
sale price maintenance. 


The diversification of products and 
services offered has been put forward 
as one way to reduce the cost of selling 
gasoline. It is no doubt true that an 
individual station operator can do 
much to increase his income in that 
way, so that he is less dependent on 
gasoline profits. But this theory is not 
so attractive when applied to the mar- 
keting business as a whole. Then we 
see such items as tires and accessories, 
grease jobs and car washing also 
spread so thin that it hardly pays a 
station to have the equipment neces- 
sary to sell these items and perform 
these services. Tires are particularly 
difficult to sell at service stations in 
cities where the stations must meet the 
competition of mass tire distributors, 
such as the chain outlets of mail order 
companies and the factory branches of 
the tire manufacturing companies. 


Much has been made of the fact that 
the automobile owner brings his car 
to the service station and that oppor- 
tunity is thereby had for examining it 
and suggesting the purchase of needed 
items, to maintain the vehicle in per- 
fect working order. Considerable cau- 
tion should be used in attempting to re- 
alize on this advantage. 


In the first place, such solicitation 
should be limited to those customers 
known to have incomes large enough 
to enable them to keep their cars in 
the very best of shape. Many, if not 
most of the customers who drive into 
stations to buy gasoline, have difficul- 
ty in stretching their incomes over the 
items they consider necessary to their 
standard of living. To call to their at- 
tention the advisability of making un- 
expected purchases for car mainten- 
ance, in many cases will cause a chill 
to develop in what has been a friendly 
business relationship. People who drive 
on smooth tires may be just careless 


and well able to replace them, and they 
may also be hard up and sensitive, be- 
cause they know that they cannot af- 
ford, at the time, to buy tires. Such 
people may be valuable gasoline cus- 
tomers and are lost to a station because 
some attendant tactlessly insists on 
trying to sell tires. There are so many 
stations that customers do not have to 
be annoyed by barber shop methods of 
selling. 

This care to avoid antagonizing a 
customer fortunately does not extend 
to displays of accessories and other 
merchandise. Such displays silently 
and tactfully tell the customer that, if 
he wants any such items, they can be 
had at the station. A station operator 
has only himself to blame if he misses 
sales because his merchandise is so 
poorly displayed that his customers do 
not know what he has for sale. 

The oil industry has been going 
through a period of high marketing 
costs of lubricating oils following the 
introduction of the quart package. The 
public has taken well to the sealed can 
idea, but it has imposed a heavy burden 
of cost. While many manufacturers 
at first advanced their prices at retail 
to cover the increased cost of packag- 
ing, it seems that many brands are 
now being retailed in cans at the same 
price they formerly sold in bulk. Thus 
the public has not been asked to pay 
any more than a portion of the cost 
of canning oil. 


Ir is regrettable that means were not 
found to check the substitution of 
cheaper oils for famous brands, as the 
substitution angle was most effective 
in selling refiners the idea of packaging 
oils. Aside from the desirability of 
selling the customer exactly what he 
pays for, there is not much to com- 
mend the high expense of putting oil in 
small, non-refillable cans. Nearly all 
the cans are destroyed at the time of 
sale and few are used to carry the oil 
home. The contents, lubricating oil, 
do not need to be sealed in order to be 
preserved, as is the case with canned 
foods. Considerable money could be 
saved by the industry if a method could 
be found for getting oil from refiner to 
consumer in a fool-proof way without 
going to this high expense. 


The oil industry has been a very 
good customer of the makers of equip- 
ment. Gasolines do not have style 
changes and go out of fashion, but 
equipment is subject to obsolescence 
and many oil marketers believe they 
should have the latest models in view 
of the public as regards gasoline 
pumps, car hoists, and other equip- 
ment. Fashions change in service sta- 
tion architecture. Thousands of dol- 
lars are spent tearing off canopies and 
perhaps thousands more will be spent 
adding them on, if they ever come 
back into fashion again. It -would 
seem that oil marketing is old enough 
to have come of age, and it should be 
possible for marketers to invest money 
in buildings and equipment without 
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NPN saus this is an advertisement but we say it’s national petroleum news 


A First-of-the-Year Letter 


To 


Bregel 


ins is the season for 
making new resolutions, for tak- 
ing inventory of your business as 
well as of your stocks, and deter- 
mining what changes need to be 
made during the coming year. There 
are many jobbers who can review 
the past year with satisfaction. They 
added to their list of satisfied cus- 
tomers, they sold a bigger volume 
this year than they did during 1937, 
in other words, they MADE MONEY. 
Maybe you are one of these fortu- 
nate jobbers. If you are, we can 
only wish you a “Merry Christmas” 
and a continuation of your success 
for 1939. But if you failed to in- 
crease your business and profit, if 
you have difficulty in holding your 
present gallonage, we believe we 
have something more than just a 
“Merry Christmas” for you. 
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Oil Jobbers 
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Company, Phillips 66 jobber, Bensor 


We have a definite profit-making 
plan for jobbers. We have a line of 
products that are worthy of your en- 
dorsement as a progressive business 
man. We have an advertising and 
sales policy that will appeal to you. 
Our proof? Read what William 
Bregel of the Bregel Oil Company, 
Benson, Minnesota wrote us re- 
cently. 

“This is the fifth anniversary of 
our change to Phillips 66 and you 
may be interested in knowing of our 
progress. 

“Gasoline sales through our main 
station have increased 283 per cent. 
Our oil sales have more than dou- 
bled, and the greasing and accessory 
sales have tripled. All this in five 
years. 

“We have 
ceptance for 


found the public ac- 
Phillips 66 products 








Minnesota 


very gratifying. It has been a 
pleasure to do business with you, 
and as I renew my contract, I can 
but express the hope that our rela- 
tions will continue to be mutually 
satisfactory.” 

When you chart your business 
course for next year, give a thought 
to the Phillips franchise. A wire, 
letter or phone call to our nearest 
division office will bring prompt ac- 
tion. 


Sincerely yours, 
PHILLIPS PETROLEUM COMPANY 
Bartlesville, Oklahoma 


Chicago Minneapolis St. Louis 
Peoria Kansas City Wichita 
Indianapolis Des Moines Omaha 


Tulsa Amarillo 








feeling that extensive remodeling will 
have to be resorted to in a few years. 

One preventable loss which has heav- 
ily affected all kinds of oil marketers 
has been the mania for changing high- 
way routes. Whenever this is done, a 
lot of fine, costly service stations are 
stranded, and others are built to take 
their places on the new route. This is 
a real cost item in marketing and great- 
ly increases the risk in station invest- 
ments. This has been a factor in our 
present overbuilt service station situa- 
tion. 

Some companies have gone to excess 
in building costly service stations. Com- 
petition along this line has not always 
been in the public interest. It is diffi- 
cult to see just why customers at serv- 
ice stations should demand rest rooms 
far more expensive and finer than their 
bathrooms at home. Certainly clean 
and adequate facilities should be pro- 
vided, but the obligation of the oil in- 
dustry does not go as far as some com- 
panies have. This is merely an out- 
growth of excessive competition and 
serves no good purpose. 


No discussion of oil marketing is 
complete without including the tre- 
mendous tax load that is largely the 
burden of the marketing branch of 
the industry. Taxes, especially when 
heaped on as they have been imposed 
on oil marketers, represent a real ex- 
pense, even though most of them are 
excise taxes and. theoretically passed 
on to the consumer. When the farmer 
cannot pay his tank wagon salesman 
for his gasoline or when the service 
station customer fails to pay his bill, 
then these taxes become heavy indeed. 
No credit policy can escape making a 
few mistakes, and it should be plain 
that the taxes make such mistakes 
quite expensive for the oil marketers. 

The business of marketing petroleum 
products will gain a great deal of sta- 
bility whenever ways are found to ab- 
sorb the large numbers of unemployed 
people in regular jobs or other econ- 
omic activities. If the unemployed in 
this country could be reduced to the 
average before 1929, then the number 
of retail outlets would speedily adjust 
themselves to the actual demand. The 
ease with which men with small cap- 
ital and little experience have entered 
the oil marketing business, shows that 
it is very hard to maintain such a busi- 
ness on a paying basis. If jobs were 
plentiful, then fewer would start in 
business for themselves, and many who 
are now making low incomes in service 
station operation, would leave the oil 
business for better paying jobs. 

The answer may be found in whether 
we want more laws or fewer laws. If 
all business seeks artificial controls, 
such as resale price maintenance laws, 
industrial self-government, etc., then 
prices will not likely be allowed to 
reach the economic levels necessary to 
start the way to recovery. Economic 
principles will prevail, if given the 
chance. 
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Neu Equipment 


AND THE MANUFACTURERS 


NEW HOSE COUPLING—A newly 
designed hose coupling, forged from 
one piece of solid brass, is announced 
by International Metal Hose Co., Cleve- 
land. This method of manufacture pre- 
vents “wicking” and makes for less 
porosity, it is said. 

Serrating the outer wall of the tube 
and the inner wall of the coupling body 








and then applying uniform expansion 
has developed a uniform bore through 
the coupling equal to that of the hose, 
the company states. The coupling can 
be attached with a hand expander tool 
or on a production basis with a power 
driven machine. Complete informa- 
tion is available on the “Stream-Flo” 
coupling in a recently issued company 
bulletin. 
* * * 

The central division office of Erie 
Meter Systems, Inc. of Erie, Pa., has 
moved into a new location at Room 606, 
Petroleum Bldg., Chicago, according 
to Harry S. Pell, sales manager. It is 
under the supervision of Arnold S. 
Owen. Headquarters for the com- 
pany’s central division service truck 
and service superintendent also will 
be at this office. 

* * * 

FUEL CONSUMPTION METER--A 
new meter especially designed for 
checking the fuel consumption of 
trucks, commercial cars, industrial en- 
gines, small marine craft, buses, taxi- 
cabs, ete. has been announced by S. F. 
Bowser & Co. The new Akraflo con- 
sumption meter gives positive displace- 
ment measurement similar to the com- 
pany’s Xacto meter, it states. 

* * * 

PLUG VALVE The MacClatchie 
Manufacturing Co., Compton, Calif. has 
announced a new model “Hydro-Seal” 
plug valve which can be used inter- 
changeably on chemical, gas, gasoline, 
oil or mud lines. It is entirely grease 
packed and all the packing can be 


tightened or renewed from the outside 
while the valve is working under high 
pressure, the company states. Speci- 
ally designed thrust bearings are 
said to keep the plug from either freez- 
ing or turning hard under high pres- 
sures. 
* * * 

NEW COMPRESSORS —-The modern 
Equipment Corp., Defiance, O., has an- 
nounced a completely restyled line of 
PAR air compressors. In addition to 
changes in assembly designs and me- 
chanical improvements, the company 
states four new models have been add- 
ed to its line. 

* * x 

Frank A. Frey has been elected presi- 
dent and treasurer of Geuder, Paeschke 
& Frey Co., Milwaukee, to succeed the 
late Charles W. Paeschke. Frey has 
been with the company since 1913, act- 
ing as executive vice-president and 
treasurer since 1936. Other officers 
are Henry F. Millmann, elected execu- 
tive vice-president and general man- 
ager and August K. Paeschke, re-elec- 
ted secretary. 

* * * 

NEW SWING JOINTS—A new line 
%s” and %” ball bearing swing joints 
has been announced by Chiksan Oil 
Tool Co., Fullerton, Calif. 

The joints are steel and designed for 





use in applications that require a smal? 
flexible joint. They give complete 360° 
rotation without binding, and have 
nothing to tighten or get out of ad- 
justment, the company states. 
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This Ford V-8 engine holds an impressive rec- 
ord for service. Behind it are thousands of miles 
of payload performance . . . countless tough 


jobs, done with the V-8 dependability and econ- 
omy for which Ford engines are distinguished. 
IT SAVES YOU TIME 


* It’s much quicker to get an exchange engine or 
other assembly through a Ford dealer than it is to tie up 
the truck and wait for the original unit to be repaired or 
overhauled. In the case of the engine, the Exchange Plan 
often cuts this time from days to hours. 





Now its second life begins. Factory recondi- 
tioned, it is ready to give new engine perform- 
ance with new engine economy. That’s the way 
the Ford Engine and Parts Exchange Pian works. 


And for you, this unique plan does two things: 
: IT SAVES YOU MONEY 

It’s a Ford idea that the factory which builds the 
engine is best equipped to recondition it. Ford uses the 
same efficient methods, and the same types of precision 


machines in reconditioning that are used in making the 
original units. This cuts costs, and you get the savings. 


These parts also included in the Ford Exchange Plan 





GENERATORS 





DISTRIBUTORS 
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CLUTCH DISC ASSEMBLY 





SHOCK ABSORBERS 





CLUTCH PRESSURE PLATE ASSEMBLY BRAKE SHOES 


FORD V°-8 TRUCKS AND COMMERCIAL CARS 
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Fair Travel Will Swell 
The 1939 Tourist Market 
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The Philippine Clipper tries out a landing off Treasure Island, in San Francisco Bay, home of the 1939 Golden Gate International 


Exposition 


N EXT year millions of trav- 
el-minded people will pack up their 
bags and ramble off on cross country 
jaunts of varying distances—about 65 
per cent of them in automobiles—to 
visit the great shows to be offered at 
San Francisco and New York. As a 
result, oil marketers the country over 
will be in position to reap the largest 
crop of tourist dollars ever produced. 


Even without these outstanding at- 
tractions, conservative estimates indi- 
cate a rising national business index 
denoting progress along the road back 
to prosperity—to allow a boost upward 
of 5 per cent in 1939 gasoline demand 
as compared to 1938 consumption, 
which should end the year almost on a 
par with record-breaking 1937. 


Anticipated tourist influx and ex- 
penditure in the Pacific Coast and 
western states, as a result of the Gold- 
en Gate International Exposition on 
a man-made, 400-acre island in San 


By Jack Westsmith 


N. P. N. Staff Writer 


Francisco Bay, indicates something of 
what oil companies serving this terri- 
tory can expect. The fair will open in 
February. 

The extent to which individual com- 
panies and their retail outlets along 
principal routes of travel, will benefit 
by the indicated mass movement of 
tourists will depend largely upon their 
ability to increase the number of con- 
tacts and the opportunities to serve 
the exposition-bound motorists. This 
can be accomplished in many _in- 
tances by emphasizing scenic trips and 
points of interest to be reached by 
short trips off the main routes. 

Service stations offering clean rest- 
room facilities, accurate information on 
routes, road conditions and off-highway 
attractions, in addition to performing 


The petroleum exhibit will be housed in the Hall of Science, one of the group of buildings around the Tower of the Sun 


the normal functions of a retail outlet 
with respect to gasoline, oil, water, air 
and servicing, will be in position to 
capitalize on the 1939 tourist travel. 


Contributing to the large-scale tour- 
ist outlook for the entire Pacific Coast 
area next year, is the co-operative pro 
gram among 10 western states acting 
as co-hosts for the exposition along 
with California. 

Banded together under a_ slogan, 
“See All the West in ’39”, travel pro- 
moting agencies in these states are in 
the midst of campaigns to spread the 
gospel that 60 per cent of the nation’s 
natural attractions are in the west and 
that the Golden Gate Exposition offers 
a chance in a life-time to make a round- 
trip and take most of them in at one 
fell swoop. 

Co-ordinating in this campaign are 
the railroads, bus and air lines, which 
have directed their advertising toward 
encouraging the idea of seeing all the 
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west during the excursion to the San 
Francisco World’s Fair. 

Also co-operating in this drive for 
greater tourist travel in 1939 are the 
California oil companies, although 
their programs will not get under way 
for another few weeks. They will like- 
ly carry on extensive advertising cam. 
paigns throughout the western states; 
campaigns which will nourish the 
travel seeds already planted. 

Right now the leading oil marketing 
companies on the west coast are con- 
centrating their efforts on a petroleum 
exhibit at the exposition. Work was 
started early in October on the display, 
which will comprise an area of 40,000 
square feet and be the largest indus- 
trial exhibit at the show. 


Unrrep in their efforts, 12 western 
oil companies are spending upward of 
$300,000 to create a combined exhibit 
designed to tell the story of petroleum 
from its inception and the myriad uses 
of its products in this modern age. 

In this exhibit, which is being built 
under the guidance of Petroleum Ex- 
hibitors, Inc., there will be no mention 
or reference of any kind to individual 
products, or trade names, or to any ac- 
tivities of any of the participating com 
panies; with the exception that the 
names of these companies will appear, 
in alphabetical order, upon plaques set 
at various points in the exhibit, and 
upon all printed matter. 

The companies included in this pro 
gram are: General Petroleum Corp., 
Gilmore Oil Co., Richfield Oil Corp., 
Rio Grande Oil, Inc., Seaside Oil Co., 
Shell Oil Co., Signal Oil Co., Standard 
Oil Co. of California, Sunset Oil Co., 
The Texas Co. (California), Tide Water 


* 


£ 


UTE 





eal 
a 
s 
ae 
ual 
sui 
Ee 
=F 
Sal 
i 
on 
sa 
= 
kn 
>. e 


Artist's conception of the petroleum industry’ 
pating. A working model refinery is bei 
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Estimates of What Tourists to the San Francisco Exposition By Auto 
Will Spend in California Alone 
Per Cent 

Food len acl PSone dre atleatien aaien 31.5 $126,000,000 
oa — ere ee 6.7 26,800,000 
eo Re err 2 aN cane ed a 101,200,000 
Local Transport & Side Trips ...... y a 30,000,000 
Gas, Oil, Auto Expense ............ 11.1 44,400,000 
UNIUENN serail ns <i ww pd erncic twas 5.3 21,200,000 
EE iv din ddnw sen ahead < enmas 4.5 18,000,000 
Services, Sundries ................ 3.9 15,600,000 
Camera Supplies, Service .......... 2.2 8,800,000 
SIOUIUGIN iAweSoewent 2.0 8,000,000 

a AA ah ae ara eT $400,000,000 

Associated Oil Co. (Associated Divi- will cover the closed area at the rear. 


sion) and Union Oil Co. 


Location of the exhibit will be in 
the Vacationland Building, immediately 
adjacent to the central “Tower of the 
Sun”, which dominates the Exposition 
within the “Portals of the Pacific’, 
main entrance to Treasure Island. 

Laid out with a 200-foot width, the 
display will consist of numerous di- 
oramas, housed along each side. In- 
cluded in the space will be a model 
home, wherein the various uses of pe- 
troleum products in the home will be 
emphasized, as well as a spacious thea- 
ter for presentation of motion pictures, 
puppet shows and other entertaining 
features. 

Surmounting the dioramas, home ex- 
hibit and theater, will be large murals, 
portraying scenic views of the west. 
Two of these murals, 125 feet overall, 


display at the San Francisco fair, in whi 


7 + , cea ‘ +h wo “tl ed - 
built of gla on the xe 


f th 12 Pacific 
of one-half incl f 


y on Treasure Island 


These will depict a modern city, thriv- 
ing with activity and life in a typical 
rural area. 

Scheduled to occupy a dominant po- 
sition in the center of the entire exhib- 
it, is a model oil derrick, mounted on 
a large base. Floodlights will accentu- 
ate the aluminum and chrome, 25- 
foot derrick, which will feature a revolv- 
ing drill. The base, 14 feet high, faced 
with glass and “Lucite”, will have cas- 
cades of oil flowing into pools indirectly 
illuminated. Tall glass columns, at the 
corners of the base, will be filled with 
oil to be agitated by slowly rising air 
bubbles. 

Outstanding in the petroleum display 
will be model of a modern refinery, 
constructed of glass, “Lucite” and met- 
al. This miniature plant will be fea- 
tured by constant operation of all 


Coast oil companies are partici- 
1 foot. The petroleum 





exhibit will be in 
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Simple Cities Service Device 
Convinces Customers— 
Boosts Your Oil Business! 


IGHT in the palm of your hand— 

the handiest, most efficient little 
sales helper ever given to dealers! And, 
as a Cities Service Dealer, the Oil Test 
Plate is yours. 


This sensational free service for your 
eustomers already has won the confidence 
of thousands of car owners and fleet 
operators. With the challenge, ‘‘See For 
Yourself’’, it shows the condition of the 
oil in your crankcase. In 30 seconds it tells 
if the oil is OK, or whether it’s burned, 
worn, decomposed. The customer sees for 


himself if it needs a change. It’s a quick, 
convincing test with an amazing record 
for selling oil—on sight! 


New Cars Mean New Customers for You 


Look at the new cars—read what the 
manufacturers are saying about them. 
Their motors are quieter, quicker, 
nimbler — and more 
powerful. They turn 
over faster—generate 
more heat. That 


OILS 


Listen in every Friday, 





CITIES 
ERVICE 
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means more work for the oil they use, 
more business for you. They’ll need the 
Oil Test Plate Service from the start— 
to keep them in prime driving trim—to 
help guard their newness. Automotive 
engineers and authorities agree that a 
close check on oil is vital to the proper 
care of modern engines. 


When Your Customer Says ‘“‘Change!’’ 
Sell this New Heat-Proved Oil 





Heat and oil are natural enemies, but the 
new Cities Service Motor Oil is more 
than a match for engine heat. This 
great lubricant is subjected to higher 
temperatures in the making than it ever 
will be called upon to meet, as a lubri- 
cant in engines. Its quality is proved in 
other ways, too. Barney Oldfield himself 
put it through the paces in practical 
road tests. The results showed triple 
economy—up to 10% less consumption, 
17% less bearing wear and 25% less wear 
on pistons. The net is obvious—greater 
performance, greater endurance and 
greater economy—and at no extra cost! 


Put them Together for Profit! 


The new Oil Test Plate and the new 
Cities Service Motor Oil are an unbeat- 
able team for sales. Put them on the 
job and keep them working in combi- 
nation—all season. Watch them pull up 
your earnings. Expert help and advice 
are available. Get in touch with your 
nearest Cities Service Oil Company 
office—today! 


CITIES SERVICE 
MOTOR OIL 


CITIES SERVICE OIL COMPANY 


Chicago Kansas City 
New York Fort Worth 
Cedar Rapids Tulsa 
Boston Milwaukee 
St. Paul Cleveland 
Grand Forks Detreit 


CITIES SERVICE OIL COMPANY, LIMITED 


Toronto, Ontario 


ARKANSAS FUEL OIL COMPANY 


Shreveport, Louisiana 


AND GASOLENES 


8 P. M., E. S. T. to the Cities Service Radio Concert, WEAF and 44 associated NBC stations. 
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Modern highways such as these will make it easy for tourists by motor car to visit 


the San Francisco fair 


units. It will be built on a scale of 
one half inch to the foot, to give an 
overall length of 36 feet and a width 
of 16 feet. 


It is of interest that the underlying 
aim of the exhibit at the San Francisco 
fair by western oil companies will be in 
the direction of better public relations, 
with every effort being made to present 
the story of petroleum in an enter- 
taining and educational manner, so that 
spectators can better appreciate the 
usefulness of petroleum in its many 
forms and thus adapt the develop- 
ments of research to improvements in 
industry and home life. 


With the $50,000,000 Golden Gate 
Exposition well on the way to comple- 
tion, including a horticultural program 
which called for planting 4000 trees, 
70,000 shrubs, and 700,000 flowering 
plants in some 50,000 cubic feet of top- 
soil added to the bay-dredgings used in 
building “Treasure Island”, there is 
considerable speculation on how many 
people will visit the show and how 
much will they spend. 


On the basis of estimates made by 
Californians, Inc., a northern California 
organization fostering tourist travel to 
the Golden State, the exposition man- 
agement expects attendance at the fair 
to be about 20,000,000, of which 6,000,- 
000, or 30 per cent, will be by people 
from the San Francisco Bay area. This 
is on the basis of experience at the 
Chicago Century of Progress. 
Approximately 4,000,000 attendance 
is anticipated from California, but out 
side the Bay area—experience again 
indicates the standard of two and 
one-half visits per person, which would 
mean approximately 1,600,000 persons 
would come from state points other 
than the Bay area. The number of 
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persons attending from the Bay terri- 
tory is not estimated because prox- 
imity has been found to overcome the 
above standard. 

However, of particular importance 
to oil marketing companies in the west- 
ern states and along the highways 
leading to and from the center of at- 
traction, is the estimate that 4,000,000 
people will come from outside Cali- 
fornia and will register an attendance 
at the fair of about 10,000,000. 

From the oil industry’s point of view, 
it is perhaps unfortunate that all tour- 
ists do not enter the state in automo- 
biles, but past experience shows that 
65 per cent of them do arrive in their 
own cars, with 25 per cent coming by 
rail and 10 per cent by bus, plane, or 
steamship. This would mean _ that 
something like 2,600,000 of the 1939 
tourists will drive to the exposition. 


Pasr experience also shows that the 
average tourist to California from out- 
side the state travels an average dis- 
tance of 1000 miles on the round trip. 
It also develops that about three per- 
sons travel in the average car—it is 
actually closer to two and a half per- 
sons per car in the winter months. 
But for a conservative estimate, it 
would appear that the 2,600,000 mo- 
toring tourists would travel in not 
less than 900,000 cars and would drive 
at least 900,000,000 miles. Expectations 
are that the average mileage per car 
will be substantially increased by the 
“See All the West in ’39” campaign. 
However, on the basis of 15 miles 
to the gallon of gasoline—again con- 
servative—these 2,600,000 motorists 
would use about 60,000,000 gallons of 
motor fuel, or nearly 3 per cent of the 
total domestic gasoline consumption 
in Pacific Coast territory during 1937. 
While we are in a mood for specula- 


tion, it might not be amiss to count 
up sales possibilities presented to the 
oil industry by this western-bound 
tourist movement. One large California 
marketer believes there is usually a 
potential sale of service station of- 
ferings, other than gasoline, to the 
amount of $50 per 1000 gallons of gaso- 
line sold, which would mean about 
$3,000,000 from the motoring tourists. 


A further breakdown of motorist ex- 
penditures by this company indicates 
$15 is spent for motor oil and the same 
amount for tires and tubes, per 1000 
gallons of gasoline—a tourist total of 
$900,000 for each of these two items. 
Potential sale of grease—not includ- 
ing lubrication service, specialty prod- 
ucts, and other services—such as tire 
and battery, is placed as $2 per 1000 
gallons, for each item, or an aggregate 
of $360,000. 


The battery sale potential is $3 per 
1000 gallons or $180,000 from these 
tourists. Spark plug and “other mer- 
chandise”—such as light bulbs, wind- 
shield wiper blades and so on—each 
has a quota of $1.50 per 1000 gallons, 
or $180,000 combined. Finally, it is 
estimated that a service station should 
do $8 worth of lubrication service per 
1000 gallons, which would represent 
$480,000 in this calculation. 


In making an estimate of expendi- 
tures and initial distribution in Cali- 


fornia alone, by all of the 4,000,000: 


expected tourists, Californians Inc. say 
that the average visitor will spend ap- 
proximately $100, or a total of $400,- 
000,000. The average is somewhat 
higher than in previous years, but is 
considered justified by the large num- 
ber of conventions and the exposition 
stimulus to a longer average stay and 
more travel in the state during 1939. 


For comparison with the $400,000,- 
000 figure, it is pointed out that a sur- 
vey by the American Automobile 
Association estimated tourist 
expenditures in California during 
1936, as $267,111,638 and that an 
expected increase of 66 per cent 
over this is not out of line for the nor- 
mal increase plus the stimulation of- 
fered to travel by the exposition. 


An accompanying table shows the 
initial distribution of the $400,000,000 in 
California, and indicates gas, oil and 
automobile expense as 11.1 per cent 
of the total, or $44,400,000, and this 
does not include the sale of petroleum 
products used by transportation 
agencies in taking tourists on local and 
side trips, the visitor expenditure for 
which is shown as $30,000,000. 


In addition to the oil industry har- 
vest of tourist dollars, there will be the 
increased sale of petroleum products 
and services resulting from exposition 
visits by residents within the state— 
another factor pointing to a record- 
breaking year for 1939. In view of 
this outlook, it is only natural that a 
predominant theme of the Golden 
Gate Exposition should be one of travel 
and recreation. 
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WHAT! 
A TRUCKOSAUR 
GULPING 
YOUR PROFITS? 


THESE Truckosaurs, like Dinosaurs of yore, are a dietary prob- 
lem. Dinosaurs passed out of the picture because heavy, inefficient 
bodies handicapped them, made them require too much food, 
Truckosaurs, trucks with heavy bodies built of heavy materials, 
are likewise on the chute, they eat too much, work: too little. Light 
bodies built from light, strong alloys of Alcoa Aluminum carry 
more payload, vet require no more operating “fodder” So light 
bodies leave more for profits. 

So basic are the economies of lightness that they may be 
achieved in several ways. To get lightness plus strength plus 
safety, however, alloys of Aleoa Aluminum provide special 
engineering advantages. Because Aluminum Alloys are light, 
and strong, sections can be thick, as well as light: thickness 
brings stiffness and structural strength. Glance over ALCOA) 
the summary of other benefits at right. Which will e 
save you money? We will gladly send a handbook de- / 


tailing what you can gain by these advantages. 






AND TA KS LIGHTER 
ay 


YLOAD CHEAPER 
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WHICH BONUS LOAD BENEFITS 
DO YOU NEED MOST? 
STRENGTH AND LIGHTNESS. with 


SAFETY results when you build with light, 
strone alloys of Aleoa Aluminum. The material 





itself is light, so sections can be mace thick, 
stiff, and strong. We cooperate with tank and 
body builders to help you ret the best results. 
LONG LIFE Often Aluminum tanks and 
bodies outlast several chassis. Finally, as salvage, 
they return far more. Reason: higher scrap value. 
MAINTENANCE ON THE INSIDE— Alumi- 
num alloys resist corrosion, and also do not 
catalyze the breakdown of oil products. Flush- 
ing-out is less frequently required. 
MAINTENANCE ON THE OUTSIDE 
Paint holds to Aluminum better, lasts longer, 
vivine more attractive units. 

ALUMINUM DOES NOT SPARK WHEN 
STRUCK. 

COST \ per-pound or per-gallon breakdown 
of hauling cost reveals the reason for using 
Aluminum. Usually the figures show that extra 
capacity cuts costs, so the savings pay the 
extra first cost in less than one year. 

DOWN TO EARTH figures, from actual oper- 
ating records of named firms, show the savings 
which you can get. Have us send you the 
free handbook, “Alcoa Aluminum for Truck 
Bodies,” which gives this valuable information. 
ALUMINUM Company oF America, 2190 Gulf 
Building, Pittsburgh, Pennsylvania. 
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The new Studebaker steering wheel shift 
lever works manually and mechanically 
through a system of linkage 





Changes in servicing requirements of the 1939 Studebakers of im- 
portance to oil company stations, are described in this article, one of a 
series appearing in NATIONAL PETROLEUM NEWS discussing the va- 
rious new models as their details have been announced by the manu- 


facturers. 


Reedited, and with additional material, this article will appear in the 
forthcoming annual New Car Lubrication Number of NATIONAL PE- 
TROLEUM NEWS, which will be published Jan. 18th. This issue will 
also contain many new articles on selling lubrication through oil company 
stations, on selling accessories in the lubritorium, on new types of oils 
and greases offered oil companies for car lubrication, among others. 


Special articles have appeared in NPN this fall discussing the lubrica- 
tion requirements of the new Fords, Chevrolets, Plymouths, Buicks and 


Pontiacs. 


Others will be discussed in later articles. 


Lubricating The 1939 Studebaker... 


Seasonal Oil Change Recommendation is Continued; 
Vacuumatic Shift Dropped and Steering Post Shift 


Control Lever is Adopted 


By John W. Thompson 


N. P. N. Staff Writer 


S TUDEBAKER enters the 
1939 scene with a six and an eight-cyl- 
inder model, one less than last year. 
Following the pattern of last year, the 
new Studebakers also offer seasonal 
(four times a year) oil change recom- 
mendations, oil filters and hypoid rear 
axles. 
Studebaker has. discontinued the 
vacuumatic gear shift it introduced 


last year and now has as standard 
equipment on both the six and the 
eight the remote control shifting mech- 
anism of a type similar to that used 





The Studebaker steering linkage is of the 
symmetrical direct action type, the drag 
to both front wheels being of exactly the 
same length, and connected by a center 


link 


on most 1939 cars. The shift lever is 
located on the steering post and the 
gears are actuated through a straight 
mechanical hook-up. 

The Studebaker overdrive, again of- 
fered optionally on both models, this 
year has a solenoid control which elim- 
inates the necessity of slowing down 
below the overdrive cut-in period when 
it is desired to get into conventional 
gear. It also makes high speed accel- 
eration available when the _ driver 
needs it. 


In the 1939 Studebaker overdrive, the 
cut-in speed is approximately 30 miles 
per hour, but the driver can change 
from overdrive to conventional gearing 
at will above this speed. Free wheel- 
ing continues at speeds below this 
range, or straight conventional opera- 
tion can be had throughout by pulling 
the dash control. 

Optional on both Studebaker models 
for 1939 is a ventilating, filtering and 
heating system. Located beneath the 
front floor pan, the high capacity heat- 
ing, air filtering and ventilating unit 
draws outside air from above the run- 
ning board at the left side of the car. 


A2 


The air is first filtered to remove dust, 
then passed through the core of a heat- 
er. The heated and cleaned air is then 
discharged beneath the front seat 
where suitable apertures distribute it 
between front and rear compartments 
to provide equal comfort to all occu- 
pants. In summer the heater may be 
shut off, and only filtered air drawn in. 

Studebaker continues its planar in- 
dependent front wheel suspension, now 
in use over four years. The steering 
linkage is of the symmetrical direct ac- 
tion type, the drag links to the right 
and left front wheels being of exactly 
the same length, connected by a center 
link. 

The rubber insulated universal joints 
used on the two six-cylinder models in 
1938 have been discontinued and are 
now of the needle bearing type. 


Tue battery is now located under the 
hood, on the left side. 

Following the practice of last year, 
Studebaker recommends crankcase oil 
changes four times a year under nor- 
mal driving conditions. The external 
engine oil filter, which is standard 
equipment on all models, is provided 
with a removable filter element, to be 
replaced after 5000 to 6000 miles of 
operation under normal conditions. 

The grade of engine oil is recom- 
mended that will insure easy starting 
at the lowest expected atmospheric 
temperature, and, with slight excep- 
tions, is similar to the recommendation 
of last year. For summer, when the 
average daytime temperature is 90 de- 
grees F., an SAE 30 oil is recommend- 
ed. In spring and fall, when the lowest 
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WHEELING STEEL DRUMS 
Set the Record Jor Quality 


Here are just a few of 
the types of Wheeling 





Geant Vinee aitiaen Always first with new features that make for easier 
are available in a wide handii : : ; ae . 
mas of comesins. 1andling, more convenient use, or greater protection 
Your choice of desi , , 

sah sales tx Mae: of contents, Wheeling Steel Drums are saving money 
raphy to make your L: ve ? : ‘ : i = 
“siieeat” &-anuiln for shippers of all kinds of products. There is a Wheel- 
tive advertisement for . . . a : : eee 
yout tenes ing Steel Container for every shipping requirement. 


Write the nearest Wheeling branch for recommenda- 





tions as to the type which will best meet your need. 


COMVCATING COmPanNy 


| (Waeotnt: 





newyors —sr-cous WHEELING CORRUGATING COMPANY cincimars  minacaroue 


BUFFALO sac Timone STEEL CONTAINER DIVISION 


CLEVELAND 
KANSAS CITY WHEELING, WEST VIRGINIA aneree 
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Pennsylvania 
Bright Stock 
Excellence 
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H-M and L-M 
Oils Are Made 
Solely By 
THE 
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REFINING CO. 


Warren, Pa. 
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anticipated temperature is plus 32 de- 
grees, an SAE 30 is specified, and an 
SAE 20 when the lowest anticipated 
temperature is plus 10 degrees. For 
winter, an SAE 10 is recommended 
when the lowest anticipated tempera- 
ture is below plus 10 degrees. 

An SAE 90 gear lubricant is specified 
for both the conventional transmission 
and the overdrive. The factory cau- 
tions against using any lubricant in the 
overdrive containing any extreme pres- 
sure ingredients. However, if a min- 
eral oil gear lubricant is not available, 
the overdrive may be serviced with an 
SAE 70 engine oil in summer and an 
SAE 50 in winter. The transmission 
and overdrive are to be drained and re- 
filled every 5000 miles. 

The hypoid rear axle, also a 5000-mile 
service point, requires a Studebaker 
hypoid lubricant or any SAE 90 hypoid 
lubricant “manufactured by a reput- 
able oil company.” The company cau- 
tions the attendant against mixing 
various brands of hypoid lubricants in 
the rear axle. The axle should be thor- 
oughly drained and flushed before re- 
filling. A light engine oil is 
mended for flushing. 

On the 1939 Studebakers, universal 
joints on all models require a chassis 
lubricant every 10,000 miles, while the 
propeller shaft spline takes a similar 
lubricant every 1000 miles. 


recom- 


Front and rear wheel bearings are to 
be lubricated every 10,000 miles with 
a high melting point wheel bearing lu- 
bricant. The steering gear, a 5000-mile 
point, requires a very heavy fluid lu 
bricant, and the factory, because of the 
wide variety of lubricants available, 
recommends that the Studebaker deal- 
er be consulted. 

The water pump takes a water pump 
lubricant every 1000 miles. 

Lubrication of other parts, including 


the planar independent front wheel sus- 
pension and the steering linkage, re- 
main the same as last year, with one 
exception. Early in 1938 the rubber 
mounted bushings at the outer ends of 
the tie rods were changed to the spring- 
loaded, self-adjusting, metallic seat 
type. These tie rod ends are now 
equipped with pressure gun lubrication 
fittings which take a chassis lubricant 
every 1000 miles. 

The following capacities apply to 
both the Commander and President 
models, and are the same as last year: 
transmission (conventional), 2.5 pints; 
transmission (overdrive), 4 pints; rear 
axle, 3 pints; gasoline tank, 18 gallons. 

On the President model the crank- 
case capacity remains at 8 quarts while 
on the Commander it has been in- 
creased from 5.5 to 6 quarts. The cool- 
ing system capacity of the President 
model remains at 17 quarts, while that 
of the Commander has been increased 
from 14 to 14.5 quarts. 


Public Relations Campaign 


NEW YORK, Dec. 12.—-The Standard 
Oil Co. of New Jersey and its allied 
Standard of Louisiana have been 
carrying on a localized institutional ad- 
vertising campaign in five southern 
states. The object was to create a bet- 
ter impression of the company as a 
business, as an employer and as a 
taxpayer. 

The advertisements, each one local- 
ized as to headlines, photographs and 
copy, to fit the region where it ap- 
peared, told how wages had been in- 
creased and prices lowered, with a 
steady improvement in products as 
well as how the company, through its 
dealers, who were local business men, 
offered the public quality motor fuels, 
oils, tires, accessories and other mer- 
chandise necessary to “Happy Motor- 
ing . 
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Puppet Film To Tell Oil's 
Story at World's Fair 


NEW YORK, Dec. 12.—A humorous 
new type of flexible rubber figures 
will be featured in a Technicolor pup- 
pet film which is to be presented at 
the Petroleum Industry Exhibition at 
the New York World’s Fair. Accord- 
ing to the producers and promoters, 
this film will be as new to the film 
world as was Snow White. 

The puppet characters, designed by 
Howard Bay, scenic designer, and 
created and animated by Louis Bunin, 
puppeteer, are said to be _ flexible 
enough to express the whole range of 
emotions. 

“The presentation will be not only 
a unique type of puppet film, but will 
combine screen, stage, puppet and 
marionette stars, in a boldly original 
fashion, to present the story of the 
discovery and development of oil in 
America, and its place in the world 
today”, states the announcement. 

The little rubber puppets will repre- 
sent various phases of oil, bearing the 
family name of “Pete Roleum cousins”, 
and such individual titles as “Stinky 
Lube”, “Grease Boy”, “Miss Polish”, 
and “Hi Test”. 


At Work on Program 


For Houston Expo 


HOUSTON, Texas, Dec. 12.—Appli- 
cation of plant equipment and handling 
of plant problems will be a feature of 
the program of the Oil-World Exposi- 
tion, in Houston April 24 to 29, four 
days having been allotted to meetings 
for discussion of those subjects. 

W. H. Curtin of W. H. Curtin & Co., 
Inc., is general chairman of the pro- 
gram. He has divided it into four sec- 
tions, and has appointed sub-commit- 
tees for each section. They are: 

Chemists Program, April 25—K. H. 
Clough, W. H. Curtin & Co., Inc., sub- 
chairman; F. W. Jessen, Humble Oil & 
Refining Co.; A. R. Rickards, Sinclair 
Refining Co.; E. W. Gardner, The 
Texas Co.; W. F. Fulton, United Gas 
Co., and J. H. Tabony, Crown Central 
Petroleum Corp. 

Instrument Program, April 26—R. L. 
Mallory, Brown Instrument Co., sub- 
chairman; Joe Peddie, Maintenance 
Engineering Corp.; L. G. Marsh, Tay- 
lor Instrument Co., and G. B. Lane, 
Foxboro Co. 

Heavy Equipment Program, April 
27—M. N. Dannenbaum, M. N. Dannen- 
baum Co., sub-chairman; Joe Miller, 
Humble Oil & Refining Co.; H. M. 
Stewart, Humble Oil & Refining Co., 
and Phillip Darling, Pan American Re- 
fining Corp. 

Process Program, April 28—George 
Reid, Gulf Publishing Co., sub-chair- 
man; O. E. Berg, Babcock & Wilcox 
Tube Co., and Karl E. Luger, Carnegie- 
Illinois Steel Co. 

Curtin has announced that the sub- 
chairman for each group will have 
the responsibility of arranging the 
programs and obtaining the speakers. 
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LOWER CENTER of GRAVITY 


For ECONOMY 


SAFETY 





@ BECAUSE a Fruehauf Tank-Trailer has no drive shaft, no differ- 
ential to interfere with the manifold or piping of the tank, its center 
of gravity is naturally much lower than that of a heavy-duty straight 


truck—an important reason for its greater safety and economy. 


GREATER ECONOMY 

Its drop-frame, low-to-the-ground con- 
struction eliminates most of the surge and 
sway characteristic of gasoline in transit, 
does away with the top-heavy tendency of 
big straight truck bulk hauling equipment. 

The less movement there is within any 
liquid load, the greater the efficiency at- 
tained by the power unit. This partially 
explains why Fruehauf Tank-Trailers roll 
along more easily than straight trucks of 
comparable capacity. A prominent SAE 
engineer states that Tank-Trailers require 
20% less drawbar pull than straight trucks 


—a substantial saving in operating cost. 


GREATER SAFETY 

A low center of gravity is a valuable fac- 
tor of safety in negotiating curves at trunk- 
line speeds, allowing the load to hug the 
road. And, over a period of time, the rela- 
tive absence of sway and surge eliminates 
extra strain and stress from the entire unit 
—adding years to its life. Yet, should a 
leak for some reason develop in the tank, 
gasoline cannot drop or ignite on muffler 
or exhaust pipe—another of the Trailer’s 
safety features. Easier steering results from 
the fact that the transfer of surge to the 
steering axle is interrupted, and to a large 
extent absorbed, by the rear wheels of the 


tractor. Surge, of course, is basically a 


lesser problem, anyway, with Trailer 
operation. 

You'll appreciate the improved appear- 
ance of Fruehauf Tank-Trailers, too, with 
their sleek, streamlined styling and their 
rightful suggestion of strength and de- 
pendability. 


OTHER ADVANTAGES 

Add to these advantages of lower center 
of gravity the basic Trailer advantages, 
based on the ability of any power unit to 
PULL more than it is designed to CARRY 
—lower first cost, lower operating cost, 
bigger loads, flexibility, maneuverability 
—and you will understand why the Oil 
Industry is showing an increasing pref- 
erence for Fruehauf Tank-Trailers. 

World’s Oldest and Largest Manufacturers 

of Truck-Trailers 

FRUEHAUF TRAILER COMPANY 
}0918 Harper Ave. Detroit, Mich. 


Sales and Service In Principal Cities 


GET 
ALL THE FACTS 


IT won’t cost you a cent to 
find out how much you can 
save with Fruehauf Tank- 
Trailers. Just call in your 
nearest Fruehauf represen- 
tative. He'll give you the 
complete facts without the 
slightest obligation to you. 


FRUEHAUF TRAILERS 


“Engineered Transportation’”’ 
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MORE FRUEHAUFS ON THE ROAD THAN ANY OTHER MAKE 








Lubricating 


By John W. Thompson 


N. P. N. Staff Writer 





The Packard hypoid rear axle. Packard 
continues to recommend hypoid lubricants 
only from its factory approved list 


STEERING WHEEL 


SHIFT LEVER | 


& 
e 





The Packard shift lever, mounted on the 
teering column under the wheel, is man- 
ually operated and is connected by link- 


age to the transmission 
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The 1939 Packard ... 


Overdrive and Steering Column Shift 
Lever Adopted; Returns To 2000-Mile 


Chassis Lubrication; Continues Hypoids 


P ACKARD, after a year of 
recommending chassis lubrications ev- 
ery 5000 miles, now returns to its for- 
mer recommendation of 2000 miles 
with the introduction of its 1939 
models. 


Following its line of 1938, Packard 
again offers the Six, the 120, Super 
Eight, and Twelve. The Super Eight, 
while retaining its 130 horsepower en- 
gine, is considerably lighter than last 
year’s model, and has a shorter wheel- 
base. 

All models continue with the same 
engine horsepower as last year, with 
the Six rated at 100, the 120 with 120, 
and the Twelve having 175 horsepower. 


Following the majority of 1939 cars, 
Packard places its gear shift lever on 
the steering column, just under the 
steering wheel. All shift operations 
are manually operated, with the ex- 
ception of the Twelve, which is power 
actuated. 


Transmissions of both the Six and 
120 have been provided with larger 
gears and additional anti-friction bear- 
ings. New to Packard for 1939 is a 
transmission overdrive unit, which is 
available at extra cost on the Six, 120, 
and Super Eight. The chief advan- 
tage claimed for the overdrive is that 
it reduces engine revolutions 27.8 per 
cent, with a resultant saving in motor 
wear, and an increased fuel economy 
as much as 20 per cent. A button on 
the dash makes the overdrive available 
for operation or locks it out of service. 

In connection with the overdrive, a 
newly developed control feature per- 
mits changing instantly to third speed 
for quick acceleration or hill climbing 
by simply depressing the accelerator 
pedal. 


The overdrive unit is equipped with 
its own drain and overflow plugs, and 
the oil level should be checked inde- 


pendently of that in the transmission. 
The oil level in the overdrive is higher 
than in the transmission and should be 
flush with the fill hole “C” as shown in 
the accompanying illustration. 

When filling the overdrive unit, it is 
recommended the transmission filler 


plug “B” be removed to avoid over-oil- 
ing the transmission. An SAE 140 or 
160 transmission lubricant is recom- 
mended for both transmission and over- 
drive in summer, and an SAE 90 in cold 
weather. In extremely cold climates, 
an SAE 80 is desirable. The lubricant 
should be changed every 10,000 miles, 
or at the beginning of each summer 
and winter season. 

Packard’s Safe-T-Flex system of in- 
dependent front wheel suspension is 
continued on all four lines, and in ad- 
dition to nine front end steering and 
suspension points requiring a pressure 
gun lubricant as in last year’s models, 
a new point is added in 1939. It is the 
steering crank and is found at the ex- 
treme front and center of the steering 
mechanism on all models except the 
Twelve. This point also takes a pres- 
sure gun lubricant, and, like the above 
mentioned steering points, is to be serv- 
iced every 2000 miles. 

A new permanently lubricated water 
pump is now being used on all models 
except the Twelve. It is of the packless 
type, and employs a spring loaded 
sleeve type rubber seal and a composi- 
tion thrust washer. 


In ADDITION to the steering and 
suspension lubrication points, other 
items requiring lubrication every 2000 
miles are the generator and starting 
motor which take an SAE 30 or 20-W 
oil, the distributor which takes a No. 3 
cup grease, the clutch and brake pedal 
whose bearings are lubricated by a 
single pressure gun fitting at the inner 
end of the pedal shaft, and the slip 
yoke spline which requires a pressure 
gun lubricant. 

Requiring lubrication every 10,000 
miles are the front end support arm 
outer pins, front wheel bearings, trans- 
mission and overdrive, steering gear, 
and rear axle. The support arm pins 
take a pressure gun lubricant. A fibre 
grease is to be used to repack the front 
wheel bearings. The steering gear 
takes the same lubricant as used in the 
transmission, as mentioned above. 

All Packards are equipped with hy- 
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WE'RE PLENTY PROUD OF THE DELIVERY RECORD 
THIS SMOOTH-BORE NEOPRENE HOSE IS MAKING! 


14, 


1938 


Cy. doesn’t loiter between ship and shore when 
there’s neoprene hose on the job. And tankers 
don’t linger at the dock. This hurry-up hose works 
faster than any you’ve ever seen . . . because it’s 
smooth-bore, with no rough internal wire to slow up 
the flow. That’s why smooth-bore dock hose will de- 
liver much more oil and gasoline per hour than a rough 
bore hose. 


Neoprene dock hose is easier and speedier to handle, 
too. It’s light, flexible . . . stays in good shape much 
longer than ordinary hose. . . and is less likely to kink 
or break, even if it’s dropped on a sharp edge. 

It is easy to see why more and more oil shippers are 
switching to this neoprene smooth-bore hose. Try it 
yourself, on your docks. Then figure out how much 
this efficient, economical hose can save you! 











The overdrive is available at extra cost on all 1939 Packards except the Twe!ve. The 
overdrive is equipped with its own filler plug “C’’ and drain plug “D”, and should be 
filled and checked independently of the transmission 


poid rear axles, and it is recommended 
that the lubricant be changed in the 
fall. Packard points out that these 
rear axles require a special lubricant, 
and that not all extreme pressure lubri- 
cants are suitable for use in Packard 
axles. Owners are urged to see the 
Packard dealers for a list of approved 
lubricants, emphasizing that “other 
than a factory approved lubricant may 
ruin the gears.” 

In the 30,000-mile service group are 
the rear wheel bearings and the uni- 
versal joint journals. Unless a leak de- 
velops at the oil seals, the company 
states that the rear wheel bearings will 
. not require lubrication until the 30,000- 
mile period. At this mileage it is 


recommended that the shafts be re- 
moved and the bearings packed with a 
No. 3 fibre grease. 

The roller bearing type universal 
joint journals are packed with lubri- 
cant and sealed. Every 30,000 miles it 
is recommended that the joints be 
taken apart, repacked and new cork 
seals installed. 

In 1938 models, Packard recommend- 
ed engine oil changes every 2000 to 
3000 miles. For 1939, this has been al- 
tered to read “every 2000 miles.” Pack- 
ard points out, as do other car manu- 
facturers, that the time between crank- 
case drains depends largely upon driv- 
ing conditions, and that, in the case of 
Packard, 2000-mile changes are recom- 





Vi ry 


Write 





NEW STRONG 
SELF-MIXING 
NON-CLOGGING 
LIQUID 
DYKEM DYES 


DYKEM BRONZE GFB 
DYKEM ORANGE GFN 
DYKEM RED GFR 

DYKEM YELLOW GFY 


mical as one gallon colors 2 cars 


P 1 
f maanlin 
O!r gasoline. 


The DYKEM COMPANY 
DYESTUFFS & CHEMICALS, INC., St. Louis, Mo. 


1] 


Telegraph Telephone 


(Division) 








AG 


mended as most closely approximating 
average conditions. 


It is pointed out that engine oil 
should be changed in accordance with 
temperature variations, rather than ac- 
cording to seasons and that, in some 
localities, variations in temperature 
are so extreme that several grades may 
be required during the course of a year. 

Engine oil viscosity recommenda- 
tions remain the same as last year, 
with the choice of grades to be used 
based on the lowest anticipated tem- 
perature, as follows: 


10-W plus 


Below minus 10 degrees F. .. 10% kerosine 
Minus 10 degrees ........... 10-W 

PIUS 20 GEBTCOR .. 566 viens és 20-W 
a ae ree SAE 30 


90° or extreme summer temp. SAE 40 


It is recommended that the oil filter, 
located on the left side of the engine, 
be renewed every 8000 miles, and that 
in no case should it be used beyond 
10,000 miles. 


Minor changes have been made in 
capacities. The crankcase capacity on 
the Six, formerly 6 quarts, is now 5; 
and on the Super Eight now 7% in- 
stead of 8 quarts. 

Transmissions remain the same, with 
the exception of the Super Eight, where 
it now takes 2 pints instead of 4’. 
The overdrive capacity is 1% pints on 
the three models where it is available. 

Rear axle capacity is 6 pints. This is 
the same as last year, with the excep- 
tion of the Super Eight, where it was 
formerly 6% pints. 

Cooling system capacities remain the 
same as last year, with the exception 
of the Super Eight which now takes 22 
quarts instead of 20. Also only the 
Super Eight fuel tank capacity is 
changed and now takes 21 gallons in- 
stead of 24. 


Railroad’s Oil Revenue 
$250,000,000 Annually 


NEW YORK, Dec. 12.—Automotive 
freight carried by the railroads yields 
revenue exceeding the total annual 
tax bill of the railroads. In 1937 rev- 
enue from automotive freight, accord- 
ing to the Automobile Manufacturers’ 
Association, was $473,431,000. Besides 
automobiles, trucks, and parts, the 
railroads carry immense quantities of 
petroleum products and materials for 
road building. American railroads de- 
rive more than $250,000,000 revenue 
annually from crude and refined prod- 
ucts shipped by the petroleum indus- 
try. 

In 1937, the Class I railroads, com- 
prising about 90 per cent of the total 
trackage in the country, paid an es- 
timated $329,000,000 in taxes, amount- 
ing to approximately three-quarters of 
the $473,431,000 of revenue they de- 
rived from automotive freight. 
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Offers Home Tool Kit 


For Christmas Trade 


Entering the Christmas gift field 
for the first time this year, Continental 
Oil Co. is offering oil companies and 
dealers handling its products a Handy 
Home Tool Kit, specially packaged for 
the Holidays, to sell to the public 
at $3.90, a dollar less than the total 
price of the items alone. The follow- 
ing items make up the contents of the 
Tool Kit: 

1—One can of anti-squeak oil, for 
hinges, springs and other places hard 
to get at. 

2—One tube of light machine grease 
for electric motors and other small 
appliances fitted with grease cups. 

3—One can of light machine oil, for 
lawn mowers, washing and ironing 
machines, electric motors with wick 
feed oilers. 

4—One can of home oil, for small 
electric motors, sewing machines, vac: 
uum cleaners, fishing reels, guns. 

5—One pint of liquid wax for fur. 
niture and floors. 

6—One can of spot remover. 

7—One anti-squeak crayon, for stick- 
ing doors, windows, drawers, etc. 

8—One six-inch wrench. 

9—One pair, five-inch wire cutting 
pliers. 

10—One six-inch screw driver. 

11—One four-inch screw driver. 

12—Two 15 ampere fuses. 


13—Twelve hose washers. 

14—Twelve faucet washers 
screws. 

15—-Six hooks and nails picture hang- 
ers. 

16—Twelve door-knob screws. 

17—-Twelve ordinary wood screws. 

18—One special lintless dust cloth. 

These 18 items are put up in a weld- 
ed steel utility box, with “non-spillable” 
compartments which can be hung on 
a convenient wall or door and also be 
taken down and carried around when 
in use. The box is packed in a Christ- 
mas carton and instructions are given 
for making effective window or counter 
displays of the set. 


with 


Prizes for Xmas Stations 


CHICAGO, Dec. 12.—To encourage 
decorating service stations for Christ- 
mas, Pure Oil Co. has announced four 
prizes for its dealers. Decorations 
must be up by Dec. 15, and _ photo- 
graphs entered in the contest received 
at the company’s office here by Dec. 30. 

In place of a number of small prizes 
as in previous years the company now 
offers $100 with first prize of $50, sec- 
ond of $25, third of $15, and fourth of 
$10. 


Oil Men’s Christmas Party 
CHICAGO, Dec. 12.—The annual 
Christmas party of the Chicago Oil 
Men’s Club will be held Dec. 22 at the 
club rooms, 616 S. Michigan Ave., be- 
ginning with a dinner at 12:30 p. m. 


Conoco Travel Service 
Proves Sales Aid 


Some idea of the extent to which 
tourist information can be used to aid 
station sales can be gained from re- 
ports of sales made by Continental 
Oil Co. representatives and members 
of its staff in its Century Club. Condi- 
tion for membership require the sale 
of $100 or more of the oil company’s 
merchandise in connection with the ini- 
tial delivery of a Touraide, the com- 
prehensive individual report on travel 
data which the company’s travel bu- 
reau furnishes on special request. 

Commission representative R. E. 
Hagerman of Salida, Col., as reported 
in the company’s Red Triangle deliv- 
ered a Touraide to the local sheriff 
and sold him a crankcase drain, grease 
job, wash job and 14 coupon books, to- 
taling $148.26. 

Ralph Graham of Davenport, Ia., re- 
ported that when a prominent surgeon 
there was notified he could pick up 
his Touraide at Graham’s station, he 
bought grease jobs for two cars, a wash 
job, 13 quarts of motor oil, 26 gallons 
of gasoline, three pounds of hypoid 
lubricant and 20 coupon books, the to- 
tal sale amounting to $212.90. 

Martin Carey, traffic and transporta- 
tion clerk in the company’s Salt Lake 
City office, sold ten coupon books to 
a tourist bound for Detroit. 

Al Arnold, Highland, Minn., sold a 
complete service and a set of tires with 
a Touraide delivery, totaling $120.40. 











100% Pennsylvania Motor Oils 


To the buyers of quality Motor Oils who desire a source of supply 
that can furnish them material which will command leadership 
at competitive prices. 


We ask that before purchasing, 


you will allow us to 


present our contract and spot offerings—both on blended 
oils of any specifications as well as Bright Stocks, Neutral 


Oils and high flash Cylinder Stocks. 









JAMES B. BERRY SONS’ CO., INC. 


Branch Offices: New York City; Chicago, IIl.; Boston, Mass.; Philadelphia, Pa.; 


OIL CITY, PA. 


London, England; The Hague, Holland. 







Refineries: Oil City, Pa.; Emlenton, Pa.; Farmer’s Valley, Pa.; St. Mary’s, W. Va. 
Ocean Terminals: Baltimore, Md.; Tiverton, R. I.; Dorchester, Mass.; Carteret, N. J-: 
Edgewater, N. J.; Glastonbury, Conn.; Philadelphia, Pa. 
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Official Washington Text... 











Herewith are published the complete texts of important 
official rulings and regulations of government agencies, per- 
taining to the administration of the Wage-Hour law, the reve- 
nue law and other acts in which oil companies are directly 


interested. 


Wage and Hour Division, De- 
partment of Labor Office of the 
General Counsel 
Interpretative Bulletin 
No. 5 


Further Statement as to the Cover- 
age of the Fair Labor Standards 
Act of 1938 


(1) This Bulletin is intended to 
supplement Interpretative Bulletin 
No. 1 by indicating the answer to 
some of the questions left open 
therein. The caution must again 
be stated that interpretations an- 
nounced by the Administrator, ex- 
cept in certain specific instances 
where the statute directs the Ad- 
ministrator to make various regula- 
tions and definitions, serve only to 
indicate the construction of the 
law which will guide the Adminis- 
trator in the performance of his ad- 
ministrative duties unless he _ is 
directed otherwise by the authori- 
tative ruling of the courts or unless 
he shall subsequently decide that 
his prior interpretation is incorrect. 


Interstate Goods 


(2) The wage and hour provisions 
of the Act are applicable to em- 
ployes “engaged in (interstate) com- 
merce or in the production of goods 
for (interstate) commerce.” Em- 
ployes are engaged in the produc- 
tion of goods for commerce where 
the employer intends or hopes or 
has reason to believe that the goods 
or any unsegregated part of them 
will move in interstate commerce. 
If, however, the employer does not 
intend or hope or have reason to be- 
lieve that the goods in production 
will move in interstate commerce, 
the fact that the goods ultimately 
do move in interstate commerce 
would not bring employes engagea 
in the production of these goods 
within the purview of the Act. The 
facts at the time that the goods 
are being produced determine 
whether an employe is engaged in 
the production of goods for com- 
merce and not any subsequent act of 
his employer or of some third party. 
Ot course, the fact that the goods 
ac move in interstate commerce is 
strong evidence that the employer 
intended, hoped, or had reason to be- 
lieve that the goods would move in 
interstate commerce. 


Destroyed Goods 


(3) As indicated above, whether 
the employes are engaged “in the 
production of goods for (interstate) 
commerce” depends upon circum- 
stances as they exist at the time the 
goods are being produced, not upon 
some subsequent event that may or 
may not be in the control of the 
producer. Thus, if a shirt manu- 
facturer produces shirts to fill the 
order of a local retail store in the 
expectation that the shirts will be 
sold for consumption within the 
State of production, the manufac- 
turer will not become retroactively 
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sudjeet to the Act in respect to 
those goods, because the retailer 
subsequently goes bankrupt and its 
whole stock of merchandise, includ- 
ing the shirts, is bought up by an 
out-of-State merchant and removed 
to another State. On the other hand, 
if the shirt manufacturer produced 
the shirts to fill an out-of-State 
order, the rights of the employes 
under Sections 6 and 7 (minimum 
wages and maximum hours) of the 
Act are not affected by the subse- 
quent fact that a fire destroys the 
finishea shirts before they are 
shipped out of the State. 


Passage of Title Immaterial 


(4) Employes engaged in the 
production of goods that move out 
of the State of production are en- 
gaged “in the production of goods 
for commerce” even though the em- 
ployer does not himself ship the 
goods across State lines. It is im- 
material that the producer passes 
title to the purchaser within the 
State of production. If the goods 
are purchased by an _ out-of-State 
purchaser, f.o.b. the factory, and 
are taken by the purchaser out ot 
the State, the emploves in the fac- 
tory are engaged in the production 
of goods for interstate commerce. 
The same is true if the purchaser 
sells his products within the State 
cr preduction to a wholesaler or 
retailer who, in turn, sells them in 
interstate commerce. 


Raw Materials of Interstate Goods 


(5) There are other situations in 
which employes of an employer who 
does not ship his goods directly 
in interstate commerce may yet be 
engaged in the production of goods 
for commerce. This will be true 
where a producer sells goods to a 
further processor thereof within the 
State who, in turn, sells goods in 
interstate commerce, the first pro- 
ducer’s goods being a part or in- 
sredient of the second producer’s 
200ds. In this connection attention 
is called to Section 3 (i) which de- 
fines the term “goods” to include 
“any part or ingredient” of goods. 
Thus, if a manufacturer of buttons 
sells his product within the State 
to a manufacturer of shirts, the 
shirts being shipped in interstate 
commerce, the employes of the but- 
ton manufacturer are engaged in 
the production of goods for com- 
merce. And, if a lumber manufac- 
turer sells his lumber locally to a 
turniture manufacturer who sells 
furniture in interstate commerce, 
the employes of the lumber manu- 
facturer would likewise come with- 
in the scope of the Act. 


Sale To Interstate Producer 


(6) Even where the goods which 
one producer sells to another pro- 
ducer are not technically parts or 
ingredients of the goods which the 
second producer sells in interstate 
commerce, the employes of the first 
producer may be within the scope of 
the Act. Thus, where the manu- 
facturer of containers sells the con- 
tainers within the State to another 






manufacturer or to a shipper who 
packs goods into the containers and 
sells them in interstate commerce, 
the employes of the container manu- 
facturer would be engaged in the 
production of goods for commerce. 
A contrary interpretation has been 
suggested based upon the definition 
of the term “goods” in Section 
3(i) which provides that the term 
“goods” does not include goods after 
their delivery into the actual physi- 
cal possession of the ultimate con- 
sumer thereof other than a _ pro- 
ducer, manufacturer, or processor 
thereof.’ From this definition it has 
been suggested that the manufac- 
turer or shipper who uses the con- 
tainers to ship his own goods out ot 
the State is the ultimate consumer 
of the containers and that, conse- 
quently, the employes of the con- 
tainer manufacturer are not en- 
gauged in the production of goods 
for commerce as the term “goods” 
is used in the Act. It is our opinion 
that the manufacturer or shipper 
above is not the ultimate consumer 
of the containers. At times the 
purchaser who consumes the con- 
tents of the containers is the ulti- 
mate consumer of the containers. 
For example the ultimate consumer 
of a shoe box is not the manufac- 
turer of the shoes but the man who 
buys and wears the shoes. At other 
times the ultimate consumer is the 
dealer who destroys the containers. 
Thus, if goods are shipped in boxes 
and the wholesaler or retailer in 
the State of destination removes the 
goods and destroys the boxes, such 
wholesaler or retailer would be the 
ultimate consumer of the boxes. 


Since it is our opinion that the 
ultimate consumer of the contain- 
ers is not the manufacturer or 
shipper above, it becomes unneces- 
sary to determine whether employes 
are engaged in the production of 
goods for commerce where the 
goods are delivered within the State 
into the actual physical possession 
of the ultimate consumer who trans- 
ports them out of the state. 


Where Production Is Divided 


(7) A case somewhat similar to 
those that have been considered 
above should be noted. A garment 
manufacturer sends his goods to an 
independent ccntractor within the 
State to have the materials cut and 
returned to him for further process- 
ing. After the materials have been 
cut by the employes of the independ- 
ent contractor they are returned to 
the garment manufacturer and sub- 
sequently move in interstate com- 
merce. It seems clear that the em- 
ployes of the independent contractor 
are engaged in the production of 
zoods for commerce. There. is 
nothing in the definition of the 
word “produced” in Section 3(j) 
that would lend any credence to 
the argument that the division of 
the production functions between 
the employes of the garment manu- 
facturer and the employes of the 
independent contractor who do the 
work of cutting the garments in any 
way militates against the employes 
of the independent contractor being 
engaged in the production of goods 
tor commerce. On the contrary, Sec- 
tion 3(j) expressly provides that 
“an employe shall be deemed to 
have been engaged in the produc- 
tion of goods if such employe was 
employed in producing . .. such 
goods, or in any process or occupa- 


tion necessary to the production 


thereof.” 
Publications Are ‘Goods’ 


(8) Attention is again called to 
Section 3(i) which defines goods to 
include “articles or subjects of com- 
merce of any character.” It seems 
clear that the term “goods” includes 
publications, pamphlets or any 
other written materials. According- 
ly, employes engaged in the collec- 
tion and dissemination of inform- 
ation which is transmitted to other 
States in the form of publications, 
pamphlets or any other written ma- 
terials are engaged in the production 
of goods for commerce even though 
the actual work of printing may be 
done by an independent printing 
establishment. Typically this would 
apply to employes of organizations 
such as trade associations and re- 
search and compilation services. It 
should be noted, too, that such em- 
ployes may well be “engaged in 
commerce” inasmuch as the con- 
tinued use of the mails and the 
channels and instrumentalities of 
interstate commerce may well bring 
the employer’s business within the 
category of a business in interstate 
commerce or may bring the em- 
ployes work within the category of 
work in interstate commerce. 


Apportionment of Work Immaterial 


(9) Where an employe is engaged 
in the production of any goods for 
interstate commerce, the Act makes 
no distinction as to the percentage 
of his employer’s goods or of the 
goods upon which he works that 
move in interstate commerce. The 
entire legislative history of the Act 
leads to the conclusion that Con- 
gress intended to exclude from the 
channels of interstate commerce all 
goods produced under labor condi- 
tions detrimental to the _ health, 
efficiency and general well-being of 
workers. The President’s message 
advocating the passage of wage and 
hour legislation stated that “goods 
produced under conditions which 
do not meet rudimentary standards 
of decency should be regarded as 
contraband and ought not to be al- 
lowed to pollute the channels of in- 
terstate trade.’ Congress expressly 
found in Section 2(a) (1) that the 
production of goods under labor 
conditions detrimental to health, 
efficiency and general well-being of 
workers “causes commerce and the 
channels and instrumentalities of 
commerce to be used to spread and 
perpetuate such labor conditions 
among the workers of the several 
States.” The reference in Section 
15 (a) (1) to “any goods” is con- 
vincing proof of this intent of Con- 
gress to make no distinction as to 
the percentage of goods which move 
in interstate commerce. That sec- 
tion makes it unlawful for any per- 
son “(1) to transport, offer for 
transportation, ship, deliver, or sell 
in commerce, or to ship, deliver, or 
sell with knowledge that shipment 
or delivery or sale thereof in com- 
merce is intended, any goods in the 
production of which any employe 
was employed in violation of Sec- 
tion 6 or Section 7.” 


Out-of-State Raw Materials 


(10) There are manufacturers or 
processors who produce goods for 
consumption wholly within the State 
of manufacture or processing, but 
receive their raw materials from 
outside the State. Typical of this 
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group is a baker who receives his 
flour from outside the State and 
sells his bread for consumption 


within the State. Employes engaged 
in the production of goods for local 
consumption would seem to be ex- 


cluded from the scope of the Act 
even though the raw materials 


upon which they work are brought 
in from outside the State. Interpre- 
tative Bulletin No. 1 stated that 
“the Act does not cover plants 
where the employes work on raw 
materials derived from within the 
State and where none of the pro- 
duction of the plant moves in inter- 


state commerce.” This statement 
left open for further consideration 
the status of employes manufac- 
turing or processing raw materials 
derived from _ outside the State 
where the product is sold for local 
consumption. Such employes are 
certainly not “engaged in the pro- 
duction of goods for (interstate) 


commerce” as the term “commerce” 
is defined in Section 3(b) of the 
Act. And it seems they cannot be 
considered as “engaged in (inter- 
state) commerce,” because they are 
working on or processing goods that 
have come to rest within the State 
and have ceased to be articles of 
interstate commerce. Other employes 
in the same plant, however, such as 
employes purchasing the raw ma- 
terials from other States or receiv- 
ing them from other States, may be 
“engaged in commerce” and there- 
fore entitled to the benefits of the 
Act. As stated in Bulletin No. 1, the 
coverage of the Act is “an individ- 
ual matter as to the nature of the 
employment of the particular em- 
ploye.” 


Goods Locally Consumed 


(11) A case analogous to that set 
out in the last paragraph is the 


case of the production of goods to 


be consumed locally by a producer 
of goods for commerce where the 
first producer’s goods are not a 


part or ingredient of something the 
second producer is producing for 
commerce. Where a small mine 
sells all its coal within the State to 
a local manufacturer engaged in the 
production of goods for commerce, 
the manufacturer using the coal to 
heat his 


plant or drive his ma- 
chinery, the employes of the mine 
are not engaged in the production 
of goods for commerce. Similarly, 


employes engaged in the manufac- 
ture of machines, all of which are 
sold within the State to a local 
manufacturer engaged in the pro 
duction of goods for commerce, ars 


Building Contractors Excluded 


(12) The questior arises whether 
the employes of builders and con 
tractors are entitled to the 


benefits 
] 


of the Act. The employes of loca 
construction contractors generally 
are not engaged in interstate com- 


merce and do not produce any 


eoods 


Which are shipped or sold across 
State lines. There may be particu- 
lar employes of such contractors 


however, who engage in the inter- 
state transportation of materials or 
other forms of interstate commerce 
and are for that entitled to 
the benefits of the 


reason 
Act 
Pipeline Repairmen Included 
(13) Employes of contractors en- 
gaged in maintaining, repairing o1 
reconstructing railroads, ships, high 


ways, bridges, pipe lines, or other 
essential instrumentalities of inter- 
state or foreign commerce would 
seem to be engaged in interstate 
commerce and subject to the Act 
And employes of contractors who 
are employed in repairing or alte 


ing buildings used to produce goods 


! 
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for commerce might be held by the 
courts to be engaged in a “process 
or occupation necessary to the pro- 
juction” of such goods within Sec- 


tion 3(j) of the Act and, therefore 
within the coverage of the Act. 
‘Interstate Wholesaling’ 

(14) The status of wholesalers 
has been a subject of frequent in- 
quiry. Interpretative Bulletin No. 1 
states that “emploves who are an 
essential part of the stream of in- 
terstate commerce are included in 


the 
for 


house 


phrase ‘engaged in 
example,—emploves of a ware- 

whose storage facilities are 
in the interstate distribution of 
goods.” Similarly, emploves engaged 
in making sales at wholesale 
State lines or in work incidental 
thereto are “engaged in commerce.” 


commerce’; 


used 


across 


Wholesalers Receiving Interstate 


Shipments 


(15) Many wholesalers make all 
their sales within the State in which 
their places of business is located, 
but purchase the goods which they 
wholesale from outside the State 
There are varying situations with- 


in this group of wholesalers selling 


locally. At times, shipment will be 
made direct to the customer of the 
Wholesaler from the _ out-of-State 
manufacturer. Again, shipment may 
be made to the wholesaler after the 
goods have already been resold to 
or ordered by the customer. Em- 
ploves engaged in connection with 
such sales are an essential part of 
the stream of interstate commerce 


and are included in the phrase 
gaged in commerce.” 


“en- 


Wholesalers of Packaged Goods 


(16) Again, there will be employes 


whose sole work is connected with 
goods sold from stock at whole- 
saler’s place of business. It is pos- 





a 


sible that a court may draw a dis- 
tinction between employes engaged 
in connection with the sale of goods 
in the original package and em- 
ployes engaged in connection with 
the sale of goods after the package 
has been broken. More likely, how- 
ever, the courts will hold that em- 
ployes employed in connection with 
the wholesale sale of goods brought 
in from outside the State are en- 
gaged in the stream of commerce 
and entitled to the benefits of the 
Act, whether or not the goods are 
sold in the original package. It is 
our opinion that wholesalers pur- 
chasing their goods from outside the 
State should comply with the pro- 
visions of the Act. 


‘Gas’ Pump Shipments 


WASHINGTON, Dec. 12. 
rasOline pump shipments by 
American manufacturers in Oc- 


ober were valued at $1,671,191, 
Census Bureau reports, as com- 
pared with last year’s shipments 
n October, valued at $1,825,038. 
)f total pumps shipped during 
ctober (8354) a total of 7752 
vere power-operated and of 
‘hese 6711 were the computing 
type, while in the same month 


ast year, of 93891 pumps 
shipped, 8792 were power-oper- 
ited and of these 7721 were 


‘computing. 

Census Bureau report shows 
hat 10-month shipments this 
year were worth $18,776,463 as 
\gainst $25,588,964 for same pe- 
‘iod in 1937. 


May Tunes Stronger For the Same Reason 
() AN EGG ON END IS STRONGER 


THAN ~ 
J antec \__/ ON ITS SIDE 


eens 


Here you see the ‘Butler Truckin’ Twins” and the Butler Twin-Tank Safety Transport which attracted 
so much attention at the National Motor Truck Show in New York and received so much favorable comment 
in the news coming out of the show. Before you buy see just what the extra payload, less deadload, greater 
safety thru greater strength and lowest cost-per-mile advantages of Butler Twin-Tanks mean to you in dollars 
and cents savings. The most experienced and capable staff of engineers in the business are prepared to show 
you many remarkable facts about this revolutionary, fastest selling liquid transport unit. 


BUTLER MANUFACTURING COMPANY 


1241 Eastern Ave. 
941 Sixth Ave., S.E. Minneapolis, Minn. 


Write today. 


Kansas City, Mo. 











nid-Continent 


TULSA, Dec. 12.--Few natural gaso- 
line manufacturers were in the mar- 
ket offering Grade 26-70 the past week; 
on some days only one or two said 
they were offering in the open mar- 
ket. Small-lot sales were reported late 
in the week at 3.375 cents, f.o.b. Breck- 
enridge, 3.625 cents, f.o.b. Group 3, 
which prices were 0.375 cent higher 
than quotations at the beginning of the 
week. 


An Oklahoma refiner reported a 0.25- 
cent reduction in his quotations for 62 
octane and below and 70-72 octane gas- 
olines to 4.25 cents and 5 cents, respec- 
tively. Other quotations reported by 
Oklahoma sellers ranged from 3.75 to 
4.25 cents and 4.5 to 5 cents, for the 
two grades, respectively. 

Some North Texas suppliers and an 
Arkansas refiner also reported reduced 
gasoline prices. Open spot sales of gas- 
oline reported by Mid-Continent sup- 
pliers during the week totaled six cars. 


No changes were reported in quo- 
tations for other products in the Mid- 
Continent. 


Mid-Westean 


CHICAGO, Dec. 12—Open spot gaso- 
line sales totaling 19 cars were report- 
ed by Chicago tank car marketers the 
past week. Occasional open spot sales 
were reported by refiners also. There 
were occasional unconfirmed reports 
of price shading on 70-72 octane gaso- 
line. No changes in quotations were 
reported by refiners or marketers, how. 
ever. 

Michigan refiners reported a further 
drop in movement of straight run gas: 
oline and said that it was due largely 
to decline in demand from the farm 
trade. 


Chicago traders reported little change 
in kerosine. A Michigan refiner re- 
ported advancing his kerosine quota- 
tion 0.2 cent to 5.2 cents. 


Gulf 


NEW YORK, Dec. 12.—Little trading 
was reported in the Gulf market the 
week ended Dec. 10. Reports from 
abroad generally were to the effect, 
however, that foreign buyers’ ideas of 
prices were closer to suppliers ask- 
ing prices than for some months. 

Several sellers said that counter 
offers from European buyers on cargo 
lots of gasoline had been made last 
week at 0.125 to 0.0625 cent per gallon 
under current quotations at the Gulf. 
Sellers pointed out that previously 
counter offers had ranged from 0.25 to 


2 





0.375 cent under quotations at the Gulf. 
Two small lots of gasoline were report- 
ed sold for export last week. Prices 
paid could not be learned. 


Bunker C fuel oil continued to be 
well held at prices ranging upwards 
from $0.675 per barrel, traders said. 
Gas oil with extremely low diesel index 
could be had at 3.375 cents, while 48 
diesel grade was held for a minimum 
of 3.5 cents, according to reports. 


Pennsylvania 


CLEVELAND, Dec. 12.—Open spot 
quotations and sales of U. S. Motor 
gasoline, 45 w.w. kerosine and 36-40 
fuel oil were reported at prices 0.125 
to 0.25 cent lower in the lower Penn- 
sylvania field the past week. Demand 
for all three products recently has 
been disappointing and below the sea- 
sonal normal some refiners said. 


U. S. Motor gasoline was offered at 
4.25 cents by some sellers while other 
quotations ranged up to 5 cents, ac- 
cording to reports. The 45 w. w. kero- 
sine and 36-40 fuel oil were quoted at 
4.625 to 5 cents and 3.75 to 4 cents, 
respectively. 


No changes were reported in lubri- 
cating oil quotations and no open spot 
sales to jobbers were reported. 


Eastein 


NEW YORK, Dec. 12—Higher boat 
rates from the Gulf to north Atlantic 
ports have resulted in relatively steady 
gasoline markets at terminals along 
the eastern seaboard, according to re- 
ports the past week. 


A return of mild weather brought 
with it an increase in gallonage, ac- 
cording to reports of traders. A check 
of several stations in New York City 
shows that gasoline volume had been 
cut in half for several days following 
the late November blizzard. For the 
past week, however, consumption was 
reported considerably greater than 
consumption during the same _ period 
last year. 








N.P.N. Gasoline Index 


Dealer Tank 

T.w. Car 

Cents per gal. 

POG ee. 4dx Sches 9.64 5.48 
Month ago ...... 9.68 s fte | 
VOar OO .. 2. se. 10.29 6.06 


Dealer index is an average of 
“undivided” dealer prices, ex-tax, 
in 50 cities. 

Tank car index is a weighted 
average of 12 wholesale markets 
for regular-grade gasoline. 
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LOS ANGELES, Dec. 10.—European 
demand for aviation gasoline was 
again a factor in west coast markets 
the past week, although the activity 
was confined almost entirely to in- 
quiry rather than actual sales. Sev- 
eral countries headlining the news 
these days were said to be “in the 
market” for considerable quantities of 
aviation fuel for delivery during first 
quarter of 1939. 

Continued astonishment was ex- 
pressed by local traders at the re- 
cently reported sale of cargo lots of 
California crude—guaranteeing a 20 
per cent content of 92 octane aviation 
gasoline with addition of 0.1 of one per 
cent lead—-to Japan at a price of $1.175. 

While major suppliers continued to 
report posted bunker fuel oil prices of 
90 cents a barrel, Los Angeles Harbor, 
one observer estimated some 60 per 
cent—by volume—of 1939 contractual 
business had been closed, mostly by 
independent suppliers, at a price of 
about 70 cents. 

Extremely unseasonable hot weath- 
er—-92° on Dec. 8th, for example— 
caused some let-up in the demand for 
burning oils. A good grade of diesel 
oil was reported available at inde- 
pendent plants at $1.15 and kerosine 
distillate was quoted, generally, at $1.20 
minimum by these suppliers. 


Wax 


NEW YORK, Dec. 12.—-Wax markets, 
both export and domestic, again were 
without material change in the week 
ended Dec. 10. Traders said that there 
was a good balance between supply and 
shipments. This was particularly true 
in the New York market where fewer 
suppliers were said to be quoting the 
low side of the scale market. Fully re- 
fined wax also was reported well held. 


Quel Oil 

CHICAGO, Dec. 12.--Comparatively 
mild weather which prevailed through- 
out the middle west continued to hold 
down movement of light fuel oils, ac- 
cording to most resellers here. Offer- 
ings of Nos. 2 and 3 fuels were re- 
ported more closely held by some sell- 
ers, however. 

Michigan refiners reported fairly ac- 
tive demand for light fuels. Move- 
ment, however, was chiefly against 
contracts, they said. 

Heavy fuels were featureless in the 
Chicago area while Michigan refiners 
reported some improvement in spot de- 
mand for low and high viscosity 
grades. 

Demand for U.G.I. gas oil continued 
slow and most refiners said they were 
blending this material with No. 1 p.w. 
to make a No. 3 fuel. Quotations re- 
ported for U.G.I. gas oil for instate 
movement ranged from 4 to 4.375 
cents. 

* ~ x 
TULSA, Dec. 12.._No open spot sales 
(Continued on page 60) 
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... NATION WIDE 
SALES MAND SERVICE! 


District Sales and The Viking Pump Company, world’s largest rotary 
Engineering Offices pump manufacturer, is strategically located in the 


very heart of the nation. Its vast organization of 











sales and service offices cover the entire country— 

Ss Stock touching every border—every sea coast. Each is 
qualified to aid you in the fulfillment of every pump- 
ing need . . . the solution of every pumping prob- 

@) Major Distributors lem. It has always been the policy of the Viking 
Pump Company to build rotary pumps the very finest 


Major Jobbing money can buy—to offer service second to none. 
@ Representatives 








For sales or service get in touch with the Viking Office 
nearest your plant: Chicago, Cleveland, Indianapolis, Los 
Angeles, Milwaukee, Minneapolis, New York, Baltimore, 
Boston, Buffalo, Cincinnati, Detroit, Houston, Kansas 
City, New Orleans, Philadelphia, Pittsburgh, Richmond, 
San Francisco, St. Louis, Tulsa. 





PUMP COMPANY 


CEDAR FALLS , IOWA 





DECEMBER 14, 1938 


























REFINERY TANK CAR MARKETS 


All prices on this page are publisher's opinion of open market quotations or sales, for spot shipment (10 to 15 days) unless otherwise stated. Prices in cents 
per gallon, except heavy fuel oils in dollars per barrel of 42 gallons, waz and petrolatums in cents per pound in barrels, tank car lots, f.o.b. refineries in 
districts designated, except where otherwise noted . Inter-refinery and export prices not included unless so stated in the respective markets. Federal, state or 


municipal tazes not included. Prices quoted apply on products made from legally produced crude. Unless otherwise noted 


, gasoline octane ratings are deter- 


mined by C.F.R. Motor method, A.S.7.M. D-357-33T; and lubricating oil specifications determined according to A.S.T.M. methods, unless otherwise noted. 





Gasoline 
Prices Effective Dec. 12 5 } 
OKLAHOMA 
U. S. Motor: (Octane L-3) | 


CALIFORNIA 
U. S. Motor: 


54-58 gravity, 


| Prices Effective 


fc 


Dec. 
(3c tax to be added if used in 


rin 


12 


Dec. 


62 oct. & below.... 3.75 - 4.25 3 - 4.50 _ state shipment 6.7 9.25 6.75 
63-66 oct.......... 100 - 4.625 4.00 - 4.625 | 54-58 gravity, for out- : ee 
67-69 oct.......... 4.125- 4.75 4.125- 4.75 | _,sidestate shipment. 6.50 - 9.00 6.25 
ae 1.50 -5.00 4.50-5.25 | 8-61 gravity, 375-400 7 Be a ee 
60-62, 400 e.p........ 3.75 — 3.875 3.75 - 3.875 | e.p., 65 oct. & above i 9.75 7.75 
WESTERN PENNA. a 
Bradford- Warren: N. FER. @) 
Motor gasoline: U.S. Motor: (Octane L-3) 
U.S. Motor (58-62 62 oct. & below.... 4.00 — 4.50 4.00 
centeliy) : 5.195 5.195 i hn Se 1.2: >.00 4.25 
in. 65 oct. 6.25 - 6.75 6.25 — 7.00 67-69 oct.......... 1.50 - 5.00 4.50 
Min. 70 oct........ e)6.50 €)6.50 i wf. Eee 1.75 —- 5.375 4.875 
“Q” gasoline...... e&g)6.75 e&g)6.75 60-62, 400 e.p........ 4.00 1.00 
Other districts: poke 
Motor caaiiess KANSAS (For Kansas destinations only) 
U.S. Motor (58-62° | 0.8, Motor: (Octane L-3) 
gravity):... 1.25 — 5.00 1.50 5.00 | 62 oct. & below... 4.00 - 5.00 4.00 
Min. 65 oct........ t f ee OT eee 1.75 o.a10° 4.875 
“Q” gasoline...... g)6.25- 7.00 6.25- 7.00 | 
: Ww. oX. 
CENTRAL MICHIGAN (a Bie. 
Str.-Run Gasoline .(c) 4.25- 4.50 (ce) 4.25- 4.50 - 5. Motor: (Octane 1-: * Z = 
U.S. M -(O L-3 62 oct. & below 3 875- 4.50 3.875 
Pho nage platelets 63-66 oct.......... $.25- 4.75 4.25 
67-69 octane....... e)7.25 e)7.25 67-69 oct...... 4.50 - 5.125 4.50 
70-72 octane....... 7.50 875 7.50 + 7.875 | 70-72 oct 1.75 -5.00 4.75 


5 | Prices Effective Dec. 12 Dec. 5 
state) | CENTRAL WEST TEXAS (Prices to truck transports) 
| U.S. Motor Gasoline: 
| 62 oct. & below... 4.25 (h)4.25 
9:25 | 63-66 octane....... hh) 5.00- 5.23 (e)5.25_ 
66-70 octane....... e)5.50 e)5.625 
9.00 
_ | 5. TEX. 
9.79 | 6062 400 ep........ 1.09 1.00 
| N. LA (For shipment to La. & Ark.) 
; U S. Motor: (Octane L-3) 
4 0 } 62 oct. & below 4.125- 4.375 4.125- 4.375 
on a... ees (e) 4.375 4 625(e) 4.375-4.625 
300 67 64 oct......... (e) 4. 625-4.875(e) 4.625-4.875 
in. eee 1.875- 5.375 4.875- 5.375 
ARKANSAS  (F.o.b. Ark. plant of one refiner, for 
shipment to Ark. & La.) 
; | U.S Motor: (Octane L-3) 
2. 62 octane & below. . 1.00 4.25 
rae I CEP ON 6 cc cccess 5.825 5.125 
OHIO (S. O. Ohio quotations for statewide delivery 
and subject to exceptions for local price disturbances 
1.50 | U.S. Motor......... 7.25 7.25 
4 moe | Ahove 6S oct........ 7.50 7.50 
» ~~) 
5.00 Continued on next page 





(a) Prices f.0.b. Centrai Michigan refinery group basis, for shipment within Mich. Shipments may originate at plants outside Central group. 


New Mexico destinations; Group 3 


(g) To resellers holding licenses. Two refiners quoting. 


(b) For shipment to Texas and 
prices quoted on northern shipments. (c) Excluding Detroit shipment. (d) Nominal. (e) One refiner quoting. (f) Noprice reported. 
(h) 





MID-WESTERN TANK CAR MARKET 


Prices in this Midwestern Tank Car Market table are gathered from refiners and tank car marketers or brokers from their offices 


located in Chicago and the cer ape ae territory. 
is in accordance with the custom of the 


when the material originates in another refining district. 


than one refining district. 


and from which it ts shipped. 


While the prices are quoted on a Group 3 (Oklahoma) freight rate basis, this 
oil industry which uses Group 3 as a price basis for the ease of comparing prices even 
mai Generally when prices are quoted in this Chicago market, the origin of 
the material is not known at the time the quotation is given, oftentimes even with the quoting refiners who have refineries in more 

All other gasoline prices are given by and for the particular refining district where the material is made 











” ea . ri Kf i Dec. 12 Dee. 5 
Gasoline | Prices Ktfective ee ec. 5 
Pri Effecti lec. 12 c. 5 ° 5, ER ee 1) $9. 30-$0. 45(a) $0.35-$0 45 
eae ee cainaiaas =~ Fuel and Gas Oils UG gw oi...... a) 2. 873-3.00 (a) 2.875-3.00 
U.S. Motor: (Octane I-3) Range oil........... 3.75 4.00 3.75 1.00 
62 oct. and below... 3.375- 4.00 §.375- 4.00 
63-66 oct...... vr 3.625- 4.625 3.625-— 4.625 Pri Ef ; D 12 p e 
67-69 oct... 3.75 - 4.75 3.875- 4.75 rices Effective ec. 12 ec. 3 T S 
70-72 oct 100 — 4.835 00 - 4.835 | Naphtha and Solvent 
No. 1 p.w...... ,. 625 3.875 3.625- 3.875 | 
c - No. 1 straw...... $.625- 3.75 3.625- 3.75 Stoddard solvent..... 5.875 5.875 
Kerosine No. 2 straw $50 — 3.625 3.50 ~ 3.625 | Cleaners’ naphtha 6.375 6.375 
No. 3.. 3.2 $375 3:25 3.375 Vv. M. & P. naphtha 6.375 6.375 
41-43 gravity. wow 3.75 1.25 8.75 ‘.25 No. 5 a) $9 60 $09 T0la) $0.60 $0.70 | Mineral spirits pale = 375 = 375 
12-44 eravity, wow 3.79 1.375 3.75 1.375 Rubber solvent....... 6.375 6.375 
(a) Nominal Lacquer ‘diluent ii:ato 7.375 
. . . . r = | ™ 7 
Daily range of gasoline prices as reported in PLATT’S OILGRAM (Week Ended Dee. 9, 1938) 
U. 8. Motor, (Octane Number determined according to L-3 Method 
in Okla., Texas and Mid-Western Districts): Dec. 5 Dec. 6 Dec. 7 Dec. 8 Dec. 9 
62 octane and below: 7 
Oklahoma OR Te eee TT TTT TT CeO TT eT ETE TT TT 8.75 1.50 3.75 150 3.75 1.50 3.75 1.25 3.75 4.25 
el Ree cK anbekdenéoosdeaweviend soeseseacesoe 1.00 4.50 4.00 4.50 4.00 1.50 1.00 1.50 4.00 4.50 
EN tn a finda cae 00h ¥ oe 466s Rise ewe bee eK D SS SOs 8. 875- 4.50 3.875- 4.50 3.875- 4.50 3.875- 4.50 3.875- 4.50 
Mid Western (Group 3 basis)...... 2.0.2.0... -0 ee ee eee eee eens 3.375- 4.00 3.375- 4.00 3.375- 4.00 3.375- 4.00 3.375- 4.00 
63-66 octane: 
Ee eee rte ne eee rie 41.00 4.625 1.00 4.625 1.00 4.625 1.00 1.625 4.00 — 4.625 
PED ana cb Sabo a bowadwe hs S0 660-00 6 de SS Rass eens ees 4.25 5.00 4.25 - 5.00 4.25 - 5.00 25 >.00 4.25 - 5.00 
NE I is NO ac ak 6S 4.5.6 NEO 2 w Ob WOON BOOS 60k ws cvs +.75 £.25 4.75 4.25 ‘.75 25 (i 4.25 - 4.75 
Mid-Western (Group 3 basis)...............00 0020 e cece eens $.625- 4.625 3.625- 4.625 3.625- 4.625 3.625- 4.625 3.625- 4.625 
67-69 octane: 
NREL eG OS ig oan shee SAND Se SERA SSeS Cea ee- 4.125- 4.75 #.125- 4.75 4.125- 4.75 4.125- 4.75 4.125- 4.75 
sus gs neko eh e~e. 01s 66d awe eb vin s60eteeeser 1.50 5.00 4.50 — 5.00 4.50 — 5.00 4.50 — 5.00 4.50 — 5.00 
DN eee Rit at nica dinn wie +40 9o abun sive yee oun oe 606 $.50 - 5.125 4.50 - 5.125 1.50 - 5.125 4.50 -— 5.125 4.50 — 5.125 
Mid-Western (Group 3 basis)...................20002 eee eee 3.875- 4.75 3.875- 4.75 wet 4.75 3.75 4.75 3.775 4.75, 
70-72 octane: 
NR Gs BOs rey ee gh he Shs WAS BO 2 wd OE 8 WLS Oe 1.50 S25 1.50 5.25 1.50 5.25 1.50 >. 00 1.50 5.00 
NN Ss cs Oss oe ica som owe Wa weenie « 0 6/har 4.875- 5.375 4.875- 5.375 4.875- 5.375 75 a Ste 4.75 wae 
iG NS ra ley nei direus:e sini 040 4.75 -— 5.00 4.75 - 5.00 4.75 -— 5.00 ‘75 >.00 4.75 -— 5.00 
Mid-Western (Group 3 basis)..................... 1.00 1.875 1.00 4.875 £.00 4.875 4.00 4.875 4.00 - 4.875 
Motor Gasoline, 60-64 octane: 
ee ee a ee ae a) 6.00- 6.75 a) 6.00- 6.75 a) 6.00- 6.75 a) 6.00—- 6.75 1) 6.00- 6.75 
NONI MINNIE 5 on. 5 p00 6152s 30 0%,0:40 0:00:00 ai 6.00- 6.50 a)6.00- 6.50 1) 6.00— 6.50 a) 6.00- 6.50 2) 6.00— 6.50 
OS Se A ere re eee a) 6.00- 6.50 a) 6.00- 6.50 a) 6.00-.6.50 a) 6.00- 6.50 a) 6.00- 6.50 
Motor Gasoline, 65 octane & above: 
rer ree 1) 6. 00- 6.75 a) 6.00- 6.75 a) 6.00- 6.75 a) 6.00- 6.75 a) 6.00- 6.75 
ere a) 6.25- 6.50 a) 6.25- 6.50 a) 6.25- 6.50 a) 6.25- 6.50 a) 6.25- 6.50 
ENS See een ane 1) 6.25- 6.50 a) 6.25- 6.50 a) 6.235- 6.50 a) 6.25- 6.50 a) 6.25- 6.50 
U. 8. Motor, 58-62°: 
Bradford-Warren (Western Penna.)........ ©... ws eeeeee 5.125 §.125 5.325 5.125 5.125 
Other districts (Western Penna.).......... 1.50 — 5.00 4.50 - 5.00 4.50 — 5.00 ‘56 = 5:08 4.95 — 5.00 
Motor Gasoline, Min. 65 octane: 
Bradford-Warren (Western Penna.)...... 2 ......-2-55. 6.25 — 7.00 6.25 -— 7.00 6.25 -— 7.00 6.25 -— 7.00 6.25 — 7.00 
Other districts (Western Penna.)........ .......c2eeeees 
Motor Gasoline, Min. 70 octane: 
——— PD caiot haa) Kae alee eas eae waee ©)6.50 ©)6.50 ©)6.50 ©)6.50 (c)6.50 
= >asoline: 
Bradford-Warren (Western Penna.)...............0eeee ee eeee c&d)6.75 c&d)6.75 c&d)6.75 c&d)6.75 (c&d)6.75 
eh errr rere ee eerie d) 6.25- 7.00 (d) 6.25- 7.00 (d) 6.25- 7.00 (d) 6.25- 7.00 (d) 6.25- 7.00 


(a) Nominal. (b) For shipment to Texas and New Mexico destinations 
(c) One refiner quoting. (d) To resellers holding licenses. 


: Group 3 prices are quoted on northern shipment. 
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Non-refillable oil or 
anti-freeze can—1 qt. 








can—1 Ib. to 25 
lb. sizes. 





€ —_< | 


For oil, anti-freeze, in- 
secticides, etc. An all 
purpose can—1 gal. 
Oblong. 


Household oil can— 
Oblong shape — ideal 
for packing and dis- 
play purposes. 





designed to meet every need 


pee Of the Industry... 
inet es ) _——” 


Tripletite friction 
cover can for 
grease and 

other pur- 


poses 9 


For anti-freeze— 
Non-refillable 1 
gal. size. 





















* 


For general use—Ob- 
long Sanitary style 
cans for packing a 
variety of products— 
4 oz. to 1 gal. sizes. 





Slip cover grease can. 
1 Ib. to 50 Ib. sizes. 





* 


Hypoid lubricant can 
—refinery sealed — 
1, 2, 3, 5 Ib. sizes. 


For motor oil, anti- 
freeze and other prod- 
ucts—1! gal. Oblong 
Flat style can. 








A popular container— 
2 gal. Oblong can. 


* 


For motor oil—Non- 
refillable 5 gt. size. 








* 


Full opening friction 
cover grease pail 
(straight sided). Con- 
venient bail handle. 
10 and 25 Ib. sizes. 








Lug cover flaring 
grease pail (galvan- 
ized iron—tin plate— 
black plate) 10 Ib. and 
25 Ib. sizes. 








DECEMBER 14, 1938 





ys 


A special size—2% 
gal. Oblong can. 


For domestic and 
export use—5 gal. 
Square can. 


MONTREAL + TORONTO 






Ege se 


CONTINENTAL CAN COMPANY 


NEW YORK - CHICAGO + SAN FRANCISCO 





ON ie ee Be 


HAVANA 
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REFINERY TANK CAR MARKETS 


All prices on this page are publisher's opinion of o 
=" aie 


except heavy fuel oils in 
apply = lt” 


S.T.M. Disst sr: wT iaokaling oil speeiinliens determined 


2 80 staled 


crude. oe neled, gasoline 


in distr 


uotations or sales, a eenent 10 
per barrel « 42 gallons “nk cr ae, fo>.re i rpinerin in dae (10 to 15 days). 
pe nip emf se ay ee ded, un ignated, except 


Prices in cents a. Inder 


= ape oe aa or gt are determined b not ii 


ings are Cc 


caniding to ASTI, nuthen 








Natural Gasoline 


(Prices to blenders on freight basis shown below. 
Shipments may originate in any Mid-Continent manu- 
facturing district.) 


Prices Effective Dec. 12 Dec. 5 
F.O.B. GROUP 3 
Grade 26-70........ (k) 3.625-3.75 3.25 - 3.50 
F.0.B. BRECKENRIDGE 
Grade 26-70......... 3.375- 3.50 3.00 - 3.375 
CALIFORNIA (F.e.b. plants in Los Angeles basin) 
75-85, 350-375 e.p. for 

blending........... 6.23 - 6.50 6.25 - 6.50 

e 
Kerosine 


WESTERN PENNA. 
Bradford-Warren: 

45 gravity w.w..... 
46 gravity w.w....... 
Other districts: 


45 gravity w.w. . 4.625- 5.00 4.75 5.00 
46 gravity w.w...... (e)4.875 5 
47 gravity w.w...... 4.875- 5.00 5.00 - 5.25 


CENTRAL MICHIGAN (a) 


5.00 9.25 5.00 5.3 
(e) 5.25-5.375 (e) 5.25 -3.3 


47-49 gravity w.w. §.20 - 5.30 5.00 - 5.30 
OKLAHOMA 

41-43 gravity w.w..... 4.00 4.25 1.00 4.25 
42-44 gravity w.w..... 4.25 4.625 4.25 4.625 
KANSAS (For Kansas destinations only) 

41-43 gravity w.w.....  (e)4.25 (e)4.25 
42-44 gravity w.w.....  4.375- 4.625 4.50 1.563 


N. TEX. (b) 


41-43 gravity w.w..... 4.25 £.50 4.25 1.50 
CENTRAL WEST TEXAS (Prices to truck transports) 
41-43 gravity w.w..... (f) (f) 

N. LA. (For shipment to La. and Ark.) 

41-43 gravity w.w.... 4.00 - 4.50 4.00 - 4.50 
ARK. (F.o.b. Ark. plant of one refiner, for shipment 
to Ark. and La.) 

41-43 gravity w.w.... 1.50 4.50 
CALIFORNIA 

40-43 gravity w.w.. 5.00 - 7.00 >.00 — 7.00 


Gas and Fuel Oils 


WESTERN PENNA. 

Bradford- Warren: 

36-40 gravity........ 4.125- 4.375 4.125- 4.375 
Other districts: (Excluding Pittsburgh District Prices). 
36-40 gravity........ 3.75 -— 4.00 3.875- 4.00 
CENTRAL MICHIGAN (a) 


P.W. Distillate...... . 4.75 —- 4.875 4.75 - 5.00 
No [o~ oil, Str. 4.25 50 4.25 - 4.50 
U.G.I. gas oil........ 00 - 4.375 4.00 — 4.25 
Fuel Oils (Vis. at 100): 

500-700 Vis........ 2.125- 2.50 2.125- 2.50 

806-500 Vis........ 2.20 — 2.75 2.20 = 2.75 

100-300 Vis........ 2.375- 3.125 2.375- 3.125 
OKLAHOMA 
No. 1 prime white 3.75 - 4.125 3.75 - 4.00 
Pe, PON ccesccece 75 3.875 3.75 -— 3.875 
TOR OOD 5 ccaccece 3.50 3.75 3.50 — 3.75 
SO” Saar (e)3.375 (e)3.375 
U.G.I1. gas oil. ....... 3.00 -— 3.375 3.00 - 3.375 
28-30 gravity fuel oil.. (e)3.25 (e)3.25 
28-30 gravity zero fuel 3.125- 3.50 3.125- 3.50 
24-26 gravity fuel.... (e)$0.925 (e)$0 925 
14-16 gravity fuel (e)$0.70 (e) $0.70 


KANSAS (For Kans. destinations only). 
No. 1 p.w. fuel oil.... 3.875- 4.125 4.00 - 4.125 
10-14 gravity fuel oil.. $0.45 -$0.80 $0.45 -$0.80 
N. TEX. (b) 
No. 1 Prime white.... (e)4.00 
N. LA. (For shipment to La. and Ark.) 
20-24 gravity fuel... . (e) $1.00-$1.05(e) $1.00-$1.05 
16-20 gravity fuel... .(e) $0.80-$0.85(e) $0. 80-$0.85 
10-14 gravity fuel... . (e) $0.70-$0.75(e) $0 .70-$0.75 
CENTRAL WEST TEXAS (Prices to truck transports) 
38-42 gravity p.w. dis- 

SR A cea (f) (f) 


(e)4.00 


ARK. (F.o.b. Ark. plant ot one refiner, for shipment 
to Ark. and La.) 
PAG. BOI, 5000508 3.625 3.625 
28-30 gravity gas oil, 

zero icchn om 3.375 3.375 
Tractor Fuel......... (j)4.50 (j)4.50 


Prices Effective Dec. 12 

CALIFORNIA 

San Joaquin Valley 

See eee $0.55 -$0.75 
OS ere $0.65 -$0.85 

Diesel fuel (per gal.).. 3.00 — 4.00 

Stove dist. (per gal.).. 3.25 - 5.00 

Los Angeles: 

Heavy fuel.......... $0.50 -$0.90 

OS ea $0.60 -$1.00 


Diesel fuel (per gal.).. 2.75 — 4.00 
m 3.00 -— 5.00 


Heavy fuel.......... $0.95 
OS eee $1.05 
Diesel fuel (per gal.) . . 4.50 
Stove dist. (per gal.).. 5.50 


tion 400; li 


t fuel, spec. 300; Diesel 
and stove 


istillate, spec. 100. 


Neutral Oils 


WESTERN PENNA. 


SOUTH TEXAS 





Vis. Color 
Pale Oils: (Vis. at 100°F.) 
100 No. 144-2..... 4.50 - 5.00 
200 No. 2-3......... 6.00 -— 6.25 
od eS re 6.50 - 6.75 
500 No. 24%-3..... 7.50 - 7.75 
750 No, 3-4. .....00. 8.00 - 8.25 
1200 No. 3-4......... 8.375- 8.75 
ee 8.50 - 9.25 
Red Oils: 
200 No. 6.00 — 6.25 
300 No. 6.50 - 6.75 
500 No. 7.50 = 7.75 
750 No. 8.00 — 8.25 
12300 Ne. B-6.......06 8.375- 8.75 
2000 No. 8-6. .....0%. 8.50 - 9.25 


MID-CONTINENT 
basis). 
Pale Oils: (0 to 10 P.P.) 
Vis. Color 
60-85—No. 2 are 5.50 
86-110—No. 2...... 6.00 
150—No. 3.......... 9.00 
180—No. 3.......... 9.50 -10.00 
200—No. 3.......... 10.00 -10.50 
ee tt eee 11.00 -11.50 
200—Ne. 8........0. 12.50 
300—No. 3.......... 13.00 
Red Oils 
180—No. 5.......... (e)9.00 
200—No. §... 2.0.00. 9.00 -10.00 
ee te eee 11.50 -11.75 
S00—No. 5.......... (e)12.00 


Note: The following oils, 


(150-300 vis.), 
0.5¢ above No. 5 color oils. 


CHICAGO (Vis. at 100° F.) 
Pale Oils 0 to 10 p.p.: 
Vis. Color 
60-85—No, 2....... 7.25 
86-110—No. 2...... 7.40 
180—No. 8........:. 9.00 
186—No, 3.......... 10.00 
BOO ING, Bu. caccccse 10.50 
BRO ING: B.. cnccuass 11.50 





Note: All above heavy fuels meet Pacific specifica- 
fuels, spec. 200; 


(Refiners report no open spot 


market sales being made to jobbers and give follow- 
ing as mg ae only.) 
Viscous utrals 3 col. (Viscosity at 70° F.) 
200 Vis. so at 100%) 420.435 fl. 
Dithacs<tbeaseks (h)19.00 19.00 
_f Caer (h)18.00 18.00 
2 SS peer (h)17.50 17.50 
| Serer es 15.00 -16.00 16.00 
150 Vis. (143 at 100) 400-405 fi. 
iS Ree es (h)17.00 17.00 
_ eee ree (h)16.00 16.00 
A SRR era (h)15.00 15.00 
ere 13.00 -14.00 14.00 


4.50 -— 5.00 
6.00 - 6.25 
6.50 - 6.75 
7.50 - 7.75 
8.00 — 8.25 
8.375- 8.75 
8.50 - 9.25 
6.00 - 6.25 
6.50 -— 6.75 
7.50 - 7.75 
8.00 -— 8.25 
8.375- 8.75 
8.50 - 9.25 


Note: Red oil prices cover oils with green cast; blue 
cast red oils are slightly lower in some cases. 


(Vis. at 100° F.; F.ob. Tulsa 


\e)9. 


9.00 
11.50 


(e)12. 
of 15 to 25 p.p., are 
generally quoted these amounts under 0-10 
viscous oils, 0.5c; non-viscous, 0.25c. 


55 -$0.75 


ett 


Viscous oils 
No. 4 color, generaHy are quoted 


—10.50 
-11.50 


00 
-10.00 
11.75 
00 


D-PD.; 





.00 
.50 


| 

j 

| 

00 | 
| 

.50 | 
| 

' 


Prices Effective Dec. 12 Dec. 5 
CHICAGO (Continued) 

Red Oils: 

190—No. S......000. 9.00 9.00 
200—No. 5.......... 9.50 9.50 
250—No. §.....0000% 10.50 10.50 
on dames >, See 11.50 11.50 
SO00—No. §......0005 11.75 11.75 


Note: Viscous oils, 15 to 30 p.p. are quoted 6.5e 
lower; 60-85 and 86-110 No. 2 non-viscous = 
to 30 p.p., 0.25c lower. To obtain delivered prices is 
Chicago, add 0.25c per gal. 


Cylinder Stocks 


MID-CONTINENT (F.o.b. Tulsa basis) 
Bright Stocks: 

190-200 Vis. at 210 °D. (e)19.00 (e)19.00 
150-160 Vis. at 210°D: 

. 14.25 -16.00 14.25 -16.00 
5.50 13.50 -15.50 
5.00 13.50 -15.00 
) 


150.160 <0 vena 210° E. 12 50 -15.00 12.50 -15.00 


120 Vis. at 210° D 


JP” eee 14.50 -15.125 14.50 -15.125 
25 to 40 p.p........ (e)14.25 (e) 14.25 
600 S.R. Dark Green... 5.00 — 7.50 5.00 -— 7.50 
600 S.R. — been 6.50 — 7.50 6.50 — 7.50 
631 S.R.. éecvee TCO (e)12.50 
Black Oil... 22.2... 3.50 - 4.00 3.50 — 4.00 
CHICAGO (Viscosity at 210°) 
Unfiltered Steam Refined: 
See eer ry eee 9.00 9.00 
RE een ° 10.00 10.00 
Er ne 11.00 11.00 
Bright stocks, 160 vis. at 210. No, 8 oolor: 
Otol0pp........ 15.75 15.75 
BS 06 Be Bais cc sece i 75 14.75 
30 to 40 p.p........ 14.25 14.25 
E filtered Cy Stock. . 13.50 13.50 


Note: To obtain prices delivered in Chicago, add 
0.25c per gal. 


WESTERN PENNA. (Refiners report no = 
market sales being made to jobbers and "ve ‘ol- 
lowing as their question only.) 


600 S.R. filterable. ... 8.00 8.00 

GEO Bidhcc cccccccccsse 9100 =10.00 10.00 
ss are os 10.50 10.50 
ee eee 12.00 -13.00 13.00 
—— stock, 145-155 vis. at 210°, 540-550 flash, No. 
8 or: 

|) | Se eee 15.00 -17.00 15.00 -17.00 
oS eee .. 14.00 -16.00 14.00 -16.00 
DS errr 12.00 -14.00 12.00 -14.00 

Petrolatums 


WESTERN PENNA. (In bbls., carloads; in tank 
cars, 0.5c per lb. One refiner reports he equalizes 
freight with nearest ae to destination) 


Snow White. . . 5.875- 6.125 5.875- 6.125 
Be Ws. ve ccees 4.875- 5.125 4.875- 5.125 
i aaa 3.875- 4.125 3.875- 4.125 
Light Amber......... 2.50 2.50 
ewe Ncckrs oR elai 2.25 2.25 
rer (e)2.125 (e)2.125 


Wax 


WESTERN os ede (Refiners report no t 
market sales being made to jobbers and give ollowing 
as their quotations only. In bbis., carloads, New Y 


122-124 A.m.p., w.c. 
Re (h) 2.30 -2.35 2.30 —- 2.35 

— A.m.p., w.c 
eerery ey Te 2.35 - 2.40 2.35 - 2.40 


OKLAHOMA (In bbls. or burlap bags, carloads) 
124-126 A.m.p., w.c. 
scale 


ce vecscccevcce 2.35 - 2.40 2.33 - 2.@ 


ar Ax or a) carload lots. Melting points 
are E.M ) methods; add 3° F. to convert 
into ely 

Fully refined 

Se Cree 4.00 4.00 
Se (i)4.10 (i)4.10 
Serer (i)4.45 (i)4.45 
Ee (i)4.75 (i)4.75 
(Serer eerie (i)5.00 (i)5.00 
oe) Seer ee 05.75 (i)5.75 





(a) Prices f.o.b. Central Michigan refinery group basis, 


New Mexico destinations; Grou 


resellers holding licenses. (h) Two refiners quoting. 


(c) Excluding Detroit ship 


(i) Same prices quoted in bags or slabs loose. (j) For 


for shipment within Mich. Shipments ma 
3 prices quoted on northern shipments. 


ment. 


y originate at plants outside Central group. 


(d) Nominal. 


shipment to Ark. points only. 


(b) For shipment to Texas and 
(f) No price reported. (g) To 
(k) Two suppliers quoting. 


(e) One refiner quoting. 


a 
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TANK WAGON MARKETS 


Tank car, tank wagon, dealer, and service station prices 


fares, shown in separate column, include 1c federal, 


kerosine taxes, where levied, are indicated in footnotes. 


‘or gasoline do not include taxes; they do, a, include ins i 





state tazes; also city and county tazes as indicat 
Discounts to various classes of buyers also are yr to in footnotes. These prices in effect Dec. 12, 1938, as posted by 


a fees as shown in general footnote. Gasoline 


erosine tank wagon prices also do not inclade tares; 


principal marketing companies at their headquarters offices, but subject to later correction. 





S. O. New Jersey 


Essolene 
(Regular Grade) 


Censumer Gaso- Kero- 
ank Dealer line sine 


Car T.W. Taxes T.W. 


*Atlantic City, N. J.. 6.9 8.7 4 8 

*Newark, N. J........ 6.9 8.7 4 8 

Annapolis, eee 7.85 9.35 * 5 9.5 
Baltimore, Md....... 4.20 Sias 6S 8.5 
Cumberland, Md..... 8.65 11.15 5 10 

Washington, D.C..... 7.5 9 3 9.5 
Danville, Va......... 8.45 10.95 6 12.9 
Norfolk, Va.......... i 9.7% -6 H.5 
Petersburg, Va....... 7.55 10.05 6 1.7 
Richmond, Va..... 7:50 10.05 6 11.7 
Roanoke, Va......... 8.75 i. 6 i 

Charleston, W. Va.... 8.05 10.55 6 12.6 
Parkersburg, W. Va... 7.35 9.35 6 14.2 
Wheeling, W. Va..... 8.35 10.25 6 12.2 
Charlotte, N.C....... 8.65 2.35 7 12.1 
Hickory, N.C........ 9.15 11.65 7 12.5 
Mt. Airy, N.C....... 8.95 11.45 7 12.3 
Raleigh, N.C......... 8.25 10.75 7 11.6 
Salisbury, “aoe 8.75 11.25 7 12.2 
Charleston, S. C.. 7.25 oe 7 106 
Columbia, S.C. 8.25 19.25. 7 11.6 
Spartanburg. 8.C.. 8.95 m4 67lC«CdDZS 


Discount to undivided dealers, thru lerritory, excepl 
New Jersey points, which see.in **Note” below: 
Dealer t.w. price less 0.5¢ per gal. 

*Effective Dec. 1, 1938, S. OF New Jersey posted 
a minimum retail resale price; of 1L.2c thru) New 
Jersey, except Trenton acea and Cumberland county. 

Note: While the above posted prices continue at 
Atlantic City and Newark, N. J., dealers will pay a 
net price of 8.2c per gal. for Essolene. Dealers 
hi ing pumps marked only Esso, Essolene and 

“Standard” White gasoline will pay 7.7c¢ per gal. 
for KE “ssole ne, 

Price basis lo commercial consumers: To contract 
accounts, purchasing at least one full compartment 
at a time by hose connection: Effective March 12, 
1937, in New Jersey, and March 8 in Maryland, 
District of Columbia, and in Arlington and Fairfax 
Counties in Virginia, on yearly purchases: from 
2,500 to 100,000 gals., consumer t.w. price at time 
and place of delivery; 100, 000 gals. per year consumer 
tank car price, plus 0.5c per gal. Generally consumer 
t.w. price in foregoing states is equivalent of dealer 
t.w. price, less 0.5c per gal. 

Effective May 15, 1937, on Essolene and Esso 
(by tank wagon) in North and South Carolina, 
West Virginia and Virginia (except Arlington and 
Fairfax Counties, which see above), commercial 
consumers taking deliveries of 50 gals. (West Va. 
100 gals.) or more at one time will be billed at the 
posted consumer t.w. price. Deliveries less than 50 
gals. (Weat Va. 100 gals.) will be billed at 4c + 
gal. over posted consumer t.w. price. Generall 
posted consumer t.w. price will be equivalent to the 
dealer price less 0.5¢ per gal. 

Kerosine Discount: 1c off t.w. price for 25 gals., 
or more, under contract thru territory (Baltimore 
City contract not necessary) except no discount in 
state of New Je “reey. 


Socony-Vacuum Oil Co., 


Inc. 
(S. O. New York Division) 
Socony Mobilgas 
(Regular Grade) 
Con- *Split”’ 
sumer Deal- Gaso- Kero- 
Tank’ er line sine 
Car T.W. Taxes T.W. 
Metropolitan N. Y. City: 

Boroughs of Man- 

hattan, Bronx and 

Brooklyn (Kings and 


Queens) . 6.75 8.4 ) 8 

Borough of —Rich- 

mond (Staten Is.)... 6.75 8.4 *5 8 
Albany, N. Y... ; 6.75 8.8 5 8 
Binghamton, N. Y. 8 9.5 5 9 
Buffalo, N.Y : 7.6 7.9 5 7.5 
Jamestown, N.Y... 7.3 9.3 5 8.25 
Plattsburg, N. Y.. = ee 9.8 5 9 
Rochester, N. Y. 8.2 9 5 8.5 
Syracuse, N. Y:. 7.4 8.5 5 8.5 
Danbury, Conn... rae | 9.1 1 9 
Hartford, Conn. 6.9 9 4 6.5 
New Haven, Conn 6.8 8.3 4 6 
Bangor, Me. 7.25 8.5 5 9 
Portland, Me..... 6.75 9 5 8.75 
Boston, Mass . 6.5 8.5 1 7.5 
Concord, N. H.... ay 9.7 5 9 
Lancaster, N. H co Se 11.2 5 9.5 
Manchester, N. H.. ce 9.5 5 t 
Providence, R. I. 6.5 8.5 1 7.5 
Burlington, Vt " 7.0 9.7 5 9 
Rutland, Vt...... ene 10 5 é 





*Plus 2% city sales tax computed at time of 
each sale. 

Discount to undivided dealers: 0.5c less than “‘split” 
dealer t.w. 

Price basis to commercial consumers: Effective 
about Nov. 15, 1936 in New York and New England 
for tank wagon delivery: monthly purchases of 25,000 
gadis. or over, pay consumer tank car price at point 
of delivery, plus 0.5c gal.; monthly purchases of 
5,000 to 25,000 gals., pay undivided dealer tank 
wagon price at point of — monthly purchases 
of less than 5,000 gals., pay divided dealer tank 
wagon price at point of delivery. Private consumers 
pay undivided dealer tank wagon price at point of 
delivery, plus 2c gal. 


Atlantic Refining 


Atlantic White Flash 


Gasoline 
(Regular Grade) 
Commer- 
cial Gaso- Kero- 
Tank Dealer line sine 
Car T.W. Taxes T.W. 
Philadelphia, Pa.... 7 8 5 10 
PHADOIGR...... 0.000 8 9.5 5 10.5 
Allentown......... 7.5 9 S 10.5 
LS SS See 9 5 10 
Scranton........... 6.9 7.4 5 10.5 
Sea 10 5 10.5 
Harrisburg......... 7.5 9 5 10.5 
Williamsport....... 7.5 9 5 10.5 
Dover, Del......... 2 7.5 5 10.5 
Wilmington........ 8 § 9.75 
Boston, Mass...... 8.5 4 8 
mon eg Mass... 9 4 x 
orcester, Mass.... ... 9 4 8 
Fall River, Maas... . 8.5 4 8 
Hartford, Conn..... 9 4 7 
New Haven, Conn.. 8.3 4 7 
Providence, R. ’ 85 4 8 
Atlantic City, N. J.. 8.2 4 8 
Camden, N. J...... 7.6 4 8 
Trenton, N. J....... 7.6 4 8 
Annapolis, Md... 9.35 5 9.5 
Baltimore, Md..... 8.75 5 8.5 
Hagerstown, Md.... 9.85 5 10 
Richmond, Va...... 10.05 6 RE.7 
Wilmington, N. C.. 9.85 7 10.8 
Brunswick, Ga..... 7 < 0.5 
Jacksonville, Fla.... 9 8 10 


*Georgia has kerosine tax of lc per gal., not in- 
cluded in above price. 

Discount to undivided dealers: Dealer t.w. less 
0.5c per gal. except in Georgia and Florida, dealer 
t.w. and undivided dealer price is same. 

Price basis to commercial consumers: consumers 
under contract, in Penna. and Delaware, effective 
Mar. 11, 1937, on yearly gasoline purchases taking 
full compartment hose deliveries, using 100,000 
gals. or more per year, tank car price plus 0.5c per 
gal.; consumers taking less than 100,000 gals., un- 
divided dealer price. Consumers under contract 
and not under contract, taking less than full com- 
partment delivery, and consumers not under contract 
taking full compartment delivery, get divided dealer 
price. Consumers taking less than 25 gals., t.w. 
delivery, get 4c above undivided dealer price. 

Discount on kerosine: Effective Oct. 29, 1936, 
Pennsylvania and Delaware, 2c per gal. off t.w. ved 
on t.w. deliveries of 25 gals. or more at one time. 


S. O. Ohio 


Sohio X-70 Gasoline 
(Regular Grade) 
Con- tDiv- Gaso- Kero- 
sumer ided line sine 
T.W. Dir. Taxes T.W. 
Ohio Statewide....... ll 10 5 *%12 
Counties where some prices are below statewide: 
Ashland, butler, Clark, Columbiana, Defiance, 
Greene, Pickaway, Preble and Warren: 
, , 05 95 5 ex 
Clinton, Fairfield, Franklin, Fulton, Lucas, Mont- 
gomery, Paulding, Tuscarawas, Washington, and 
Williams: aaa ate 10 5 
cl ee ll 9 5 
Knox. PEC ee 9 5 
Renown Gaaoline 
(Third Grade) 
Ohio Statewide....... 10.5 9.5 5 
Counties where some prices are off 3 tatewide: 
Ashland, Clark, Columbiana, Defiance, Mont- 
gomery, Pickaway, and Washington: 
. 10 9 5 
Clermont, Darke, and Miami: 
me 11 5 
Clinton, F airfield, Franklin, Fulton, Lucas, Pauld- 
ing, Tuscarawas and Williams: 


Paaeeee 9.5 a 5 
Hamilton.......... ll 9 5 
Be cm cisana eet 10 8.5 5 

















S. O. Ohio Cont’d 


Kerosine Prices 
(Off Statewide Level) 


Kerosine prices are off statewide level in the fol- 
lowing counties: 


Allen, Auglaize, Champaign, Columbiana, Darke, 
Geauga, Greene, Hardin, Logan, Mahoning, Mercer, 
Preble, Putnam, Shelby, Trumbull and owen 


PPP Pr err re eee 11.5 
rrr rr rer rere rete ter *11 
PEE Tere rt Serr eer ee 710.5 


Fayette, Madison, Pickaway, Portage and —— 


+This price also to authorized agents, exclusive 
of 0.5c rental. Discount to undivided dealere: 0.50 
less than divided dealer t.w. 


*Ohio has kerosine tax of lc per gal., not in- 
cluded in above prices. 


Commercial Tank Wagon Q.D.A. to contract accounts: 
Effective Oct. 20, 1937, thru Ohio (except in 33 
counties), on monthly purchases, off posted con- 
sumer t.w. price: 0 to 999 gals., 0.5c; 1,000 to 19,999 
gals., 1.5c; 20,000 gals. and over, 2'5ce. The 30 
counties where Q.D.A. differs from statewide are: 
Allen, Ashtabula, Auglaize, Butler, Champaign, 
Columbiana, Cuyahoga, Darke, Defiance, Erie, 
Fulton, Geauga, Hamilton, Hancock, Hardin, Henry, 
Highland, Logan, Lorain, Lucas, Mahoning, Mercer, 
Ottawa, Paulding, Putnam, Sandusky, Scioto, Shelby, 
Trumbull, Van Wert, Williams and Wood. 


Sales taz: Ohio's 3% sales tax, effective Jan. 27, 
1935, is added “‘where assessable, to regular posted 
prices,” S. O. Ohio says. 


On kerosine, prices to resellers and commercial 
consumers are posted generally at 3c per gal. below 
consumer t.w. price in any quantity, when such 
prices are on statewide level. 


S. O. Kentucky 


Crown Gasoline 
(Regular Grade) 


Con- Gaso- Kero- 
sumer Net line sine 
T.W. Die. Taxes T.W. 
Covington, Ky....... 72.5 8.5 6 9.5 
Lexington, Ky........ 13.5 10.5 6 10 
Louisville, Ky........ 11.5 8.5 6 9 
Paducah, Ky......... 13 10 6 9 
Jackson, Miss........ 11.5 8.5 7 *9 
Vicksburg, Miss...... 12.5 9.5 7 *8.5 
Birmingham, Ala..... 13 10 *8 8.5 
DAO, ERs cicccc sees 12 9 *9 8.5 
Montgomery, Ala..... 12 10 *9 9.5 
SS er 13.5 10.5 7 i 
Augusta, Ga......... 13 10 7 *9 
WOOOOR, GAO. cee ccs ccs 13 10 7 *10 
Savannah, Ga........ 12 9 7 *8 
Jacksonville, Fla...... 12 9 8 8 
eo ee 12 9 8 8 
Pensacola, Fla........ 12 9 *9 8 
WN WARS ce eccoues 12 9 8 8 


Kyso Gasoline 
(Third Grade) 


Covington, Ky....... 10 7.5 6 
Lexington, Ky........ 12 9.5 6 
Louisville, Ky........ 10 7.5 6 
Paducah, Ky......... 10.5 8 6 
Jackson, Miss........ 9.5 7 7 
Vicksburg, Miss...... 10.5 8 7 
Birmingham, Ala..... ll 8.5 *3 
Mobile, Ala.......... 10 7.5 *9 
Montgomery, Ala..... ll 8.5 *9 
a 0 11 8.5 7 
Augusta, Ga......... 11 8.5 7 
Nise, Gb. xicecks css ll 8.5 7 
Savannah, Ga........ 9.5 7 7 
Jacksonville, Fla...... 10.5 8 8 
Pensacola, Fla........ 10 t. *9 
io ere 10.5 8 8 


Discounts to all tank wagon consumers: Effective 
Jan. 4, 1937, thru territory, on Crown gasoline, 3c 
xr gal. below consumer t.w. price; on Kyso, 2.5¢ 
hg regardless of quantity purchased, per month 


*Tazes: In the tax column is included these city 
and county gasoline taxes at the following points: 
Mobile, 2c city; Birmingham, lc city; Mon mery 
le city and le county; Pensacola, lc city. gia 
and Montgomery, Ala. have kerosine taxes of Ic 
per gal., and Mississippi 0.5c, not included in above 
prices 





Above prices include these inspection fees on both gasoline and kerosine, per gallon, figured on basis of 50 gallons per barrel 
Alabama, 1/ 40¢ | on gasoline, 1 /2c on kerosine; Arkansas. 1 /5c per gal. in a single barrel. 1 /20c per gal. in bulk; Florida, 1 8c; “Illinois. 3 /100c; Indiana, 1 /Sc gal. 
in lots up to 25 bbls.; 2 /25c per gal. in lotsa of 25 bbls. or more; Kansas, | /50c, (3/50c can be charged to meet inspection department expenses) ; Louisiana, 1 /32c; Minne- 
sota, 1 /25c; Missouri, 3 /100c; Nebraska, 3 /100c; Nevada. gasoline. 1/20c; North Carolina, 1 / 4c; North Dakota, 1 /20c: Oklahoma, 2 /25c per gal. lots of more than 50 ip 
bbis., 1 /Sc in lots less than 50 bbis.; South Carolina, 1 /8c; South Dakota, 1/10c; Tenneasee, 2 /5c; and Wisconsin, 3/100c on gasoline, | /23c on kerosine. 
Kerosine inspection fee only: ‘Towa, 3/50c: Michigan, 1/Sc per gal. 
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TANK WAGON MARKETS 


Tank car, tank wagon, dealer, and service station prices for gasoline do not include taxes; they do, however, include ins 
tazes shown in separate column, include lc federal, and state tares; also city and county tares as indicated in footnotes. 


ion fees as shown in general footnote Gasoline 


erosine tank wagon prices also do not include lazes: 


kerosine tazes, where levied, are indicated in footnotes. Discounts to various classes of buyers also are shown in footnotes. These prices in effect Dec. 12, 1938, as posied by 
principal marketing companies at their headquarters offices, but subject to later correction. 














S. O. Indiana 


Red Crown (Regular Grade) 
Stanolind (Third Grade) 
Red Dealer Prices 
Crown ———— Gaso-Kero- 
Cons. Red Stano- line sine 
T.W. Crown lind Taxes T.W. 


Chicago, Ill......... 11.1 8.1 6.4 4 10 

Deter. I0.......: Fl £6 6 4 10 

Co | ee ie a A a: ee | 

opie he Oe M.t 3 USS 6 h6U6GtlC<CrS 

Quincy, Il......... 10.9 8.9 8 4 9.8 
Indianapolis, Ind... 11.8 10.3 89 5 *9.5 
Evansville, Ind..... 11.6 10.1 9.1 5 *10.5 
South Bend, Ind.... 12.1 196 92 5 *9 

Detroit, Mich...... we 2.6 7.3 4 9 

Grand Rapids, Mich. 10.8 9.5 8 4 9.7 
Saginaw, Mich..... 11.8 10.3 8.8 4 9.3 
Green Bay, Wis.... 11.9 10 9 5 10.3 
Milwaukee, Wis.... 11.3 9.8 9.3 5 10.2 
La Crosse, Wis... .. 11.5 10 95 5 10.4 
Minneapolis-St. Paul 11 9.5 mo § 10.4 
Duluth, Minn...... 11.9 10.4 8.9 5 10.8 
Mankato, Minn.... 11.5 10 9.5 5 10.4 
Des Moines, Ia..... 0S 9.4 7.5 4 3S 
Davenport, Ia...... 1l.l 96 9.1 4 *10 

Mason City, Ia..... 11.3 9.8 9.3 4 *10.2 
St. Louis, Nio ~- Ot 68SEC 8 

Kansas City, Mo... 10.4 7.9 64 *4 7.5 
St. Joseph, Mo..... 10.4 7.2 6 *4 9.3 
Fargo, 4. Sa Ba.¢ 38.2 36.7 4 11.6 
Minot, N. D........ 14 12.5 12 4 12.9 
Haron, S..D:..<.... 12 10.5 10 5 10.9 
Wichita, Kans...... 9.9 6.6 5.5 4 7.3 


*Taxes: in the tax column is included these city 
and state gasoline taxes at following points: Kansas 
City, St. Joseph and St. Louis, le city tax. Kerosine 
taxes: Indiana has 4c, Iowa 3c per gal. state tax, 
not included in above prices. 

Discount to commercial consumers: Effective Jan. 1, 
1935, thru territory, except Michigan effective Feb. 1, 
on purchases per month, discount off t.w. prices; all 
gasolines, 25 to 1,000 gals., at t.w. price; 1,000 gals., 
or more, 1.5c off t.w. on Ethyl and Red Crown, and 
Ic on Stanolind (latter effective June 9, 1937). 
Minimum delivery is 25 gals. 


S. O. Nebraska 
Standard Red Crown Gasoline 
(Regular Grade) 
Gaso- Kero- 
line sine 


T.W. Dealer Taxes T.W. 
Omaha, Neb 11.5 10 6 10.3 
McCook........ “ide Ee $$ 6 10 
eee .. 11.9 8.9 6 10.7 
North Platte... 12.5 9.4 6 11 
Scottsbluff. ..... 13 7.9 6 11.8 


Discounts to commercial consumers: for tank wagon 
deliveries covered only by Standard Commercial 
A “ = 
Consumer Contract, effective January 1, 1935. 


S. O. Louisiana 


Essolene 
(Regular Grade) 

Consumer Gaso- Kero- 

Tank Dealer line sine 
Car T.W. Taxes T.W. 

Little Rock, Ark...... 7.2 9.75 7.5 iH 
Alexandria, La....... 6.75 9.25 S$ 11.5 
Baton Rouge, La..... 6.75 .:3 8 *95 

New Orleans, La...... 6.75 9.25 *10 *9 
Lake Charles, La..... 6.75 9.28 8 “1S 

Shreveport, La....... 5.5 8 8 *10 
Lafayette, La......,. 7 9.5 S SH. 
Bristol, Tenn......... 10.25 ll 8 14.5 

(eetiennete, Tenn... 9.5 12 8 14 
Knoxville, Tenn...... 10 12.5 8 14.5 
Memphis, Tenn...... 8 10.5 8 12.5 

Nashville, Tenn...... 9 9.5 8 12 


*Taxes: New Orleans gasoline tax includes 7c 
state, lc federal, and 2c parish tax. Louisiana has 
kerosine tax of lc per gal.; in addition New Orleans 
has Ic parish tax, none of which are included in above 
prices. 

Price basis to dealers: Undivided dealers get 
dealer price, leas 0.5c. 

Price basis to commercial consumers: Effective 
May 15, 1937, thru territory; commercial consumers 
taking 50 gals. or more at one time will be billed at 
posted consumer t.w. ang those taking less than 
50 gals. at one time will be billed at 4c pei gal. over 
posted consumer t.w. gy 
consumer t.w. price will 
price less 0.5¢ per gal. 


Humble Oil & Refining Co. 


Humble Motor Fuel 
(Regular Grade) 
Gaso- nero- 
line sine 


Generally, the posted 
be equivalent to the dealer 


*T.W. S.S. Taxes T.W. 
OSs re 8 12 5 8 
Ft. Worth, Tex....... 9 13 5 8 
Houston, Tex. ....... 9.5 13.5 5 8 
Sar Antonio, Ter... 9 13 5 8 








U. S. Motor Gasoline 


(Third Grade) 


Gaso- 
line 

*T.W. S.S. Taxes 
Dalles, Tees ......5. 6 8 5 
Ft. Worth, Tex....... 7 10 5 
Houston, Tex........ 6 10.5 5 
San Antonio, Tex..... 8 10.5 5 


*Price is t.w. price to all classes of dealers and 
consumers. 


Continental Oil 


Cenoco Bronze (Regular Grade) 
Demand (Third Grade) 


—Dealer Prices— Gaso- Kero- 

Conoco De- line sine 

Bronz-z-z mand Taxes {T.W. 
Denver, Colo... wen See 9.5 5 11.5 
Grand Junc., Colo... 14 13 5 15 
Pueblo, Colo... <tcan @ 10.5 5 10.5 
Casper, Wyo...... 12 11 5 11.5 
Cheyenne, Wyo..... 8 7 5 13 
Billings, Mont........12 10 6 13 
Butte, Mont.........13 5 10.5 6 15.5 
Great Falls, Mont... .13 11 6 15.5 
Helena, Mont 14 13 6 15.5 
Salt Lake City, Utah. 11 10 5 16 
a eee 10.5 6 18 
Twin Falls, Ida.......13 5 12.5 6 18 
Albuquerque, N. M...11 10 16.5 12 
Roewell, N. M........11 85 6.5 10.5 
Santa Fe, N. M......12 a5 WF 12 
Muskogee, Okla... 8.5 6 5 7 
Oklahoma City, Okla.. 7.5 5.5 5 7 
Tulsa, Okla....... oon 5 5 6 
Ft. Smith, Ark 9 25 6.75 5 7.5 
Little Rock, Ark 9.25 7.625 7.5 9 
Texarkana, Ark 9 7 5 8 


tIincludes city tax of 0.5¢ 

*Ineludes le city tar 

{Prices are in t.w. deliveries to consumers and 
dealers. 


S. O. California 


Standard Gasoline 
(Regular Grade) 
Gaso- Kero- 
line sine 


Fo We S.S. Taxes T.W. 
San Francisco, Cal 13.5 145 4 ) 
Los Angeles, Cal......13 14 4 10 
Fresno, Cal... eee! 15.5 4 12.5 
Phoenix, Ariz... . 15.5 16.5 6 %12.5 
Rene, New...........35.8 16.5 5 i.0 
Portland, Ore ae 2 15 6 13.5 
Seattle, Wash Sarak ae 15 6 13.35 
Spokane, Wash. me yi 18 6 16.5 
Tacoma, Wash 14 15 6 13.5 


Flight Gasoline 
(Third Grade) 


San Francisco, Cal 12 13 4 
Los Angeles, Cal......11.5 125 4 
Fresno, Cal.... 13 14 4 
eS eee 14 15 5 
Phoenix, Ariz........14 15 6 
Portland, Ore........12.5 13 5 6 
Seattle, Wash........12.5 13.5 6 
Spokane, Wash....... 15.5 16.5 6 
acoma, Wash....... 12.5 13.5 6 , 


*Arizona has kerosine tax of 5c per gal., not 
included in above prices. 

Discount to dealers: on gasoline, off t.w. price on 
Standard Ethyl and Standard Gasoline, to 100% 
dealers, 3c; to split dealers, 2c; on Flight gasoline, 
both 100% and split dealers, 2c. 

On Stanavo Aviation Gasoline, to all classes of 
dealers, 3c off t.w. 

To commercial consumers: off tank wagon price: 
on single deliveries of 40 gallons and over. Stan- 
avo Aviation, Standard Ethyl and Standard Gas- 
olines, 3c. Flight Gasoline, 2c per gallon. Tank 
wagon delivery, less than 40 gals., lc per gal. above 
posted t.w. price. Discounts on kerosine: in tank 
cars, 3c off tank truck price; plant deliveries to 
jobbers, 2.5c below tank truck price. 


Canada 


PRICES OF IMPERIAL OIL LTD. 
Per Imperial Gallon, which is 1.2 U. S. Gallons 


3-Star Imperial Gasoline 
(Regular Grade) 
Kero- 
Gasoline sine 
T.W Taxes T.W. 
Hamilton, Ont....... 15 6 15.5 
Toronto, Ont......... 15 6 15.5 
Brandon, Man.......21.1 7 23.3 
Winnipeg, Man....... 20.5 7 20.7 
Regina, See 19 7 21 
Saskatoon, Sask...... 21.3 7 23.3 
Edmonton, Alta...... 19.5 ? 21.5 
Calgary, Alta........16.5 7 18.5 
Vancouver, B. C...... 16 7 23 
Montreal, Que........ 14 6 14.5 
St: Joke, N. B... . 030 13.5 10 17.5 
| ae 3.5 10 17.5 








Discounts to undivided dealers, lc off t.w. price, 
except Maritime Provinces where undivided dealers 
pay t.w. price. Divided dealers pay t.w. price, thru 
territory. 


Aviation Gasoline 


Following are tank car, tank wagon or 
dealer prices, as indicated, of aviation 
gasoline in several marketing territories. 


Ss. O. OHIO 
Thru Ohio 


Esso Aviation 


Consumer Gasoline 

pe Taxes 
FOO 6 cckicwaeeien 15.5 5 
WR es. ce ce eakas 16.5 5 
| ee 17.5 5 


Discounts: For delivery on contract to hangar 
operators and resellers: 2c below consumer poated 
t.w. price, shown above. 

8S. O. INDIANA 
Stanavo Ethyl Aviation Gasoline 
73 Octane Number 


Chicago, Ill...........14.9 4 
Detroit, Mich........ 16.5 4 
Milwaukee, Wis. .....15.1 5 
Minneapolis, Minn... .15.3 5 
St. Louse, Me......00. 14.5 3 
Kansas City, Mo......14.2 *4 
i... 8 SS aeeeee 16.5 4 
Huron, S. D... oa 5 


*Includes lc ‘city ‘tax. 


HUMBLE OIL & REFINING CO. 
Aviation Gasoline 
Trak (iar 
Baytown, Tex RS 


CONTINENTAL OIL CO. 


Conoco Special Gasoline 


Dealer Gasoline 
Price Taree 
Denver, Colo......... 14.5 5 
Cheyenne, Wyo......15 5 
Helena, Mont... name 6 
Salt Lake City, Utah. .17.5 5 
Albuquerque, N. M....14 *6 5 


*Includes city tax of 0.5c. 


S. O. CALIFORNIA 


Stanavo Aviation Gasoline 
T.W 


Phoenix, Ariz........17.5 6 
Los Angeles, Cal..... 15 4 
San Francisco, Cal... .15.5 4 
eee 1.3 5 
Portland, Ore........ 16 6 
Seattle, Wash. ....... 16 6 
Spokane, Wash.......19 6 


Note: For discounts, etc., see note under Standard 
and Flight gasoline above. 


Naphtha (In Tank Wagon) 
Ss. O. NEW JERSEY 


Posted Tank Wagon Prices 
Mineral 
Spiritea V.M.&P 
a a rr 11.5 15 5 
pe Seer re 15.5 ‘ 
Washington, D. C........... 15 eee 
Discounts: Buyers taking following quantities, 
at one time, get these discounts: Newark, 2c per gul 
on 200 gals. or more; less than 200 gals., 0.5¢ higher 
price. Baltimore 2c off on 25 to 100 gals. and 3c on 
over 100 gals. Washington, 2c off to contract buyers 


SOCONY-VACUUM OIL CO. 


DE Oak cescuk cuwecer 10.5 12 
eis a 9.5 10.5 
pee Ss ee 12 12 
Th > rr 12 145 
Boston, WM a occ caesar ll ll 
Bridgeport, Conn........... ll 11.5 
PIRSA Cis cicccesecs 10.5 ll 
Providence, R. I............ ll 12 


*Prices apply to consumers only in quantities 
over 1,000 gals. annually. For quantities under 
1,000 gals. annually, add 0.5c per gal. 


ATLANTIC REFINING CO. 


Phibadelebia, POs ss s:0 2c cess 11.5 12.5 
NN MUNaaicacekalacme es 13 14 
eee 12.5 14.5 


Note: Prices for Mineral Spirits also apply to 


Stoddard Solvent; and prices for V.M.&P. Naphtha 
apply also to Light Cleaners Naphtha. 
Ss. O. OHIO 
S.R. V.M.&P. 
Solvent Naphtha 
Fi Oi iis ces wesesccaat 12.5 13.5 


Note: V.M.&P. Naphtha prices also apply on Dry 
Cleaners naphtha and special Varnolene; Varnolene 
and Sohio Solvent 0.5c below these prices. Dis- 
counts to contract consumers, off t.w. price: 300 
to 999 gale., 0.5c; 1,000 to 2,499 gals., 0.75c; 2,500 to 
4.999 gals., lc; 5,000 or more gals., 1.5c. 
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Tank car, tank wagon, dealer, and service station prices for gasoline do not include taxes; they do, however, include a fees as shown in Lap stag ee. 
tazes, shown in separate column, inotade le federal, and state tazes; also city and cou tazes as indicated in footnotes. erosine tank wagon prices also do = include taxes 
kerosine tazes, >. where levied, are indicated in footnotes. Discounts to sarious classes @ buyers also are shown in footnotes. These prices in effect Dec. 12, ayn 5 3 
principal marketing companies at their 3 offices, but subject to later correction. 
| 
Ss. O. INDIANA | ° 
viiniseama cues ei | Latest Changes Corrections 
Oleum V.M.&P. : 
| Spirits Naphtha Stanisol | From Dec. 6 to Dec. 12 inclusive. Notation of amount of change and 
Chicago, Ill. . 16.2 16.5 15.9 Dates and amounts of changes shown. dates not previously shown in table. 
Detrolt, Mich 19. 3 2. 4 a | See table for full current prices. Table in this — is corrected to show 
St. Louis, Mo..... 14.2 15.2 12.9 | o—Sohio X-70: these changes. 
Milwoukoe, Wis. a3 198 19'3 | S. O. Ohi Sohio X-70: 
inneapolis, Minn. 19 20 ay.7 2 and dealer prices cut 0.5c, thru. | S. O. New Jersey—Essolene: 
ith tion of Missouri points, ‘linton county, and cut ile, thru soe , z & 
a at eo ~ ——- = r pot Washington and Tuscarawas coun- | Dealer t. w. cut 0.5c, Columbia, Nov. 25. 
ties, Dec. t . , : , 
before discounts or bonne cat alte ek Adie, tne | Socony-Vacuum Oil—Socony Mobilgas: 
Ashland county, Dec. 8 | Albany split dealer t. w. cut 0.5c, Dec. 5. 
ae og | split dealer t. w. cut 0.5c, 
Renown: ec 
Naphtha (In Tank Cars) nr ; New Haven split dealer t. w. cut 0.5c, 
to Tank C (F. o. b. refi or seaboard terminal fe Ww. and dealer prices cut le, thru Dec. 3. 
except Ohio, Salivneed price.) Clinton_and Tuscarawas counties, and Jamestown consumer t. c. price was un- 
V.M.&P. cut 0.5¢, thru) Washington county, changed at 7.3c in the general 0.5c 
Naphtha Solvent Dec. 20. ae _ cut, Nov. 30 
i 10.5 95 T. w. and dealer prices cut 0.5c, thru 
tani 10° 9 Ashland county, Dec. 8 Atlantic Refining—Atlantic White Flash: 
ene! ttteeeeee oF a S. O. Indiana—Red Crown: Fg ye w. up lc, + 5. 
een wesaseesocesesek. | BR 95 Dealer price cut 1.2c, Detroit, Dec. 9. | ow canven Geaser t. W. Cut O8¢, Wee. 5. 
peace. <gataate a fae ‘ pa Atlantic City dealer t. w. cut 0.2c, Cam- 
Ohio points, delivered... .. ss 8.875 °8 Kansas City dealer price cut 1c, Dec. 7. | den and Trenton cut 0.1c, Dee. 2. 
; | 
Nets te Obie ene ny ol a Stanolind: | S. O. Indiana—Red Crown: 
Varnolene are same as P.; on Varnolene | Dealer price cut 0.4c, Detroit, Dec. 9 | Mi s ce . , ¢@ . 
Sohio Solvent, prices are 0.5c leas than on V.M.&P Kansas City dealer price cut 0.5c, Dec. 7. | ap. ee es eee ee 














ceptionally heavy movement cf light 
fuel oils the last few days of Novem- 
ber and early December, distributors 
and wholesale suppliers were given a 


Fuel Oil 


(Continued from page 52) 


of light fuel oils were reported in < ’ 
the Mid-Continent the past week. breathing spell by the change in 
Shipments were almost entirely weather early the past week. 


against contracts, refiners said. Quo- 
tations for the most part were report- 
ed unchanged. 

An Oklahoma supplier of 14-16 fuel 
oil reported his sales of this product 


Several wholesalers said they wel- 
comed the respite because it gave 
them a chance to catch up on deliv- 
eries on which they had fallen behind 
during the cold weather. However, 






















to brokers had _ increased slightly. dealers generally did not welcome the 
Shipments to railroads against con- change, pointing to the fact that tem- 
p & I 
tracts were light, according to re- yeratures this year have been 20 to 25 
34 g I . 
ports. per cent higher than last year, with a 
- = 4 corresponding drop in fuel oil con- 
NEW YORK, Dec. 12.—After the ex- sumption. 
7 ’ 
TANK WAGON MARKETS, HEATING OILS 
Prices in Effect Dec. 12, 1938 
Following are posted tank wagon prices of various grades of heating oil at the points shown in sarious territories. 
Prices are in cents per gallon. 
No. 1 No. 2 No. 4 No.1 No.2 No.3 No.4 
8. O. NEW JERSEY ATLANTIC REFINING ge 
Atlantic City, N. J 8.0 6.0 6.0 7. seeees . i re = +o 4 eo 
Rewepoiis, M442 220202022220 Bo. Sas Oe, Wilmington, Bel...2:°.: 1-75 6:00 6.00 6.00 
i ringfield, Mass....... . eet 
Wabieaen, B.C. caghate io. St Ss Wencionen, idan REN 8.00 6.00 .... 6.00 
oe ve Va. reid 7.0 6.0 6.0 Hartford, ong aan eee 7.00 6.00 .... 6.00 
etersbur; oe re 
a a: ‘ata 6h wna 
Hickor ae Cleveland............ 7.50 7.50 7.00 
Ralei 4 “it iehhs 8°75 795 Gley of Lima. ...6 secs 8.00 8.00 7.00 
oie ae. 85 7:0 Rest of Ohio. .......... 8.00 8.00 7.50 
SEED. wn cccncecsvccecass Oh. OS Nole: S. 0. Ohio prices are for full compartment 
SE eee 10.2 8.7 hose dumps, bucket dumps are 0.5¢ per gallon higher. 
SOCONY-VACUUM OIL CO. INC. 8. 0. ENBERMA 
S. 0. New York Division) Stanoler Fuel and Furnace Oils 
aed No.2 No.3 No.4 No. 1 remies 
o. o. o. Fuel 
PO PO I vison es caso sacs 6.50 6.50 6.50 Chicago..............000% 65 —_—"" 
ii cseccascaak $59 6.50 6.00 Gaeeis...............- 2 (b)7.8 
Roohester, N. Y..........:0:: 7.50 7.50 7.50 tetroit............ ae 
Deebon, BEMED. ..0 22. cvcssccces m6 6) a. ....... 7'7 
I TM sin 5 cin n aic's's0isso eins 7.0 7.8 7.9 Minneapolis Fa 2 aie aa 7.8 7.8 
Manchester, N. H...........-- Ue be ee eee 7.7 (c)6.7 
Bartington, Vt. ........seseee 8.00 8.00 8.00 Kanes City.....cccccccscs 0.8 6.8 
Martiord, Comn,.... 2.000000 6.00 6.00 6.00 (a) For 400 gals. and over; 150 to 399 gals., 7; 
New Haven, Conn............ §.25 5.25 5.25 1 to 149 gals., 8c. 
Providence, R. 1... .... 2.22000 6.00 6.00 6.00 (b) Excluding 4c state tax. 
Note: Prices for No. 1 fuel in Socony-Vacuum (c) For _ gals & over; 100 to 399 gals., 7c; 1 to 
territory same as for kerosine which see in tank 99 gals., 
wagon table for various cities; prices change with Nate: } al lot deliveries of light fuel oils range 
kerosine. up to Ye higher than above quotations. 
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Atlantic Rfg. to Drill 
Test Wells in Cuba 


PHILADELPHIA, Dec. 12.—Atlantic 
Refining Co. has shipped drilling equip- 
ment from the Hardin Field of Texas, 
to be employed in drilling operations 
in Santa Clara Province in Cuba. The 
equipment will be taken by rail to New 
Orleans where the freight cars will be 
run onto a sea ferry for the passage to 
Havana. From Havana the equip- 
ment will be transported by rail and 
truck to the site of operations. 

The Atlantic Refining Co. holds con- 
cession titles to several hundred thous- 
and acres in Cuba. Since last spring, 
following passage of new petroleum 
legislation by the Cuban Congress, the 
company has been carrying on an ex- 
tensive program of seismographic and 
other scientific work in an effort to de- 
termine the most promising locations 
for its first wells. 

For five years the company had been 
carrying on a study of the Island’s pe- 
troleum possibilities, employing a staff 
of geologists and geophysicists for this 
purpose; but it was not until the pas- 
sage of the new petroleum legislation 
by the Cuban Congress that the com- 
pany felt justified in assuming the 
risks and expenditures of exploratory 
drilling. 

Under the old mining laws of Cuba, 
no separate consideration was given 
to petroleum. The usual safeguards 
such as royalty payable to the govern- 
ment, taxation over a reasonable ex- 
ploitation period, the right to appro- 
priate the necessary surface areas to- 
gether with the right to construct 





pipe lines and other necessary instal- 
lations, were entirely lacking or were 
so ambiguously expressed as to re- 
quire legislation to correct deficiencies. 
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ARKETS, EXPORT AND COA | 
All prices on this . ISE 
; page are publisher's opini i 
spot shipment is 90 : ‘8 opinion of open . 
pa thee yrange Prices in cents market quotations or sales p 
S terminals in districts designated Don hoger except heavy fuel oil in ¢ a shipment (10 to 15 days). In cargo mar 
pod ew de from legally produced otherwise noted. F. 3 per barrel, in tank car lot go markets, 
, AS crude. U. “. , stale or munici, ; s, f.0.b. refineries or 
.T.M. D-357-33T; and Reds. nless otherwise note : pal tazes not included. P’ 
, End lubricating oil specifications delermind eocording to A-S.TPM. m delermined by CFR, Molar 
ing ‘FM. methods, unless etherates | 
. rwise noled. 
Easter mesti 
nme Pia ne De et 
ex ri n Ships’ e &6 rc. 5 P 
on MOTOR i included.) ()Diewet oo or deep tank lols, per bbl.: fer 2 ae Dec. 12 Dec. 5 
— Ge aks $1.35 =5 - a cxport Shipment: ba 
D fective Dec. 12 (k)Grade C fuel oil... $0.70 30 90) $0 70 $0 0 ‘ KEROSINE 
istrict: (a) 65 Cased Goods: (Per case) ee 14 gravity, w.w pig ety 
2S hin ay Oct. Oct. & Above pla eee $1.40 -$1.523 ; 11-43 sonia: aia: : = 4.25) 4.125- 4.25 
Philadel; harbor... ... 5.75 - €:00 6.00 - 6.75 8 ona blend, under SS 98.49 -S8. S55 11-43 gravity, p.w. 3a7s- 4195 Sere. a ues 
elphia......... aa oe 5.75 — 6.50 65 octane.......... $1.50 -$1 e a 29 3.875- 4.125 
—€...... 6.00 - 6.50 25 - 375-400 e.p. $1.60 $1.50 -$1.60 GAS _ 
Norfolk “ aeigenes $"50 is 6.50 6.23 - $3 af aeas R = $1.60 -$1.70 $1.60 -$1 | re Export hee siaeleaiaaliaats 
pete b ag = “<i 43 gravi : 3 r $ 4 7 ~ rn . 
Chadian’ N.C..... 6.50 - 7:00 aa © ao ae. _ as Oil (m): 
nearer yy ae 6.50 - 7.00 675 - 7.25 Eucies 0 - $1.30 $1.40 $1.30 -$1.40 soe ae index 3.375- 3.50 ; 

Jackson | TS pebiebes 6.50 - 7.00 6.50 - 7.38 PPAWee ee eeee $1.25 -$1.35 $1.25 -$1.35 Se eee: §-375- 3 30 3373. 3.50 
—. . uae 00 z Lt «= ai 1 “— 3 50 3 65 Ji9 : 5 
— Puceeeseuees 7:00 - 7.50 oa . Ly New York E ary diesel index... 3.625- 3 7 10 — 3.625 
Providence. ......... $:00 — 6:50 6.25 - 7.00 (Cents per gal. in bbls. F.a.s. N a ee sleodeeneas $623. 3.873 3.623. 3.87 

ee eee we ene % - 6.50 ‘oe 7 ° . As. NOW ork) >. 020 q 73D 
WATER WHI a ae CYLINDER OILS (P rin Domestic or Export Shipment 
eg -gos TE KEROSINE Bright stock: ennsylvania Products) — a“ = See, ; o) $1.55 $1.55 
. Y. harbor... 4.75 Light, 25 for ship’ or of KiaRte ty 
b)N. -. 4.75 - 4.875 Ch » 25 p.t.... 2... 19.50 . for ship's bunkers... (0) $0.75 ‘ 
Phitedelphis ae ig Pay i tata Neutral oil: — ae Bunker off, fn | nes 
Baltimore... . . case Jacksonville 3,005.25 200 3 color, 25 p.t mae seseceeeeess $0.67 -$0.70 $0.67 -$0.70 
Norfolk... §.00-5.25 Portland. | 5.60 130 3 color, 23 pt... 21.30 22.50 MID-CONTINENT LU 
ilmington, N.C. 5.00-5. oston... 4.65-5.00 600 s.r., unfiltered. . . . ee 21.50 . NTINENT LUBRICATING OILS 
.00-5.25 P red 1 0 (Cents 7 ILs 
; ow Bg 650 8 es : 50 is 30 is 50 -16.50 per gal. at Gulf; in bbls., f.a.s.; .n bulk, f.0.b 
OMe... Se Sees 8.9 7.50 -18.5 terminal sale lh 
(c)FUEL OILS ” 630 f., me J ekiphenea = ps + 0 18.00 —19 90 _— D 2 
N. N. ¥. .. 20.50 -21.50 20.50 -21.50 190-200 vis. D. 2 ec. 12 
Me. 1. Y. harb. harb. barges Wax. D , stoc <ampecanetinate Pa ee yy Bulk 
ee aa ees eak ies 4.75 - 4.875 4.50 - 4.625 » Vomestic and Export a vie. D 210 bet. stock: 50 17.60 -17.80 
vera rere ; - 9: == oe ‘ 
Beet Greve ssn neeenees 3.875- 4.23 3.625. 4.123 Lk ee 10-28 Bp. 121. 17.80 -17.78 12.50 -14.28 
__ \ eaenber ye — Domestic ole ye —— prices, fas. carloads. —— Bat atases: Sone as-oe SR eee 
Ott enes -95 oe Peale ew York districts in b neries in New Orleans & ° Beivccccesceves EPL =¥IzE 
canteen cou 1 bags, carloads, wi - 120 vis. D 2 Toi 7.50 13 00 -14.50 
Phila. diet _ es = for shipment in bulk = _ — stock... .. odie a 
nr ae . . Balt. dist. ae i oe eo ee lll 17.25 -17.50 13.00 -14.50 
ag Me cc cibcahes ae = 5.00 - 5.25 Putas Eaters Dec. 12 _ Dec. 12 
te cia ae ied 25) ss stage 180 vi aaa 2 Dec. 5 
Ne. 6.002000000000 @stas St > 4.25 m—aaZ + rapeer Par eros 
AD ae aaa 15 $1.15 124-6 Y.C \ " atic Export 15- Ri cacecens, 9.80 =10:50 9 = 
. $0.95 $0.95 122-4 W.C ecale...... 2.35 - 2.50 2.35 = 2.50 SO D.Don. cece 9.50 -10.00 ¢ oo ~20.a8 
Bost. di 124-6 W.C. proc Be : : = - 2.50 2.35 - 2°50 200 vis. No. 3 color neutral: eine ones 
ne. a. ‘ an at. Prov. dist. tant a inet 3 73° 50 7 r 2.50 Re a ccanes 10 a0 10.50 10.3 
only Re : - § 00 25-7 Fu fd.. as ots 3.375 BBOR Be. «oc oc os @ € oan 30 -10.50 
— 28 PS oe 4.00 - 4.25 4.75 = 5.00 128-30 Puily rfd.. |. wa oe 3.50 - 3.625 600 ar. olive a co + 00° 9.50 -10.00 
Soe Get ttcseeeencess 400-425 4.195- 4.25 130-2 Fully rfd....... + 3.65 - 3.75 600 s.r. dark green.... 7 ¥.25 9.00 -11.25 
esseees \$1.25 .125~ 4.25 133 (1)4.35 - 7.00-9 7 : 
WE = $1.15 133-5 Fully rfd....... (1)4.65 “ane 4s — 
See TS . $095 -7 Fully rfd.......  (1)4.9 4.40 - 4.50. SOUTH TE — 
5 )4.90 5.00 - 5.125 (Vis. on 300" XAS LUBRICATING OILS 
District: (d) Bunker New Orleans : cold test 0, bulk export shipm 
N. Y. harbor C Fuel (d) Diese! Oil 9986 VC. ceil Domestic Export Unfilter ; terminals.) pment, f.o.b. 
Philadelphia......... ($0.95 (g)$1.75 122-4 W.C ao ..+ 235 - 2.50 2.35 - 2.50 nfillered Pale Oils: 
Baltimore... ...... ($0.95 (g)$1.75 124-6 W.C. scale... .- 2.30 - 2.35 2.30 - 2.35 Vis. Color 
lll ($0.95 (831.75 123-5 Fully rfd.... 7 se 50 2.35 - 2.50 Yo 4.50 - 4.75 5 
Charleston........... ae $1.75 125-7 Fully rfd..... o 390 3.375 , ak See 6.00 — ¢ 75 4.50 ~ 4.75 | 
Savannah... . -90 $1.75 128-30 Fully rfd (14. 3.50 - 3.625 300 No. 3........ 650-6 75 6.00 — 6.25 
Jacksonville... ...... (e)$0 .90 $1785 130-2 Fully rfd....... Re 00 3.65 - 3.75 500 No. 34......... 0 - 6.75 6.50 = 6.75 
RMN ccs. scan (e)$0.90 $1.785 133-5 Fully rfd....... 4.35 4.00 750 No.4........... 8 00 Re 7.50 
Seg *o888 808 (e)$0.85 $1785 Vesscnc (aeucae 6.46% 4 1200 No. 4.......... 8 4 8.25 8.00 ~ 8.25 
Boston.............. $1.05 $1.85 2000 No.4.......... 8.375- 8.75  8.375- 8.75 
on CER ale (g)$1.73 Gulf Coast tenes 8.50 -9.00 8.50 —- 9.00 
ses 0.95 $1.75 (F.o.b. ship, Gulf oil terminals; minimum 20,000 a Oils: 
Gas Oil Diesel Oi Pri representing traders’ opinions) ; bbls. ; - Color 
28-34 Shc 1 ces Effective Dec. 12 7 100 No. 5-6......... + 50 4.75 - 
Gravity sone For D. tie shi . é Dec. 5 200 No. 5-6........ ? : Ls 1.50 4.75 
N. Y. harbor....... 4.00 Plants ship t: 300 No. 5-6 -- 6.00 -6.25 6.00 - 6.25 
Philadelphia aaa . - 4.25 4.00 - 4.25 MOTOR GASOLINE 500 No. # i wana 6.50 = 6.75 6 50 6 > 
Baltimore dist 4.25 59 oct. & below ane aa 86... 7.50 - «€ 
Norfolk dist......... 4.25 vas , ere co fo fae aoe 1200 No. os «soppy 8.00 - 8.25 8 00 8.25 
Savannah - alate 4.25 Hs la... 4 ar 625 4.375- 4.625 9e Na$-6;...<.... 8.375- 8.75 8.375- 8 75 
Jacksonville dist. . sees 4.25 68-70 octane...... 4.875- 5 Tan ; eee Note: Red Diced 8.50 - 9.00 5.50 - 9.0 
alacha: ees : O69- 0. Leo 875~ 5.195 ‘ . ol i : : . 
4.25 FUEL OILS <0 prices for blue cast et nan oils with green cast; 
P ifi No. 1 ‘ cases. ils are slightly lower in som 
acilric Export plaid edit 3.625- 4.00 3.625- 4.00 : 
(i) (Quotations are SY Se eee 625 3.375- 3.625 
at KEROSINE 
lots, cents per gal., Sa Angeles, in cargo 41-43 gravity, w.w ; ing . Tanker Rates 
Prices Effecti ere otherwise noted.) For E sh 3. 875- 4.125° 3.875- 4.125 (A 
lective tien. 48 xport Shipment: Dec. 12 is pproximate freight ; 
ae sn tes GASOLINE i GEESos per toa of 2260 le, British stertings U.S" 
400 CS 4 625- 4.75 se U. S. Motor Gasoline ports cents per bbl.) ns: U.S. 
6 oo blend, under 13 4.625- 4.75 no octane guarantee 1 375 R Ef, 
ba sc nenececes 75 2== _ . sia 4.375 ates E ti i ee 
400 e- biead ‘ 1 1875 4.75 aa , Slee, 28 ective Dec. 12 
; a i ere fs 0-62 ; Cc 
a : Gravity Pete + 64-66 wie Sie eee 
kerosine y; ie 7 Gasoline: 400 py corey Gravity. Lest ‘Ow Spirits 
41-43 gravity, w.w 25 - 4.75 4.25 - 4.75 60 octane. .4.375- 4.5 eee ga ote 375 e.p. Paid nere Last Owners 
kerosine. ... nee 61 .4.375- 4.50 4.375- 4.50 4.37 Gulf-U.K./C Ask Paid Ask 
44 gravity, w k 1.75 5.00 4.75 = ¢ 62 octane..4.375- 4.55 4.375- 455 igi 4.50 Aruba-U yy 1L/6 12/-13 13 /¢ ‘ 
sine... .. er ; 2.00 2 octane..4.375- 4.60 4.375- 4. rm 375- 4.55 : -U.K. /Cont.(q 3/6 13/6-14 
rinses ~ ge .$60 3m 63 octane 4.373- 4.65 4 375 4.60 4.375- 4.60 Se 10 10 /-11 
In Cargo lols, per bbl. 50 5.25 - 5.50 64 octane..4.373- 4.70 4.375- ‘io 3S Gel-N. Atlantic (r ” 11 /6-12 
Dieselfuel, 24° & 65 cotane. 4.623- 4.73 4.623- 4.75 4.375- 4.70 not E. of N.Y.): 
Diesel fuel, unde he $1.05 -$1. 20 $1.05 -$1.20 66 octane..4.625- 4.875 4 625- 4.75, 4.625- 4.75 Hvy. Crude & 
(j) 30-34 gravi of 24°.. $0.93 -$1.05 $0.93 $1.05 67 octane..4.625- 5.00 4. 25- 4.875 4.625- 4.875 fuel, (10 to 19.9 
~ — 3 -$1.05 68 octane..4.875- 5.125 on 5.00 4.625- 5 00° gravity).. on ‘ 
+5 : ee 1 7 9 ” ~iateiiaie 0 -9 75- 5.12 ae a A Ligt Cc Ao hae a0 25-26 
(k) Grade C fuel oil... $0 6 Ps 26 $1.17 -$1.25 70 aa ee dae (n) nies ney « 5.125 uae. peg Fo ae 
70 «$0.60 -$0 70 71 pone 5.50 4.875- 5.50 4 75. = Gasoline ighter) 23c 24-25¢ 
™ (n n) ey i a Kerosine. . 28e 28-29¢ 
s Light Fuel. . — 29-30c 
(a) Prices nominal Oe 30-31 
oe nae, ,O in beep iowe. Peel 
arging,add 5c to 6c bb . (c) Fuel oils meet specificati 
Sone Bet Pacis cific Specis cation 200, (i) Pacibe Specification 400 ations of U, S. Comenczcial Standerde C512-36. (4) In shige’ 
same rate; T itional at some Gulf ports fication 400. (1) Shipment ither fire point. (i) For San F ) In ships’ bunkers. (e) For bargi 
; Tampico, 2c to 3c per bbl additi (p) Second-hand barrels. (q) Conti either in bags or im bulk. (m) rancisco cargo siees, add Se bb rging, add Sc per bbl. 
. additional. (s) Low pour test, low vi ntinental ports in range bet ess than 34 of 1% sulf N t bbl. to cargo prices show 
t, low vise - ge ween Bord: ‘o ur. (n) D 
osity, No. eaux © prices : 
y 5 generall ~ and Hambr : ; reported. (o) B 
y quoted at $1.2 lambnre. both incl o) Barging 
.25. (t) Co are ee usive. (r) Ve 
rrection: This price al nezuela loading 
> also correct for Dec. 5. (u) Sale. | 
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Prices in $ per bbl. of 42 U.S. gals. at the well. A. P.I. gravity. Prices are effective as of 7 a. m. of dates as given 
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EASTERN FIELDS 
Posted by Joseph Seep Purchasing Agency 
(Effective Sept. 1, 1938, except Corning 
Oct. 18, 1938) 
Penna. Grade Oil in Southwest Penna. Pipe 


Co EE ERLE $1.34 
Penna. Grade Oil in Eureka Pipe Lines (West 

Lae eT TE Reena $1.28 
enna. Grade Oil in Buckeye Pipe Lines 

(Macksburg, eS ea eee 5. $1.18 


Corning Oil in Buckeye Pipe Lines (Ohio). ..$0.97 
Posted by Other Companies 
Tide Water Associated Oil Co. 
Bradford-Aliegany district (Penna. and 
N. Y.) (Effective Sept. | ar $1.68 
*The Pennzoil Co. cE: ffective Sept. 1, 1938) 
Penna. Grade Oil in National Transit Lines*$1 .61 
*The Pennzoil Co. posts $1.61 in Cochran, Frank- 
lin, Hamilton and Doolittle, Pa. fields; prices in 
other lower districts range down to $1.56 per bbl. 


at well. 
MICHIGAN 
Posted by Pure Oil Co 
Midland, Midland County (Oct. 14, 1938). . .$0.925 
Posted by Simrall Corp. 
. (Effective Oct. 13, 1938) 
Allegan, Crystal, Greendale, Porter and 
RL ONO Sn Gist tad 66s awa eae<coe $0925 
Beaverton, Buckeye. Bentley. a . $0.90 
(Effective Dec. 13, 193€ 


NG 6 one Co zaokcosec ites kaon eae 6ee% $).82 
West Branch, Are nac, and equal grades... .$0.70 
CENTRAL STATES FIELDS 
Posted by Ohio Oil Co. 

(Effective Oct. 13, 1938) 

Illinois and Princeton..................006- $1.05 
ear ere $1.15 
Owensboro, (Western Ky.)................ $1.10 
SNORE. 56 Oi Wiss ao x Soe So wae ee Be es 5's OOD $0.90 


Posted by Owensboro Corp. 
Illinois Basin: 
Beecher City (Effective Oct. 13, 1938)..... $1.15 
Centralia Field: 
Congested District (Effective Oct. 1, 1938).$1.15 
Area Outside Congested District (Effective 
1938) $ 


Se he eae ere: 15 
Posted by Carter Oil Co. 
(Effective Oct. 14, 1938) 

Louden, Fayette County, IIl............... $1.15 


Posted by Ashland Oil & Transportation Co. 
(Effective Oct. 14, 1938) 
Somerset Oil in Ashland Lines, Kentucky: 
en err = $1.12 
ee eS Pee re ere $1.20 
Posted bv Stoll Oil Refining Co. 
(Effective Nov. 10, 1938) 

Stoll Pipe Line Oil (Ky.).................. $1.00 
Posted by Fordsville fi herna ete Line, Inc. 
(Effective Oct. 13, 1938) 
eit | A eee $1.10 
Owensboro Disteiot, Ky......6ccicsensecssess 1.10 
CANADIAN FIELDS 
Posted by Imperial Oil Limited 
Western Ontario 
(Effective Oct. 25, 1938) 


PRON: 6.00: 68d 6 os ad Shee ESOS 05M $1.90 
SUE: «6602 SkRAS a eK OEE ENA SES SST $1.97 
Alberta—Turner Valley 
(Prices f.o.b. field tankage) 

(Effective Jan. 5. 1938) 

Crude Oil 
40-40 .9°........$1.14 $3-S3.9.. 2.00. $1.40 
CAEP haven sine 1.16 $6-54.9. cc cee 1.42 
42-42.9.. 1.18 Sob. 9... ccves 1.44 
_. 3S ee 1.20 56-56.9. 1.46 
44-44.9.. 1.22 of) & See 1.48 
45-45.9.. 1.24 nf Se 1.50 
46-46.9.. 1.26 ye 1.52 
Le Ore 1.28 cite nn ot 1.54 
48-48 .9.. 1.30 LS ee 1.56 
FS ee 1.32 A Ee 1.58 
50-50.9. . 1.34  * Se 1.60 
2 eee 64-64.9.. 1.62 

ot ee 1.38 
Crude Naphtha, 65 grav. & above.......... $2.14 
Absorption Gasoline 
90% Rec., 20 th. Reid v.p..................4. $1.94 
90% Ree., 17 th. Reid ¥.p.........00 2002 cceees $2.08 
MID-CONTINENT 
Oklahoma-Kansas 
*(Effective Oct. 11 to 22, 1938) 
Carter Conti- 
Magnolia nental 
Ss. 0. Sinclair Texas 
Indiana Shell Co. 
Below 21° $0.70 $0.60 
21-21.9.... eb .63 
22-22.9.. ‘i 7 66 
23-23 .9... 7 69 
24-24.9... 78 .72 
25-25 .9... .80 75 
26-26.9... 82 7 
27-27.9... .84 81 plea 
28-28.9.. . 86 .84 $0.86 
29-29 .9... 88 .87 . 88 
30-30.9... 90 .96 .90 
$1-31.9... 92 .92 .92 
$2-32.9.... .94 .94 .94 
33-33 .9.. .96 .96 .96 
34-34.9.... .98 .98 .98 
35-35.9... 1.00 1.00 1.00 
36-36.9.. 1.02 1.02 1,02 
37-37.9.. 1.04 1.04 1.04 
ooo 1.06 1.06 1.06 
39-39 .9 1,08 1.08 1.08 
40 & above 1.10 1.10 1.10 


*Effective by Carter Oil, Oct. 13, posting in 
Okla. only; Continental Oil, Oct. 11, with lowest 


grade caew 29 50: Saami, Oct. 12, posting in Okla. 
only; Shell. Sinclair-Prairie, Oct. 14, with 
lowest ade Shit 9; S. O. Indiana, Oct. 17; The 
Texas 12. 


| 

















North-North Central and Central Texas 
*Texas Co. 


*Conti- 
Stano- Sinclair- nental 
lind Prairie *Magnolia 
Effective Oct. 17 Oct. Il 
1938: 
Below 21! $0.60 
21-21.9 62 
22-22.9 64 
23-23 .9 66 ‘ 
24-24.9 68 $0.76 $0.79 
25-25 .9 70 for for 
26-26 .9 72 oil oil 
27-27 .9 74 below below 
28-289 76 29 29°. 
29-299 78 7 8 
30-30 .9 80 80 8 
31-31 .9 82 82 .85 
32-32.9 8 34 87 
33-33 ..9 86 86 89 
34-34.9 BE 38 91 
35-35 .9 90 90 93 
36-36 .9 9°? 92 95 
37-37 .9 94 O4 97 
38-38 .9 96 96 .99 
39-39 9 98 .98 1.01 
10 & above 1.00 1.00 1.03 
“Effective Oct. 11, by Continental, in North Tex. + 


Oct. 12, by Tex: is Co. in North & North Central 
Texas. Texas Co.’s lowest grade is 28-28.9, at $0.79 
by Magnolia, Dec. 3, in N. and N. Central Texas 


Jefferson County, Texas 
Posted by Magnolia Petroleum Co. 


Beaumont 
(Effective Oct. 12, 1938) 
Below 20°....... $0.79 OS ry $1.08 
20-20.9..... . 0.82 os i ee eae 1.10 
6 ee 0.85 32-32.9 1.12 
.. 0.88 
. 0.91 
. 0.94 
. 0.97 
1.00 
1.02 . “ 
1.04 30:90:59... 50555 1.26 
ga ned 1.06 40 & above. : eee 





*For be slow A Da 

Oct. 11, "38, Stanolind Oil & Gas Co. posted same 
gravity and price schedule in West Beaumont field 
as Magnolia. 


TEXAS FIELDS 


Posted by Humble Oil & Refining Co. 


(*West Central Teras) 
Effective Dec. 3, 1938) 


eT $0.71 Se $0.89 

9 " et Serer 91 

9 75 35-35 .9 93 

9 77 So ee 95 

9 79 J « 97 

er : 81 | > See eee .99 

30- ee .83 an i Pe PRE E 1.01 

eee 85 40 & above...... 1.03 
32- BES: osivaneas .87 


whdietes Brown, Callahan, Coleman, Comanche, 
Eastland, Fisher, Haskell, Jones, Shackelford, 
Stephens, Throckmorton and Young ‘counties. 

Note: Effective Oct. 1, 1937, Humble prices are 
based on 100% tank tables at 60F. 


*East Central Tezas 
(Effective Oct. 11, 1938) 


+ $0.7 32-32.9.. $ .96 
Pee . 80 eS re 98 
2 ee .82 no eee 1.00 
26-26.9....... 84 Pe 1.02 
es a Perere 86 an te SOURS 1.04 
28-28.9......... .88 Se 1.06 
fee .90 ee 1.08 
3O-30 9... cccvecs .92 oe be 1.10 
oo ee 94 40 and above. . i ep 


*Including Anderson, Cherokee, icles. Na- 
varro counties. 


PANHANDLE TEXAS 
Posted by Humble Oil & Refining Co. 
Effective Dec. 3, 1938) 


Gray Carson- 
County Hutchinson 

i rere err 0.72 $0.67 
ee ere e 0.7 0.69 
ss wc teseneadncewe 0.76 0.71 
i errr ee 0.78 0.7 

_. > Seer 0.80 0.75 
iS ene 0.82 0.77 
Ss SP errs 0.84 0.79 
Sr ee 0.86 0.81 
SOT e Tee 0.88 0.83 
Of Se 0.90 0.85 
eee 0.92 0.87 
ce, de SOC Ee 0.94 0.89 
40 & above.... is 0.96 0.91 


Effective Dec. 3, 1938, above Panhandle prices 
met by Magnolia. 


EAST TEXAS 


(Effective *Oct. 11, 12, 13, 1938) 

Gulf, Humble, Magnolia, Stanolind, Texas Co., 
Tide-Water Associated...............0.0:- 'e 

*Effective Oct. 11 by Humble and Stanolind; 
om, ty Magnolia, Texas, Tide Water; Oct. 1 
y 

a also posted on Oct. 11, ae in Livingston 
area, Polk County, Texas, $1. 














NORTHEAST TEXAS 
(Posted by Humble, Oct. 11, 1938) $ 


(Posted by Magnolia, Oct. 12, = 
Cass County and Panola County, 
Same gravity and price schedule as S. O. “‘Leuliions 
posts for N. La.-Ark. Crude, which see under that 
company. 
(Posted by The Texas Co., Oct. 12, 1938) 
SO Fe a eee rT a $1.05 


WEST TEXAS AND NEW MEXICO 
Posted by Humble Oil & Refining Co. 
(Effective Oct. 11. 1938) 


(Including Andrews, Crane, Crockett, Ector, *Gaines, 
Glasscock, Howard, *Reagan, Upton, Winkler and 
*Yoakum Counties, Texas and Lea county, New 
Mexico). 


Below 20........ $0.53 US, See $0.75 
- er e 3d BR Po kecas wes By 4 
+3 4 57 ky i, re 79 
ps ere 59 Eee 81 
yo Ne .61 ee 83 
p>!) eee .63 Sr 85 
ee 65 Se 87 
SS eee 67 Lo hh re ae 89 
os i .69 Ss See 91 
REE Ds ak ered .71 et ea .93 
> a a 7 40 & above...... 95 
PSGOR, VOR PORN os books Meek eeawencen es $0.78 


*Added to =" posting, Aug. 29, 1938. 

Oct. 12, Wiaaneli met Humble in Crane, 
Glasscock, Melber Mitchell, Upton and Winkler 
counties, except that its lowest grade is below 25 
at $0.63. 

Oct. 11, 38, Shell Petroleum met Humble in Crane, 
Ector, Glasscock, Howard, Upton and Winkler 
counties, Tex., and Lea county, N. M., except 
that its highest grade is 36 & above, at $0. 87. It 
met Humble in Pecos, and in Pecos county Yates 
shallow pool, posted $0.65. 

Oct. 11, '38, Stanolind Oil & Gas Co. met Humble 
in Hendrick field, Winkler, except that its lowest 
grade is below 26 at $0.65. 

Oct. 12, '38, The Texas Co. posted in Ward and 
Winkler counties, Tex., and Lea county, N. M., 
same prices as Humble in West Texas, ye that 
its lowest grade is below 26, at $0.65, and its highest 
grade, 36 and above, at $0.87. 


Posted by Continental Oil Co. 
(Effective Oct. 11, 1938) 


Artesia, Jackson and Maljamar pools, New Mexico: 
gravity schedule beginning with below 29, at $0.61; 
29-29 9, at $0.63; plus 2 a a for each gravity, 
up to 40 & above, at $0. 


COLORADO 
Posted by Continental Oil Co. 
(Effective Oct. 11. 1938) 
Ft. Collins and Wellington 


Below 29........ $0.81 SS PPrrerce $0.95 
a ye er ee .83 See 97 
de on koe: OEIC .85 «eee 99 
ES ee .87 SS aaa 1.01 
> kere .89 ey er 1.03 
Se ree 91 40 & above...... 1.05 
Pers Os bi b00's ais .93 

Canon City and Florence, Col............. $0.90 


SOUTH AND SOUTHWEST TEXAS 
All Shown Below Posted by Humble Oil & 
Refining Co. 
(Effective Oct. 11, 1938) 
Carroll, Clark, Darst Creek, Hilbig, Salt Flat and 
ME HUNINIE - .a°6 sid.wh op nei oes wae cete an $0.96 


ok) Ea een Manet erat mr rere wicir $0.93 

Conroe os ea rrr kay 
Effective Dee. 3, 1938 

KF lour Bluff. . sos . $l .23 


Oct. 12, '38, Magnolia met Humble i in Darst Creek; 
posted $0.87 in Luling; $0.99 in Lytton Springs: 
$1.14 for Cleveland, and $1.02 in Hardin, both in 
Liberty county Tex. 

Oct. 12, °38, The Texas Co. met Humble in Darst 


reek. 

* Anahuac and Dickinson 

(Effective Dec. 3, 1938) 
Below 20°....... $0.7 DO Poses eecee $1.03 
ee ae rae 1.05 
See .80 on ee 1.07 
pt’ fh. ere .83 A Oe 1.09 
0 Re See . 86 See 1.11 
24-24.9.. .89 See 1.13 
po Aer .92 a Eh POP :. 
> SPORT ee .95 (oof. Se 1.17 
ot SS aa .97 he OEE 1.19 
a he See .99 a Ce 1.21 
Oh Ae 1.01 40 & above...... 1.23 


*Includes Cedar Point, Fairbanks, Gillock, Hull, 
Pierce Junction and Raccoon Bend (shallow sand). 
Raccoon Bend (Deep sand crude) Tomball and Satsuma 

(Effective Dec. 3, 1938) 


po A. Aes $0.95 ig Se Se Ee $1.15 
et Ae .97 SOS. P- cccecnce i 
ee 99 na Lt ee a 
SSB 1.01 SOS Pe cccnccce 1.21 
OLD sici6 0 :a10 1.03 36-38 .9. cccecscs 1.23 
i ie See 1.05 Ue See 1.25 
Oe 1.07 ee OY AOE 1.27 
So att Se 1.09 39-39 .9. 26.2.5 1.29 
aca gt Fe | 40 & above...... 1.31 
eine 1.13 


Dec. 3, Magnolia met above price and gravity 
schedule in Tomball. 


(Continued on nezxi page) 
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CRUDE OIL MAR cease 
preceding page) 
Posted by Humble | (Effective Oct. 5, 1938) Oct. 12, 1938, The Texas Co. posted for Texas & 
* Mirando ; Gee Ba oes nn tious cine .$0.73 La. Gulf Coast crude: $0.82 for below 21, plus 3c 
Effecti D 3. 1938 | Urania, La. (Ark. Fuel Oil Co., Jan. 28, °37). $1.02 | to —o — is $1; from there on, 2c, to oot Sa 
(Elective Dec. o, ‘ *Includ B above, which is $1.16. In Refugio, same as other 
Below 20°....... $0.7 can at $1.03 Heggen, Meena — po poe i Gulf Coast, except highest gravity is 28 & above, 
20-20.9 seeceeeee ae: 31-31.9 tees ee ees 1.05 | in N. La.; El Dorado and Miller County, Ark. | %!-04- 
a ce ececeee ‘= a. Se ereeeee : bi (latter is Ark. part of Rodessa field). 
ae wae ; Note: S. O. jauisinnn prices in all La.-Ark. fields, | — rene ve 
et ill aoa? Se effective Oct. 5, 1938, are on 100% tank table basis. | ROCKY MOUNTAIN FIELDS 
ek 92 OO 2 1.15 tIncludes pit Magnolia, and Village pools. Posted by Stanolind Oi & Gas Co. 
26-26.9......... 95 37-37.9......... 1.17 tIncludes these fields: Baton Rouge, Bayou, | 
i ik Sree 97 38-38 .9.. « oe Choctaw, Cheneyville, Darrow, Jeanerette, Lirette, (Effective Oct. 11, 1938) 
28-28 .9......... .99 39-39.9......... 1.21 N. Crowley and Roanoke. ba 
SPE Ties sxe 1.01 40 & above...... 1.23 } Salt Creek, (except Tensleep crude), Midway and 
*Includes Duval, Jim Hogg, Jim Wells, Webb and Posted by Continental Oil Co | Dutton Creek, Wyo., same schedule as Stanolind 
Zapata counties, Tex. and Heyser and Placedo aig ; | posts in Oklahoma-Kansas, ranging from $0.86 to 
crudes. ‘: (Effective Oct. 11, 1938) | $1.10, which see under Mid-Continent crude on 
Oct. 12, °38, Texas Co. posted for Duval-Mirando, *Tepetate and *Ville Platte, La... hee | Eee 
$0.77 for below 21, plus 3c differential to 26-26.9, | Oct. 12, 1938, Magnolia Petroleum and The : , , 
$0.95: 27-27.9, $0.97; 28 & above, $0.99. Texas Co. posted same gravity and price schedule Tensleep, Salt Creek fieid.. ; a axe a 646 
Dec. 3, Humble’s Mirando schedule met by as S. O. La. posts in N. La.-Ark. in these fields: Iles, light, Col......... rid - si 0.98 
BP enasic . s Mire : Magnolia, in Bull Bayou, Cotton Valley, Haynes- Iles, heavy es ueiees Sas arate ix ab teed . 0.92 
sii ras ville, Pine Island, and Rodessa, La., and Eldorado | Elk Basin, See Kite ay cant 548s Neem, eee 
and Rainbow, Ark.; Texas Co. in N. La. Both also | Grass Creek, MEN Ass, 6 oo see ceWawnasdacaretle 0.90 
met S. O. La. in Smackover. Texas Co. posted $1.24 | Frannie light...................e.eeees - 0.55 
for Garden Island, La. and $1.04 for Lafitte, La. Grass Creek, heavy... . vacated eer, 
| | Hamilton Dome, Wyo.......... wcuew Grae 
Frannie heavy.... 7 0.42 
| *GULF COASTAL FIELDS Posted by Ohio Oil Co. 
LOUISIANA-ARKANSAS | —— Hate 0 rege galas (Effective Oct. 11, 1938) 
“ffective Oct. , 1938) 
Posted by Standard Oil Co. of Louisiana Bel : 80.29 7 aes :, | Elk Basin, Wyo $0.90 
> . - ee 7 30-36 re 8 : sin, . i a a he a dy z | 
(Effective Oct. 5 1938) ae S| One | Gee. “0.90 
tColumbia 21-21.9 85 32-32.9.... 1.12 | Rock Creek........ 1.00 
*N. La.- County, tSouth 29.99 9 88 33-339... 1.14 Lance Creek. . setae . . 0.77 
Ark. Ark, Louisiana 23-23 .9 91 34-34.9... 1.16 Dry Creek, Mont. . 0.92 
Below 21°. $0.73 $0 .66 $0.74 po eee 94 35-35.9... 1.18 | 
91-91.9.... for for 77 $5-95.9.......55 0% 36-36.9... 1.20 | 
22-22 .9.... oil oil .80 26-26 .9 1.00 oy # See 1.22 . ‘ 
23-23.9... Below Below 83 27-27.9 1.02 38-38.9..... 1.24 | (Effective May 1, 1938) 
24-24.9.... 25° 25° 86 28-28 .9 1.04 $9-99.9......... 1.26 : — se 0.50 
25-25.9.... $0.75 $0.68 89 29-29.9......... 1.06 Pash... ae | CO Ree :s:: — 
96.9. 77 ” 
wee” 29 Ls ao tEffective Dec. 3, 193 gri ee" up to 45 & | 
was “a an above’ discontinued — in Re Ten rio, Saxet, Greta, ; , , = 
oo" = aa be. O’Connor-MeFadden, Taft, P lymouth and Tom (Effective Nov. 16, 1937) 
30-30.9 ‘85 ‘78 1.00 O'Connor fields | Sunburst, Mont...... ; $0.90 
31-31.9 .87 80 1.02 *Humble’s prices apply in these Texas fields 
$2-32.9.... 89 82 1.04 Amelia, Clear Lake, Goose Creek, Mykawa, Sugar 
$3.33 .9.... 91 84 1.06 land, Thompsons, Webster and West Columbia; 
34-34.9... 93 86 1.08 also Refugio, Saxet, Greta, O’Connor-MeFadden, > . — Oil Co. 
ee 95 88 1.10 Taft, a mouth and Tom O'Connor fields Posted by Continental Oil Co 
36-36.9... 97 -90 1.12 Oct. 1938, Stanolind posted in Clinton, Hast (Effective Oct. 11, 1938) 
37-37 .9.... 99 92 1.14 ings, High Island, So. Houston, and Spindletop, ’ : 1.10 
38-38.9.... 1.01 94 1.16 same prices as Humble in Texas Gulf Coast fields, | Cat Creek, Mont.............-.-. 7 se 
39-39 .9 1.03 96 1.18 except that Stanolind's lowest grade is below 21, | Big Muddy, Wyo... . Sue Ses “aes 
40 & above. 1.05 98 1.20 at $0.82. } Lance Creek, Wyo. . «Bee 
| 
CALIFORNIA, Posted by Standard Oil of California 
All gravities above those quoted take highest price offered in the field. Prices effective Feb. 26, 1936, except Huntington Beach, Playa del Rey, Santa Fe 
Springs, Kern Front, Signal Hill (Long Beach) effective March 7, 1936; Elk Hills effective June 22, 1936; Lakeview Area, Aug. 19, 1936; El Segundo and 
Wilmington, Oct. 15, 1937; Greeley-Canal, July 9, 1938; Santa Maria Valley, by Union Oil, Oct. 15, 1938. 
: 5 : 
£ =¢ ‘i 
LY = . =$s sh $ 
s z ‘t 2 5 e © c 5 > af M i<j = | = 
=ess « = § “ § H fs © n : sa < 43 a 4 
Sets 4 s = & : S - es = 82 . af J e =%, 98 8 3 
mess i $ ? pos et & § F 884 SS § £ 3 3 geese s § § F, 
ig Gti dd aio dp itt ibis Gia 2 & 
a) = a = ~ ons § 7 2 ce \ i 
Getty FoEe SB 8 oe Uf Uk CUES CU hUSlUlCUlCU OS Ue Ul CUBE CU CU OS of oF at 
14-14.9. $0.80 $0.79 $0.74 $0.78 $0.79 $0.80 $0.76 .... .... $0. 80 $0. 76 $0 76 90.77 @.78 .... @.7O .... WOW. ..;. a 0 $0. "10 65 
15-15.9. .80 .79 74 .78 .79 .80 a <@wie (tees .80 .76 .76 77 rare Sane oud .70 wee 70 .70 .68 
16-16.9. 80 79 74 7 .79 .80 | oe . 80 76 76 77 7 .70 70 . Seer 70 om “seas .70 
17-17.9,. 80 7 74 7 81 .80 i. ee en . 80 76 7 77 78 .70 70 .70 70 70 76 
18-18.9. 80 7 74 78 .84 . 80 7 ae én .82 76 76 77 78 .70 70 .70 70 70 gia 
19-199. 82 79 74 82 .87 .84 me wee an .85 76 z 77 7 .70 70 7 of 74 71 70 ‘ 
20-20.9. 85 79 74 85 .90 88 . ee oe .88 of 82 7 80 7 78 ot 7 72 70 “a 
21-21.9. 88 7 74 89 93 93 are a 91 .80 85 7 84 7 7 2 82 82 74 70 ial 
22-22.9. 92 82 74 92 96 98 .. Se war 93 .84 89 79 88 7 By 87 87 86 78 72 im 
23-23.9. 95 86 (77 .% .99 1.02 (96 84 .79 (9% (88 .93 82 92 (7 80 192.92 90 (82 :7%6 «... 
24-24.9. 99 91 80 1.00 1.02 1.06 99 .88 .81 99 91 96 .85 .96 82 .84 .97 .97 94 .86 79 “ 
25-25.9. 1.03 .95 82 1.08 1.056 1.32 1.68 .93 .83 1.02 95 89 .99 . 86 .88 1.01 1.01 98 .90 83 “- 
26-26.9. 1.06 1.00 85 1.07 1.09 1.16 1,06 .98 .86 1.05 .98 92 1.03 .90 Se 1. B.A cw. 3.2 card a 
27-27.9. 1.10 1.05 . 2h Se: oe 1.10 1.03 .88 1.02 96 1.06 .95 .95 1.10 1.10 $0.91 1.06 ‘om 
28-28.9. 1.14 1.10 . ae mae. eee 1.14 1.07 .90 1.06 .99 1.10 .99 ‘ 9 1.18 1.38 94 1.10 iin 
29-29.9. 1.17 1.15 1. 1.08 € L.I7 3.32 .93 1.09 1.03 1.14 1.03 1.02 1.20 1.20 .98 1.14 ~ 
30-30.9. 1.21 1.19 95 1.22 1.21 & 1.2 1.17 .95 1.07 1.17 1.08 Se Be See Se eee pe 
31-31.9. —— — cece Sea ah 1.24 1.22 .97 3.33 3.20 43.33 1.09 1.29 1.29 1.06—— —— a 
32-32.9. *Elwood Terrace 1.2 5 E.2¢ U.2t 1.6 1.14 1.25 1.16 ooo 2.33 1.36 1.06 1.06 Ketthmae Hille ae 
33-33.9. .28 tiua Trae = weer 1.18 1.28 1.20 3.17 1.98 3.36 13.38 1.19 . _— 
34-34.9. :32 a 1.37 1.22 1.32 1.3 1.20 <a. Sagar “ee 1.23 oa 
35-35.9. 1.35 a 1.42 i 1.29 uate 1.20 1.27 = 
36-36.9. 1.39 aa 1.46 1.29 1.33 1.24 1.31 aa 
37-37.9. 1.43 = 1.51 1.32 1.37 1.28 1.35 «a 
38-38 .9. cee ae 1.56 1.36 1.42 1.31 1.39 “< 
39-39.9. ™ 1.61 1.40 aes 1.3 1.43 < 
40-40 .9. a 1.66 1.43 1.39 rete a 
41-41.9. nae ans sad 1.43 oes 
42-42.9. 1.46 coe 
43-43.9. 1.50 ea 
44-44.9. 1.54 “a 
45-45 .9. 1.57 oss 
46-46 .9. 1.61 ‘ «on 
47-47.9. idiths “dkwae kee: 20ee ameee saw, eee wdae  lenden baw Redek ace eee ‘ oe 
°F. o. b. chip. 
tAleo McKittrick, Kern River. Kern Front and Round Mountain $0.70 thru 19.9 gravity; no higher gravity quoted 
tWilmington prices differ on gravities below 18.9. Prices are: 14-16.9, $0.75; 17-17.9, $0.77; and 18-18.9, $0.79; rest of schedule same as Signal Hill. 
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For Sale 





USED TRAILER UNITS 


Used 3000, 3500 and 4000-gallon semi- 
trailer units for sale. Good condition. 
Light weights and full equipment, 
some with tractors if wanted. 
Address Box 74 
National Petroleum News 











FOR SALE: Any part of 50 clean 8000- 
gallon non-coiled tank cars, built new in 
1926. Cast steel truck sides. Excellent 
construction and condition. Address Box 75. 





FOR SALE 
Bright stock refinery and all 
equipment. 


Warr-Penn’ Refining Company 
Warren, Pa. 








FOR SALE 
Columbian two compartment 
4000-gallon Transport $1,200 
Columbian single ee 
4000-gallon Transpor 
Columbian three compartment 
3000-gallon Transport $1,100 
Fruehauf three compartment 
2500- capes eee with 
meter ‘ $1,000 
Columbian three compartment 
3000-gallon Transport with 
White 704 tractor with new 


$1,200 


motor complete ..... $2,250 
Columbian three compartment 
2000-gallon full skirted... $1,000 


All above equipment in excellent 
condition with good tires and double 
line B-K brakes. 

G. E. BOBBITT 
Box 1055 Raleigh, N. C. 








Professional Services 


PHOENIX 
CHEMICAL LABORATORY 
An Exclusive Petroleum Testing 
Laboratory 
Equipped For All Known Tests & 
Research in Petroleum Products 


3953 Shakespeare Ave., Chicago 
Telephone—Spalding $578 











HUNTLEY & HUNTLEY 
Petroleum Geologists and Engineers 


L. G. Huntley J. R. Wylie, Jr. 


Grant Building Pittsburgh, Pa. 








ANTI-KNOCK VALUES 
DETERMINATIONS 
The Gray Industrial Laboratories 
Chemists and Engineers 


Specialists on Petroleum Products 
961-976 Frelin CEWARK ee Ave., 


seaman Bigelow 38-4020 








GEORGE A. BURRELL 
Petroleum and Gas Engineer 
Design Construction Reports 
Suite 2900, 
5@ Bro®8dway 
New York City 


1936-42 Fifth Ave. 
Pittsburgh, Pa. 
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Index to Advertisers 





This index is published as a convenience 
to the reader. Every care is taken to 
make it accurate, but National Petro- 
leum News assumes no responsibility for 
errors or omissions. 





Acheson Colloids Corp. .. bine 
Aluminum Co. of America 41 
American Telephone & Telegraph Co. 


Sle ? ¢ es 
Battenfeld Grease & Oil Corp. 7 
Berry Sons’ Co., James B. . 49 
Blackmer Rotary Pump Co. 

Bowser & Co. Inc., S. F. : 
Bradford Oil Refining Co. 
Brodie Co., Inc., Ralph N. .. 
Buckeye Iron & Brass Works 
Butler Manufacturing Co. 


Canfield Oll Co. 2.05 6 <0 ae 
Champion Spark Plug Co. 
Champlin Refining Co. a 
Chicago Bridge & Iron Co. . 
Chiksan Oil Tool Co., Ltd. ; 
Cities Service Oil Co. : aie 38-39 
Columbian Steel Tank Co. 

Conewango Refg. Co. 44 
Continental Can Co. 55 
Curtis Pneumatic Machinery Co. 


u 
eho 


ui 


Davis Welding & Mfg. Co. 

Deep Rock Oil Corp. .. 
Dodge-Division (Chrysler Motors) 31 
du Pont de Nemours & Co., E. I. AT 
Dyestuffs & Chemicals, Inc. om 48 


Edwards & Co., Vincent .. 
Electric Storage Battery Co. 
Erie Meter Systems, Inc. 
Ethyl Gasoline Corp. 

Exide Batteries 


Fairbanks-Morse & Co. 

Farrell Mfg. Co. 

Fleet-Wing Corp 

Flexible Metal fess & Tubing In- 
stitute 

Ford Motor Co. 35 

Freedom Oil Works Co. 

Fruehauf Trailer Co. eee 45 


General American dceenangaelanccaen 
Corp. 

Giant Tire & Rubber Co. 

Goodrich Co., B. F. 3 

Goodyear Tire & Rubber Co. 29 
Granberg an Inc. : 

Gulf Oil Corp. : ; 


Hays Mfg. Co. 

Heekin Can Co. 

Heil Co., The 

Humble Oil & Refg. Co. 
Hygienic Products Co. 


International Harvester Co. 
International Metal Hose Co. 


Leland Electric Co. ey Or 6 
Lion Oil Refining Co, 


McDonald Mfg. Co., A. T. ........ 
Master Electric Co. Third Cover 
Mid-Continent Petroleum Corp. 
Monsanto Chemical Co. 
Morrison Bros. 


; Second Cover 


National Petroleum News 
Neptune Meter Co. ... 


Ohio Oil Co. 
Oil Equipment Mfg. Co. 


“N 


ul 


Paraflow 

Penola, TNC. 24. o6ccc sss 

Petroleum Marketers Co. 

Philadelphia Valve Co. .... 

Phillips Petroleum Co. . 33 
Pittsburgh Equitable Meter Co. 1 
Pittsburgh Plate mans doo 

Pure Oil Co. ; 50 Ne ae 
Republic Oil Co. ee 

Roper Corp., Geo. D. . 


Shand & Jurs Co. 

Shell 

Skelly Oil Co. 

Smith Meter Co. . 
Southwest Pump Co. .. 
Standard Oil Co. of N. J. 
Standard Steel Works 
Sun Oil Co. .Fourth Cover 
Texaco Development Corp. 

Tokheim Oil Tank & Pump Co. 

U. S. Air Compressor Co. 

U. S. Rubber Co. 

Universal Oil Products Co. 27 


Viking Pump Co. 


Wayne Pump Co. ......---:--s5'° 
Wayne Oil Burner SEE LES 
Wheaton Brass Works, A. W. ...- e 
Wheeling Corrugating a 


4 Standard Tests 
Approved By A.A. 


CLEVELAND, Dec. 12.—Approval of 
the American Standards Association 
for revisions of standards recommend- 
ed by Committee D-2 of the American 
Society for Testing Materials has re- 
sulted in revisions in four A.S.A. stand- 
ards and one tentative standard. 


Revised standards include Methods 
of Testing Gas Oils (Z11.26-1938) ; Meth- 
od of Test for Viscosity by Means of 
the Saybolt Viscosimeter (Z11.2-1938) ; 
Method of Test for Distillation of Gas- 
oline, Naphtha, Kerosine, and Similar 
Petroleum Products (Z11.10-1938); and 
Method of Test for Knock Characteris- 
tics of Motor Fuels (Z11.37-1938). 


The tentative Method of Test for 
Color of Refined Petroleum Oil by 
Means of the Saybolt Chromometer 
(Z11.37-1938) was approved as a stand- 
ard method. 

Pending development of substitute 
methods now being studied, the A.S.A. 
withdrew its approval of the Method 
of Test for Saponification Number 
(Z11.20-1936) and the Method of Test 
for Penetration of Greases and Petro- 
latum (Z11.3-1933). 


Separate copies of the revised stand- 
ards are available from the American 
Standards Association, 29 W. 39th St., 
New York, at 25 cents each. These 
standards are all included with other 
standard tests in the 1938 report of 
Committee D-2 on Petroleum Products 
and Lubricants which was recently 
published by the A.S.T.M., 260 S. Broad 
St., Philadelphia. Price of this 300- 
page book is $2. 


Plans River Terminal 


CLEVELAND, Dec. 12.—Wadhams 
Oil Co. is filling in 26 acres at La 
Crosse, Wis., preparatory to construct- 
ing a river terminal next year, accord- 
ing to Archie Olberg, division man- 
ager. Socony-Vacuum will build a dock 
on the Black river to reach the Wad- 
hams plant. The Black river is being 
dredged to fill the plant site, it is re- 
ported. 


The plant will consist of one 3,500,- 
000-gallon storage tank for gasoline, 
five tanks of 40,000 gallons capacity, 
and twelve 20,000-gallon tanks. 


CLEVELAND, Dec. 12.—The diesel 
towboat St. Louis Socony recently com- 
pleted a round trip with six barges 
taken loaded from St. Louis to St. Paul 
in the unusually fast time of 11 days. 
Navigation to the Twin Cities closed 
with a number of boats rushing their 
last cargoes of this record season for 
the upper Mississippi. 
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Benjamin Wells Atwood 


Benjamin Wells Atwood of New York, 

credit manager of Shell Union Oil 
Corp., the new chairman of the refiners’ 
division of the National Association of 
Credit Men, joined the oil business in 
1927 as a credit clerk in New England. 
He became district credit manager of 
Shell's Metropolitan New York division, 


was later transferred to the company’s 


head office and became credit manager 
in 1937. 


He attended Bowdoin College in Bruns- 
wick, Me., and earned his wings as a 
second lieutenant in the Marines’ flying 
corps during the war. 
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